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Group of Gold and Silver Trophies Valued at $54,000 to Be Exhibited at the Motor Boat Show Which Will Be 
Held in New York, January 22-30, 1926 
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HE “shaded” ostrich feather fan has been 

“in” sometime, and it is expected that it 
will have a considerable vogue this Winter in 
Paris “dancings” and ballrooms. In delicate 
shell pinks, the feathers are dyed in all the 
scale of color, from the deepest to the palest, 
almost white tints, the sticks and mounts 
being in white ivory often set with coral or 
incrusted with diamonds. The blue feather 
fan, the feathers also being dyed in a variety 
of shades, but kept to the lighter tones of 
delf or royal blue as a rule, is mounted in 
mother-of-pearl, or blue enamel, with odd 
stones inlet. Green fans, the feathers also 
very pale, the deepest of the shades being 
comparatively light, are mounted with black 
composite sticks, with emeralds inset. Old 
gold fans have white enamel mounts, or tor- 
toise shell, of the lightest tints, to coincide 
with the shaded feathers. Sometimes amber, 
or imitation amber is used for the shaded 
gold feather fan. 

x ok x 

This Winter shaded evening gowns are to 
form one of the new features and fans will 
be worn with a gown to match. The 
“shaded” gown, composed of tulle or chiffon, 
will be a mass of gathers and furbelows, 
the foundation perhaps deep pink, the frills, 
running round the skirt will be of a lighter 
color, each frill becoming paler and paler 
towards the bottom of the gown or vice 
versa. In any of the new blue tones the 
pale, almost white net or tulle will be worn 
next the face, as being softer, the cruder 
hues being seen lower down. In orange and 
old gold the same rule will apply. 

With these shaded gowns, something 
“tazzle-dazzle” and shaded in parures will be 
required. The long barette will be the most 
corispicuous ornament. In the case of shaded 
blues it will be in sapphires and diamonds, in 
greens, in emeralds and diamonds, while 
emeralds and sapphires may be worn with 
the old-gold shaded evening dress. 

x * * 

The Paris shops are selling large quanti- 
ties of ornamental pins for the big hat, that 
will have no other kind of trimming, what- 
ever. As a rule these pins or ornaments are 
on the twin pearl pattern. That is to say 
that there is a pin with a point, and a head 
fo protect it. to screw on, this being neces- 
sary in these days of overcrowding, when 
unprotected pin points do damage to other 
strap hangers in autobus and tram. Some 
of the models show the “rage” for animal 
designs. A hat, bearing the stamp of the 
Rue de la Paix and worn at a tea, or “five- 
O'clock,” as it is called in Paris, had a 
turned-up brim, with a couple of birds in 


silver, one at each end of the pin, fastening 
back the brim. Another hat had a lizard 
at one end of the pin, a protector at the 
other. Still another had a pin with a large 
head set with tiny diamonds and an im- 
mense, clumsy protector, in platinum. Some- 
times these pins are made in beads. 
* * * 

For the type of very simple party given 
between now and Christmas—the big balls 
of course come after New Year’s in Paris— 
girls wear diadems made up of oak or myrtle 
leaves, in silver, plain or frosted. Some- 
times the wreath is in silver roses, of fine 
workmanship. The ornament is worn among 
the short curls of the bobbed head and looks 
effective. Other headdresses, in the form of 
what the French call bandeau, are in crystal, 
in silver beads, in coral, mother-of-pearl, 
with a green tinge, delf or royal blue, or 
lavender beads. There are two circles of 
beads, sometimes in tube-form, sometimes 
shaped round, with a circular design also 
carried out in beads, in the centre of the 
forehead. These ornaments, to match the 
gown, are worn by the young girl who is 
still at school or only just come out. 








Hat Ornaments in Revival 

HE jeweled hat-ornament which is now 

enjoying such an enormous vogue, is 
one of those fashions that are commonly 
regarded as very new only because, as a 
matter of fact, they are very old; for the 
article in question dates back to mediaeval 
times and to customs far removed from its 
present function as a mere embellishment of 
millinery, for it is to the pilgrims of the 
Mithile ‘Ages that we must turn for the early 
heginnings of what is really the evolution 
of an insignia, as is manifest by the name of 
enseigne given to this ornament during a 
later period. 

The earliest of these objects were the lead 
ornaments worn by pilgrims to the shrines 
of saints and martyrs, and were known as 
“Pilgrims’ Signs.” They were either given 
or sold as tokens by the attendants at 
shrines or exhibitions of relics, who kept a 
large variety bearing the effigy or device of 
the saint, or the symbol that had reference 
to his acts of worship. Each sign or token 
was pierced with holes or had a pin attached 
to be available as either brooch or hat orna- 
ment. The supplement to Chaucer’s Canter- 
bury Pilgrims says, on the departure of the 
Pilgrims: “they sett their signys upon their 


hedes, and som upon their capp.” 
From these 


lead ornaments there was 


gradually evolved a special class of jewels 
called enseignes, on which the great artists 
of the 15th and 16th centuries exercised their 
utmost skill. These were of gold and silver, 
precious stones and enamels and were at 
first worn almost entirely by men. The 
earliest of them still bore the figure of a 
saint which eventually gave way to more 
secular ornament, and during the Renais- 
sance they were termed the bijou par excel- 
lence. Cellini, speaking of 1525, says, “It 
was the custom at that epoch to wear little 
golden medals upon which every nobleman, 
or man of quality, had some device or fancy 
of his own engraved; and these were worn 
in the cap.” 

“Every one, from the highest rank down- 
wards, had his personal device or impresa,”’ 
says H. Clifford Smith, “or more often a 
series of them. It was worn as an emblem, 
an ingenious expression of some conceit of 
the wearer, the outcome of his peculiar 
frame of mind. It usually contained some 
obscure meaning, the sense of which, half 
hidden and half revealed, was intended to 
afford some play for the ingenuity of the 
observer. The love of the time for express- 
ing things by riddles led to the publication 
of sets of emblems like those of Alciatus, 
which had imitators in all directions. Every 
one, in fact, tried his hand at these “toys 
of the imagination.” 

Enseignes were also commonly employed 
as badges of livery worn by retainers of 
great families. The Duke of Norfolk’s was 
a crowned ostrich feather; the Earl of 
Shrewsbury’s, a hound. It was sometimes 
employed as a brooch for fastening plumes, 
but usually was an independent ornament, 
and appears on paintings, sculpture and 
tapestry of the 15th century attached to 
headgear. 

Until about the middle of the 16th century 
the enseigne was solely a masculine adorn- 
ment; then women began wearing them. 
The hat was turned up to show the lining, 
and the badge was usually placed under the 
rim, at the side and somewhat to the front. 

The revival of gem engraving led to a 
demand for cameos for this purpose. “It 
was much the custom of the time,” writes 
Vasare, in referring to the gem engraver 
Matteo del Nassaro, “to wear cameos and 
other jewels of similar kind round the 
neck and in the cap.” 

Those unable to afford costly ornaments 
wore hat brooches of bronze or copper. 
During the 17th century clusters of precious 
stones began to be worn, and figure composi- 
tion fell into disuse. Thus, it is the mode 
of this latter period that is once again 
attaining, after a long period of obsolence, 
an immense revival of favor. 

There are many examples of Renaissance 
hat ornaments in the various museums 
throughout the world, clearly showing, by 
their magnificence, the high regard in which 
they were held. 
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An Important Treatise on Imitation Pearls 





Dr. H. F. Taylor’s Work on Pearl Essence Gives Authentic History of the 
Manufacture of These Gems and the Line of Jaquin’s Experiments 
About 1656—Work Has Brought Development to Industry in 
United States—How the Various Types of Imitation 
Pearl Beads Are Made 

















WasuincTON, D. C., Nov. 10.—Harden F, 
Taylor, formerly chief technologist of the 
U, §. Bureau of Fisheries, has just com- 
pleted a study on pearl essence, which is 
destined to form the greatest American con- 
tribution to the history, chemistry and 
technology of this beautiful pearly liquid. 
He has also included some information re- 
garding the manufacture of imitation pearls 
and pearly articles. The “imitation” pearls 
made of pearl essence resemble pearls more 
or less closely but have nothing in com- 
mon with them in composition or structure. 
In Dr, Taylor’s opinion, the term “artificial” 
yearls, often used for this product and those 
made of glass, wax and lacquers, should be 
reserved for “culture” pearls—that is, those 
produced by mollusks as a result of artificial 
stimulation by man, such as inserting foreign 
objects into the mantle of the mollusk. The 
genuine pearl is, of course, produced spon- 
taneously by the mollusk. 

The value of a pearl resides not in the 
material of which it is composed, but in the 
manner in which nature arranges this 
material Dr. Taylor points out. Except in 
shape, the genuine pearl is identical with the 
shell or mother-of-pearl of the mollusk that 
produces it. As explained by Dr. Taylor, 
both consist of layers of crystalline calcium 
carbonate alternating with layers of con- 
chiolin, a horny, organic substance that 
binds together the layers of calcium car- 
bonate. These otherwise worthless materials 
are so disposed in a pearl as to give an 
optical effect that makes it one of the most 
valuable of all articles of commerce. 


Consequently, to imitate pearls man must 
make use of some substance that, when put 
into the shape of a pearl, exhibits a pearly 
luster. The only substance that ever has 
aswered this requirement satisfactorily, ac- 
cording to Dr. Taylor, is the silvery sub- 
stance deposited in the skin of many species 
of fish, This substance, when rubbed off the 
wales, freed from foreign matter, and sus- 
pended in water or other suitable liquid, 
is pearl essence. When applied on the inside 
of hollow beads or on the outside of solid 
ones it imitates the genuine pear! quite satis- 

orily and makes the ordinary imitation 
marl. When incorporated properly in cellu- 
id plastics, it makes the imitation mother- 
of-pearl, now rapidly coming into use for 

manufacture of backs for hand mirrors, 
manicure and toilet sets, 

tis not surprising that efforts were made 
arly in the history of mankind to imitate 
uch valuable gems as pearls. Research by 
Dr. Taylor discloses that the discovery 
which first led to real success was made 
¥ Jaquin, a French rosary maker who, on 

banks of a stream near his home at 

assy, noticed that the water in which a 
‘mall fish had been washed contained a 
highly lustrous substance that, when con- 
“mtrated, suggested pearl in a remarkable 


degree, and application of it to small globes 
of alabaster, wax, etc., produced for the first 
time remarkably good imitations of pearls. 
Some references credit the Chinese with this 
discovery but close scrutiny by Dr. Taylor 
indicates that they arise from a confusion of 
the Chinese art of inserting small carved 
images and other objects into the mussel, to 
be coated with the secretions, with the 
manufacture of ‘imitation pearls undoubtedly 
first invented by Jaquin. 

Dr. Taylor places the date of Jaquin’s 
discovery as about 1656. He refers to 
Reaumur as an authority who, in 1716, re- 
ferred to it as having occurred 60 years 
before, though it may have been in 1680, 
since the references consulted by Dr. Taylor 
are in disagreement. Jaquin experimented 
with various materials to be treated with his 
pearly coating, and the application of the 
luster in various ways, but meanwhile his 
pearls gained a reputation and ‘apparently 
extensive distribution. Quoting from an 
early history of the subject by Beckman in 
1786, who in turn quoted from the Mercure 
Galant of 1686, Dr. Taylor relates a story of 
a penniless marquis who, at the suggestion 
of a servant, fooled his fiancee with a string 
of Jaquin’s imitation pearls which cost him 
three louis, the price for which, if they had 
been genuine, would have been about 2,000 
francs, 

Following Jaquin’s time the industry re- 
mained for many years entirely Parisian, 
though in time “imitation” pearls were made 
in Holland, Germany, Bohemia, and Japan. 
In 1806 a plant was established by one 
Bourguignon in France, and the term bour- 
guignon came to be used to denote imitation 
pearls. By the time of the American Revolu- 
tion a factory at St. Jean de Maizel was 
producing 10,000 pearls a day. The first 
extensive account of the use of essence 
d’Orient, the French term for pearl essence, 
was that of Reaumur (1716), previously re- 
ferred to by Dr. Taylor. This writer seems 
to have been the first to discover, or at least 
first to record, that the essence is not a 
homogeneous liquid but a suspension of a 
vast number of minute particles shaped like 
blades. Reaumur evidently did much work 
on this subject as he described at length the 
distribution of the lustrous substance among 
the tissues of fishes and also the process of 
making the essence and applying it to beads. 

The European fish from which pearl 
essence has been made from the 17th century 
is the bleak, a small fish of the carp or 
minnow family, widely distributed in the 
fresh-water streams of Europe. In England 
essence is made from the herring by a plant 
at Peterborough. With the outbreak of the 
World War in 1914 the European supply 
of pearl essence was cut off and attention 
was directed from all sides to the possibility 
of obtaining it in the United States. While 
the bleak does not occur in this country other 
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fishes were found that yielded a satisfactory 
product and an industry developed which has 
now reached large proportions. 

The principal sources at present are the 
sardine herring at Eastport, Maine, where 
there are two factories. Improved methods, 
aided by machinery, are followed. The 
herring scales are obtained from the sardine 
canneries and boats. Scales accumulate in 
the bottom of the boats and are collected 
and sent to the factories; also, the water 
used to flume the fish into the canneries, 
containing much of the lustrous guanin, is 
caused to run into settling tanks. The sedi- 
ment is collected and transported to the 
essence factory where it is manufactured 
into. finished essence. 

A considerable quantity is manufactured 
at Hyannis, Mass., from the scales of the 
glut herring or alewife, and there is some 
manufacture in New York from materials 
shipped in from various points. At Reed- 
ville, Va., there is a manufacture in the 
short Spring season from the scales of the 
glut herring, as well as from the shad and 
the hickory shad. Among other American 
species that are considered by Dr. Taylor 
as potential sources of the essence are the 
ladyfish of the Great Lakes, the Pacific 
Coast salmons, Alaska herring, southern 
mullet, and perhaps also the shiner. Dr. 
Taylor says he has made pearl essence of 
good quality from the menhaden, the fish 
caught in great quantities off the Atlantic 
coast and used for the manufacture of fer- 
tilizer, fish meal and oil. 

Although Dr. Taylor describes in con- 
siderable detail the physical, chemical, opti- 
cal and crystallographic properties of pearl 
essence, it is sufficient to say here that it is 
a suspension of the natural crystals of 
guanin in a liquid, ammoniated water, amyl 
acetate, acetone, or other. One commercial 
form of it is a highly concentrated suspen- 
sion of the crystals or particles in a thick: 
lacquer of celluloid in amyl acetate. 

“To understand the beautiful and peculiar ‘ 
appearance of pearl essence,” says Dr. Tay- 
lor, “one may visualize very thin light 
blades, floating in a liquid and turning over 
and over like narrow strips of paper falling 
in air, their narrow surfaces throwing bril- 
liant flashes of light in all directions and at 
the same time giving a play of colors like 
soap bubbles do. The light coming from 
them is doubly refracted and polarized, and 
when it passes successively through two or 
three crystals it is broken into colors by a 
twisting of the polarized beam. The crystals 
show their maximum luster when they are 
oriented parallel to each other, This condi- 
tion occurs when a current is set up in the 
liquid containing them. In applying lacquers 
the maximum effect will be obtained if the 
fluid is caused to flow. In imitation pearl, 
advantage is taken of these facts to brush 
patterns of various kinds into the film. If 
the coat is applied as a uniform film with 
the crystals pointing promiscuously in all 
directions, the effect will be a metallic or 
dull pearly luster.” 


THE PROCESS OF MANUFACTURE 


In the manufacture of pearl essence, as 
described by Dr. Taylor, the first step is to 
scrub off the lustrous material from the fish 
scales. This -is done in a large agitator 
made with a revolving member, like the old- 
fashioned ice cream freezer. Domestic 
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washing machines may be used for small 
gale operations. As little water as possible 

x used. The next step is to separate the 
iystrous sediment from the wash water. 
for this purpose large revolving drum cen- 
ifugals are used, in which the sediment is 
frown against the inside surface of the 
jm, This sediment is scraped out and is 
ready for the manufacturing process. Here 
procedures begin to differ. Generally they 
gre directed to making aqueous or non- 
aqueous pearl essence, 

Although these manufacturing processes 
tave been developed steadily, there is no 
gandardized procedure for the examination 
of pearl essence nor is there any standard 
of concentration, covering power or value. 
To fill this need Dr. Taylor has worked out 
gveral methods to be followed. 


MANUFACTURE OF IMITATION PEARLS 


Proceeding from a discussion of the origin, 
manufacture, and evaluation of pearl essence, 
Dr. Taylor continues with an informative 
description of the several processes of 
manufacturing imitation pearls. The solid 
heads made by Jaquin, coated on the exterior 
with pearl essence and glue, were not satis- 
factory because of their lack of resistance 
to moisture. To overcome this difficulty the 
early bead makers, Jaquin or his immediate 
successors, resorted to hollow glass bulbs 
coated on the inside. It was something 
like 250 years later, according to Dr. Taylor, 
that, on the invention of waterproof lacquers, 
the art returned to Jaquin’s original idea of 
cating a solid bead on the outside in the 
manufacture of so-called “indestructible 
pearls” of the present day. Both the hollow 
and solid pearls are now on the market. 

The beads for the hollow glass imitation 
pearls are of two general classes. The very 
cheap imitation pearls, such as those used 
for necklaces, usually sold in 5-and-10 cent 
stores, are made of molded beads. A glass 
tube is blown in a mold making a number 
of connected bulbs, which are cut apart 
after the glass cools. These beads on ex- 
amination show mold marks and ridges on 
opposite sides of the bead, extending from 
one hole to the other. They also have ex- 
tensions around the holes where they have 
been cut apart from their neighbors on the 
original molded piece. The cut edges are 
sharp, and the spherical parts of the beads 
are not close together as they are in the 
case of beads of better quality. These beads 
are coated inside first with pearl essence and 
gelatine and when this coat is dry the bead 
is filled with paraffin or other suitable wax. 
Such beads are very light and will usually 
float on water. They are of good but arti- 
fcial-looking luster. Other ornamental ob- 
ets such as pear-shaped beads for stick- 
pins, lion’s heads, and the like, blown in 
glass, are made by the same general method. 
The better grade of hollow necklace beads 
#¢ made of a specially selected soft but 
Colorless glass tubing. The ordinary labora- 
ory glass tubing is not satisfactory. One 
method of making these bulbs is to flame- 
“al the tube at one end and blow a bulb 
o the desired size and shape. A_ sheet 
metal mask is made with a hole somewhat 
"ger than the hole desired to be made in 
bead. The bead is pressed against this 
sk and a small pointed blast flame is 
tected against this hole. This will soften 

glass at a very small point. A hole is 
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blown through, and an instant in the flame 
is allowed for the edges of the hole to re- 
tract and become smooth. The bead is then 
cut away from the glass tube. The hole in 
the cut end may also be smoothed in the 
flame with the aid of the mask. Usually in 
beads of this class the two holes are unlike, 
the wall being thinner around the hole that 
was blown than around the other. Such 
beads, when strung into necklaces, come 
close together and have a good appearance. 
These beads, after having been coated inside 
with the pearl essence mixture, are filled 
with wax, equal parts of paraffin and Jap- 
anese white wax being suitable. Sometimes 
barium sulphate is added to the wax to give 
more weight and whiteness but Dr. Taylor 
comments that this can be overdone. 

Remarking on the fact that iridescence 
usually is absent from imitation pearls, Dr. 
Taylor states that in the case of the hollow- 
bulb type an iridescence sometimes is im- 
parted by a judicious treatment of the bead 
with hydrofluoric acid or by coating the 
bulb with a solution of titanium chloride and 
heating in the Bunsen flame. These effects 
are such an exaggerated and shiny irides- 
cence, however, that they rather impair than 
improve their resemblance to genuine pearls. 

The method of coating these hollow beads 
inside varies greatly. The classic method is 
to revolve the bead on a tooth pick, either 
by hand or machine, while the essence mix- 
ture is introduced through the open hole by 
means ot a fine pipette. ‘he bulb is re- 
volved until the coating is uniform. Dr. 
Taylor has made this inside coating with a 
gelatin solution so concentrated that it 
readily sets on cooling. It may be pre- 
served, he found, with 0.3 per cent. salicyclic 
acid to prevent decomposition during the 
low drying that follows. When the hot 
liquid is introduced into the bead the latter 
is revolved until a uniform coat is obtained. 
A small camel’s-hair brush, wet with ether, 
is touched to the outside while the bead is 
still revolving. Rapid evaporation of the 
ether cools the bead until the gelatin sets. 

Dr. Taylor describes also Parkert’s method 
of coating these beads in large quantities. 
He makes a quick-drying lacquer of copal 
lac, mastic and acetone, into which the dried 
lustrous material is incorporated. The 
lacquer is put in a bowl that can be heated 
and revolved at the same time. The bulbs 
are placed in the vessel with the lacquer 
and the vessel is sealed and revolved until 
the lacquer has found its way into all the 
bulbs and little is left outside. The vessel 
is then opened, the speed of revolution 
doubled, and a small gas flame placed under 
it until the solvent is evaporated. The coat- 
ing that adheres to the outside also is 
removed by working the beads around in a 
leather bag until they are clean. These 
hollow beads have certain advantages over 
the “indestructible” solid ones, says Dr. 
Taylor, as the outer surface is of glass and 
is not subject to the effects of moisture and 
discoloration. On the other hand, they are 
usually light in weight and are more readily 
broken than the solid ones. 


THE SOLID OR “INDESTRUCTIBLE” BEAD 


The solid or “indestructible” imitation 
pearls are solid glass with the necessary 
holes through them and coated on the out- 
side with a waterproof lacquer containing 
the lustrous material. The glass beads 
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from which solid imitation pearls are made 
are opal—neither milk-white nor clear. The 
exact degree of opalescence has much to do 
with the appearance of the finished bead, 
and is varied in practice to give the desired 
tint, some being almost white, others being 
almost transparent. The material is usually 
glass tubing of the required degree of 
opalescence and of capillary bore, the size 
necessary for stringing. 

The beads may be made in several ways, 
according to Dr. Taylor. The tube is cut 
into lengths to give pearls the desired shape 
when finished. These pieces of tube are 
strung on small iron or copper wire (Dr. 
Taylor has used strands of asbestos thread), 
and they are then held in a gas flame and 
rotated as they soften until they assume the 
desired globular shape. Then they are re- 
moved from the flame and rotated until cool. 
If wire was used as a support, the beads 
are put into a bath of dilute nitric acid to 
dissolve out the wire. If asbestos is used 
it may be punched out with a bodkin. Dr. 
Taylor describes Bonnet’s method of coating 
a revolving metallic shaft with a refractory 
kaolin mixture, which is pulverulent when 
dry. The molten glass is applied to the 
revolving shaft in drops and the shaft is 
revolved until the beads are shaped. When 
they are cool, the shaft is pulled out of the 
beads. 

A more rapid method of making the beads 
is described by Dr. Taylor as follows: The 
glass tube of chosen caliber is cut into suit- 
able lengths to make the beads. These 
pieces are tumbled in a mixture of fire clay 
and graphite until the holes are plugged 
with the mixture. They are then introduced 
into an iron drum containing powdered talc. 
This drum is slowly revolved while it is 
heated until the glass is soft. The pieces 
assume the desired globular shape during 
the revolving and the talc prevents them 
from sticking together. They are cooled 
while still being revolved. They are then 
taken out and are ready for the coating 
when the refractory material is removed 
from the holes. 

There are many variations in the coating 
process which Dr. Taylor describes in pri- 
ciple. Many of them are trade secrets aud 
some are covered by patents. The coating 
lacquers may be either aqueous or non- 
aqueous. The ordinary water suspension 
preserved with ammonia or salicylic acid 
and thickened with gelatin or glue may be 
applied to the bead, and when this coat is 
dry a waterproof coat of collodion or otter 
lacquer is applied to protect it from moisture, 
Another aqueous lacquer consists of a cupra- 
ammonium solution of cellulose (cotton), 
into which the lustrous essence is mixed. 
This is applied to the bead, the ammonia 
removed by evaporation and the copper by 
dilute hydrochloric acid, whereupon the coat 
is dried to finish the pearl. 

The process now in general use employs a 
direct incorporation of the lustrous guanin 
particles in collodion or cellulose nitrate or 
celluloid solution in amyl acetate. This is 
applied to the bead in from one to six or 
more coats, each of which is dried before the 
application of the next. It is necessary only 
to dissolve celluloid in the amyl acetate sus- 
pension to make the lacquer. Where the 
concentrated pasty lacquer is employed, one 
pound is mixed with from 4 to 4% gallons 
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of a clear celluloid lacquer containing about 
y per cent. celluloid. The beads receive 
fom four to six coats of this. Dr. Taylor 
suggests that cellulose acetate may have 

sibilities as a lacquer. It is not affected 
by a strong light, which turns celluloid 
yellowish, it is not inflammable, and is gen- 
rally quite resistant to external influences. 
Glacial acetic acid is a good solvent for it 
put, according to Dr. Taylor, is too irritat- 
ing to the operator and evaporates too 
jowly for convenient use. 

The selection of the right size grain of 
guanin particles is a choice of much nicety. 
Too coarse particles are grainy, states Dr. 
Taylor; slightly finer particles produce too 
much brilliancy, approaching metallic luster ; 
too fine particles are dull or chalky. The 
fnest orient is given by a moderately fine 
grain, but since the purchaser’s choice 
varies, all degrees of brilliancy are to be 
found on the market. 

Various dyes also are used to tint the 
lacquers. Safranin or cosin produce a pink, 
Sudan JI] in very great dilution gives a 
cream or oriental hue, while Victoria blue 
will neutralize any yellow present or give 
a blue tint. The simplest dipping process 
is to put the bead on a toothpick and dip, 
revolving until the coat fails to run and then 
dry. This method is expedited by fixing 
many toothpicks in a block with fine holes 
to receive them and dipping many at a time. 
Mechanical devices also are in use for dip- 
ping automatically. The room in which the 
dipping is done should be free from dust, 
and in the larger factories air conditions are 
controlled to reduce humidity and remove 
dust. 

“ROMAN PEARLS” 


Another class of imitation pearl, known 
as Roman pearls, is made by covering the 
glass bead with the air-bladder membrane 
from certain fishes. This membrane or 
bladder is a colorless tissue composed of 
gelatinlike substance, and in many species 
of fish contains a brilliant natural deposit 
of the guanin crystals. The air bladder of 
Argentina sphyraena is used in the manu- 
facture of “Roman” pearls. Pearls are 
made in a similar manner by the Chinese, 
who use a wax bead instead of a glass bead. 


IMITATIONS OF MOTHER-OF-PEARL 

Sheet celluloid containing guanin particles 
{0 imitate mother-of-pearl for the manufac- 
lure of mirror backs, manicure and toilet 
sets, ladies’ fancy canes, opera-glass handles, 
ttc, now is coming ‘into prominence. As 
the process is described by Dr. Taylor the 
amyl acetate-celluloid is brushed or sprayed 
on glass or polished metallic surface and a 
gran is worked into it by means of a 
straightedge, painter’s graining tool or other 
mstrument. Thin sheets are made directly 
on the glass without splitting. The finished 
weets are polished under pressure against 
Wlished nickel sheets. The pearly celluloid 
sheets are cemented to a white backing sheet, 
and this in turn to amber, or not, as desired. 


TESTING IMITATION PEARLS 


As Dr. Taylor is an expert on both the 
o and imitation pearl considerable 
Test attaches to the means by which he 
“ys the imitation may be detected. Al- 
gh all who are familiar with pearls can 
— imitations practically at a glance, 
fe are definable differences and these are 
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described by Dr. Taylor. The genuine pearl 
has a specific gravity of about 2.6; its sur- 
face is usually somewhat iridescent, giving a 
faint play of colors; its surface does not 
give a sharp and well-defined reflection of 
such things as window bars; the hole is 
obviously drilled; the genuine pearl can be 
scratched by a sharp knife; it is opaque. It 
is not affected by acetone or amyl acetate 
but is readily attacked by acids. 

The hollow glass bulb imitations are glass 
outside; they give a sharp reflected image 
of window bars; they can not be scratched 
except with things that will cut glass; the 
holes are plainly holes in glass with smooth 
edges, and usually one is larger than the 
other. They are usually light and often 
float on water; they have no iridescence or 
else have too much; and the surface is not 
attacked by any acid but hydrofluoric. 

The solid or “indestructible” pearl is 
made of opalescent glass; it is usually- 
translucent and looks yellowish when held 
up to the light; it may even give an image 
of objects like a lens. The coating is out- 
side and does not extend smoothly up to 
the very edge of the hole. Air bubbles often 
may be detected in the glass. The coating 
is celluloid and can be cut or peeled off, and 
is inflammable; it can be dissolved off with 
amyl acetate or acetone. Finally if a pearl 
suspected to be this type of imitation but 
claimed to be genuine, is immersed for a 
minute or two in acetone, Dr. Taylor says 
the genuine will not be damaged but that 
the coating will dissolve off the imitation. 








Imports of Platinum and Allied Metals 
During September 


WasHincton, D. C., Nov. 9.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during September, indicate that 
the value of iridium brought in during that 
time was $37,747, while osmium and osmi- 
ridium imported amounted to 80 troy ounces 
valued at $11,226. The rhodium and 
ruthenium received here from other coun- 
tries was worth $23,248, while the amount of 
palladium brought into this country reached 
1,111 troy ounces worth $62,538. The value 
of unmanufactured platinum brought here 
was $1,030,194. 

The figures showing the imports by coun- 
tries are as follows: 
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platinum, except jewelry, exported during 
the month. The figures showing the amount 
and the countries to which the metal was 
sent follow: 





Ingots, Sheets, * Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 

—_ ns * oe 
Countries Oz. Troy Value Oz. Tray Value 
France .....<. 199 $22,576 ecard 
Germany ..... 455 44,426 ents cows 
COMO ives.cs 119 16,347 254 $7,714 
BROMO oes cccis oes eras 1 74 
Argentina 77 20,818 
Chile .. rate ati 11 868 
TON osvens.ce * OOo 33,977 ons ae 
New Zealand.. , kee 1 73 
| ae ren 1,071 $117,326 324 $29,547 








Former Queen of Greece Wears Large 
Earrings 

Notes from Europe and particularly Paris 

recently have spoken prominently of the 














LATEST PHOTO OF ELIZABETH, FORMER QUEEN 
OF GREECE, SHOWING HER WEARING HUGE 
EARRINGS OF ONYX AND DIAMONDS 


large earrings being worn by the people of 
fashion and this has been borne out by pho- 
tographs received here. 

The latest photograph to arrive here of 

















Unmanufactured Osmium and Rhodium and 
Platinum Iridium Osmiridium Palladium Ruthenium 
Countries Oz. Troy Oz. Troy Oz. Troy Oz. Troy Oz. Troy 

ag bao echscustaaericoeaaawe 176 35 eS 37 
eM soc She ls oce tiosore yew RR Be aie 1,017 bgt ts 200 60 
Ri AOE i 8S eck pee aaes 5,606 188 843 241 
eT Core, rr ee 77 68 Ras 
50 5 ct catoaieereeser ar aksne 1 ar 
SIN a ose:5 echo retcts a's bik boa. 9 wiereia 2,846 ee 
forte ie ree er oa 45 

Ot GUMEEE ceccdciracasewee 9,723 188 80 1,111 338 

tT SRD 6 oss ees bce cdewawes $1,030,194 $37,747 $11,226 $62,538 $23,248 
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Exports of Platinum During September 

Wasuincton, D. C., Nov. 9.—Figures 
just announced by the Department of Com- 
merce show that during the month of July 
platinum valued at $146,873 was sent out 
from this country. Of this amount $117,326 
represented platinum ingots, sheets, wire, 
alloys, and scrap, while the remainder of 
$29,547 was the value of manufactures of 





Elizabeth, former Queen of Greece (who is 
still considered one of the handsomest women 
in Europe), shows her wearing very prom- 
inent ear pendants of black onyx and large 
diamonds. 








Clause Casler has opened a new jewelry 
store in room 201, the Warren building, 
Michigan City, Ind. 
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The Production of Platinum for the Year 1924* 





By George Frederick Kunz, Sc. D., Ph. D., A. M. 
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T E demand for platinum and the search 
for new sources of the metal continue. 
The Russian output appears to be slowly 
gaining, and is now nearly on a par with the 
production in Colombia. Potentially, of 
course, Russia remains as the world’s great 
source of this rare and valuable metal, and 
her present output is only about 15 per cent. 
of her average production in the years im- 
mediately preceding the war. Estimates and 
figures for Russian output come from sev- 
eral sources, but it is almost impossible to 
obtain any that are reliable. It should be 
remembered that even in the days of the 
Russian Empire the actual production of 
platinum was known to average more than 
0 per cent. above the officially reported 
production. Russian platinum data have al- 
ways been no more than estimates. With 
the crippled condition of the chief producer, 
it is not surprising that prices for the metal 
continue extremely high and are tending 
higher. 

The newly discovered deposits in the 
Union of South Africa have created a good 
deal of interest, and production is expected 
to begin in 1925. Deposits were discovered 
in the Waterberg district of the Transvaal 
late in 1923, and this discovery was followed 
in 1924 by the location of additional deposits 
in the Lydenburg district. The two fields 
are not far apart, but the geological char- 
acteristics are totally different. The fields 
have great promise, but it remains to be seen 
whether the extravagant predictions and 
some of the interest perhaps stimulated for 
financial reasons will prove justified. The 
reliable report of Dr. Percy A. Wagner, 
which we summarize farther on, is of great 
value, 

Large interest is exhibited in the technol- 
ogy of platinum and some interesting papers 
have heen published, notably some work in 
the United States Bureau of Standards. 
Jewelers are still working on details of the 
‘Stamping Law” for platinum articles. 

In the United States there was an in- 
creased supply of platinum in 1924. Produc- 
tion of new platinum by refiners was larger 
than in 1923 by some 11,000 ounces, and im- 
ports also gained by about 9,000 ounces. 
The recovery of secondary platinum from 
scrap and old material increased about 6,000 
ounces, while exports, which have never 

large, gained about 4,000 ounces. The 
export figures cover domestic material only, 
xports of platinum from foreign sources 
not being reported. Thus there was an ap- 
parent gain in available supply of about 22,- 

ounces. At the same time reported con- 
sumption declined some 22,000 ounces, most 
of the decline being accounted for by small- 
‘f consumption in the manufacture of jewel- 
ty. Stocks in the hands of refiners increased 
about 4,000 ounces. The price trend was 
slightly downward in the early part of the 
year, but upward at the close, and the year’s 
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* Reprinted from Mineral Industry, Vol. XX XITI, 
Permission of the McGraw-Hill Book Co. 


average was $2.28 per ounce more than in 
1923. 


STATISTICS OF PLATINUM IN THE UNITED 
STATES 

Mine Production—The United States pro- 
duced 315 ounces of crude placer platinum 
in 1924, of which Alaska produced six 
ounces, California 285 ounces, Oregon 20 
ounces, and Utah the remainder, according 
to a statement issued by the Department of 
the Interior, prepared from mine reports by 
James M. Hill, of the Geological Survey. 
These figures show a decrease of 294 ounces 
as compared with 1923, practically all of 
which may be attributed to loss of produc- 
tion in California. 

Refined Platinum.—Reports received from 
platinum refiners in the United States show 
purchases of crude platinum in 1924 from 
domestic sources amounting to 192 ounces, 
and from foreign sources 64,479 ounces. The 
refined platinum metals recovered from 
crude platinum, from ore and concentrates, 
and from gold and copper refining amounted 
to 66,007 ounces. 
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Refiners reported the following purchases 
of crude platinum mined in the United States 
in 1922, 1923 and 1924: 





1922 1923 1924 

Ounces Ounces Ounces 

INN 5 oo od ob Suctan 6 41 29 5 
Coltprnia ...n0scesss 918 707 161 
INL 6 oan sale w Sid heats 95 63 24 
Washington ......... 4 1 ae 
Lo ae ee ee pa ee 2 
5 Sarna es 1,058 800 192 


The following figures for the purchases of 
foreign crude platinum were given: 





1922 1923 1924 
Ounces Ounces Ounces 
CORE ’”. 5 ciecnages 53,385 48,727 56,387 
er ere 10,085 4,997 7,046 
Other countries...... 12 1,017 1,046 
AMES Sse ncuacaese 63,482 54,741 64,479 


Prices.—Quotations for platinum in Janu- 
ary, 1924, were $122 an ounce, but advanced 
to $125 by the middle of February. In the 
middle of March the price began to decline, 
and it reached the low point of the year, 
$115 an ounce, early in April. There was an 
upward trend beginning in May, but the 
price did not reach $120 until the last of 
July, and by mid-September it was down to 
$118, which quotation changed but slightly 
thereafter. 

Iridium was quoted at $275 to $300 an 
ounce during the first five months of 1924, 
but by June 1 it was nominal at $260 to 
$270 an ounce. Later in the year it rose 














STATISTICS OF PLATINUM IN THE UNITED STATES 























Refiners’ Producticn Imports 
Yt 9 eT gis A _— 
Mine Domestic Total Unmanufactured (b) Manufac- Total 
Production Sources , fo “~ ~ tured Supply 
Year Troy Oz. Troy Oz. Troy Oz. Value Troy Oz. Value Value Value 
ee (c) 357 357 $10,589 74,208 $2,509,926 $175,651 $2,696,166 
1908.... (c) 750 750 14,350 50,768 1,096,615 134,119 1,245,084 
9G? . 60 672 638 638 15,950 118,851 2,557,574 410,997 2,984,521 
i) ae 390 773 5,573 182,237 120,478 3,320,699 333,965 3,837,001 
i, |: 628 940 29,140 1,256,517 122,390 4,722,752 135,842 6,115,111 
io) Ae 721 1,005 38,029 1,731.221 104,683 4,334,488 159,995 6,225,704 
es LA 483 1,034 40,188 1,803,637 117,947 4,938,706 105,553 6,847,896 
1914... 570 1,484 3,430 154,350 72,267 2,934,580 39,143 3,128,073 
ot 742 (c) 6,495 322,347 61,437 2,340,476 71,532 2,734,355 
1916.... 750 (c) 24,518 2,044,801 53,484 3,138,396 18,923 5,202,120 
Se 605 (c) 33,009 3,393,985 30,316 2,414,773 382 5,809,140 
1956; os’ 647 (c) 54,399 5,763,574 54,962 4,949,755 14,255 10,727,554 
Lo) 743 (c) 40,220 4,609,614 54,550 5,229,309 17,213 9,856,136 
| 613 (c) 36,015 3,994,064 80,955 8,474,499 94,408 12,562,971 
iS ee 977 2,899 51,791 3,885,879 61,941 4,115,235 28,524 8,029,638 
1922.... 1,008 1,998 54,142 5,285,342 94,591 7,749,457 52,905 13,087,704 
See 609 2,114 46,780 5,451,741 86,417 8,923,037 4,769 14,379,547 
yf See 315 3,523 57,827 6,871,004 95,713 9,824,113 2,367 16,697,484 
(a) Statistics of the U. S. Geol. Surv. New platinum only. (b) Includes ingots, bars, plates. (c) 
Data not available. 
NEW PLATINUM METALS RECOVERED BY REFINERS 
Platinum. 
Cc A ~ Tridium, Osmiridium, Palladium, Rhodium, 
Year Troy Oz. Grams. Troy Oz. Troy Oz. Troy Oz. Troy Oz. 
| EAS a cetera Saar ear 24,518 761,496 370 315 2905 £+ ij «sseess 
SSS e oko akssaw ene dienes 33,009 1,026,695 210 833 C700 - -wemmes 
SS Gio 64s awe aa ewe ee 54,399 1,691,999 465 539 4,024 326 
RENE pene re ee ae 40,220 1,250,983 401 402 3,807 279 
Pe 6 haa Ni kis ahead wea ae 36,015 1,120,175 418 409 4,309 393 (a) 
oe FEE re rant es 51,791 1,610,881 286 581 2,686 1,026 (a) 
EN cs 4 Saab bok ee soso ears 54,142 1,684,006 210 1,301 1,943 122(a) 
| RE rere eer 46,780 1,454,998 280 787 1,934 16(a) 
aa Re Te age 57,827 1,798,593 680 1,261 6,065 174(a) 


(a) Includes osmium. 








Of all the platinum metals recovered in 
the United States in 1924, about 7,280 
ounces was obtained from material of do- 
mestic source, compared with 3,472 ounces 
in 1923. 





sharply to $325 an ounce, and early in 1925 
to $400 an ounce. 

Palladium started the year at $107 an 
ounce and until June 1 was quoted at $100 
tc $110; after that quotations were $78 to 
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IMPORTS OF 


1922 
Iridium 
Osmiridium 
Osmium 
Palladium 
Rhodium 
Ruthenium 


1923 
Iridium 
Osmiridium 
Osmium 
Palladium 
Rhodium 
Ruthenium 

1924 
Iridium 
Osmiridium 
Osmium 
Palladium 
Rhodium 
Ruthenium 


THE 


ALLIED 


PLATINUM METALS INTO THE UNITED STATES FOR THE 
YEARS 1922-1924 
Troy Oz. 























the month. 


1,899 
2,165 
1,012 
9,754 
111 
100 


1,611 
1,174 


$83, being $80 for a short period early in 
October, but rising to $83 at the middle of 
Osmium quotations were $95 to 
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Grams. 


59,065 
67,738 
31,477 
303,379 
3,452 
3,110 


50,107 
36,515 
45,473 

453,420 
25,038 
15,147 


43,451 
45,975 
10,886 
323,098 
36,266 
27,433 
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Aver. per 
Value. Oz. 
$298,567 $157.22 
242,637 112.07 
81,231 82.14 
537,684 55.12 
16,227 146.19 
4,839 48.39 
$276,539 $171.66 
150,074 127.83 
147,144 100.65 
857,071 58.79 
86,569 107.52 
21,492 44.13 
$214,384 $153.46 
174,460 120.65 
38,931 111.23 
669,478 64.46 
105,770 90.71 
45,846 51.98 


CIRCULAR 


Aver. per 


Gram. 


5.05 
3.58 
2.58 
1.77 
4.70 
1.56 


tf 


tA 


“Wwe WAN 
dS 
> 


mw DW Ww & 
own oO 


Ado 
NOnN GeO Ss 


dental work. Since jewelry takes about two- 
thirds of the platinum used, the net result 
was the smallest consumption of the metal 


(In dollars per troy ounce) 


a ace, MONTHLY PRICES OF PLATINUM AT NEW YORK 








































1916 1917 1918 1919 1920 1921 1922 1923 1924 

January.. 90.05 87.83 105.92 104.85 154.23 73.40 97.26 112.46 122.12 
February. 90.00 103.75 107.68 100.43 151.59 70.23 89.54 113.27 124.74 
March.... 90.75 104.33 108.00 99.20 138.56 72.46 87.50 110.85 121.69 
April..... 83.10 103.77 108.00 99.85 127.04 73.40 87.50 116.84 115.58 
May...... 80.50 105.00 106.27 102.60 97.50 73.74 85.53 115.01 115.73 
DONE ose 78.13 104.75 105.00 105.80 85.19 74.94 87.21 115.61 116.00 
ee 63.60 103.88 105.00 105.90 83.94 70.44 90.18 116.00 118.23 
August... 62.56 104.55 105.00 107.60 111.44 73.22 98.37 116.00 120.00 
September 84.25 104.13 105.00 128.70 115.20 75.96 117.28 116.00 118.92 
October... 89.75 104.00 105.00 132.21 101.70 81.80 109.44 116.92 118.00 
November 101.25 104.52 105.00 136.74 84.75 82.60 108.00 124.48 117.79 
December. 86.87 104.38 105.54 151.35 79.62 78.19 113.60 125.00 117.00 
Year.... 83.40 102.82 105.95 114.61 110.90 75.03 97.62 116.54 118.82 
$104 an ounce throughout 1924, and rhodium, since 1920. The following table gives the 
which opened at $100 to $105 an ounce, data for the various industries, as compiled 
dropped to $85 to $90 in June. by James M. Hill, of the United States 


Geological Survey: 
































CONSUMPTION OF PLATINUM IN THE UNITED STATES BY INDUSTRIES 
(In troy ounces) 
Percentage 

Industry Platinum Iridium Palladium Total of Total 

1922 
EE Gye hu vkesk babes eS eebe ek 8,834 172 458 9,464 5.02 
ES Leisn lsu cheeses bo ees a sabe eos 24,988 1,537 2,735 29,260 16.12 
ee in hs Ca ak ks'alb web eee 11,651 83 5,535 17,269 9.71 
EE 6. ce Sib cu bash asabaea beeen ses 108,527 2,588 9,852 120,967 66.65 
ee er rere eye 2,838 1,064 636 4,538 2.50 
156,838 5,444 19,216 181,498 100.00 

1923 
Es Lean ee Sri OE ieee ie Sisk 8,637 190 485 9,212 4.86 
oh ie sl oa 18,596 1,675 3,666 23,937 12.64 
EG Gr cb soan pal si sseiweesinasea 16,288 153 10,116 26,557 14.02 
i a ss cams ce ebaaniae 105,699 3,073 14,948 123,720 65.29 
IR Sr 2 cc ha ed a 3,156 1,403 986 6,045 3.19 
152,376 6,494 30,201 189,471 100.00 

1924 
se ee 10,507 122 436 11,068 6.82 
he a ii nies sesube keke eal 16,588 1,269 3,099 20,956 12.85 
RR a ele ae 11,092 131 10,049 21,272 13.05 
EE rio i Sieisiss Ke.bouieic wees 87,151 2,204 12,480 101,835 61.90 
NNN te ba) od wb. 6 eee oe ae wae 5,012 634 2,122 8,768 5.38 
Pc bSahcsesanes aveur anne 130,350 4,360 28,186 162,896 100.00 
















Consumption.—There was -an increase in 
consumption of platinum by the chemical in-~ 
dustry and for miscellaneous purposes in the 
United States in 1924, but a large decrease 
in the amount used for jewelry and for 


Secondary Platinum.—Platinum metals re- 


covered from scrap and other old material 
form an important part of the supply. The 
total 
ounces, was about 15 per cent. greater than 


quantity recovered in 1924, 54,471 
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that recovered during 1921, 1922, or 9p 


SFCONDARY PUATINUM METALS RECO 
ERED IN THE UNITED STATES — 


Year Platinum Iridium Palladium Others 
See 42,149 863 958 
«Ee 45,156 1,535 1,284 
REN 59,007 9,832 3,357 
i scveus 40,378 3,410 — ‘1,795 
1. ROR eens 54,454 3,504 3,467 
ee: sseaues 51,255 3,355 3,100 
~ eae 39,131 1,776 4,887 “yyy 
RS a 40,062 1,937 4,193 gy 
oS Ee 39,152 2,021 6,246 ge: 
OG sevsxiie 45,474 2,200 5,784 4.91 


Stocks.—The stocks of platinum metals jy 
the hands of refiners at the end of 1924 were 
74,539 troy ounces, as compared with 70725 
ounces at the end of 1923. 

STOCKS OF PLATINUM METALS In 
HANDS OF REFINERS 
(In troy ounces) 


Year Platinum Iridium Palladium Others 
ee 46,747 4,196 16,565 2% 
Pees isovens os 38,514 4,991 21,042 3,113 
lg Ee 41,900 7,559 24,975 1,583 
ees 36,554 5,208 26,266 2.697 
Perec ss ase 40,464 3,622 27,400 3,053 


PLATINUM IN OTHER COUNTRIES 

Canada.—Finally revised statistics on the 
production of the metals of the platinum 
group as reported by the Mining, Metal- 
lurgical and Chemical Branch of the Do- 
minion Bureau of Statistics at Ottawa show 
that except for five ounces of platinum, 
which was recovered from the British Co- 
lumbia placers, the output was all derived 
from the copper-nickel ores of the Sudbury 
district. The increase in 1924 over 1923 in 
nickel production was reflected in the in- 
crease of platinum and its associated metals. 
Small recoveries were also made by the 
Royal Mint from treatment of scrap and old 
jewelry, but platinum reclaimed in this man- 
ner is not included in the mineral produc- 
tion of Canada. 

The total amount of new platinum recov- 
ered in 1924 was 9,186 ounces valued at $1, 
091,427, and in addition there was a recovery 
of 8,923 ounces of palladium valued at $811; 
993, and of 593 ounces of rhodium and other 
metals of the platinum group valued at $51; 
120. The corresponding figures for other 
years may be found in the chapter on Nickel 
in this volume, page 512, the figures repre 
senting metal recovered from Canadian ores 
treated in Canadian, United States, and Brit- 
ish refineries. 

Exports of platinum from Canada in 19% 
included 467 ounces of platinum contained 
concentrates and 237 ounces of old and scrap 
platinum, a total of 704 ounces valued a 
$79,095, compared with a total of 475 ounces 
valued at $42,826 in 1923. Imports of plati- 
num into Canada included $579 worth of 
retorts, $167,225 of wire, bars, strips, ¢tt. 
and $11,567 of crucibles, a total of $179,371, 
compared with a total of $168,255 in 1923. 

Charles F. Law, who some years ago t 
covered a considerable amount of platinum 
from the placer gravels of the Tulameet 
river, in the Similkameen mining divisio" 
of British Columbia, recently went to the 
site of his former operations, at the poi 
where Eagle Creek flows into the Tulameet 
river, and there found pockets of chrome 
in a serpentine formation that contained plat 
inum. The discovery has caused consider- 
able excitement, and about 100 claims have 
been staked in the vicinity. The discovery 
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of lode platinum in British Columbia is not 
sew, and it is rather remarkable that no ef- 
fort has been made to explore for this metal. 
in 1918, the late William Thomlinson, acting 
for the Munitions Resources Commission, 
gmpled a number of likely locations and as- 
gays were made at the Dominion government 
laboratories. The most’ promising location 
was found at the Franklin camp, in the 
Grand Forks mining division, where in a belt 
of pyroxenite-syenite platinum up to 0.38 
ounce per ton was found associated with 
chalcopyrite, which occurred in veinlets and 
pockets in several deposits.’ 


“TEng. Min. Jour.-Press, May 30, 1925. 
(To be continued) 








LOOK OUT FOR HIM 





Man Who Asks Jewelers for Particular 
Watch Which Cannot be Easily Supplied 
Is Loaned a Substitute and 
Then Disappears 


Mi.wauKEE, Wis., Nov. 14.—Many jewel- 
ers in all sections of Wisconsin have been 
made victims of a fraud, which has just 
heen uncovered through the efforts of the 
Boszhardt-Possin Co., wholesale jewelry 
frm in Milwaukee. A man, representing 
himself as a Mr. Schultz, has been calling 
upon these jewelers and asking them to show 
him an A. Lincoln, 21-jewel Illinois watch, 
as he wishes to purchase it to replace one 
which he lost. His story is that it dropped 
out of his pocket into a well. 

As this type of watch is scarce at the pres- 
ent time, the jewelers promised to order one 
for him. Upon their consent to do this, he 
has requested them to loan him a good watch 
until the new one arrives in the store. This 
man gives the address of some responsible 
person by the name of Mr. Schultz in each 
town, and as a result the jewelers have not 
hesitated to loan watches. 

A number of inquiries have been received 
by the Boszhardt-Possin Co. for this par- 
ticular type of watch within the last two 
weeks, A. C. Possin became curious about 
it and questioned some of his trade about 
their orders, thus learning of the fraudulent 
procedure. 

The case has been turned over to the au- 
thorities and the jewelers in Wisconsin are 
warned to be careful until the man is caught. 








The Regnier & Shoup Mercantile Co. is 
how located on the southeast corner of 5th 
and Felix Sts., St. Joseph, Mo., in a four- 
story and basement building. The first floor 
is devoted to watches, diamonds, jewelry, 
silverware, clocks, leather goods and deco- 
tative lines. The public rest room, com- 
pletely outfitted for the comfort of local as 
well as out of town customers, is on the 
first floor mezzanine. The second floor is 
devoted to all grades of imported and 
domestic dinnerware, house furnishings, cut- 
lery, and hotel and restaurant supplies and 
equipment. On the third floor are the gen- 
tral office and wholesale and import sample 
fooms, and on the fourth floor and basement 
are stock packing and shipping rooms. The 
dusiness was established in Atchison, Kans., 
fm 1868 and moved to St. Joseph in 1883. 

€ new location is the third which has 

occupied since the business was moved 
to St. Joseph. 
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A Word About the Latest Paris Jewelry 








By L. Reid 

















There is a tremendous demand for mascots 
in Paris, made in silver as a rule, but some- 
times in brorze, for placing on the fronts of 
automobiles. Saint Christopher is of course 
the patron saint of automobiles and the 
taxi-driver likes to have a small silver 
image of the saint on front of his vehicle. 
As the traffic gets more congested, as driv- 
ing gets faster and fiercer, the need of mas- 
cots appears more urgent. Many silver- 
smiths show whole collections of very 
dainty mascots, from the model of a favorite 
dog, cast after a photograph or the living 
model, down to tiny fantastic dolls, also 
carried out in metal. All kinds of models 
are designed, some find favor immediately 
others are never chosen at all, it is just a 
matter of chance, but everyone who is any- 
one in the automobile world carries a mas- 
cot today. 

x * * 

Automobile firms have found a new way 
of advertising their particular make of car. 
They give away to customers and others 
likely to become customers, silver ciga- 
rette cases, with a point in front like 
the front of the particular make of 
car and with the trade mark engraved, 
or in colored letters, on the cigarette case, 
but done very tiny indeed. Every time 
the smoker offers a cigarette he is doing a 
good turn to the firm selling the car and 
there is a large demand for this type of 
case. It is naturally wholesale work and 
not highly paid, but a fair profit may be 
made by the enterprising man all the same. 

* * * 


The signet ring, so popular just now, is 
seen composed of five or seven golden or 
silver hoops. They are joined, naturally, 
by the plaque upon which the initial is to 
be engraved. Sometimes the hoops are not 
open but merely indicated. At other times 
there is merely a design which suggests open 
hoops. Cornelian and other stones are used 
for engraving the initials of coats of arms 
upon the signet rings. This revival of an 
old-fashioned custom may be due to the 
feeling of uncertainty of the times, to the 
lack of respect of secrecy, often seen, when 
letters are not sealed down. Few will at- 
tempt to break a seal, but many will not 
hesitate to tamper with a letter, read its 
contents and then close it again. 

* * * 

Parisiennes are very busy buying jewelry 
to go with their newly designed evening 
gowns. In spite of the large use of span- 
gles, of colored beads and other ornaments 
that sparkle as. the wearer moves, which 
might seem sufficiently brilliant of them- 
selves, fashion ordains that more jewelry 
will be worn than ever. Naturally the 
simple white or black gown needs jewelry 
and the more the better. Pearl necklaces 
with fringes in seed pearls, just at the 
front of the throat are now the fashion. 
Other necklaces have a network pattern in 
front, while others again, that do not reach 
round the neck, but serve as an ornament 
affixed to the shoulders, have complicated 





patterns. Although the small simple neck- 
lace has by no means gone out, something 
much handsomer and more complicated is 
much seen. 

* *x* * 

Collarettes in diamonds or in emeralds, 
or again in sapphires composed of rows of 
the brilliant gems, five, seven or nine deep 
according to the size of the stones, close 
with platinum clasps. Sometimes a square 
of stones, carefully sewn together, like a 
piece of braid, is separated from the next 
square by a platinum barette. This barette 
or rod, looks very well, perhaps better than 
one composed of a contrasting colored stone, 
although diamonds with a pearl rod and 
pearls with a separating rod of diamonds 
look very well indeed. Less happy is the 
fashion of using a jet rod for separating 
plaques of pearls or diamonds. As a rule, 
if the necklace is made of diamonds or em- 
eralds cut in lines, the separating rod is 
composed of stones cut in facets. 

* * * 

Net and tulle dresses are trimmed with 
ornaments, round or oval, as a rule, made of 
tiny pearl beads, of jet or “diamonds.” 
White crepe de chine gowns are sewn with 
silver thread, sometimes leaves are sketched 
out in silver thread, while flowers are made 
of “diamonds.” Leaves and flowers are 
merely outlined. Dull silver is popular 
rather than bright surfaced silver, old gold 
worn rather than new gold. This is a con- 
cession to the feeling that things are just a 
bit too shiney, too brilliant, and that “it” 
must not be overdone, although it would 
be very difficult to find room for the placing 
of more ornaments, every possible space be- 
ing filled with something in the jewelry line. 








Report on the Pforzheim Jewelry Trade 


The Bureau of Foreign and Domestic 
Commerce at Washington, D. C., received 
recently a brief report on the Pforzheim, 
Germany, jewelry trade. This report was 
sent by Consul John E. Kehl at Stuttgart, 
Germany, and reads as follows: ; 

“The products of the Pforzheim, Germany, 
jewelry manufacturing industry enter largely 
into the export trade. During the first six 
months of this year an increase in the ex- 
ports of jewelry over the same period of 
1924 is recorded. During the past two 
months foreign orders and domestic demand 
have decreased, which is said to be partly 
seasonable and partly due to prevailing high 
prices. The manufacturers maintain that an 
average wage of 69 pfennigs ($0.164) per 
hour is the maximum which the industry 
can pay if it is to maintain its competitive 
status in foreign markets. In answer to this, 
the workers declare that they are unable to 
cope with the increased cost of living on 
less than 80 pfennigs ($0.19) per hour. It 
has been reported that some of the manu- 
facturers intend reducing operations insofar 
as variety of manufacture is concerned. An 
effort will be made to specialize in certain 
lines to reduce cost of production.” 
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LATEST CUSTOMS RULINGS 





Decisions Fixing Correct Rates of Duty on 
Various Kinds of Beads, Silver Articles, 
fic, Are Handed Down by the Board 


of General Appraisers 





EMBROIDERY BEADS 

Gimbel Bros. Bernard Judae & Co., 
Charles Bloom, Inc., Mme. Claras, and 
Brockman Bros. win before the Customs 
Board in a decision reducing the rate of 
duty on certain so-called embroidery beads. 
Qn entry, the beads in question were 
assessed with duty under Par. 1403, Act of 
192, at 45 or 60 per cent. ad valorem. 
The importers protested these assessments, 
daiming duty at only 35 per cent. ad 
valorem under said Par. 1403, and this 
daim is granted in an opinion by Judge 
Sullivan. 

BEADS IN IMITATION OF PRECIOUS STONES 
In sustaining a protest of the George W. 
Travers Co. the Board of General Ap- 
praisers finds that certain beads in imitation 
of precious or semi-precious stones, re- 
tuned for duty at the rate of 55 per cent. 
ad valorem under Par. 218, 1922 Act, should 
have been assessed, as claimed by the im- 
porters, at but 45 per cent. ad valorem under 
the provisions of Par. 1403 of the same act. 


TEMPORARILY STRUNG BEADS 


Certain beads temporarily strung, im- 
ported by Kantor & Montague and Phillips 
& Tannenbaum Co., are held by the Cus- 
toms Board to have been incorrectly re- 
turned for duty as beaded articles at the rate 
of 60 per cent. ad valorem under Par. 1403, 
1922 tariff act. Claim was made by the 
protestants for duty at but 35 per cent. ad 
valorem under the same paragraph, which 
daim is upheld by Judge Sullivan. 


IMITATION CORAL BEADS 


Judge Sullivan, in sustaining a protest of 
F, Hoffmann & Co., rules that certain imita- 
tion coral beads, strung, are properly duti- 
able as beads in imitation of precious or 
semi-precious stones, at the rate of 45 per 
cent. ad valorem under Par. 1403, 1922 Act. 
The action of the collector in imposing duty 
on these beads at 60 per cent. ad valorem 
uder said Par, 1403, is therefore set aside. 


BEADS—NOT IMITATION PRECIOUS STONES 
In a ruling by Judge Sullivan, upholding 
daims of Keit & Co., Inc., S. H. Pomerance 
Co, M. Goldberg’s Sons, F. Hoffmann & 
Co, Louis S, Mayer & Son, and the Arrow 
Novelty Co., certain beads, temporarily 
sirung, not in imitation of precious or semi- 
Mecious stones, are held to have been in- 
correctly assessed by the collector with duty 
at 45 per cent. or other rates under Par. 
103, Act of 1922, Duty is fixed on the 
ds in question at but 35 per cent ad 
Valorem under the same paragraph, as 
aimed in the protests. 

METAL CLASPS 

Samstag & Hilder Bros. win before the 
ustoms Board in a ruling reversing the col- 
or’s assessment of duty on certain mer- 

lise described on the invoice as metal 
Gatches with rhinestones and consisting of 
metal clasps used in the manufacture of 
fenery. According to the record, the col- 
tor assessed duty thereon at the rate of 
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80 per cent. ad valorem under Par. 1428, 
Act of 1922. The importers claimed that 
duty should have been taken as materials of 
metal suitable for use in the manufacture of 
jewelry, at but 75 per cent. ad valorem 
under said Par. 1428, and this claim is 
granted by Judge Sullivan. 


IMITATION BLACK ONYX 


Certain black glass stones, imported by 
L. Mendelson Co., the Victor Co., and H. 
W. Robinson & Co., are held by the Board 
of Appraisers to have been improperly 
assessed with duty at 55 per cent. ad valorem 
under Par, 218, 1922 Act. The importers’ 
claim for duty at but 20 per cent. ad 
valorem under the provision in Par. 1429, 
1922 Act, for imitation semi-precious stones, 
faceted, is sustained by the Board. 


RHINESTONES 


Granting claims made by Morris Gold- 
berg’s Sons and Kantor & Montague, the 
Customs Board holds that rhinestones in 
metal settings, known as roses montees, re- 
turned for duty at 55 per cent. ad valorem 
under Par. 218, Act of 1922, should have 
been returned as imitation precious stones 
cut and faceted, at 20 per cent. under Par. 
1429 of the said act. 


HANDBAG, CHIEF VALUE SILVER 


A decision just handed down by the Board 
of United States General Appraisers over- 
rules a protest filed by Marshall Field & 
Co., of Chicago, against the collector’s as- 
sessment of duty on a certain handbag in 
chief value of silver. According to the rec- 
ord in this case, the bag in question was 
advisorily returned for duty under Par. 1428, 
1922 tariff law, at the rate of 80 per cent. 
ad valorem. The importers claimed the mer- 
chandise to be more properly dutiable under 
Par. 399 of the same law at only 60 per cent 
ad valorem, as silver or silver-plated arti- 
cles. In finding in favor of the government, 
Judge Sullivan concludes his opinion as fol- 
lows: 

“There is nothing in the report, nor in the 
record to indicate that the collector erred in 
his classification of this handbag. The pro- 
test is overruled.” 


SILVER-PLATED WARE 


Certain silver-plated ware, imported by 
S. L. Kreider, of Los Angeles, claimed by 
the importer to be over one hundred years 
old and therefore entitled to free entry as 
antiques under Par. 1706, 1922 act, is held 
by the Customs Board to have been correctly 
assessed by the collector at 60 per cent. ad 
valorem under the provisions of Par. 399, 
same act, covering silver-plated articles. In 
denying relief to the protestant, Judge Waite 
points out that the record in the case did not 
support the importer’s claim. 


BLACK FACETED ARTICLES 


Sustaining protests of L. Mendelson Co., 
the Board of Appraisers, in an opinion by 
Judge Sullivan, rules that certain merchan- 
dise consisting of globular facted articles of 
black polished glass, imitating a semi- 
precious stone known as black onyx, was 
erroneously returned for duty as “Mfr. of 
glass or paste, colored, cut, gilded and 
ground” at the rate of 55 per cent ad valorem 
under Par. 218, 1922 law.’ The importers’ 
claim for duty under Par. 1429, at but 20 
per cent ad valorem, is upheld by the Board. 
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Shipments of Domestic Jewelry to Foreign 
Countries During September 


WasHINGTON, D. C., Nov. 5.—The value 
of the exports of domestic jewelry during 
the month of September as shown in the 
statistics of the Bureau of Foreign and 
Domestic Commerce just released here, give 
the total value of shipments to all countries 
during the month at $68,864, of which over 
half went to Canada which took jewelry 
valued at $34,726. Our next largest cus- 
tomer was Brazil which took shipments of 
$4,142, Colombia coming third with ship- 
ments of $3,827. 

A full list of countries to which jewelry 
was exported and the amount sent to each 
is given as follows: 





Countries Value 
Dollars 

UMMA os Fetes ia cake eae ee ae 251 
NN id oid gid vc: achat ol's cera Ree a 82 
COPIOIOEIAR © 656 cidicwddcwnd eva donesouad 358 
DUO Novo ns cdd'be Vadaled aolaeaunneaenen 1,018 
SERN a SW bse Reh Ae eae 81 
CE cca ce taicvandvuedneedin dane 60 
BO ia kdine classed cchie Salta c slice pasate 310 
ON a. 5855.5 Paes aa eee 47 
OW GONMNE x oc'g heise s RR aneee ame 216 
TEN TO Pan 655 < in ccenkaa an eteatt as 
WRN DIONE ace cceeses cans swetr eens 2,469 
CR aaa ce die ecedowd a> nape ote ehetaran 34,726 
CORN 685 av aclcie hlaneacdeadeeueeuaes 315 
DI 55. 6d eaeeaevacael eieeataneees 913 
PIN os a as slated we shines Mee aoe 773 
UIE on dcacetaieield arm bre acannon alee 255 
IND Wp. cgid oth wae GA nE oro e Bate bie et Ecae 867 
DOES i bales Celie pnedveecanecee 540 
ORE ee eo oC OCR eee ee ee 1,842 
ON 6s. Rect k vere dete ei ndectesctaen 57 
RMS pupae Serco a ok clea ee ceed ene 192 
"Freee O00 TORR nk 6 bocce esac cterare 686 
RIOR ings Sa cde a ditaaofo. a akeces wauanaael 1,279 
RGM) PRONE 2 6 how a:e:0 bo oc eneowe lene enen 341 
BTA WOO ENG oo ob ke kaos te cearvecee 76 
Ns oo ete le Silciewhed hol wa Aaa 1,449 
TU si ir oie sk dno cia eae een 1,317 
cE Oe AE, PS, ERR REN Sor yt 105 
pS Oe or erer rma ere Aten ein & Oe. 4,142 
NE aks coc acae ec wens cdma eebiaeend 1,049 
CN oi cid Hele ce i Giencs de ceo ee 3,827 
NE aie ccd dieascrtecin nes wasn 1,321 
POU wala enicieiehend niet 408 
gee OC EET a ae ee rer nN oar S 42 
I atts: 6a: We wis oe a Re wee 2,308 
PORE MEN, G6 iss niciBe-oieo «ocak tees cat 1,585 
SUPREGE OED 6 seo ccs esas eo etcewe nies 364 
I 6 ke an obs sks No eee ee 690 
Other Dutch East Indies. ..........cccccee 138 
PMN SIO os 05ils ss alae 3s Derg aca 1,836 
ee ae Sarees 155 
| ee ee eae ee 3 
Britto: Gewtlhs Alsiea ..< so. occ00cccsenleeok ees 31 
BGG loc pvc te wasaceuatacvadavasneree 190 
WOR arse ea Ee ee 68,864 





The Dollar Basement is the new feature 
of a large Canadian jewelry store, where 
a host of objects for the home, for utility, 
beauty and gift purposes are grouped for 
this unit price. Henry Birks & Sons, who 
have long been famous in Vancouver, as 
one of the leading diamond firms, has started 
this innovation last week. Opening of the 
Basement Dollar Department of this store 
was inaugurated recently, when many per- 
sons viewed the display of well arranged 
articles. There were gifts in the collection 
for everyone, for men, women and children, 
and appealing to every class. Some of the 
leading articles were napkin rings, combina- 
tion corkscrew and bottle opener (not yet 
obsolete on this side of the border) plated 
egg stands and spoons, children’s sets, briar 
pipes, ash trays, manicure sets, pins, cigar- 
ette cases, vases, jars and pairs of candle- 
sticks. 
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PEARLS 


We carry necklaces of well matched 
pearls from the smallest up to the 
largest as well as pearls for additions. 
Always at your service. 
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The News from England 





The Latest London Jewelry Novelties—Elaborate Wrist Watches Now in 
Vogue—Black Onyx and Carved Jade Popular—London Jewelers Robbed 
by a Sneak Thief—Sale of Jewels of the Duke of Leinster— 
Birmingham Silversmiths Report Brisk Trade 

















Lonvon, Nov. 6.—Jeweled effects are now 

being introduced on the smart woman’s 
docking, anklets of steel beads and crystal 
pendants, and even circlets of diamonds, and 
»n interwoven gold thread, now being fash- 
nable in Paris and London. Probably this 
sq novelty of the moment and will not last 
nore than a season, but it is all helpful for 
the jewelry industry. The silk stocking 
atist has to think out decorative ideas that 
become more and more elaborate as time 
gasses. The embroidered anklet of steel 
yads and crystals now to be seen in the 
west-end has three pendant crystals hanging 
fom it by means of tiny chains of steel 
yeads. Where a gold thread is interwoven 
in the silk at the ankle, a band of tiny dia- 
monds usually accompanies it. Expensive 
dockings, of course! One pair of. silk 
stockings displayed here this week has a 
glden pheasant embroidered in natural 
wlors on the instep and picked out with 
colored gems. Another design is in steel 
and jet beads, with silk sprays in pink clover 
ind shamrock leaves. Some of the exclusive 
west-end shops are showing jeweled utility 
novelties, among which is the combination 
talroom fan and vanity set. The handle of 
the fan opens revealing a cavity in which is 
atiny powder puff and lipstick. The han- 
des are done in all materials, from ivory, 
ilver and gold plate down to jade, tortoise 
hell and the like. Another novelty that 
cn he handled by the retail jeweler is the 
lng-handled powder puff, something on the 
tyle of a flesh brush. It enables the woman 
with the fashionable low decolletage to reach 
oer her shoulder and down her back with 
the puff, the carved ivory or ebony handle 
ting 18 inches long. An attempt is now 
hing made to market purse vanity sets for 
mn who travel much. 


* * * 


Wrist watches now appearing in the ex- 
tusive jewelers’ shops of the metropolis are 
quite elaborate and set a rather high stand- 
ard in workmanship. The jeweling is par- 
ticularly fine. Enamel work in geometric 
ttsign is a feature of the watch. The black 
toiré wristlet, by which the. watch is held 
tothe wrist, is embroidered in silks to match 


tie jewels, the whole effect being bright and 
colorful, 


* * * 


One of the newest types of pin used in 
le hat here is that in which the design is 
‘amed out on insect lines. Bees, flies, 
wers, beetles and the rest of the insect 
Haily are done in colored enamels, jewels 
“mg used where possible. The pins are 
"ty realistic in appearance and sell well. 
me a facsimilie of the common fly, is par- 
‘ailarly good. The body is done in enamel. 
‘yes are real diamonds. 
’¢ *s 


Pearls are being used to outline the large 
ay of black velvet that are now conspicu- 
Son the back of the evening dress. The 





iridescent pearl shows up well against the 
velvety background of the bow. 
x * x 

A “jeweler,” in the Daily Chronicle, has 
been giving some hints on what to do when 
gems become “dizzy,” namely, have lost their 
lustre through long wear or misuse. Dia- 
monds, he says, should be washed in warm 
water, rubbed with eau de Cologne and dried 
in fine sawdust. Pearls and _ turquoises 
should be rubbed with a soft leather, since 
they are apt to change color if made wet. 
Pearls, he says, become dark if shut up in 
an airtight box. “Massage” is necessary to 
restore the ruby to its proper glow of 
“health.’ Gold bracelets, pendants, brooches, 
etc. ,should be washed in warm soapy water, 
sprinkled with a few drops of sal volatile, 
dried, and rubbed with chamois leather, after- 
wards being shaken up in a bag of fine saw- 
dust. 

* ok OK 

Combinations of precious gems with semi- 
precious materials in nearly all forms of 
jewelry are now very popular, and the jewel- 
ry shops here are displaying flexible brace- 
lets, brooches, pendants and earrings. all 
made from combinations of the precious and 
semi-precious stones. Black onyx remains 
the most popular of the semi-precious group, 
being preferred to many of the colored 
stones. In large items of jewelry, red and 
black enamel combined with good diamonds 
seems to be increasing in vogue. Geometric 
or cubist patterns, in which these enamels 
are set off with diamonds, are fashionable, 
The wide, flexible diamond bracelets now 
decreed the fashion here this season are 
splashed with red and black enamels. 
Where the enamels are not used, emeralds 
or rubies are substituted. 


* * x 


Carved jade still retains its popularity, 
and, next to black onyx, is most met with in 
conjunction with gem-set pieces of good 
jewelry. Jade continues to be very dear, 
the Chinese variety being still scarce. 
America is buying large quantities of jade 
just now, according to the Daily Mail, and 
is paying big prices for it. Carved jade 
pendants and polished jade, in combination 
with diamonds and platinum, is now being 
used in rings and brooches. Pearls and dia- 
monds interspersed with jade beads also are 
popular. 

x *k * 

There are a lot of weddings here just now 
and the diamond continues to be the favorite 
stone for the engagement ring. Jewelers 
say that the type of ring mostly asked for 
is the platinum ring having a large central 
diamond surrounded by rose diamonds. 


There is, too, a demand for diamond circlets. 
Bond St., the home of smart jewelry, thinks 
that earrings in which coral is used to good 
effect will be much in evidence this Winter. 
The newest type of earring is even larger 
than that of a few months ago. 


The new 








69 








season’s earring is made in the shape of 
flowers and is set with tiny stones in a 
myriad of colors. 

$ =-¢@ 

A jeweled motif of some sort is now an 
indispensable part of the feminine hat. The 
animal designs in diamonds or brilliants are 
now giving way to the baskets of flower 
designs in paste jewels. Diamond sparks 
are being used with good effect for jeweled 
decoration on the hat band, while colored 
stones are being utilized to a like purpose. 

i 


One of the most interesting society wed- 
dings the past week was that of Prince 
George Imeretinsky and Miss Avril Mul- 
lens. The bride wore a high Russian diadem 
of pearls and diamonds, with stars of orange 
blossem. Her silver gown was trimmed 
with jewels. ' 

oe e*s 

A tray of rings valued at $6,000 was 
stolen by a young man from Feldman & In- 
wald, Stepney jewelers, this week-end. The 
supposed customer asked to be shown some 
engagement rings, and when an assistant 
placed a tray of them before him, he grabbed 
it and ran, eventually escaping in an auto- 
mobile in which were other men. Up to 
now no arrests have been made. 

x ok Ok 


Many buyers from London attended the 
sale in Dublin (Ireland) this week of the 
jewels of the Duke of Leinster. The high- 
est price obtained for the old family silver 
was close on $34 an ounce. An oblong sil- 
ver inkstand, weighing 87 ounces and made 
in London in 1755, realized this sum per 
ounce. Among the valuable articles auc- 
tioned were Irish and English silver, gold 
and jeweled boxes. 

* * * 

Birmingham reports that silversmiths are 
now pretty well occupied, while the produc- 
tion of nickel silver has lately exceeded all 
records, manufacturers finding it necessary 
to increase the capacity of their works. 
Three times the space already has been 
booked over that of last year for the Bir- 
mingham section of the British Industries 
Fair next February at which the north Eng- 
lish jewelry industry will again be strongly 
represented. The London section will be 
held separately—probably at White City, 
London. 

* * * 

In Sheffield, trade is improving steadily. 
Stainless steel is being extended to domestic 
hollow-ware, entree, meat and _ vegetable 
dishes, hitherto the monopoly of the silver- 
smith, now being turned out in this medium. 
They are cheaper than plated goods of the 
same type and have a permanent polish, be- 
sides being quite durable. It is perhaps not 
to the best interests of the silversmithing 
section of the jewelry industry that these 
sort of utility goods should be turned out in 
steel, but they are goods that the retail 
jeweler can undoubtedly handle with advan- 
tage in the same way that he handles good 
cutlery. 








The jewelry business of the late Richard 
A. Porter, Patchogue, N. Y., which was 
established in 1885 and conducted by Mr. 
Porter until some weeks ago, has been sold 
by his widow to Alfred E. Gover, of Port 
Jefferson. 
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DEATH OF JOHN FRICK 








Heart Disease ‘Causes Death of Widely 
Known Member of New York’s Old 
Jewelry District 


Deep grief was expressed throughout 
Maiden Lane, Friday, when it was learned 
that John Frick, president of the John Frick 
jewelry Co., and one of the best known men 
in the downtown jewelry district of New 
York, had passed away. Mr. Frick, who 
was in good health Thursday afternoon, left 
his office at 8 Maiden Lane some time after 
6 o'clock and went to a restaurant on Nas- 
sau St. for dinner. While dining he became 
ii and was taken to the Beekman St. Hos- 
pital, where he passed away an hour or so 





THE LATE JOHN FRICK 


later. Heart disease is believed to be the 
cause of his death. Funeral services were 
held Sunday afternoon from the Campbell 
Funeral Church, 66th St. and Broadway, and 
the remains were interred at Woodlawn 
Cemetery. 

John Frick may be considered to have 
been one of the most outstanding figures of 
the Maiden Lane jewelry district, for all his 
life he had been an enthusiastic “Maiden 
Laner,” and had lived on that street nrorn- 
ig, noon and night; for he lived with his 
work, simply going away from Maiden Lane 
to sleep. For 64 years his face had been 
familiar to the denizens of that district, and 
asa boy and man, salesman and manufac- 
turer, his heart and his interests were tied 
up with the destinies of Maiden Lane, its 
history and its future. 

Mr. Frick, though of German parentage, 
Was an out-and-out New Yorker. His 
father had fled from Germany with Carl 
Shurz and the other refugees in ‘1848 to seek 
teal liberty on this side of the water, and 
John Frick was born, Oct. 15, 1848, on the 
vessel that brought his parents to New 
York. After receiving his education in the 
New York public schools, he entered the 
Jewelry trade as a boy of 13, coming to 
Maiden Lane and remaining there for the 
femainder of his life. 

He worked for several of the old houses, 
among them Aiken-Lambert & Co. and Rob- 
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ert Schell, until 1879, when he started in 
business for himself as a manufacturer. In 
1880 he formed the firm of John Frick & 
Co., with G. W. Hunt as a partner, but the 
partnership dissolved later, and from 1883 
he continued alone, first, as a manufacturer 
of jewelry, then as a manufacturer of badges 
and medals, and finally of trophies, building 
up a large retail trade as well. For years 
he specialized in badges and medals, and 
particularly flag pins, with an office and fac- 
tory at Liberty Place, and became known 
throughout the country for his work in these 
lines. Later he opened a store at the corner 
of Liberty Place and Maiden Lane, and still 
later moved to 8 Maiden Lane, where the 
business remains today. He incorporated the 
business in 1909 as the John Frick Jewelry 
Co., and at the time of his death he was the 
president and treasurer of the concern, and 
Miss Frieda Moesel was the secretary. 


But John Frick was not a name to the 
people of Maiden Lane; he was a personal- 
ity, and: he knew the denizens of the district 
and they knew him, and although the old 
ones died and the new ones came, Mr. Frick 
was in touch with them all. He loved the 
jewelry trade, and particularly Maiden Lane, 
which he always hoped to see develop as a 
great shopping center, and he was interested 
in anything that would tend to emphasize or 
perpetuate the history of the thoroughfare. 
It was he who formed the first historical 
society in the district and erected the first 
tablet—a wooden board, which gave the his- 
tory of Liberty Place, that lane that runs 
from Maiden Lane to Liberty St. In fact, 
it was John Frick’s work in this regard that 
acted as an incentive for the formation of 
the Maiden Lane Historical Society, and he 
had also compiled a list of the older men in 
the jewelry trade who had been connected 
with the industry for half a century or more. 

His knowledge of Maiden Lane and the 
people who inhabited it in the past was vast, 
for in this he took a deep personal interest. 
His knowledge of the jewelry trade, too, 
was great, and he was respected for his 
ability as a manufacturer and appreciated for 
his kindliness in always being willing to give 
information, technical and otherwise, to 
those who were in trouble. He took a deep 
personal interest in the product which he 
handled, as well as in his customers, and for 
years he supplied various organizations with 
their trophies, badges and medals. For 
many years all the mugs and cups presented 
by the Jewelers’ 24-Karat Club came from 
the factory of John Frick. 

Mr. Frick was twice married, but leaves 
neither widow or descendants. His first wife 
died soon after their wedding, and his sec- 
ond wife, who was a Miss Chatillon and 
whom he married early in this century, 
passed away 10 years ago. For a number 
of years Mr. Frick had lived at the Hotel 
Langdon, 56th St. and Fifth Ave., which is 
in charge of his nephew by marriage, but 
as he used to put it, “he only slept there,” 
his life being passed in his shop, his sales 
rooms and in Maiden Lane. 

The deceased was no “joiner.” He affili- 
ated himself with very few organizations of 
anv kind. At one time he was very much 
interested in yachting and was a member of 
one of the older yachting clubs on the Hud- 
son River, but he belonged to no clubs or 
fraternities. He was an ardent Republican 
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and had participated in the demonstrations 
made by the Republicans of the jewelry 
trade for many years, particularly since the 
time of the Blaine and Logan parade in 1884. 
Outside of this and the study of genealogy, 
in which he was an expert and on which 
subject he had a very fine library, his great- 
est satisfaction was in the construction of 
a list of the jewelers who had been in busi- 
ness for over 50 years, in order to organize 
an association which he termed “The Ancient 
and Honorable Patriarchs of the Jewelry 
Guild.” 

Of a simple, straightforward and sincere 
disposition, Mr. Frick was a man who made 
strong and sincere friends everywhere. Un- 
derneath a somewhat, at times, gruff exte- 
rior was a kindly gentleness and helpfulness 
that attracted many to him in the strongest 
kind of bonds. His life was simple and he 
was a man of no extravagances. He car- 
ried on business. not for gain or for a liveli- 
hood as much as because it was a craft that 
he loved and he desired to be a jeweler to 
the end of his life. 

John Frick’s memory will always be asso- 
ciated with Maiden Lane. He lived to see 
it develop to one of the greatest jewelry cen- 
ters of the world, and despite the uptown 
movement in New York, remained an ardent 
supporter of the “Lane” as the jewelry cen- 
ter of New York and the country. His 
passing will leave a gap that will be notice- 
able in the district that had been his real 
home for over three score years. 








Jewelers Win Many Awards at Decorative 
Arts Exposition in Paris 


Paris, Oct. 30.—One thousand first prizes, 
1,500 gold medals, 1,900 silver medals, 1,200 
bronze medals and 700 mentions were 
awarded this week besides 1,500 exhibits 
being pronounced hors concours, at the 
Decorative Arts Exhibition. Many of these 
prizes fell to jewelers and silversmiths, a 
large proportion going to foreign exhibitors. 
Wandering among the various shows it is 
noticeable that what may be classed as 
specimens of the new art receiving many 
rewards, others belonging to a more re- 
mote period being neglected by the juries. 
As the exhibition was created for the ob- 
ject of showing objects of this class, this 
is not surprising. 

M. Chaument, Minister of Commerce, and 
of Industry, speaking at the ceremony of 
presentation said that the Exhibition had 
been a great success and that it was pro- 
posed to consider the wish of the various 
exhibitors that it should be reopened next 
year. Many sales had been made. (This 
might be seen when walking about the 
buildings, as some objects are marked “sold 
eighty times over” for instance.) 

The Minister of commerce continued that 
there was every reason for congratulation 
that it had been decided to exclude models 
designed on ancient patterns, and to reserve 
rewards for something in new art. This 
method had developed taste and initiative 
and the results produced were excellent, 








G. L. Ruff Sons & Co., Johnstown, Pa., 
will be moved into its new home at 116 Mar- 
ket St., where the firm will occupy the first 
floor of the Lowman building. 



















November 18, 1925 





THE JEWELERS’ CIRCULAR 








-CharlesT Dougherty Co.Inc. 


IMPORTERS 0% PEARLS & PRECIOUS STONES 
7-11 West 45%Street, NewYork, 


ee - B 2 oa ES Co 










































Pearls, Pearl Necklaces 

and Pearl Ropes 

7 

PEARL MESH 
COLLARS SAUTOIRS 
BRACELETS 

CROSSMAN COMPANY 

3 Maiden Lane New York ’ 
FREDERICK W. RAUCH I} Pi: 

522 Fifth Ave. New York . 
Pearl NecKlaces aE 

Loose Pearls for Additions | |* 

Pearl Ropes Black Pearls Button Pearls BE 


Fancy Cut Diamonds and Precious Stones Hi Oh 











————— 
————————————— 














November 18, 1925 





SCHEDULES IN BANKRUPTCY 





David Baier, New York Diamond and 
Jewelry Dealer, Lists Assets of $71,513 
and Liabilities of $55,527 


Schedules in bankruptcy were filed in the 
United States District Court, New York, 
gst Wednesday by David Baier, dealer in 
diamonds and jewelry, 71 Nassau St. In his 
schedules, Mr. Baier places his assets at 
more than $14,000 in excess of his liabilities. 
He claims he owes $55,527 while his assets 
are listed at $71,513. The schedules list the 
secured claims at $21,700 and the unsecured 
daims at $33,827. Under the heading of 
assets, Mr. Baier has, cash on hand, $46; 
hills, promissory notes and securities, $265; 
sock in trade, $1,800; household goods, 
$00; carriages and other vehicles, $200; 
machinery, tools, etc., $200; debts due on open 
accounts; $47,500; stocks, negotiable bonds, 
ete. $21,102; and property claimed to be ex- 
cepted, $200. Mr. Baier was petitioned into 
bankruptcy on Oct. 1, last. 

The largest unsecured creditors include: 
0, Futterman, $492; M. Rosenfeld, $390; 
M. Landou, $213; R. Tunkel, $615; I. Olset, 
$1,068; H. Meyer, $1,000; S. Fuchs & Co., 
$2087; R. Laken, $623; J. Ortman, $395; 
Artistic Plat. Jewelry Co., $366; R. Belivan, 
$1,339; Bonner Mfg. Co., $577; L. Simon, 
$958; P. Goldmunts, $547; B. Shulberg, 
$5; Davidson Bros., $1,527; Prutinsky & 
Wolf, $890; M. & I. Goldstein, $870; Gold- 
wasser, $2,113; S. Kaufer & Co., $1,096; 
B. & I. Moskowitz, $421; A. Michelson, 
$522; M. Azidlus, $2,578; A. Suderov, 
$3317; Eberti & Angelletti, $400; M. Brand 
& Co., $863; S. Aranowitz, $312; I. Levin- 
son, $1,066; Goldsmith & Loopert, $2,195; 
Triangle Jewelry, $322; Stein & Kowlow, 
$40; O. J. Somers, $243; Kohn & Co., 
$504; Powers & Mayer Mfg. Co., $167; 
Famous Jewelry Co., $344; Axel Bros. & 
Fabricant, $312; N. Zaidens, $748, and Sam- 
uel Peppes, $494. 


Retail Jewelers of Evansville, Ind., Plan Co- 
operative Advertising Campaign 

EvansvILte, Ind., Nov. 14.—The regular 
monthly meeting of the Evansville Jewelers’ 
Association was held Thursday morning, 
Nov. 12, with a good attendance. Routine 
business was discussed and an advertising 
campaign also was taken up and discussed at 
some length. It is the purpose of the asso- 
ition to launch a co-operative advertising 
campaign among the local retail jewelers in 
a short time, according to Curtis T. Mush- 
litz, secretary of the association. 

Charles F. Artes, of the Charles F. Artes, 
Ine, is the president of the association, and 
be is regarded as a “live wire.” Since the 
organization of the Evansville Jewelers’ As- 
sociation, less than a year ago, the local deal- 
tts have worked more in harmony and 
shown a greater co-operative spirit. In the 
‘-operative campaign to be launched in a 
short time, great things are expected. 

Most of the local jewelers are quite opti- 
mistic regarding the trade outlook and be- 
lieve that Christmas holiday trade this year 
will be the best in years. They say that the 

ristmas savings deposits will greatly swell 
the local holiday trade this year. This be- 
comes a little bigger each year and local 
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merchants say it is one of the biggest trade 
items they take into consideration a year 
in advance. Local dealers also reported a 
great improvement in general trade condi- 
tions, and the feeling prevails that 1926 is 
going to bring increased prosperity to 
the jewelry trade and the country at 
large. 








RUSSIAN NOTES 


Frauds Found in Youssoupoff’s Silverware 
Collection—New Luxury Tax Levied on 
Jewelry—Watches with Lenin’s Portrait 

Good Sellers 


The ancient silverware recently found in 
the secret vaults of the Youssoupoff palace, 
after being assorted and classified, is placed 
now in a special exhibit at the Arms Cham- 
ber of the Moscow Kremlin. It appears 
now, according to Soviet newspapers, that 
a number of goblets and other pieces of 
Youssoupoff’s confiscated silverware lack 
the historical value hitherto attributed to 
them. Some of them are found to be clever 
counterfeits, as for instance goblets with 
inscriptions stating that they belonged to 
Dmitry Donskoy, the famous Grand Duke 
of Moscovia of the 14th century, and to 
Martha the Burgomistress, a historical per- 
sonage of the 15th century. The huge silver 
swans, of value and age of which much has 
been written, are judged now to be of 
modern German manufacture. These in- 
ferior pieces of the Youssoupoff’s collection 
are excluded from the Arms Chamber ex- 
hibition. Only a few but really valuable 
objects are displayed here: big plates, 
statuettes and silver-groups of great artistic 
significance, some of which shed new light 
on the history of silversmith’s art in Russia. 
The Soviet newspapers express regret that 
iron clasps and hooks were not taken off 
the silverware at the time when Yous- 
soupoft’s men hastily put the treasure into 
the vaults. The clasps and hooks rotted 
quickly in the cellar and affected the silver- 
ware somewhat. Many foreign visitors and 
connoisseurs are reported to be among the 
spectators, who throng the exhibitions in the 





Arms Chamber and other halls of the 


Kremlin. 
* * * 

A recent decree of the Soviet government 
levies new taxes on manufacture and sale 
of objects of luxury. In the list of such 
objects the following jewelry is listed: 
“Objects made of gold, platinum, pearls, 
diamonds, art objects made of silver, ivory, 
jasper and other valuable materials.” Shops 
manufacturing objects of luxury are to pay 
additional 50 per cent, of the price of their 
original permits, while stores dealing in the 
same kind of merchandise will pay from 100 
to 250 per cent. in addition to taxes origi- 
nally paid. 

* * * 

An ingenious Moscow dealer in watches 
found a new way to adapt his trade to the 
political vogue of his country. He adver- 
tises that any watch bought from him will 
be supplied, at the customer’s request, with 
Lenin’s portrait, engraved on the timepiece 
“very artistically for only 3 roubles extra.” 
The dealer is reported to do good business, 
and to be getting many mail orders for the 
watches. 
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DEATH OF JOHN F. HEINZLE 


Well Known Boonville, Ind., Jeweler Passes 
Away After a Long Period of 
Failing Health 

EvANSVILLE,. Ind. Nov. 14.—John F. 
Heinzle, well known retail jeweler of Boon- 
ville, Ind., who served as the first mayor of 
that city, died at his home in Boonville on 
Saturday, Nov. 7, after a long illness. Mr. 
Heinzle had been in failing health for the 
past year or more and everything that med- 
ical care suggested was done for him, but 
his hard fight for life ended in defeat. Mr. 
Heinzle was one of the best known business 
men of southern Indiana and had many 
friends among the jewelers and in other cir- 
cles in Indiana. 

John F, Heinzle was born at Troy, Ind., 
on Nov. 16, 1866, and was educated in the 
schools of Perry county. From Troy he 
moved to Rockport, Ind., when a young man 
and entered the retail jewelry business in that 
town. From Rockport he moved to Boon- 
ville a namber of years ago and entered the 
retail jewelty business with his half brother, 
Flyd Nester, under the firm name of Heinzle 
& Nester. The store is one of the oldest in 
Warrick county and it is one of the largest 
to be found in southern Indiana outside of 
Evansville. 

When Boonville was incorporated as a city 
in 1905 Mr. Heinzle was elected as the city’s 
first mayor and served four years. He had 
been prominent in Democratic county, dis- 
trict and State politics for a number of 
years and was closely associated in politics 
with former United States Senator Thomas 
Taggart. Mr. Heinzle was a Mason, Elk, 
Odd Fellow, Modern Woodman and Knight 
of Pythias. He also was a charter mem- 
ber of the Boonville Kiwanis Club and up to 
the time of his death took an active part in 
the affairs of this club. It is expected that 
at the next regular weekly meeting of the 
club, resolutions on the death of Mr. Heinzle 
will be passed. 

Besides the widow, Mrs. Catherine Heinzle, 
Mr. Heinzle is survived by his mother, Mrs. 
Elizabeth Nester, two sisters, Mrs. Jesse 
Priest, of Chicago, and Miss Elizabeth 
Heinzle, of Boonville, and two brothers, Fred 
Heinzle, who is engaged in the retail jewelry 
business at Tell City, Ind., and Floyd Nester, 
of Boonville. 

Funeral services for Mr. Heinzle were 
held Thursday afternoon, Nov. 12, at St. 
John’s Evangelical Church in Boonville, of 
which Mr. Heinzle had long been a member. 
The services were in charge of the regular 
pastor of the church, Rev. H. H. Bierbaum, 
with Rev. J. D. Bretz, of Huntingburg, Ind., 
officiating. The body was taken to the home 
of his mother, Mrs. Elizabeth Nester, at 211 
N. 4th St., earlier in the day, where short 
services were held. 

The Boonville Lodge of Elks had charge 
of the services at the grave. E. A. Jarrett, 
Ora A. Davis, I. O. Henning, R. R. Wilson, 
F. J. Stock and E. C. Pelzer, all past ex- 
alted rulers of the Boonville Lodge of Elks, 
served as pallbearers. The body was ten- 
derly laid to rest in Maple Grove Cemetery 
in Boonville. Floral offerings were many 
and beautiful. Fewer men in the little city 
of Boonville were held in higher esteem 
than was the case with the late John F. 
Heinzle. 
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Jewelers Enjoying a Great Fall Business 





Trade Survey by R. G. Dun & Co. Indicates Big Increase in Distribution and 
Shows That Activity that Started Early in the Summer has Continued 
During the Fall, Keeping Most Factories Working at 
Capacity 
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HE following survey of the jewelry 

trade has been made by branch offices 
of R. G. Dun & Co., as was published in the 
last issue of Dun’s Review: 

Boston.—The jewelry business is active 
at the present time, and practically all deal- 
ers are anticipating a good Christmas vol- 
yme. Wholesale dealers have filled the 
ysual orders placed at this season. Retail- 
ers still are buying on a conservative basis. 
As compared with last year’s record at this 
time, present volume of sales shows a slight 
increase. Retail instalment buying also is 
on the increase. 

Inventories are running larger than they 
did last year, and retailers are well stocked, 
due to the fact that approximately 20 per 
cent. of the years’ sales are made in the 
month of December. Prices are running 
higher than those obtaining last year, dia- 
monds, pearls and other precious stones have 
advanced substantially, and emeralds are 
very high, due to a scarcity of this stone. 
Collections are slow just now, but are ex- 
pected to improve after the holidays. 

PROVIDENCE.—The retail trade throughout 
the country has shown a marked improve- 
ment during the past few weeks. This is 
to be expected at this season of the year, 
but the fact that up until recently there has 
been no activity has made the outlook for 
Fall trade uncertain. Encouraging reports 
are being brought in by travelers, represent- 
ing manufacturers, who are on the road at 
this time. 

Prospects at present appear good for Fall 
and Christmas trade in the staple lines of 
jewlery of various grades. Business among 
the novelty houses is very brisk, and manu- 
facturers of silver goods report a satisfac- 
tory number of orders on hand, with a 
steady flow of re-orders. In the Attleboro 
district, manufacturers have been increasing 
the number of employes, and many of the 
shops are operating until 9 and 10 o'clock 
at night. As to collections, local manufac- 
lurers report that, on the whole, they are 
lar. Losses through insolvencies are some- 
what less than average. 

. PHILADELPHIA.—All_ branches of _ the 
jewelry trade here are in a better condition 
than they were last year. Since Summer 
sles have been on the increase, October 
showing a gain of about 30 per cent., com- 
pared with the business for September, and 
an advance of nearly 20 per cent. over the 
October, 1924, total. Wholesale trade in 
watches is good, and demand for diamonds, 
precious stones and fine jewelry has been 
Particularly good, sales showing a 50 per 
cent. increase in many instances. Nearly all 
retail Stores are showing an increase aver- 
aging 10 per cent. over the volume of busi- 
hess recorded for the comparative months 
of last year. Prices of watches are firm, 
but diamonds and jewels are higher than 
they were last year, and further advances 
M quotations on certain sizes of diamonds 
would not be surprising. Supply of mer- 


chandise seems adequate for all require- 
ments, with the exception of watches, which 
are oversold. 


St, Louis.—This is more of a distributing 
than a manufacturing center, and in general 
it may be said that sales average 10 per 
cent. in excess of those of last year. For 
the past ninety days business has been un- 
usually good, and retailers now are working 
with minimum stocks, and outlook for a 
heavy holiday demand is so encouraging 
that wholesalers wil doubtless be rushed 
until well into next year, in order to re- 
plenish depleted assortments. Sales of dia- 
monds are considerably larger than they 
were last year, but watches and card 
jewelry have been but little in excess of 
the 1924 distributive totals. Clocks and sil- 
verware have shown a larger gain in sales 
than other items of jewelry. Just at present, 
the better class of merchandise seems to 
have the preference. 


Prices are unchanged, excepting in the 
case of diamonds, which are higher, and on 
which importers and cutters expect much 
stronger quotations. Watches and jewelry 
are hovering closely to the levels obtaining 
last year. On the whole, the jewelry busi- 
ness is in a healthy condition, and as stocks 
are light, selling demand will be reflected 
immediately on the manufacturers. Out- 
look for the balance of the year is so en- 
couraging that it is expected that volume 
of trade will exceed, the total of $7,500,000, 
which represents the business done by the 
wholesale jewelry industry in St. Louis for 
the twelvemonth just closed, according to 
statistics compiled by the local chamber of 
commerce. Collections are better than at 
any time since the first of the year. 


BALTIMORE.—In the Spring of the current 
year, the jewelry trade here was good, but 
during the Summer months business slumped 
a little, and has not as yet regained its nor- 
mal stride, volume being below that of last 
year at this time. Most of the factories 
here are not operating at more than 75 per 
cent. of capacity just now. The general de- 
mand seems to be mostly for staple merchan- 
dise such as clocks, watches, rings and 
kindred items. Medium-priced goods are 
moving better than the high-grade merchan- 
dise. Novelties and card goods are selling 
quite well, and watches of the bracelet 
variety still are in good demand. There re- 
cently has been some improvement in the 
movement of cut glass and silverware, but 
business in optical goods is only fair, In- 
stalment jewelry houses are not doing quite 
so well as they did a year ago, and they re- 
port collections as slow. 

Prices during the year have been well 
stabilized, and there have been very few 
fluctuations. The better grade of diamonds 
has advanced about 10 per cent., but rubies, 
emeralds, and other precious stones have not 
changed in quotations. Platinum continues 
high, owing to the scarcity. Practically all 





75 


classes of watches and cliocks are selling at 
virtually the 1924 quotations. This is espe- 
cially true of all the standard makes. It is 
said that wholesale houses are carrying sub- 
normal stocks, but they have sufficient mer- 
chandise to meet current demands. 


ATLANTA.—Sales of jewelry manufactur- 
ers are far in excess of those for the same 
period in 1924, and wholesalers also are re- 
porting a bigger movement of merchandise, 
especially of diamonds and platinum. With 
the exception of these two items, which are 
higher, prices are-nearly uniform with those 
obtaining at the beginnig of the year. Out- 
look for the immediate future is good with 
prospects favorable for one of the biggest 
holiday seasons in years. There may be a 
shortage of some items of merchandise, as 
most factories are not carrying stocks. Col- 
lections generally are good. 


Cuicaco.—Watches, clocks and silverware 
continue to be the backbone of the jewelry 
business. Watch manufacturers are over- 
sold as they have been for the past few 
years, and manufacturers of clocks are in 
nearly as strong a position. Silverware dis- 
tributers state that this has been one of the 
biggest years in the industry. Business with 
wholesale jewelers exceeds in volume that of 
1924. While business during the first half 
of the year was quiet, demand has quickened 
in the last half of the year, and the trade 
is looking forward to one of the best holi- 
days in some years. 

In the metropolitan district retail jewelers 
are doing a better business than they were 
a year ago at this time, and reports from 
the interior are much more favorable than 
they have been in years because of the ex- 
cellent conditions of the grain growing 
States. Sales of precious stones and pearls 
continue to be light. Card jewelry has al- 
most disappeared, and merchandise stocks 
have changed to include novelties in leather, 
glass and kindred items to take its place. 
Prices show no particular change. Collec- 
tions are improving. 

CINCINNATI.—Trade in the wholesale and 
manufacturing jewelry line is more active at 
present than during any other period of the 
current year. Business has improved ma- 
terially during the past sixty days. Sales 
during October showed a healthy gain over 
those for the same month in 1924, and in a 
number of instances was the best month ex- 
perienced in several years, with indications 
that the remaining months will do equally 
well. Some improvement is shown in trade 
from adjacent mining sections, and dealers 
in surrounding agricultural districts are buy- 
ing more freely, the principal increase ema- 
nating from certain sections of the southern 
territory. 

Strap or bracelet watches, clocks, silver- 
ware and novelty jewelry have had the prin- 
cipal call, while the regular lines, such as 
card jewelry, have remained less active. 
Collections, though somewhat better, have 
not improved proportionately with sales vol- 
ume. Prices are stable and supplies ade- 
quate for requirements. 

CLEvELAND.—Production of jewelry in this 
market is confined mainly to novelty and 
specialty lines, and manufacturers report 
that trade has held up well during the Fall. 
Early trade for the holidays is well up to 
that of average years. There is, on the 
whole, a slight increase over last year’s 
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JEWELERS’ BLOCK INSURANCE 


The cost of your Jewelers’ Block Insurance is regulated by your losses. 





Your own Jewelers’ Circular tells you insurance companies are not philanthropists. 
They must show a profit on insurance written. 


Our inspection service—given without cost to you—will greatly reduce your losses 
which will mean a reduction in your insurance cost. 


Your insurance broker will gladly place your policy with us. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
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PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 
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yolume, and prices have not changed materi- 
ally, although in some branches there is a 
tendency toward easier quotations. Sub- 
stantially the same condition prevails in the 
jobbing business. Retailers report brisk 
holiday sales, and indications point to a good 
season. Prices in the retail stores are steady, 
and there is little anticipation of any ma- 
terial alterations before the close of the year. 

Detroit.—A review of prevailing condi- 
tions in the jewelry trade here indicates a 
satisfactory turnover by established houses 
in the retail branch. Much of the jewelry 
business here is handled on the instalment 
basis, through intensive newspaper and other 
advertising, and the resultant turnover is 
large at a good profit, and with a minimum 
of loss. The department stores also handle 
considerable jewelry, and this affecis the 
regular dealer more or less. Prices, on the 
whole, are well maintained. Novelties are 
selling well, though the range of merchandise 
sought covers practically all grades. Houses 
catering to the better and more exclusive 
trade have a comparatively steady demand. 
Collections, on the whole, are reported satis- 
factory. 

MINNEAPOLIS. — Comparing volume of 
business thus far in 1925, with that for the 
corresponding period of 1924, local dealers 
report an increase of about 25 per cent. 
Stocks are low throughout the northwest, 
and there still is much hand-to-mouth buy- 
ing, the orders being numerous, but for small 
amounts. Prices have shown little change 
from the levels of a year ago, and are not 
likely to vary much for some time to come. 
Local dealers are optimistic regarding future 
business. Collections have improved since 
the first of this year, and are reported fair 
to good at present. 

Denver.—Representative wholesalers in 
this line report increases thus far this year, 
compared with the volume for the same 
period last year, of from 12% per cent. to 30 
per cent. although in one quarter a de- 
crease of approximately 15 per cent. in sales 
is admitted. Increase in turnover, ascribed 
in one quarter to an apparent improvement 
in general conditions and in another to more 
extensive advertising, and a pushing out 
more aggressively for the business. Prices 
have ruled about the same, and no changes 
of consequence in this respect are looked 
for in the immediate or near future. Col- 
lections are only fairly satisfactory. 

San Francisco.—Leading jewelry houses 
feport sales as showing a steady increase 
since August, and are looking forward to a 
good holiday season. Buying of diamonds, 
rings, chains, clocks and some flat goods is 
most active. Special attention is being given 
the retailer, wholesalers and manufacturers 
assisting him in the handling of instalment 
credits, if necessary, and refusing to load 
him up with unmarketable merchandise. Col- 
fctions are reported better, especially in 
country districts. 

SeATTLE.—October was one of the best 
months of the year for the local jewelry 
trade, exceeding the record of October, 1924. 
by a 12 to 15 per cent. in dollar volume of 

Siness done through retailers, and a 10 to 

Der cent. increase in output by manufac- 
luring jewelers of the city. The volume of 

iness of the manufacturers, however, is 
wt considered steady. It is irregular. Four 
five days will see a rush of orders, while 
next similar period is comparatively 
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slack. These spurts, however, have been of 
a sufficient volume to keep the trade busier 
than it was a year ago at this time. 

No particular item of merchandise has 
moved in a volume exceeding that of an- 
other. Trade is well distributed throughout 
all lines, with the exception of diamonds and 
silverware, which have been in exceptionally 
strong demand. No fad or particular fash- 
ion has been noticeable this year to cause a 
spasmodic run on a certain article. 








GOES TO PRISON 


Sam Nadel, One of the Bandits Who Held 
Up and Robbed Kansas City Jeweler, 
Gets Long Term 


Kansas City, Mo., Nov. 14.—Sam Nadel, 
24 years old, identified as one of the Kansas 
City bandits who held up and robbed the 
retail jewelry store and manufacturing shop 
of Ray Bengert, 227 E. 10th St., obtaining 
about $6,000 in cash and jewelry on July 
20 last, was convicted of complicity in the 
robbery and was sentenced here on Nov. 6 
to 10 years in the State penitentiary at 
Jefferson City, Mo. 

On October 27 Nadel was convicted of a 
previous charge of robbing the Hillman- 
Zinn haberdashery here, taking $1,000 in 
cash, for which he was sentenced to serve 
seven years at Jefferson City. Since the 
two sentences are to run consecutively, 
Nadel may expect to be absent from this 
vicinity for the ensuing 17 years under the 
two sentences already given him. There are 
said to be some six or eight additional 
charges pending against him, for which he 
is expected to be tried before being com- 
mitted to the penitentiary. If convictions are 
obtained on these additional charges, the 
young bandit has a very fair chance to be- 
come an old man in rather more carefully 
regulated environment than he has hereto- 
fore been accustomed to. 

Upon the occasion of the Bengert robbery, 
July 20, Nadel and three accomplices entered 
the store and ordered Miss Gladys Bengert, 
a daughter of the owner of the store, and 
a watchmaker employed by the firm into the 
rear or shop room adjoining that occupied 
by the retail shop. The bandits spent some 
15 minutes in rifling the cases and drawers 
and carefully selecting the type of jewelry 
most in demand by them, or by their 
“fence.” 

Shortly after the bandits had departed in 
a touring car, Miss Bengert and the watch- 
maker escaped by breaking through a rear 
door of the shop. They again entered the 
store from the 10th St. entrance, to find 
the retail store in a thoroughly disorderly 
condition and its stock badly depleted. 

Several blocks east of the Bengert store, 
a city detective, who was on his way to 
headquarters saw the speeding car and noted 
that Nadel was one of the four men in the 
car. Subsequently, police took Nadel and 
various known associates of his into custody 
and each was questioned in connection with 
the robbery. Nadel, however, was the only 
one of those under suspicion that could be 
identified by the Bengert force. Others 
were taken to headquarters at various times 
but evidence was always insufficient for 
prosecution. 

The loss of the Bengert store was partly 
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It was esti- 


covered by holdup insurance. 
mated that his personal loss, after the pay- 
ment of the insurance, was something over 


$1,000. 








JEWELRY AT NEWARK MUSEUM 





Primitive and Ancient Specimens to ‘Be 
Shown at Opening in January and 
“Made-in-Newark Jewelry” Exhibit 
May Follow Later 


Newakk, Nov. 16.—Period jewelry owned 
by the Newark Museum will be shown as 
part of the exhibits of different countries, 
rather than as a collection, when the new 
museum building is opened shortly after the 
New Year. Later on, it is intended to ask 
manufacturing jewelers of the city to lend 
samples for a “Made-in-Newark” jewelry 
exhibit as one of the industrial displays 
which will be arranged from time to time. 

Much of the museum-owned jewelry is 
primitive. There are Greek and Roman 
bracelets, rings, earrings and necklaces of 
metals in striking contrast to the old Egyp- 
tian beads of glass in beautiful colors. From 
Africa, Australia and the South Sea Islands 
are ornaments of metal work and a great 
deal of “jewelry” made of braided grasses— 
dyed chains, arm bands and inch wide, long 
waist bands and necklaces. 

The Zanzibar collection which was 
presented to the Museum about a year ago 
includes some very fine gold ornaments, with 
anklets and nose rings of metal and ear 
discs of bone. 

Some of the modern things include a ring 
designed by a Newark man who found his 
inspiration in a sea horse borrowed, in 
alcohol, from the lending department of the 
public library. The ring was designed for 
a Florida club. ; 

Manufacturing jewelers frequently obtain 
science specimens as models, choosing most 
often the butterfly and sea horse. 

In addition to the jewelry worn by the 
peoples of other lands, including the neck- 
lace of blue glass beads which the Bedouin 
bride always wears, there: will be a special 
display of old-fashioned American jewelry 
of the period 1800 to 1860. 








Dave Holtz, Chicago, Diamond Dealer, 
Offers Thirty Per Cent Settlement 


Cuicaco, Nov. 13.—Following the filing 
oi an involuntary petition in bankruptcy 
against Dave Holtz, diamond dealer, 159 N. 
State St., on Monday an offer of settle- 
ment was made. Mr. Holtz has submitted 
to creditors an offer to pay 10 per cent in 
cash and 20 per cent. in notes over a period 
of time. His assets are given as approxi- 
mately $30,000 and his liabilities about 
$105,000. 

Soon after Mr. Holtz reported the loss 
of $30,000 during the night of Oct. 12 while 
en route to Quincy, IIll., Mr. Holtz went to 
New York and endeavored to effect a settle- 
ment on the basis of 20 per cent., which 
was not accepted and the petition in bank- 
ruptcy followed. 








The business formerly conducted at Lara- 
mie, Wyo., under the style of Greenwood’s 
Jewelry Store, will in the future be con- 
ducted by O. C. Dinelly. 
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pEATH OF M. M. FRANCIOSA 





Fell Known Traveling Salesman Succumbs 
to an Attack of Pneumonia 


A cold which developed into pneumonia 
aused the death last Friday of Maurice M. 
Franciosa, for many years traveling sales- 
nan for the firm of I. Castagnetta & Son, 
sholesale jewelers and importers of dia- 
wonds and watches, 51 Maiden Lane, New 
York. The interment occurred Sunday in 
Calvary Cemetery, following a requiem 
mss which took place in the Holy Rosary 
Church, New York. 

“fr, Franciosa was on a business trip for 
he frm in Chicago recently when he de- 
eloped a cold. The doctor whom he con- 








THE LATE M. M. 


FRANCIOSA 


wled advised him to return home and 
tortly after his arrival in New York he 
teveloped pneumonia. This finally caused 
tis death, which occurred in his late home, 
M1E. 118th St. 

Maurice M. Franciosa was born on May 
9, 1899, and was a native son of New York. 
He was educated in the public schools of the 
Metropolis and secured his first position in 
te jewelry trade with the Castagnetta firm 
when he was about 18 years old. He held 
‘position as stock clerk and through hard 
wrk and close attention to business, worked 
imself up to the position of traveling sales- 
ma. For the past five years he had been 
‘weting the entire New England territory 
ad was also traveling throughout the middle 
"st. He was well known to his trade and 
"™$ popular among his customers. Mr. 
“fanciosa was the oldest of 14 children. 
i¢ is survived by his mother, father and 
Sbrothers and sisters. 





ae 








Death of Carl F. Mende 

Atrany, N. Y., Nov. 13.—Carl F. Mende, 
tmember of the jewelry firm of J. W. 
*ende & Sons, of 1 Clinton Ave., died today 
his home, 256 Manning Boulevard. 

Mr. Mende learned the jewelry business 
mith his father, the late J. W. Mende and 
7 tis death continued the business with his 
vother, Fred S. Mende. He is survived 











by his widow and brother, Fred S. Mende, 
another brother, Otto R. Mende, a jeweler 
at 105 Central Ave., and a sister, Mrs. F. 
E. Williams. 

The funeral will be conducted Monday 
at the Masonic temple by Temple lodge of 
which Mr. Mende was a member. 


DEATH OF SAMUEL L. BARBOUR 











Prominent Silversmith and Jeweler Passes 
Away at His Home in San 
Francisco, Cal. 


San Francisco, Cal., Nov. 12.—Samuel 
L. Barbour, founder of the Barbour Silver 
Co., which was later merged with the In- 
ternational Silver Co., and president of the 
firm of A. I. Halil & Son Co., died yester- 
day at his home in this city. Mr. Barbour 
had been in poor health for sometime. 

He was born at Norwalk, Conn., and 
was about 60 years old at the time of his 
death. All of Mr. Barbour’s life was de- 
voted to the silverware industry. Many 
years ago he established the Barbour Silver 
Co., at Hartford, Conn. He was president 
of that concern until it merged with the 
International Silver Co., of Meriden, Conn., 
in 1898 and was then elected a director of 
the latter concern. Mr. Barbour held this 
office until five years ago when he retired 
owing to ill health, He then moved to 
California. 

Mr. Barbour had a large interest in the 
A. I. Hall & Son Co., in San Francisco, 
and sometime ago was elected president of 
that concern which position he held until 
the time of his death. With his wife he 
owned the controlling interest in the Hall 
concern. Although not active for a number 
of years in the affairs of the International 
Silver Co., he still retained his financial 
holdings in that company. Mr. Barbour 
was well known throughout the industry 
and was a prominent member of the trade 
for many years. 

He is survived by his widow and by 
several grown children. 








Death of James Buchanan 


Provipence, R. I., Nov. 14.—James Bu- 
chanan, an old-time manufacturing and jour- 
neyman jeweler of this city, died at his home, 
33 Marlborough Ave., last week in his 86th 
year. 

He was born at Glasgow, Scotland, Feb. 
20, 1840, but came to this country with his 
parents when quite small and became resi- 
dents of Bristol, R. I. After completing 
his studies in the public schools of that town, 
he came to Providence to learn the jewelry 
trade, and was just out of his apprenticeship 
when the Civil War broke out. He enlisted 
in the Eleventh Rhode Island Infantry Regi- 
ment and upon his return re-entered the 
jewelry business as a journeyman. After 
a short time he started in the manufacturing 
business for himself, which he continued 
until 1893, when he was forced to retire 
because of loss of his eyesight. 

His wife died 23 years ago, but he is sur- 
vived by three daughters. Throughout his 
life Mr. Buchanan found his chief enjoyment 
in reading and even after losing his eyesight 
continued a broad education in that manner 
by means of the Braille system for the blind. 
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ARMISTICE DAY 





Providence Jewelers Participate in Obser- 
vance of Anniversary of Ending 
of World War 


Provipence, R. I., Nov. 14—Armistice 
Day was more generally observed in this 
city on Wednesday than ever before since 
its original occurrence on Nov. 11, 1918. 
Practically all of the manufacturing jewelry 
plants were closed for the entire day while 
the retail stores were either closed all day 
or did not open until 12.30 or 1 o'clock, 
after the parade. The offices of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association; the Manufacturing 
Jewelers’ Board of Trade and the Provi- 
dence office of the National Jewelers Board 
of Trade were closed. Many of the retail 
stores were appropriately decorated for the 
occasion. 

Among those who were seen among the 
marchers in the big parade that featured 
the day’s celebration were the following 
who were identified with the manufactur- 
ing jewelry industry and its allied branches: 
Major John J. Collins, with the Ostby & 
Barton Co., commanding the Two Hundred 
Forty-third Coast Artillery Corps of the 
Rhode Island National Guard; Lieut. Col. 
Frank L. Barrows, with the Gorham Mfg. 
Co., commanding the First Light Infantry 
Regiment with Capt. J. Robert Sweet with 


the Providence office of the National 
Jewelers Board of Trade, as Adjutant; 
Gregor Krichbaum, of L. Krichbaum & 


Co., on the staff of the Chief Marshal; 
Sergt. Herbert W. Cunningham, of New- 
com’s, in command of the Medical Detach- 
ment of the Coast Artillery Corps. 

Henry Wolcott, of the Wolcott Mfg. Co., 
with the United Spanish War Veterans; 
Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr., Inc.; T. Dawson Brown, of 
the Wolcott Mfg. Co.; Everett J. Stuart, 
with A, J. Lloyd & Co., and Asa Cush- 
man; Howard F. Vinica, William D. Per- 
rin, Randolph A. Greene, Robert Bain, and 
Irving French, with the United Train of 
Artillery Veteran Association and James 
Bradshaw, A. Lee Kilkenny, Lee Kritch- 
baum, William Whipp and Edward Leneau 
with the First Light Infantry Veterans. 

At the sixth annual communication of 
Overseas lodge, No. 40, of Masons, which 
was the only regularly constituted Ameri- 
can lodge of Masons to hold official ses- 
sions and initiations on the war front dur- 


ing the World War, Albert I. Russell, 
secretary of Irons & Russell Co. was 
elected and installed as Sentinel. The re- 


tiring Worshipful Master was presented a 
handsome solid gold Past Master’s jewel, 
specially designed and made by the Irons 
& Russell Co. Among those who were at 
the annual banquet in the evening were the 
following: John M. Buffinton, Edward L. 
Weed, Howard B. Rice, Norris G. Abbott, 


Norris G. Abbott, Jr., Ralph Gregory, 
Grand Master Howard Knight; William 
H. Mason, whose son was installed as 
Worshipful Master; Eric E. Berkander, 


Asa Cushman, Harold L. McAuslan, Harry 
Brier, Howard F. Vinica, Sigmind W. 
Fischer, 








Colleran & Muret, Spalding, Nebr., has 
been succeeded by W. P. Colleran, 
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DEVELOPMENTS IN COHN CASE 





{wo Additional Arrests Made and Another 
Indictment Found by Grand Jury 


In their search for the $1,160,000 worth 
of jewelry which it is charged disappeared 
iefore bankruptcy and criminal actions 
yere started against Harry A. Cohn, ac- 
countant and jewelry dealer, 1457 Broadway, 
New York, the authorities have made two 
more arrests and have obtained another in- 
dictment. Last Friday Alex Arnow, for 
whom the police were searching and who, 
Cohn claims, got most of the jewelry in- 
ylved, appeared at the District Attorney’s 
ofice and was later arraigned on an 
indictment charging grand larceny. The 
feature of the week, however, was the indict- 
ment and arrest of Samuel Dorfman, a 
wealthy clothing manufacturer located in 
the up-town section of New York. Dorf- 
man is charged with receiving stolen 
gods and on Monday appeared be- 
fore Judge Talley in the Court of General 
Sessions and after pleading not guilty was 
released on $25,000 bail. 

In filing the indictment against Dorfman 
the grand jury was compelled to conduct a 
gecial late afternoon session on Friday. 
This is the first time a grand jury has 
conducted such a session since William H. 
Anderson was indicted. 

The information on which Dorfman was 
indicted purports to show that he loaned 
$263,000 to Alex Arnow when the latter de- 
posited with him jewelry and gems said to 
worth more than $500,000. This is all 
daimed to be stolen property. The indict- 
ment, however, specifically charges Dorfman 
with receiving two emeralds and 403 pearls 
worth $50,000 claimed to have been stolen. 

It is understood that Assistant District 
Attorneys Richard C. Murphy and Daniel 
J. O'Sullivan, who have so capably handled 
the Cohn case, have impounded thousands of 
tilars’ worth of jewelry located in a safe 
deposit vault. 

The indictment against Alex Arnow 
carges him, with his brother Harry, of the 
larceny of two emeralds and 403 pearls 
worth $50,000 belonging to David I. Rogow. 
When Arnow appeared before Judge Talley 
lst Friday he pleaded not guilty and was 
teased in $15,000 bail. Cohn was ar- 
ragned last Monday before the same judge 
on another indictment charging grand lar- 
‘ty in the first degree and his same bail 
lend of $15,000 was continued. 

Members of the trade and other individ- 
tals are still being examined on behalf of 
lie receiver for Harry A. Cohn in an effort 
© locate more of the merchandise which 
tis claimed disappeared before Cohn’s 
hilure. At the hearing held on Friday af- 
‘moon at the office of Robert P. Stephen- 
m, E, S.'Greenbaum, representing the re- 
“er, was unable to be present but the 
“amination went on under the direction of 

old S. Zeamans. 

The first witness called to the stand by 

- Zeamans was Morris H. Mann, 2 W. 
th St. He testified that Louis Wachs, 

Was a previous witness in this matter, 
“cupies a separate office in the’ same suite 
he occupies at 2 W. 46th St. He 

€ court that he had seen an assort- 

mat of merchandise which Harry Arnow 
“ed to Louis A. Wachs and appraised 
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this jewelry at $32,000. He testified, how- 
ever, that he had never had any dealings 
with Arnow. He later loaned Mr. Wachs 
$25,000 on this jewelry. This, he said, was 
only a friendly loan and he received nothing 
in return for it. 

The next witness called was Joseph Her- 
man, a Bowery jeweler, who has previously 
testified at these hearings. He produced a 
number of cancelled vouchers drawn on the 
Commonwealth Bank during the months of 
August, September and October of this year. 
Particular attention was paid to seven checks 
which, it is claimed, he gave to one of the 
Arnow brothers. Herman testified that these 
checks represented money which he had 
loaned Alex Arnow and for which the latter 
gave him jewelry as security. He produced 
a list enumerating the articles for which 
these checks were given. As Mr. Zeamans 
was anxious to get one other check for 
$5,000 which it is claimed was not among 
the ones produced, he summoned the witness 
to appear at another hearing held on Sat- 
urday morning. 

William Dorfman, member of the firm of 
Dorfman & Miller, manufacturers of ladies’ 
coats, was next summoned and testified that 
he knew the Arnow brothers. He stated, 
however, that he had never received any 
checks from Arnow and in fact, had never 
seen any. This witness was again sum- 
moned to appear at the hearing which was 
scheduled to be held yesterday (Tuesday). 

None of the witnesses summoned appeared 
at the hearing on Saturday. 








Gold Watch Found in Possession of 
“Dutch” Anderson Believed to Have 
Solved Robbery of Fort Wayne, Ind., 
Jewelry Store 


Detroit, Mich., Nov. 14.—A gold watch 
found in possession of George “Dutch” An- 
derson, a notorious bandit, who was shot and 
killed by Detective Charles Hammond in 
Muskegon, Mich., recently, has apparently 
solved the $10,000 Littlefield jewelry store 
robbery that took place in Fort Wayne, Ind., 
on Dec. 19, 1924, almost a year ago. The 
watch has been identified as part of the 
$10,000 plunder stolen from the Littlefield 
jewelry store when two masked men, one 
of whom is believed to have been Anderson, 
held up the store. 

“Dutch” Anderson was cornered by the 
Muskegon police officer in an alley, and dur- 
ing the fight that followed Anderson first 
shot the Muskegon officer who, before he 
collapsed, wrenched the revolver from An- 
dersons hands and fatally shot him. The of- 
ficer was able to walk a short distance and 
then collapsed, dying a short time later. An- 
derson, after he was shot by his own pistol, 
lived but a short time. Although fatally 
wounded he did not make his identity known, 
but later from finger prints it was discov- 
ered by Detroit and other officers that he was 
the famous bandit who had been sought for 
a long time throughout the middle west. 

No one seems to know how long Anderson 
had been in hiding in Muskegon. It appar- 


ently is the habit of hard-pressed bandits of 
late to seek seclusion in some of the smaller 
cities and villages, and it is believed Ander- 
son had gone to Muskegon for the purpose 
of avoiding police authorities in the larger 
cities. 
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MAKE IMPORTANT ARRESTS 


Philadelphia Police Apprehend Two Young 
Women and Two Men Who Are Believed 
to Have Been Ready to Rob 
Jewelry Stores 

PHILADELPHIA, Pa., Nov. 14.—In the ar- 
rest of two men and two young women 
and the discovery of enough nitroglycerine 
to “blow up a city block” as the police put 
it, detectives are convinced they have part 
of the gang responsible for several robberies, 
possibly a hold-up murder and have broken 
up plans to raid a number of jewelry stores 
in this city and vicinity. A girl, new to the 
life of the underworld and already tired of 
it, is responsible for the arrests and is being 
guarded against possible revenge by friends 
of the prisoners. 

During the trial of the Rosenblatt jewelry 
store bandits here last Summer threats were 
made on several occasions by friends of the 
prisoners, that if the men were found guilty 
and sentenced, their New York and Philadel- 
phia associates would see to it that reprisals 
in the form of raids on other jewelers would 
follow. Thus far nothing of the sort has 
happened but the police hint that the four 
persons under arrest were planning 
something of the kind. 

The men arrested here are wanted by the 
Atlantic City police for a shooting affray 
there in which a cafe proprietor was wound- 
ed and are described by the police of that 
resort as “hard ones.” They were captured 
here in a house at Broad and Dauphin Sts., 
to which they had been led by the other 
girl in the case. In the apartment were two 
other women and four bottles of the ex- 
plosive, cameras, gloves such as used by 
burglars to avoid finger prints, while in 
the oven of a range were 12 sticks of dyna- 
mite. 
The girl in the case is said to have given 
the information to the detectives about the 
contemplated jewelry store holdups. The 
detectives will not say which stores were 
threatened. 











DEATH OF BENJ. F. HIRSCH 


Well Known Member of Chicago Jewelry 
Trade Expires Suddenly in Toledo, O. 


Cuicaco, Nov. 16—The hand of death 
dealt out a sad blow today to the many 
friends of Benjamin F. Hirsch. Friends in 
Toledo telephoned his office this afternoon 
that Mr. Hirsch dropped dead at 2:45 P. M., 
Toledo time, in the lobby of the Secor Hotel, 
Toledo. It is believed death was caused from 
heart failure. 

Mr. Hirsch, who was 52 years of age, was 
born in Duncannon, Pa. He has been asso- 
ciated in the jewelry field for many years 
and has made a host of friends. 

On Thursday of last week Mr. Hirsch 
left on a business trip to call on the trade in 
Cleveland, Toledo and Cincinnati. At the 
time of his death he represented S. Bruner 
and L. Levine, both of New York; Blan- 
card & Co., Newark, N. J., and B. F. 
Hirsch, Inc., Chicago. He made his head- 
quarters on the 11th floor of the Heyworth 
building, 29 E. Madison St. 

Mr. Hirsch resided at 6852 Oglesby Ave., 
and is survived by his widow and baby 
daughter. 
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Do you buy, sell or use gems 


and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties, includes tables of comparative gem material charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s 


Gems and Gem Materials 


By Epwarp Henry Kravs, Professor of Crystallagregty and 
Mineralogy and Director of the Mineralogical boratory, 
University of Michigan, and Epwarp F. Hoxpen, Late In 
structor in Mineralogy, University of Michigan. 
222 pages, 6 x 9, 256 illustrations, $3.00. 
Postage Additional. , 
The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
—. formation, occurrence, cutting, polishing and naming 
of gems. 
The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, cot 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 


Valuable statistics on production and occurrence. 

Full discussion of cutting and polishing of gems. és 

Full treatment of manufactured stones, including detailed 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 

properties. 

Map showing world occurrence of gem minerals. 

Summary Table for ready reference. 


Order your copy to-day from 
The Jewelers’ Circular Pub. Co. 


ener 


a 





11 John Street, New York City 
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sAFE BLOWERS IN BUFFALO 








y Borglars Use Nitro Glycerine on Steel Safes 
of Wahlenmayer & Oehler and Get 
Stock Worth $10,000 


purralo, N. Y., Nov. 13.—Two steel 
sates were blown open by charges of nitro- 
glycerine and $10,000 worth of unset dia- 
monds and other jewelry and $100 in cash 
taken from them in the offices of Wahlen- 
mayer & Ochler, manufacturing jewelers, on 
the second floor of a three story building at 
4) Ellicott St., early today. 

Piles of water soaked rags had been 
thrown over the safes to muffle the explo- 
sons which were so violent that the steel 
gsings on both strong boxes were split 
om the back and sides. Ordinarily only 


enough explosive to break down the door is 
ysed by cracksmen. 
Before getting into the offices the safe 











trackers forced open a steel fire door which 
“parated the jewelers’ and several other 
fies from a corridor. Another door in 
‘ the office of the jewelry manufacturers was 
iroken down. 

Most of the stolen loot comprised repair 
obs or special order work sent by retail 
twelers to be mounted for the holiday trade. 
I will be impossible to tell the exact amount 
h the loot until a complete check-up is 
- mde, A great number of the stolen dia- 
- mnds were received from out-of-town 
g welers to be repaired and mounted. It 
Sunderstood the entire loss will be cov- 
of ed by insurance. 


“ _Chief of detectives, James Higgins, stated 
bat the “yegemen” gained entrance to the 
hiding through the street door, either find- 
"§ it unlocked, or making use of a dupli- 

.- “ae key. Fingerprints on the safe were 

us, taken by Bertillon Expert, Joseph Whitwell 

in ad they will be checked up with those of 


“acksmen having police records, in the 

®t of obtaining a clue to the identity of 

the robbers, 

Headquarters detectives, who investigated 
robbery, were informed by employes of 











SAFES OF BUFFALO JEWELRY FIRM 
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Wahlenmayer & Oehler that their suspicions 
were aroused yesterday by a young man 
who spent several hours loitering about the 
building. The sleuths were told that he 
seemed to be watching the movements of 
persons on the second floor. A description 
of the youth was furnished and detectives 
are making attempts to locate the young 
man. 








BANDITS GET $5,000 





Robbers Hold Up Jewelry Store of Herman 
Stern, Chicago—Police Arrest Suspects, 
One of Whom Is Identified by the 
Jeweler 
Cuicaco, Nov. 13.—Two bandits entered 
the retail jewelry store of Herman C. 
Stern, 229 E. Garfield Blvd., on Monday of 
this week and at the point of a gun one 





AFTER LOOTING BY BURGLARS 


nan herded the clerks into a rear room 
while the second forced Mr. Stern to open 
the safes. After the safes were opened Mr. 
Stern also was forced into the rear room. 
The bandit went through one of the safes 
and gathered up approximately $5,000 worth 
of diamonds and jewelry. They placed the 
loot in a black bag and escaped ina touring 
car that was parked at the curb. 

During the week the police arrested three 
men that reside on the south side of the 
city and they were taken to the Wabash 
Ave. station and later to the Bureau of 
Identification where it was learned they 
had records as “prowlers.” 

Mr. Stern and the clerks were called to 
identify them, and Mr. Stern identified one 
of the men as a customer of his and another 
as one of the bandits. The case was called 
this morning but has been continued until 
November 18. 








The jewelry and shoe store of Edmond 
W. Foote, 26 Union St., Rockville, Conn., 
was entered one night recently and articles 
valued at $500 taken. The police believe the 
robbery to be the work of amateurs. 
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GERMAN JEWELRY TRADE: 





Entire Industry Suffering from Present 
Conditions Reports American Com- 
mercial Attache—Hanau and Pforz- 
heim Industries in Bad Shape— 
Exports at Low Point 

WasHInctTon, D. C., Nov. 14.—American 


visitors no longer- are purchasing German 
jewelry. The entire German industry is suf- 


‘ fering as a result and compares present con- 


ditions with the inflation period when for- 
eigners were large purchasers of German 
jewelry at what they considered to be low 
prices. At that time more foreigners pur- 
chased expensive jewelry than did Germans 


themselves. The situation was changed en- 
tirely by the return to stable currency 
basis. 


The jewelry trade at Hanau never was 
in a worse situation, reports Assistant Amer- 
ican Commercial Attaché Douglas Miller, at 
Berlin, to the Department of Commerce. Do- 
mestic business is very dull, while the short- 
age of capital does not permit small manu- 
facturers to produce for stock. Short-time 
has been the rule in almost all plants for 
more than a year. 


“Exports are at a very low point, partly 
on account of the competition of French 
goods. Foreign tariffs and customs restric- 
tions also are hindering business. For ex- 
ample, in Czechoslovakia import licenses cost 
5 per cent. ad valorem; the tariff is high and 
a luxury tax of 20 per cent. ad valorem also 
is added. This makes business almost im- 
possible. 


The situation in Pforzheim is equally bad, 
reports Attaché Miller. The number of 
plants in operation is diminishing steadily. 
Sales of solid goldware are few and far 
between, although sales of plated ware are 
somewhat better. There is little improve- 
ment in small silver articles. The jewelry 
trade in Idar is in difficulties. This part of 
Germany formerly produced chiefly for ex- 
port, principally to Latin America and the 
Far East. 

Much of the business was in synthetic 
stones which sold particularly well during 
the inflation period of German currency. The 
lack of credit has handicapped this business 
greatly. A government credit totaling 800,- 
000 marks was obtained but is now ex- 
hausted. Some plants are working for Dutch 
firms polishing diamonds but at low wages. 

The city of Frankfurt apparently is becom- 
ing the center of the German jewelry in- 
dustry. It is a geographical center for 
Pforzheim, Oberstein and Hanau, the prin- 
cipal production cities. The nearness of 
the leather industry at Offenbach also as- 
sists the jewelry manufacturers, as a good 
deal of jewelry is absorbed by this trade. 








S. Raymond Snyder, jeweler on N. Main 
St., Chambersburg, Pa., has been chosen 
Supreme Commander of the Knights of 
Malta of America. A reception for Mr. 
Snyder was given recently at the King 
Richard Commandery Hall in Chambers- 
burg, at which time a Knights of Malta 
charm was presented to the jeweler, the 
address being made by John W. Hoke, attor- 
ney. Mr. Snyder responded in a few words 
of appreciation. 
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AMERICAN GEM & 
PEARL COMPANY 


6 West 48th Street 





AQUAMARINES 





HE AQUAMARINE is a mineral 

belonging to the primitive for- 
mation, and is found in quartz 
veins and granite. It crystallizes 
in six-sided prisms: and is com- 
posed largely of silica, the third 
most common of earth’s produc- 
tions. The Aquamarine is 7.5 to 8 
in hardness, scratching quartz, but 
is scratched by precious topaz. The 
specific gravity is 2.67 to 2.73, 
making it one of the light gem 
minerals. Its lustre is vitreous and 
refraction double to a slight de- 
gree; its cleavage is imperfectly 
basal, and it becomes electric by 
rubbing. Acids do not attack the 
Aquamarine, but it melts with 
borax and is soluble in salts of 
phosphorus. 


(No. 5 of a Series) 

















<< 058 

















} NEW YORK 
$$ OK 
said et 











EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, 


PEARLS, PRECIOUS, 


SYNTHETIC AND IMITATION STONES 





BE PREPARED 





OUR COMPLETE STOCKS ARE AT YOUR 
DISPOSAL. SHIPMENTS ARRIVING DAILY CON- 
NEWEST SHAPES AND SIZES. 


TAINING THE 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 
We have specialized since 1907 jp 


catering to the insurance needs of 
the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 
Barnett Berger Josiah Berger 
President Secretary 





Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3627 





Members, National Jewelers Board of Trade 

















THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scart-ping 
pti 


for all sizes of scarf- 
pin wire. Guaranteed. 


EAR WIRES F ee + 


for unpierced ears. 


SAFETY CATCH 

for Brooches, ete, 

Can be applied to any 
work where pin tongues 
a) used 


Closed. “<= Closed. 
yg Soe Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


Buy Direct 
We import 
Cuckoo, 
400-Day 
Kitchen, 
Wall and 
Other 
Novelty 
Clocks. 
Illustrations and 


prices sem 
upon request. 


Sokol, + & Co. ee Tat 5 





























Attention — Manufactures 


ONYX RING STONES 
Furnished A tor Se 
EARRING STONES 
ONYX and AMBER 


THE DOUBRAVA a 
61 Beekman St. New Yor 


Indestructible Pearls 


Balls, Olives, Pears and Buttons tr Rar 
or other purposes made smooth or 


AURORA "PEARL co. 


YN, N.Y 
168 HARMON ST., BROOKL 
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HOLD MEETING IN BOSTON 





Members of Sterling Silverware Manufac- 
turers’ Association Consider Advertising 
Campaign Plans and Other Questions 
at Gathering at Copley-Plaza Hotel 


Boston, Mass., Nov. 12—Members of the 
Sterling Silverware Manufacturers’ Associ- 
ation met at the Copley-Plaza Hotel, in this 
ty, yesterday and took up a number of 
matters of vital interest to the trade. After 
completing their business, the silverware men 
yisited the jewelry exhibition which is being 
held in this city. 

The following firms were represented at 
the meeting: Alvin Silver Co., by George 
Fahys; Dominick & Haff, by William F. 
McChesney; the Gorham Mfg. Co., by Ed- 
ward C. Mayo; International Silver Co., by 
Harry B. O’Brien; Reed & Barton, by Sin- 
dair Weeks; Rogers, Lunt & Bowlen Co., 
by George Lunt and George Davis; Frank 
W. Smith Co., by Henry E. Heywood; 
Towle Mfg. Co., by W. A. Kinsman and 
Claud Pendill; and Frank M. Whiting & 
Co, by F. A. Howard. Alexander Vincent, 
secretary of the association, was also pres- 
ent at the meeting. 

It has been announced that the association 
has engaged the services of the F. J. Ross 
Co, advertising agency in New York, to 
conduct an advertising campaign for the sil- 
verware trade. This concern made a very 
comprehensive survey in which many helpful 
suggestions were combined. This survey was 
submitted at the meeting and was approved 
by the members, who also took favorable 
action on preliminary plans for the campaign, 
which, it is expected, will start about next 
March. This advertising will be confined 
to national magazines. 

The standardization ‘committee also sun. 
mitted a report which was in line with the 
announcement made by Secretary Vincent at 
the A. N. R. J. A. convention held in Rich- 
mond several months ago. In this report, it 
was pointed out that it is planned to cut 
down the number of flatware items manu- 
factured by the industry. A list containing 
about 60 items was presented and this will 
be sent out to the trade through the Cham- 
ber of Commerce, which is advocating stand- 
ardization in industry. As there was no 
further business to transact the meeting was 
adjourned and most of the members visited 
the jewelry styie show. 








Sanding Committees of the Buffalo 
Twenty-four Karat Club Appointed 


Burraco, N. Y., Nov. 13.—President Al- 
bert Zilliox of the Twenty-Four Karat Club 
of Buffalo has lost no time in appointing 
four standing committees and in obtaining 
the board of directors’ approval of his selec- 
tions. In selecting his committees, Mr. Zil- 
liox first obtained the consent of each chair- 
man and cooperated with them in the choice 
of the remaining members of the committee. 
The committees are as follows: 

Membership: HH. F. VanderVoort, Jr., 
chairman, George Kreuz, Ralph E. Smith, 
Alfred O. Bald and Edward Leininger. 

Finance: Jerome A. Scherer, chairman, 
Roger W. Wellington, Lawrence M. Schork, 
W. G. Woodward and Charles F. Smith. 
Trade Interests: I. J. Neafach, chairman, 


THE JEWELERS’ CIRCULAR 


Frank Ehrenfried, Charles T. Evans, Gus- 
tav A. Frisch and Richard Petersen. 

Social Relations: Fred J. Dorn, chairman, 
John J. Diebold, Louis Striker, William F. 
Ehmann and Al. Sigrist. 

The last named committee’s duties will 
commence immediately since it faces the 
task of arranging for the annual banquet 
to be held early in the new year. It is in- 
tended that the coming social event shall 
eclipse anything ever held under the auspices 
of the Twenty-Four Karat club and it is 
believed that this can only be done by ob- 
taining an early start. 








Members of Reading, Pa., Jewelers’ Guild 

Hold First “Get-to-Gether” Dinner 

Meeting 

READING, Pa., Nov. 14.—The first get- 
together meeting in the history of the Read- 
ing Jewelers’ Guild was held at The Berk- 
shire Hotel, Wednesday evening, Nov.. 11. 
It was a dinner meeting for members, their 
wives and employes, and more than 100 peo- 
ple were present. The officers of the guild 
are John F. Beyerle, president; J. C. Mum- 
ma, vice-president, and Paul D. Harbach, 
secretary and treasurer. The committee in 
charge of the arrangements for the affair 
was composed of Paul Roth, A. B. Elliott, 
G. A. Schlechter and Paul D. Harbach. 

The Reading Jewelers’ Guild was organ- 
ized in July, 1917, after the Pennsylvania Re- 
tail Jewelers’ Association had held their 
convention in Reading. The first members 
at that time were George Roth, Samuel 
Dunkle, Paul D. Harbach and I. A. Deisher. 
An interesting review of the history of the 
guild was given by the president, Mr. 
Beyerle. He congratulated the members 
who were present and turned the meeting 
over to G. A. Schlechter, who acted as 
toastmaster. Mr. Schlechter is the oldest 
jeweler in Reading, both in years of serv- 
ice and in age. He spoke on the good fel- 
lowship in the jewelry business and recited 
incidents that occurred in his long period 
of business in Reading. 

He introduced B. J. Doyle, president of 
the Philadelphia Jewelers Club, and a com- 
missioner in the jewelry and art exhibit of 
the Sesqui-centennial at Philadelphia, who 
spoke on the competition that is met by the 
retail jeweler and compared the business 
with that of the automobile, radio and fur 
trades. New business can be _ obtained 
through new ideas, he said. The next man 
to speak was Frank Davis, Philadelphia, 
president of the Pennsylvania Retail Jewel- 
ers’ Association. He offered his congratula- 
tions to the Reading Guild, and spoke on 
the work that is being done by the State as- 
sociation. 

Lon D. Reynolds, president of the Broth- 
erhood of Traveling Jewelers, followed. 
Service was the keynote of his talk. J. 
Calver Moore spoke on aggressiveness in 
business. 

Paul D. Harbach, who was active in mak- 
ing the affair a success, has served as sec- 
retary for the guild for the last eight years. 
Chrysanthemums were presented to the 
women present and music was furnished by 
the Winfield Snyder Orchestra. 


ee 











Karl F. Kantlehner, Union City, Mich., 
has sold out to G. E. Nelson. 
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Creditors Start Bankruptcy Proceedings 
Against the Nowlan Co.,.Richmond, Va. 


Ricumonp, Va., Nov. 13.—Involuntary 
bankruptcy proceedings were instituted in 
United States court here today against the 
Nowlan Co., retail jewelers, 317 E. Broad 
St., through Cary Ellis Stern and George 
Lewis Chumbley, attorneys, representing 
three petitioning creditors. The petitioners 
with amount of their respective claims are: 
The Continental Silver Co., Inc., New 
York, $848; A. Wittnauer Co., New York, 
$301; Samuel Ackerman, New York, $101. 
The petitioners averred that none of them 
are entitled to priority nor have they re- 
ceived any preference. The order to show 
cause was made returnable Nov. 24. 

Value of the stock consisting of jewelry 
and silverware is estimated at $5,000. 
Thomas L, Preston and Charles E. Knight 
were appointed receivers so that business 
might be continued under their direction 
pending election of a trustee at the meeting 
of general creditors. Both receivers are 
local attorneys, 


The original Nowlan Co. was located for 
many years at 921 E. Main St. A reor- 
ganization of the firm was effected in 1922, 
and it moved the latter part of that year 
to a new home ‘at 207 W. Broad St. On 
June 27, 1923, it was petitioned into bank- 
ruptcy. R. K. Krakower, one of the peti- 
tioning creditors, subsequently bought the 
stock and fixtures at a trustee’s sale and 
continued the business under the same name. 
Last Fall a report was made to the police 
that yeggmen had entered the place the 
night before and carried off approximately 
$10,000 worth of stock. This stock, it was 
reported, was stolen from showcases, the 
burglars having failed in efforts to blow the 
safe where diamonds and other more valu- 
able stock was reported to have been placed 
ior safe keeping. Police made a thorough 
investigation but were unable to trace -any 
of the burglars. A portion of the stock 
reported to have been stolen was covered 
by insurance. 

Last Winter a _ coterie of northern 
auctioneers took over the business, moving 
soon afterward from 207 W. Broad St., to 
the present site at 317 E. Broad St. 

Records of the State corporation commis- 
sion show that soon after the group of 
auctioneers took over the business a meet- 
ing was held February 10, 1925, William 
Kupersmith being elected president and 
treasurer and S. B. Wiscman, vice-presi- 
dent and secretary. Another meeting was 
held May 22, 1925. On this occasion, 
according to the records, officers were 
chosen as follows: William Kupersmith, 
president; Charles H. Rich, secretary- 
treasurer; Max Grosser, vice-president. 
These with James E. Hunter comprised the 
board of directors. All were recorded as 
residents of Richmond. 

The company was organized in Peters- 
burg, Va., in 1860 and moved to Richmond 
in the latter 80's. 












George B. Miller, Peoria, Ill, recently 
accepted a position as a jeweler for A. S. 
Putnam & Co., Manistique, Mich. Mr. Mil- 
ler is an expert jeweler, watchmaker and 
engraver. He succeeds Harold Ericksen, 
who recently resigned. 
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After-Dinner Coffee Set with Tray in the William and Mary Style—$310.00 


THIS Christmas morning no present will gleam more richly than 
Treasure Solid Silver. And on all the other Merry Christmases to come, 
no new gift can ever be of greater service or in better taste than this 
precious silver keep-sake you gave her long ago. 


On this page you will find one or more perfect gifts—priceless because 
of their beauty—an almost immortal symbol of the feeling and 
discernment of the giver. 


Treasure Solid Silver in pure authority of period designs carries through 
generations its high functions, a perfect merging of usefulness with 
adornment of its surroundings. 





























700-3 3-piece, Tea Set, Pot, Cream 735 Sandwich Plate $34.00 | 
and Sugar $269.00 737 Vegetable Dish 45.00 
700-5 5-piece, Tea Set, Coffee Pot, 740 Water Pitcher, capacity4 pts. 85.00 3-piece Tea Set in the William 
Tea Pot, Creamer, Sugar 742 Mayonnaise Bowl, 5 inches 19.00 and Mary Style . $269.00 
and Waste 460.00 743-4 pneu per Shakers, pair 21.00 
700-6 5-piece, Tea Set, with Tray 850.00 747 Fruit B 9 inches diam. 65.00 
708-3 Coffee Set, Pot, Sugar and 748 After- a Cof fee Cups 
Creamer 210.00 with Saucers oz. 195.00 
708-4 Coffee Set, 3-piece, with Tray 310.00 749 Bouillon Cups doz. 150.00 
711 Chop Dish 65.00 751 Sherbet Cups doz. 165.00 ( 
713 Salad Bowl, 8inches diam. 45.00 756 Salt and Pepper Shakers 
4 Bread and ButterPlates.doz. 108.00 (Individual) pair 5.00 
Bread Tray 37.00 771 Service Plates, 1052 inches 
\ 16 Candle Sticks pair 66.00 doz. 480.00 
After-Dinner Coffee : 
Cup and Saucer, doz. \ { 
$195.00 oe The William on Mays 5 tyle is made in a complete line of Dinner 
> Hollow ware and sold by latin jewelers, but should you have the 
\ ed least difficulty in finding exactly what you desire, i write us, 
4 » A giving the name of your jeweler, and we will supply you promptly. 





ROGERS, LUNT & BOWLEN CO. 
34 KENWOOD STREET 
Silversmiths A Creators of “Distinctive Tableware “fe 


“SOUIN rel 
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Treasure Set. Number 2 58 pieces. . $185.00 
This set has been so thoughtfully selected that it will serve six people correctly at breakfast, luncheon 


Treasure Sets, costing from $120.00 or Ginner. 

bute 2 ae he ee T f fandi hi d h f 

reve people, “These sets and th ig ~nimeesoame of fin ng something good enough for 

cuoriment ar fully deste with er Christmas present is always perplexing. Yet there is f re 
ing Siloer for the Yoon tieide” nothing more correct, more acceptable, or more enduring if 
—- =» than finely wrought Sterling Silver. In choosing Treasure 


Solid Silver of either The William and Mary Style or The M iy 
Mary II Pattern, one shows an unusual thoughtfulness and ‘ 
a nice discernment in designing. The flat silver offers many 
charming gifts, ranging from modestly priced single Serving 
Pieces to a Treasure Set complete to serve twelve people 
correctly, costing $925.00. And in every single piece, the 
purity of the metal and the period design is absolute. 


‘Creasure’ Solid Silver 


Sterling 925 /1000 Fine 
































$30.00 to $50.00 $20.00 40 $30.00 $15.00 so $20.00 
12 — Spoons $44.00 ¢ ee ed $20.75 : Dopey Kojo s7aee 
12 Soup Spoons 46.00 essert Spoons 22.00 alad Forks 5.00 
12 Dessert Forks 41.50 6 Dinner Knives 22.50 6 ced Tea Spoons 18.75 
g dian erase Set 30.00 6 ae am, 23.00 6 ous “5 74 39.73 
12 Salad Forks 32.00 6 Dinner Forks 28.50 alad Set, ‘ 
12 Iced Tea Spoons 37.50 6 Table Spoons 28.50 12 Tea Spoons, med. 19.50 
$10.00 to $15.00 $5.00 to $10.00 $2.00 to $5.00 
6 Tea Spoons, heavy $12.00 Berry Spoon $9.00 Cream Ladle $3.00 . 
6 Butter Spreaders 14.50 Gravy Ladle 6.00 Sugar Spoon 3.00 
6 Orange Spoons 14.50 Preserve Spoon 6.50 Sugar Tongs 3.75 an 
Treasure Set Number 4 6 Bouillon Spoons 14.50 Berry Spoon 9.00 Cheese Server 3.25 Che Willian 
129 pieces . . $500.00 12 Coffee Spoons 12.50 Tomato Server 9.00 Jam Spoon 2.75 - 
Here is an outht that will enable the Steak Set, 3-pe. 14.00 Cold Meat Fork 6.50 Jelly Server 2.75 and Mary Style 
¢ = mis ha p Aegon on eight peop wd Prices based on The William and Mary Style Flat Silver, and will vary slightly in different patterns. 
any menu, 
Most good jewelers are prepared to show you The Mary Il and William and 
Mary paticras, and fo will sell your jeweler what you wish to purchase, Che Hany I 


he can supply you promptly. 


9% ROGERS, LUNT & BOWLEN CO. ~ Silversmiths 
; 9 KENWOOD,STREET, GREENFIELD ~. MASSACHUSE 


Celi 
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WANTED: 
TWO SALESMEN 








sid 
We need two more salesmen to represent the Hoffrérs organiza- 


tion—one for the Pacific Coast and the other for the Middle ; 
West. Candidates for these two positions must be of high a 
calibre; men who have a personal following among finer Jewelers is 

and who can present intelligently a high grade line of Swiss ~ 
Watches, ; 

| wt 

We want two men of unquestioned integrity—men who are act 
universally respected in the jewelry industry. These two men, - 
who must measure up to the standards of the Hoffrérs organiza- wil 
tion, will be given unlimited opportunities and unusually liberal i 
compensation. Applicants should send full particulars and his- 
tory in writing. A\ll inquiries will be held in strictest confidence. St 
tat 

Address Mr. S. E. Hoffman, Hoffman Brothers, Inc., 565 ie 
Fifth Avenue, New York City. | ? 
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and a word to Jewelers about “ 
of 

An 

Sf } 
HOUTers WATUHES , 

Aly 

lin: 

Gre 

There is something pleasant in the necessity of enlarging our * 
organization. ‘This need for two more representatives has been Sor 
brought about by steadily increased business. These increased . 
sales have in turn been the result of unceasing efforts of Hoffman Ost 
Brothers, Inc., to make Hoffrérs Watches without peer among Mu 
timepieces. , 
met 

We are keenly grateful to the many jewelers who have made con 
our success possible—who have recognized the quality of “- 
Hoffrérs timepieces and the soundness of our marketing plans. V 
wee 

Also we welcome inquiries from additional jewelers who are i, 
interested in selling watches of the Hoffrérs standard—a line sist 
of watches exceptionally complete and unusually salable. cha 
Catt 

ene 

con 

HOFFMAN BROS : 

) Em 

INCORPORATED “ 

Ala 

565 FIFTH AVE. NEW YORK Du 
tun 
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Subscriptions Reach $200,000 Mark 





Drive of National Jewelers’ Publicity Association for $2,000,000 Fund Making 
Great Headway—Intensive Canvassing Starting in Wisconsin and Iowa 
—Encourageing Reports Coming to Headquarters 

















( 
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Newark, N. J., Nov. 16.—There is con- 
jderable satisfaction at the office of the 
National Jewelers’ Publicity Association, in 
this city, over the fact that the drive for 
the $2,000,000 fund has been raised to the 
$200,000 mark. Although the total subscrip- 
ions reported up to date and handled by the 
sociation amount to $147,330.25, there is, 
in addition, a large amount subscribed by 
iewders at the New England Jewelry Ex- 
wosition and also over $30,000 held at the 
ofice of the director in Indianapolis that has 
got yet been checked up and mailed in. The 
tual amount of subscriptions filed and re- 
ported during the past week is $10,975. The 
ither subscriptions before mentioned, which 
will be checked up during the coming week 
wt which are already in, bring the fund to 


over $200,000. 





The work of completing the Wisconsin 
State quota for the four year million dollar 
tational advertising, publicity and merchan- 
dising program to teach the American peo- 
le the way back to the jewelry store started 
this week with the sending of D. H. Cochran 
to Milwaukee from the temporary middle 
west headquarters of the campaign of In- 
dianapolis. 

Mr. Cochran will assist the State com- 
mittee in getting the work under way. John 
P. Hess, Fond-du-Lac, is State chairman 
and has as associates in the principal cities 
of the State the following: Anton Mille, 
Antigo; Frank C. Hyde, F. C. Hyde & Co., 
Appleton; A. W. Anderson, Neenah; R. W. 
Bayley, R. W. Bayley & Co., Beaver Dam; 
Alva Snider, Beloit; A. A. Longcroft, Ber- 
lin; Fleming Bros., Eau Claire; W. H. 
Grunert, W. H. Grunert Co., Green Bay; 
Thomas J. Dale, Kenosha; George B. Rose, 
laCrosse; L. M. Nelson, O. M. Nelson & 
Sons, Inc., Madison; Bosczhardt-Possin Co., 
Milwaukee; J. A. Rummele, Manitowoc; 
R. G. Foss, Oconomowoc; J. R. Chapman, 
Oshkosh; Hiram J. Smith Co., Racine; Otto 
Mueller, Warsaw; Henry W. Rank, Rank & 
Motteram, Milwaukee. 

It is expected that these associate chair- 
men will appoint men to work on individual 
committees. In this way every manufac- 
turer, wholesaler and retailer in the State 
will be seen. 

Work in Iowa State starts the second 
week in November when G. L. DeCamp, 
representing the association, goes to Des 
Hoines from Nebraska where, with the as- 
sistance of L. C. Tallman, Ames, State 
thairman, they are getting the fund raising 
tampaign in that State going with much 
‘nergy and success. The personnel of the 
committee in Iowa with whom Mr. DeCamp 
wil work are: C. A. Lofgrin, Wapello; 
Emil Renaud, Keokuk; E. W. Nieman, 
Davenport ; H. L. Hellerude, Davenport ; 
Newman Porter, Clarion; Will H. Cleaver, 
Dubuque; S. Callison, Cresco; Adolph Boy- 
sn, Cedar Rapids; R. B. Swenson, Ot- 
fumwa; L. Major, Perry; Elmo Roper, 








Creston; L. S. Robinson, Glenwood; A. E. 
Curry, Shelby; J. W. Kegrice, Ida Grove; 
L. K. Burket, Alton; A. H. Paxton, Storm 
Lake. 

Encouraging reports continue to come into 
both the field headquarters and to the Na- 
tional Jewelers Publicity Association at 
Newark from coast to coast. 

“This work is entirely mutual, and if it 
is helpful yto the retailer it must’ be corre- 
spondingly helpful to the manufacturer, and 
the burden must be spread over the large 
manufacturer and distributer with a corre- 
sponding small contribution frogysthe small 
manufacturer and, small retail dealers. 

“Some people ‘have thought that those in 
charge of these money raising quotas are 
somewhat presumptuous in setting definite 
amounts that each firm is asked to contribute 
toward this large co-operative investment. 
This quota system should not be misunder- 
stood,” says President Brotherly of the 
A. N. R. J. A. “It has been established 
so that there will be a system to the sub- 
scriptions. In fairness, the large firm should 
give more than the small one, but the sub- 
scriptions must be based on a system so that 
each comes in proportion to the benefits that 
he will derive from the effort.” 

“It is distinctly understood that our pro- 
gram does not start until we have at least 
$800,000 subscribed; naturally on account of 
the success of the campaign we are begin- 
ning to look forward to the time when we 
start going,” says Mr. Coffey. “For instance, 
I have the report of L. V. Gardner, who is 
working the State of Kansas with the help 
of the committee. He made 22 calls on Kan- 
sas City retailers one day last week in com- 
pany with Fred L. Sands, editor of the Mid- 
Continent Jeweler. These calls were made 
from cards—three of the cards represented 
jewelers out of business. Two more were 
out of the city and could not be seen. Gard- 
ner and Sands got subscriptions from the 
entire 17 whom they were able to talk to. 
The encouraging thing is that reports such 
as these show conclusively that the retail 
jewelers are ready for the call and take 
very little persuasion and explanation to get 
right down and sign up. No man could 
make 22 calls and sell the 17 he found in if 
he had something that was hard to sell,” 
says Mr. Coffey. 

“We are happy in the entire absence of 
buck passing that we find in the industry,” 
is the statement of Fred Millis who, as coun- 
sel for the association, is guiding the work 
of getting together the fund. 

“Retailers, wholesalers, importers and 
manufacturers are coming in. Without ques- 
tion, there is a quiet cementing of minds on 
the part of the retailers that the larger 
manufacturers and jobbers must do their 
part, but at the same time there is little 
hesitancy on the part of these larger units 
in getting their names on the Honor Roll.” 

Mr. Millis has associated with him in the 
fund raising campaign C. J. Pettinger, who 
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carries the title of campaign manager. Both 
of these men have had a wide experience in 
this sort of work. They are not only the 
advertising counsel for the “Say It With 
Flowers” campaign, but for the American 
Association of Carbonated Beverages and the 
National Association of Motor Lodges. Both 
of these men are confident that within the 
year when the industry is thoroughly can- 
vassed that a fund of between a million and 
a half and two million will be raised.” 

“Nobody is actuated by more selfish mo- 
tives than I am in my enthusiastic support 
of the four-year, national advertising, pub- 
licity and merchandising program, instituted 
by the National Jewelers Publicity Associa- 
tion to teach the American people the way 
back to the jewelry store,” is the statement 
of Fred G. Gruen, president of the Gruen 
Watch Makers Guild. 


“I have been asked to outline the reasons 
for my support of this work by those who 
are actively engaged now in a year’s work 
in getting together a fund of two million 
dollars for this work. We are in the busi- 
ness of making and selling watches. Before 
we can sell a man or a woman a Gruen 
watch, they must first want a watch. That 
is self-evident. It is evident that if this 
country continues to become less sympa- 
thetic with the jewelry idea, our work of 
selling Gruen watches is going to become 
harder and more expensive. There can be 
no question as to the trend of people’s 
thought being away from jewelry, and I in- 
clude diamonds, clocks, silverware, jewelry, 
pens, precious stones.” 

“The one outstanding success in jewelry 
stores in recent years is the sale of watches. 
This has in a great measure been due to 
the several important, strong watch and case 
companies, who have consistently for years 
been advertising watches, so that today you 
can hardly take up a leading magazine or 
newspaper any month of the year but what 
you see a watch advertisement. It has made 
the people watch conscious, just as the many 
auto advertisements have made the people 
automobile conscious. 

“IT always welcome other watch concerns’ 
advertising—the more they advertise watches, 
the more we all sell. It has helped the 
jeweler sell more watches, and it has been 
the one article advertised that has helped 
to keep the people still thinking of the 
jewelry store as the place to buy gifts, be- 
cause the watch is recognized as the symbol 
of a jewelry store. 

“So now what has been done by the watch 
and silver manufacturers, let the jewelers, 
wholesalers, diamond importers and “allied 
interests get together and do the same in a 
big way, in a way that will make the public 
sit up and take notice that the jewelry store 
is reallv the place to spend their money for 
‘Gifts Worth While’ for any amount as small 
or as large as they desire.” 

“The only way is to do advertising on a 
large scale such as this program calls for. 
I feel. we are heading in the right direction 
to accomplish real, worth while results to 
put the jeweler in a position to get his share 
of the money that is to be spent for things 
outside of the necessities of life. 

“We do not believe that the Gruen Watch 
Co. or any other watch company, or any 
other individual concern in the entire indus- 
try that supplies jewelry store merchandise, 
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THE ROBBINS CO. 
ATTLEBORO — MASS. 

















UR FORTY YEARS’ EXPERIENCE and established reputation as manufacturers of white stone 
jewelry is an assurance that our creations and reproductions are the last word in novelty 
jewelry. The present demand for this class of jewelry is unprecedented. 


FISHEL NESSLER COMPANY , 


yy , Makers of Novelties 
184 Fifth Avenue, New York Since 1886 
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JEWELRY MANUFACTORY FOR SALE | 


WNER retiring from business, the Corporation known as SCOFIELD, MELCHER 
& SCOFIELD, INC., of Plainville, Mass., is offered for sale as a going-concern 
up to December 10th, 1925. 
Established in 1823, this house has successfully carried out the best traditions of 
the Jewelry Industry, and has earned an enviable reputation in the Jewelry Trade. _ 
This is a rare opportunity to purchase a well-known line with samples up to the — 
minute. | 
Further information by appointment. 
Address, WOODBURY MELCHER, Plainville, Mass. 


arn a as _ — — 



























1ays fy November 18, 1925 





«big enough to afford to make the necessary 
jestment. in advertising and publicity to 
49 this trend and turn it the other way. 

We are convinced that this thing must 
ig done. I am for this campaign also for 


ef reasons - 


ft 
“First: 1 believe it is going to go over 
‘ in a very satisfactory manner. There are 
9o stipulations on our subscription. But 
the $800,000 minimum to be raised before 
garting the program should be sufficient 





guarantee of good faith to anyone in the 
industry no matter how conservative and 
skeptical he may be. 

“Second: I am glad to see that the re- 
wilers are coming in with their quotas in 
large numbers. They will have an invest- 
ment in it and will feel that they will have 
to tie up to it. If the industry gets noth- 
ing more than the healthy, energizing re- 
fex action upon the jewelers themselves 
tt will be well paid for the investment in 
this program. 

“Third: I am convinced that we have our 
problems in good hands in the executive 
oficers of the association, our campaign 
managers, and advertising counsel. I 
know that our every dollar will be in- 
vested wisely, will be properly accounted 
for, and not a cent will be wasted. 

“Fourth: The amount asked from each 
concern is comparatively small. The 
quotas are set on a fair basis. Each one 
is asked for a fair and equitable amount. 


“These are the reasons and facts which 
prompt me to state that I am very enthusi- 
atic about this program and will do every- 
thing I can do. 

“I know the great majority of jewelry 


importers of diamonds and jewelry store 
merchandise will look at this program the 
sme way that I do and will come in with 
thir money. No right thinking man in the 
industry but will want to accept his quota. 
He will recognize the absolute fact that un- 
less he contributes his share that he will be 
allowing his customers, his competitors, his 
wurces of supply and his friends in the busi- 
ness to be in the position of paying his bills 
for him.” 











Drive of National Publicity Fund Success- 
ful in Cincinnati 


Gyennati, O., Nov. 14.—The drive in 
Cincinnati for the $2,000,000 fund of the 
National Jewelers’ Publicity Association 
tame to a close Saturday with the city being 
practically 100 per cent subscribed, accord- 
m to A. C. Tuteur. Every wholesale 
house, with the possible exception of one, 
every manufacturing firm subscribed to 
the fund that is being created to advertise 
Jewelry profession and the “Queen City” 
done its share in aiding this work, de- 
dared Tuteur. 
| “Tf every city in the country took as much 
merest in the campaign and also con- 
tributed as materially as the jewelers have 
€ we would go over our contemplated 
without the slightest trouble,” said 
ao “This city has proven to be a 
de one as far as manufacturers and 
| Wholesale dealers are concerned but like 
ates it has not proven so good 
¢m the retailer is involved. That is a 














retailers and manufacturers, wholesalers and 
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strange thing, too, because the ultimate 
benefit will go to the retailer as he is the 
one who will sell the goods that are adver- 
tised nationally. Whatever word is spread 
about jewelry the buyer naturally must go 
to the retail shops and they are destined to 
reap the benefit but a great many of them 
cannot be convinced that they should aid in 
the advertising work by contributing to the 
fund. Otherwise I want to compliment Cin- 
cinnati for the interest it has shown in our 
campaign,” concluded Tuteur. 








The Strathmore Co., Inc., Providence, R. I., 
Files Voluntary Petition in Bankruptcy 


ProvipENcE, R. I., Nov. 14.—In accord- 
ance with a recent vote of the stockholders 
of the Strathmore Co., Inc., manufacturers 
of silverware and novelties, at 230 Eddy 
St., this city, William F. Kilkenny, presi- 
dent and general manager and A. Leo 
Kilkenny, secretary and _ treasurer, on 
Thursday filed a voluntary petition in bank- 
ruptcy in the United States District Court 
for Rhode Island. The accompanying 
papers show the total liabilities to be $23,907 
and the assets, $2,011. 

There are between 40 and 50 merchandise 
creditors listed, but the majority are for 
small amounts. There are four notes out- 
standing to the Industrial Trust Co., of this 
city, totaling $2,330. Of the liabilities, 
William F. Kilkenny, in his affidavit says 
that $18,287 is due himself and his brother, 
A. Leo Kilkenny, a partner, for salaries 
and loans. The former claims the com- 
pany owes him $1,529 as money loaned and 
salary amounting to $7,168; while the lat- 
ter’s claim for money loaned to the firm is 


$3,085 and salary due amounting to 
$6,504. 

There are only six merchandise creditors 
whose claims amount to $100 or over. 


These are: American Water Supply Co., 
Buffalo, N. Y., $351; George F. Berkander, 
Providence, $732; W. H. Gardner & Sons, 
Providence, $139; Marshall & Muir, New 
York city, $166; Standard Office Supply 
Co., Providence, $309; Young Bros., Provi- 
dence, $196.82. The assets of the concern 
are valued at $2,011 consisting of stock in 
trade, $800; machinery, tools, etc., $603; 
bills receivable on open accounts, $597. 

Since early this year the concern has 
been doing business as a manufacturers’ 
agent, but their present financial difficulties 
arise from old accounts. The business was 
established by William Kilkenny in 1911 
and after various changes, was removed to 
Pawtucket, at the plant of the Mackenzie- 
Walton Co., where a jobbing business was 
conducted, the Mackenzie-Walton Co. mak- 
ing the goods. In December, 1913, the 
laws of Rhode Island with an authorized 
capital stock of $100,000. 








After deliberating for six hours, a jury 
recently convicted Albert Jennings of having 
stolen 26 watches from a window of the 
Windsor Jewelry Co., 216 High St., Hamil- 
ton, O. A rock was thrown through the 
store window and the watches stolen. Sev- 
eral days later Jennings led the police to 
the place where the loot had been buried. 
Jennings protested innocence of the robbery, 
saying that a man had told him where the 
watches had been hidden. 
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GET GEMS WORTH $40,000 


Minneapolis Diamond Dealer Held. Up 
and Robbed in Office Building 


MINNEAPOLIS, Minn., Nov. 14.—Trapped 





in the elevator which was taking him to his ‘! 


office, on Thursday morning, B. M. Kauf- 
man, diamond importer, was forced under 
the guns of two bandits to give up $40,000 
worth of diamonds just as he was about to 
alight on the fifth floor of the Duley build- 
ing, 727 Hennepin Ave., where his office is 
located. 

It was a daring holdup, staged during 
business hours when thousands of people 
were in the street five floors below,, and 
it was the second big diamond robbery to 
be staged in the Twin Cities within less 
than a month and a half. J. Dreyfus, New 
York salesman was robbed of diamonds 
valued by him at $150,000 in St. Paul on 
Oct. 3. 

Mr. Kaufman had left his home, gone to 
a downtown bank where he secured _ his 
jewels from a safety deposit vault, and was 
on his way to his office in the Duley build- 
ing. Police agree with him in that he had 
been shadowed during the entire trip, and 
it is now reported that two men have been 
observed around the building regularly for 
several days. 

It was close to 9:00 A. M. when Mr. 
Kaufman entered the Duley building, and 
the robbers stepped into the elevator 3 
soon as their victim had entered. When the 
car reached the fifth floor, one of the bandits 
drew his revolver, and the older of the two 
grabbed the case containing the diamonds 
and ran down the stairs. The other went 
to the ground floor in the elevator and dis- 
appeared. E. H. Perschman, who was in 
a nearby jewelry store, saw the wallet seized 
from Mr. Kaufman’s hands and notified the 
police. 

Mr. Kaufman reports that the diamonds 
were protected with insurance amounting to 


$35,000. 
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Detroit Jeweler Held Up and Robbed for 
Second Time Within Two Weeks 


Detroit, Mich., Nov. 14.—For the second 
time within two weeks, Jacob Weller, a re- 
tail jeweler at 1204 Delaware Ave., was 
held up and robbed on Nov. 12 in his place of 
business, his entire stock of diamonds being 
practically cleaned out, it is stated. The 
loss, which also included jewelry, it is 
claimed, amounts to several thousand dol- 
lars. 

Mr. Weller was alone in his store at the 
time. Two men entered and with revolvers 
forced him into a back room where he was 
bound with ropes. Then they relieved him 
of his keys, going to the safe, which was 
open, one of the men helped himself to $150 
in cash and also what jewelry he could find. 
The other man went to the window where he 
gathered up a few watches. But while he 
was engaged in this work the other man 
warned him to keep away as he would be 
seen and suspected by persons passing. After 
gathering up what loot they could find they 
disappeared. Later Mr. Weller managed to 
free himself and gave an alarm, but the rob- 
bers had disappeared and no trace of them 
could be found by the police, but they are 
still working on the case. 
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New England Jewelry Exposition a Big 





Elaborate Display of Gems, Jewelry and Kindred Lines Attracts Many Visitors— 
Program of Convention Events Both Interesting and Instructive — Officers 


Pleased with Results 


—— 


Success 











Boston, Mass., Nov. 15.—Fired for the 
purpose of giving an impetus to trade, the 
great publicity gun of the first annual New 
England Jewelry Exposition in Mechanics 
building the last five days struck full and 
square upon the object at which it was aimed. 
For, in response to its reverberating boom, 
thousands of potential customers came from 
all parts of New England to view what was 





J. C. STEVER, WHO PRESIDED 


termed by its sponsors an exposition of “A 
Million Gems in a Modern Setting.” 

So satisfactory were the results, as viewed 
at the conclusion of the exposition, that Ches- 
ter I. Campbell, general manager, declared 
that there will be another such exhibition 
next year, only bigger and better. Sceptics 
there were at the outset, but as results began 
to show they changed their minds and as- 
serted with an air of finality that they, too, 
would certainly participate in the next ex- 
position. 

The venture which has just closed was 
essentially experimental. It was scarcely ex- 
pected to be a phenomenal, instantaneous 
success, but it approximated such success in 
a much greater degree than was generally 
predicted. The consequence is that President 
J. Charles Stever and the host of officials 
who helped him stage the exposition look 
forward to the next presentation with the 
utmost confidence that the public will wel- 
come it and support it as a fixed feature in 
this city, noted for its conventions and ex- 
positions. And there is not a single official 
who doubts that the many thousands of dol- 
lars it cost to present this exposition was 
spent in vain. For it unquestionably accom- 





plished its primary object, which was to give 
the public a composite picture of the jewelry 
industry. 

When President Stever declared the ex- 
position open Tuesday, Nov. 10, he presented 
to public view more than 60 booths which 
at a glance resembled a vast jewelry store 
with the workshops moved up front, with 
10 different shades of every color of the 
rainbow interwoven into a glittering setting. 
And in this case all that glittered was gold, 
augumented by diamonds, pearls, semi- 
precious stones and a vast array of silver 
and other metals. There was a touch of 
the Arabian Nights about the picture that 
cast a glamor over all and stirred the im- 
agination deeply. 

Each night except the first the crowning 
feature was the style show. On living mod- 
els, jewels and frocks, sports wear and stun- 
ning evening creations such as might any- 
where fill the heart of woman with yearning 
were shown. 

The opening number “Gold,” a dazzling 
model clothed in an evening gown fashioned 
out of cloth of gold, was conceived as ex- 
pression of the present importance of gold 
jewelry. This was followed by five models 
depicting the proper sort of jewelry for wear 
with sport, street, afternoon and southern 
costumes. Then came 11 numbers devoted 
to afternoon and street dresses with com- 
plement jewelry, pearls and costume jewelry 
being stressed. 

An innovation was the demonstration of 
the possibility for wearing jewels with sports 
costumes, and wearing them correctly. Even 
slipper heels did not escape decoration with 
precious stones. 

The second review was ushered with an 
“Emerald” number followed by 22 others 
which demonstrated nearly every conceivable 
phase of the jewelry art and indicated count- 
less ways of wearing its work. 

The final review of the show burst on the 
snectators in a splendor of white satin and 
silver—a bride and her attendants followed 
bv a pageant of appropriate gifts for all occa- 
sions. The bride wore jewelry said to be 
valued at $50,000. The pendant of the neck- 
lace she wore was a 47-carat diamond which 
once belonged to the Czarina of Russia. The 
gem was guarded every minute it was being 
shown, and special policemen kept close to 
the bride, Miss Morrissey, until the diamond 
was taken from her neck and placed in the 
specially locked case where it was on exhi- 
bition. 

All costumes, accessories and flowers were 
furnished by William Filene’s Sons Co., 
while the jewelry came ‘from Smith Patter- 
son Co., A. Stowell & Co. and the Thomas 
Long Co. The style show committee which 
arranged the pageant was composed of Clif- 
ford H. Wheeler, of A. Stowell & Co., Allan 
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Davidson, of Thomas Long Co., and A, # 
Libby, of Smith Patterson Co. j 


The Convention 
FIRST DAY 
Expert advice on advertising in news. 
papers, direct mail advertising as an aid to 
retail jewelers, the use and abuse of the 
trade paper, and making watch departments 





TOASTMASTER AT THE 
BANQUET 


RALPH K. STONE, 


pay was given by authorities on these sub- 
jects the first day of the convention in Paul 
Revere Hall, James Kingman, chairman of 
the convention and entertainment committee, 
presiding. 

After the opening address had been made 
by President Stever, William D. Nugent, a- 
vertising manager of the Herald-Traveler, 
presented many practical ideas on advertising 
of great value to the jewelers who, in many 
instances, are in need of guidance in this 
field. 

“Two striking facts,” Mr. Nugent said, 
“are that the present generation is nd 
jewelry conscious, and that the jewelry trade 
itself has not become advertising conscious. 
He predicted that the national $2,000,000 a¢- 
vertising program would succeed in teaching 
the people the way back to those jewelry 
stores whose owners have become individ 
ally advertising conscious to a high degree. 

“The national campaign,” Mr. Nugent cot 
tinued, “to be a success must arouse the ™ 
dividual jeweler to the reality of his owl 
personal battle for his own share of the pub- 
lic’s dollars that are exchanged for 10 
essential merchandise. This national ca™ 
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gn must broaden the vision and strengthen 


j ‘ 
i courage of the men engaged in the manu- 
facture and the retailing of jewelry. If it 
fails to do that, it cannot possibly succeed in 


reclaiming for the industry the prestige and 


prosperity it once enjoyed. No advertising 
can be successful without an enthusiastic 
man-power geared to it.” 

A full report of this address will appear 
ina future issue of THE JEWELERS’ CIRCULAR. 

Every jeweler should read every trade 
journal so as to keep in touch with trade 
activities and new developments, according 
to William W. Lyon, editor of The Manu- 
facturing Jeweler. He believed jewelers 
could get a great deal of value out of such 
reading. He was against trade papers print- 
ing texts of addresses at conventions be- 





THE 


CONRAD BROTHERLY, PRESIDENT OF 


A. N.R. J. A. 


cause it tends to keep jewelers away from 
such meetings. 

A. S. Flint, sales service department 
Waltham Watch Co., emphasized the need 
of precision for trainmen. He also _be- 
lieved that many passengers could be ex- 
pected to buy watches with this idea of pre- 
cision, 

Charles R. Weirs, president of the Direct 
Mail Advertising Association, spoke on 
direct mail advertising as an aid to business. 


The Second Day 


The questions of jewelry merchandising, 
the place of aggressive salesmanship in the 
jewelry store, insurance as it affects the 
retail jeweler and semi-precious stones as an 
aid to increasing the business of the retail 
jeweler, were discussed in detail by a group 
of authorities on these subjects, on the 
second day of the convention. 

“There is an unmistakable difference be- 
tween running a business and merchandising 
a business. The difference lies in the 
amount of planning,” declared Philip Kind, 
of S. Kind & Sons, Philadelphia. “The 
merchant who charts his course in advance 
and knows just where he is trying to go, 
merchandises his business; the one who fails 
to do so just runs his store, or probably 
lets his store run him. He who plans fully 
's merchandising; the man who plans little, 
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trusting to his snap judgment as each issue 
presents itself, is merely in business.” 

Dealing with the topic of insurance, 
Lawrence P, Moore, of O’Brion, Russell & 
Co., emphasized the fact that jewelry in- 
surance greatly added in the sale of jewelry 
by creating confidence in the buyer by safe- 
guarding him from loss. 

Mr. Moore asked the jewelers to make 
sketches when they appraised jewelry for 
insurance. This will aid in identification of 
lost or stolen jewelry and would ultimately 
lower the rates of insurance which now are 
approaching prohibitive figures. He said he 
knew there was considerable opposition on 
the part of jewelers to appraising but he 
felt that such appraising was absolutely 
necessary. 

Questioning by Mr. Kind brought out two 
important points, namely, that there was 
considerable work to intelligent appraisal 
of jewelry which many jewelers were ex- 
pected to do for nothing. He thought that 
the insurance people should get together and 
arrange to include a fee for appraisal in the 
insurance rate; and that the cause of much 
of the crime nowadays was due to the over- 
eagerness of insurance men to sell insur- 
ance, so that people who were more or less 
irresponsible were able to get policies. 

This caused considerable excitement in the 
convention, one man saying that the matter 
of appraisal was just another instance of the 
insurance man getting something for nothing. 
Mr. Moore replied that so long as the 
jewelers continued to do appraising for 
nothing the insurance people would not take 
it upon themselves to follow out Mr. Kind’s 
suggestion. One speaker advocated that the 
matter be taken up by the national organi- 
zation. 

Taking up the question of aggressive 
salesmanship, Alexander Vincent, secretary 
of the Sterling Silverware Manufacturers’ 
Association, said that a man could be an 
aggressive salesman without being vindic- 
tive. One of his chief points was the 
advisability of every jeweler taking an 
active part in the public life of his com- 
munity. 

Maurice J. Karpeles, of the Karpeles 
Co., discussing semi-precious stones as an 
aid to business, said that odd and unusual 
semi-precious stones had been neglected by 
jewelers and that there was a great field in 
the merchandising of odd jewelry of unusual 
handiwork. He said that too much of the 
jewelry sold nowadays is stamped out of 
the die. He named 50 semi-precious stones 
deserving of more attention by the jewelers. 

Conrad J. Brotherly, national president, 
praised Massachusetts for its initiative in 
putting on this most successful exposition, 
but said that the jewelers had been negli- 
gent of their opportunities by failing to 
attend the convention in larger numbers. 
He stressed the need of co-operation among 
the jewelers in order to compete with other 
industries which are conducting national 
publicity campaigns to the detriment of 
jewelry. He pointed out that the jewelers 
themselves are victims of the anti-jewelry 
propaganda of some of these industries in 
that only a few’ were wearing jewelry 
themselves. Mr. Brotherly instanced stick 
pins which haberdashers have decided are 
out of style. As an example of what co- 


operation can do, he said that he had just 
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come from Washington where jewelers had 
succeeded in convincing the House Ways 
and Means Committee that the industry 
would suffer a serious loss unless the excise 
tax was removed. 


The Banquet 


A unique feature and one which furnished 
surprising and delightful diversion for the 
hundreds of guests was the Superstition 
Banquet at the Copley Plaza Hotel, Friday 
evening, the 13th. The event was scheduled 
to begin at 6:13 o’clock and most of the 
guests had assembled at that time, but it 
was suggested that it be delayed until the 
Exposition closed for the night, 10 o’clock, 
so that all the manufacturers, wholesalers 
and others might take part. The result was 














EDWARD COLE, PRESIDENT OF BOSTON JEWELERS 
CLUB 


that it was approaching 11 o’clock before 
the waiters began to serve the banquet. In 
the meantime fancy dancers entertained the 
guests with various numbers, 

With President J. Charles Stever at the 
head table were Ralph Stone, Henry Knott, 
the speaker of the evening; Conrad J, 
Brotherly, president of the A. N. R. J. A.3 
W. A. Kinsman, president Sterling Silver- 
ware Manufacturers’ Association; Edward 
D. Cole, president Boston Jewelers’ Club; 
Edward H. Hufnagel, president American 
Horological Association; M. E. Banks, 
president New Hampshire Retail Jewelers’ 
Association; Albion Keith, president Maine 
Retail Jewelers Association, and P. J. 
Coffey, chairman National Jewelers Pub- 
licity Association. 

More than 200 jewelers and their guests 
finally sat down to the banquet after passing 
under big ladders placed in the entrances to 
the grand ball room. Black cats adorned 
each place at the tables. Some of the 
women, wearing precious stones, attempted 
to avoid the ordeal by forcing their escorts 
to take them the other way. But there was 
no such entrance, as at every door was a 
ladder. Unless a person went under the 
ladder, then it was a case of going without 
dinner, which featured on the menu 
“breast of chicken.” But after running the 
blockade of “sure signs of bad luck,” all, or 
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at least many, breathed easier when they dis- 
covered a rabbit’s foot, a wish bone, a horse 
shoe, and a four-leaf clover: at their tables. 

Printed instructions to the guests revealed 
the fact that, unlike the ordinary specie, the 
black cats were an omen of good fortune 
despite their war-like attitude. Souvenirs 
in the form of leather folders for matches 


were given to everybody by the Baer & 
Wilde Co. 
An item which afforded considerable 


amusement was the good luck calendar. In 
the centre of each table was a calendar bear- 
ing several talismans of good fortune. This 
calendar was disposed of by matching, under 
instructions from the toastmaster. If anyone 
happened to spill the salt he had to be silent 
for 13 seconds, cough three times and toss a 
pinch of salt over his left shoulder. 

The toastmaster was Ralph K. Stone, 





ALBION KEITH, SPEAKER AT THE BANQUET 


president of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion. Conrad J. Brotherly, president of the 
American National Reta 1 Jewelers Associa- 
tion, predicted a bigger exposition next year, 
and that the exposition idea would spread 
rapidly throughout the country with similar 
exhibitions in New York and Philadelphia 
in the near future. Arthur B. Corbett, 
secretary for Mayor Curley, spoke for the 
city’s chief executive, who was unable to 
remain owing to the lateness of the hour. 


The Final Day 

The biggest crowd of the week visited 
the exposition on the closing night when it 
was est'mated that there were more than 
6,000 persons on the floor. It was “Silver- 
ware Day.” A special attraction was the 
appearance of Miss June Day, a dancer, 
who wore a shimmering mesh gown of 
beaded stuff. 

Upwards of 30,000 people visited the ex- 
position which, according to the committee 
in charge, proved that jewelry is the most 
popular of Christmas gifts. Everyone who 
viewed the $5,000,000 or trore of precious 
stones and jewelry on exhibit was interested 
in the display as gifts. Unlike other shows 
the exhibitors strove to make this first 
jewelry show interesting not only to jewelers 
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but to the public, but the chief motive of 
the exposition was to educate the public to 
appreciate the value of jewelry and to get a 
better perspective of the jewelry industry. 
This undoubtedly was accomplished. As a 
guide for the next exposition the present 
effort furnished many ideas of what to avoid 
and, better still, what to develop. 


The Exhibits 

Many of the exhibits were described in 
last week’s issue of THE JEWELERS’ CiR- 
CULAR. Owing to the fact that other ex- 
hibitors had not decided until the last minute 
what to say the following were not included: 

An emerald bracelet valued at $8,000 was 
part of the exhibition of Ben Wyman, noted 
for precious stones and pearls. Mr. Wyman 
showed the first prize opal of the Panama 
exhibition and also had the largest collec- 
tion of black pearls in the country. 

* ok Ox 

The Boston Watch Co. displayed a col- 
lection of unusual watches, one was a 
watch valued at $2,000 with a diamond and 
platinum bracelet, and another a ring watch 
of an exceedingly unusual design. An in- 
terested group always surrounded the booth 
at which was shown the assembling of 
movements for women’s wrist watches. 

x * * 

Lovers of old-time jewelry were interested 
in the several types shown at the booth of 
the Goldland Jewelry Co. where three liv- 
ing models in costume showed jewelry of 
1700, 1800 and 1925. The exhibit was 
unique among the rest for its originality, 
large crowds surrounded the booth all day. 

* * * 


The E. H. Saxton Co. showed the 
Princess pattern in Pearl’n amber together 
with a variety of other toilet wear patterns. 

* % x 

The display of Joseph H. Meyer Bros., 
manufacturers of Richelieu pearls, was one 
of the finest at the show. The background 
of their booth was a distinct novelty, the 
hangings being of Iri cloth which was a 
cloth treated with pearl essence and giving 
wonderful irridescent effect. They also 
showed a pearl pigment which was sold to 
manufacturers. 

x Ok Ok 

The keynote of the Watson Co. display 
was the Navarre dinner service attractively 
shown on a table together with John Alden 
and Gov. Dummer designs in flat ware. The 
booth was located at the end of the hall 
near the stage. There was much favorable 
comment at the splendid array of products. 

x Ok Ox 

A. Frisch & Co., and E. W. Kirby, one 
a diamond merchant and the other a watch 
concern, had an interesting booth at which 
was shown the smallest American watch 
built. Their 60-hour Illinois watch was a 
novelty. 

* * ok 

Louis XIV furniture decorated the booth 
of the Elgin Watch Co. where many fine 
types of National watches were shown. 

x ok Ok 

Of interest to the ladies was the line of 
beaded bags in many novelty designs shown 
by the International Implement Co. 

x * x 


An unusual lamp, bringing out a sparkling 
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effect, was shown by Koches Patent 

Co. This lamp rotates automatically from 

ihe heat of the bulb; it can be manufactured 

in any design and is especially suitable for 

manufacturers to advertise their products on, 
* * * 

Every line of watch made, from a dime. 
sized watch to a grandfather clock was 
shown by the Waltham Watch Co. In its 
exhibit was an ordinary sized thimble 
which contained 47 thousand jeweled screws 
each screw having 254 threads to the inch, 

« *% & 

The new “Pressit” separable cuff link was 
featured by Bliss Bros. Co. This smaff 
piece plays an important role in every maps 
life. The “Pressit” eliminates once and for 
all time the fuss and bother of cuff troubles, 
The knob always works. The booth was 
located near the center of the center aisle on 


W. A. KINSMAN, PRESIDENT OF THE STERLING 
SILVERWARE MANUFACTURERS’ ASSOCIATION 


the right of the hall. This concern ex- 
hibited its Surefit line in prominence, com- 
bined with a fine array of novelties. The 
metal watch straps were shown in process 
on this booth and attracted much attention. 
Joseph F. Rioux and Wheaton Gray were 
greeting the visitors at the booth. 
x * x 

The “Key-note” of the exhibit of Harris 
& Lawton, Inc., was a reproduction of an 
important feature of their business, showing 
the full equipment for cutting diamonds 4s 
used in all up-to-date diamond cutting estab- 
lishments. An expert operator was ™ 
charge doing some of their regular work. 
This was reinforced by a choice display of 
diamonds, which included a rare selection, 
showing their wide range of color, and also 
the varying shapes given the finished stones 
for the requirerrents of the latest designs ™ 
fine platinum jewelry, samples of which 
were interesting features of their display. 

* * * 

Gattle & Hunter, Inc. 576 Fifth Ave, 
New York, displayed a I'ne of French arti 
cial pearls, which were exquisite in their 
beauty and coloring and so artistic in their 
craftsmanship and finish that only the eye 
and hand of the expert could dis- 
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tinguish this product of French art and 
workmanship trom the genuine pearl. Dainty 
and desirable these French artificial pearls 
appeal to the woman of refinement and taste, 
whose means preclude her gratifying her 
love for the beautiful originals, and who 
realizes their possibilities as decorative aids 
to feminine charm. These French artificial 
pearls are used only by legitimate jewelers, 
who sell them for what they are. Beauti- 
fully displayed on champagne-colored velvet 
they attracted the admiration, held the at- 





GENEVIEVE MORRISSEY WEARING APPROPRIATE 
JEWELRY WITH ATTRACTIVE GOWN 


tention, and inspired the possession of worth- 
while purchasers. 
x * 

A pleasing and interesting combination of 
artistic display and delicate machinery 
almost human in its operation was the our- 
standing characteristic of the Kum-a-part ex- 
hibit by the Baer & Wilde Co. At first 
one was dazzled by the endless variety of 
striking Kum-a-part designs in gold and 
platinum, and then one’s attention was 
arrested by a most ingenious testing machine 
Which at once shows that a Kum-a-part func- 
tioned perfectly after being opened and 
closed fifteen thousand times. Another 
machine which automatically manufactures 
130 Kum-a-part springs per minute was a 
very prominent feature of the display. In 
the background stood a closed velvet booth. 
From two gold-framed slits protruded two 
human like hands and arms. The hands 
moved and so demonstrated the perfect and 
fasy action of the Kum-a-part cuff button. 

ok a * 

One of the displays which evoked much 
admiration was the new window display 
by the Karpeles Co. It consisted of a new 
window display in baby blue velvet and gold, 





THE JEWELERS’ CIRCULAR 





showing two fancy necklace numbers and 
two of the fine graduations in two and three 
strand imitation pearl necklaces. The 
Karpeles_ contribution also contained a 
notable showing of fancy pendant imitation 
pearl necklaces and a large display of 
metal jewel cases on which were mounted 
rare antique cameos, Mr. Karpeles’ personal 
collection. There was also a gold finished, 
fan-shaped case showing fine strings of imi- 
tation pearls mounted with platinum snaps 
and full cut diamonds. The exhibit also 
featured the new LaFrance assortment de- 
signed to afford the retailer an attractive 
window display of popular priced goods. 
x * x 

There was always a crowd at the D. C. 
Percival Co., Inc., booth, where a 47-carat 
diamond was on display. The pear-shaped 
geni, with its accompanying necklace, was 
valued at $50,000. Numerous smaller dia- 
monds were scattered through the showcase, 
but the great interest of the exhibition was 
the glowing, magnificent jewel that compares 
favorably with some of the famous diamonds 
of the world. The gem is said to have been 
one of the Russian crown jewels. 

The same company had two huge velvet 
trays with replicas, cut in glass, of the fa- 
mous jewels of the world. The Cullinan 
diamond was shown as it was first found, 
with reproductions of the smaller diamonds 
cut from the one huge gem. The Hope dia- 
mond, in blue glass, and the Orloff and Kohi- 
noor gems were particularly interesting. 

x * Ok 


Another unusual exhibition was that of the 
Norling & Bloom Co., which centered around 
a gold cigarette case which was once the 
property of Rasputin, the mad monk of Rus- 
sia. The case was made of bar-colored gold, 
with diamonds, rubies, emeralds and sapph- 
ires set in the cover. It is said to be hand- 
wrought in a manner that no American 
jeweler could duplicate. The case was not 
the property of the Norling & Bloom Co. 
but was loaned for the exhibit. 

x ok x 

A. Stowell & Co. showed Walter Hagen’s 
special putter, with a solid silver driving 
“iron.” Mr. Hagen was pictured using one 
of these luxurious golf implements, to prove 
that they are useful as well as ornamental. 
The same company featured little wrought- 
iron after-dinner coffee tables. The salesman 
at the booth explained that these tables have 
beccme very popular in New York, but are 
fairly new in Boston. The table was set 
with an expensive after-dinner coffee set in 
silver. There was also at the Stowell booth 
a cabinet filled with 203 silver pieces, which 
were advertised as “everything the bride will 
need.” 

x HK * 

The Smith-Patterson Co. had a brilliant 
display of diamonds, including a wide brace- 
let of the gems which is worth $10,000. It 
was one of the most expensive single pieces 
of jewelry on exhibition. It was extremely 
wide, as are the newer jeweled bracelets. A 
lapis-lazuli was carved like a cameo and 
surrounded by diamonds, as part of the 
Smith-Patterson exhibit. 

* *k * 

Bigelow, Kennard & Co., Inc., featured a 
wrought-iron lyre clock, bow-knots of dia- 
monds, and the newer watches. One of their 
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newest watches had a mother-of-pearl dial, 
with the minute hands pegged into the 
mother-of-pearl. This was a particularly 
tedious and difficult piece of workmanship. 

* K * 

The first Howard watch, which was made 
by Edward Howard in 1847 and shown at 
the Keystone Watch Case Co.’s booth, also 
had a mother-of-pearl dial. The watch was 
made in Roxbury and was purchased by 
J. Amos Whipple, of Newburyport. The 
name of Edward Howard is on the mahogany 
case of the watch, while the initials J. A. W. 
are traced in gold on the dial. 


x* * * 


The Thomas Long Co. held a contest, with 
99 pearls shown. One of the pearls was 
genuine and the others imitation. The three 
persons who first selected the real pearl were 
presented with necklaces. The same com- 
pany showed the new court jewelry, or re- 
productions of mid-Victorian ornaments. 
There were pendants, brooches and earrings, 
all set with numerous imitation gems. 

* * * 


The Traub Mfg. Co. specialized in orange 
blossom wedding rings., There was a tray 





MAY PURCELL DISPLAYING $50,000 pIAMOND 
NECKLACE } 


of wedding rings of former brides, including 
a wedding ring said to have once’ belonged 
to Mary, Queen of Scots. There was also 
a wide gold ring worn in India, a banded 
agate ring once worn by a bride of Syria, 
an Icelandic wedding ring of bone, which 
is really a bracelet, and an ancient Jewish 
wedding ring. Close beside this exhibition 
was 2 carved orange blossom ring made by 
Wilhelm Lechner, a wood carver of the 
Oberammergau Passion players. A _ repre- 
sentative at this booth pointed out the tray 
of wedding rings for men, explaining that 
within the last year the sale of men’s wed- 
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ding rings had increased 700 to 800 per cent. 
“The bride buys the wedding ring for her 
ysband,” he said. 

The craze for elaborate costume jewelry 
of semi-precious stones is only just beginning. 
Gorgeous necklaces with stones of jade, ame- 
thyst, topaz, Tasmanian zircon and cornelian 
the size of silver dollar pieces, set in enamel 
and gold and silver, bracelets five inches 
wide, worn in companion style and jeweled 
anklets were only a few of the novelties 
shown at the exposition, which featured 
$5,000,000 worth of rare and semi-precious 
jewels. 2 

Jewelers expressed the opinion that women 
as a whole do not take care of their jewels. 
The diamond, precious stone, or semi-precious 
one should never be touched with the fingers. 
The oil in the human skin affects the bril- 
fancy of the stone. And they said that 
women do not clean their rings often enough. 








THE FIVE PER CENT TAX 





Announcement of Action of Ways and 
Means Committee Regarding Special Ex- 
cise Tax Burden Received with Much 

Favorable Comment 


PuitapELpHIA, Pa., Nov. 14.—There is 
general rejoicing in the retail jewelry trade 
here over the announcement of the decision 
of the House Ways and Means Committee 
to eliminate the “nuisance” tax on retail 
jewelry sales in its next revenue bill. 
President Conrad J. Brotherly, of the 
American National Retail Jewelers’ Asso- 
ciation, telegraphed the good news to F. L. 
Davis and William Sutton, president and 
secretary, respectively, of the Pennsylvania 
Retail Jewelers’ Association and they lost 
no time in acquainting their members with 
it President Davis was emphatic in his 
comment on the far reaching effect of the 
action of the Ways and Means Committee 
on the jewelry trade all over the country 
and sees in it a stimulation to retail business 
that was needed by the trade. 

“The tax was well named a ‘nuisance’ 
tax,” he said. “It has been a burden on 
the retailer which he has had to bear too 
long. It has not been needed for some time 
but attempts to make the revenue makers of 
Congress see that have been unavailing until 
a Pennsylvania Secretary of the Treasury, 
who is a business man, rather than a poli- 
tician, came into power. Now with this 
burden lifted, the jewelry trade can go along 
on its own footing and unhandicapped by 
this levy, which was resented alike by buyer 
and seller. 

“My only regret is that the tax cannot 
be lifted in time to give the retail jeweler 
the benefit of it between now and Christmas 
but it is a case of better late than never 
and I and all the officials and members of 
the Pennsylvania association are glad the 
reduction has been recommended. There 
seems to be no doubt that the action of the 
committee will be approved by the House 
and that the jewelry tax will soon be a 
thing of the past.” 

President Davis was emphatic also in his 
Praise of the work of the national associa- 
tion in its efforts to have the tax taken off 
and modestly added that the State associa- 
tion through its officers and by resolution 
d worked as hard as possible for the same 
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end. Thanks of every retailer in the 
country, he added, are due to the officials 
of the national association and to their own 
retail organizations which have for several 
years been fighting to have the tax burden 
taken off a trade already overburdened with 
State and local imposts and exactions. 








DEATH OF EDWARD D. LIBBEY 





Prominent Glass Manufacturer Succumbs to 
an Attack of Pneumonia 

To.epo, O., Nov. 14.—Edward D. Libbey, 

glass manufacturer and widely known in the 

jewelry trade, died in this city yesterday 

morning after an illness of a few days. Mr. 


‘Libbey was stricken with influenza several 


days ago which developed into pneumonia. 

Edward Drummond Libbey was born in 
Chelsea, Mass., on April 17, 1854. He was 
educated in the schools of Boston and at 
Boston University. At the age of 20 years 
he started as a clerk with his father’s con- 
cern. By hard work and close attention to 
business he worked his way up to a promi- 
nent position and in 1880 became his father’s 
partner. Upon the death of his father in 
1883 he became head and sole proprietor of 
the business. 

The house was moved to Toledo in 1888 
and the business was then incorporated as 
the Libbey Glass Co., with Mr. Libbey as 
president. Interesting himself in the sub- 
stitution of mechanical substitutes for the 
old method of glass blowing, especially in 
bottle-making, he organized for that purpose 
the Toledo Glass Co., in 1894, and became 
also its president. Later he formed the 
company now known as the Macbeth-Evans 
Glass Co., of Pittsburgh, manufacturer of 
lamp chimneys. In 1903 he founded the 
Owens Bottle Machine Co., later reorganized 
as the Owens Bottle Co., with its subsidiary 
Owens European Bottle Machine Co., and 
introduced mechanical bottle making into all 
countries. He also became president of the 
Kent-Owens Machine Co., manufacturing 
equipment for glass factories, and of the 
Libbey-Owens Sheet Glass Co. He was 
best known as a manufacturer of cut-glass 
table and ornamental ware. 

Mr. Libbey was an enthusiastic and dis- 
criminating patron of art, and collector of 
paintings and statuary. He was in 1901 
the chief founder of the Toledo Museum of 
Art. Mr. Libbey was the president of the 
museum from its foundation, and gave to it 
many works of art. He was vice-president 
of the American Federation of Art at 
Washington, the Lotos and Salmagundi 
clubs of New York, the Toledo Club of 
Toledo, the Duquesne Club of Pittsburgh, 
and the Union League Club of Chicago. He 
married in 1890 Miss Florence Scott, 
daughter of Maurice A. Scott, of Toledo. 

With Mrs. Libbey the aged glassmaker, 
in robust health to all appearance except 
for the chronic heart malady with which he 
had been afflicted for several months, 
arrived in this country from a Summer in 
Egypt only a few weeks ago. Mr. Libbey 
reached Toledo the latter part of October 
and intended to pass several weeks there 
before going to California, where he had a 
large home. 

In July, 1922, King Albert, of Belgium, 
conferred on Mr. Libbey the Belgian Order 
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of the Crown, with rank of commander, in 
recognition of his accomplishments. 








Jeweler of 


Albert Miller, Wholesale 
Buffalo, N. Y., Files Petition in 
Bankruptcy 


BurraLo, N. Y., Nov.—13.—Albert Mil- 
ler, wholesale jeweler, with offices at 727 
Brisbane building, has filed a petition in 
bankruptcy, listing assets of $2,954.20 as 
against liabilities of $8,328.47. 

The principal creditors and their claims 
include : 

Petersen & Max, $174, Premier Diamond 
Co., $201, VanderVoort Bros., $305, Harry 
A. Kowalski, $400, Heller & Sons, $640, 
Sol Toepfer, $140.10, Gothic Watch Co., 
$886.90, Klienhans Co., (rent) $435, Fisher 
Bros., $167, Goldfarb & Freidberg, $121.31, 
E, J. May Co., $148, Lang & Gansberg Co., 
$1,198, United Diamond Co., $736.22, North 
American Watch Co., $192.20, G. Sorren- 
tino, $289.20, Laubhim Bros., $564, Lon 
Hirsch, Inc., $135, Jacobson & Wilner, $219. 

Assets. consist mostly of jewelry, fixtures, 
office furniture and safe, valued in all at 
$2,597.45. 








Jewelry Salesman Arrested on Complaint of 
Former New York Employer and Held 
for Hearing 


Benjamin Dufries, a jewelry salesman, is 
in the Tombs prison, and on Tuesday, Nov. 
24, will be brought into the Magistrates’ 
Court on a complaint made by Ben Lehr, 
manufacturer of diamond mountings, 114 
Fulton St., New York. The prisoner was 
arrested on Nov. 8 and was scheduled to 
come on for a hearing yesterday (Tuesday), 
but the case was put over for a week. 

The complaint charges that Dufries, who 
was employed as a salesman by Mr. Lehr, 

as given 400 gold rings, worth $5,000, by 
the latter. Dufries got these on July 11 last, 
according to the complaint, and when ar- 
rested by Detective Frehlich, it is alleged, 
admitted that he had pawned some of the 
rings and sold the others. 

For some time Mr. Lehr had been search- 
ing for Dufries, and several weeks ago 
learned that he was returning to New York 
from Miami, Fla. On Nov. 8 he was lo- 
cated in an uptown hotel, where he was 
placed under arrest. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Now. 14, 1925 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $688,233.53 
Gold bars paid depositors..........+. 124,238.79 


Millie a uitasienécustebcate ae $812,472.32 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
Mite -& ise vtanecccavawsnanmeceeen $165,160.65 
Nee 96 os disntees cot eGaeerenarsoes 133,479.17 
NOG SE acsspactndid casas ctemateeion 72,202.05 
OO. 82 dia a05:dsrdadea nad silane one 128,339.97 
Mas, 98 2.vs0u.0shanopennnidesmeanens 132,618.87 
NOW, 14 vccicascmscteseenszacewere 56,432.82 





$688,233.53 








J. F. Steele is the successor to Robert H. 
Barnes, Victoria, Tex. 
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What Credit Protection Means to the Retailer 








By GEORGE J. GRUEN* 


Vice President, National Associaticn of Credit Men 

















N OST retail merchants who are conduct- 

ing busines honestly think they are not 
concerned particularly with dishonest bank- 
rupts. When some shopkeeper “pulls” a 
fake bankruptcy, the honest merchant may 
feel indignant, but he seldom considers the 
economic effect of these dishonest practices 
upon his own business. In reality every time 
a “bankrupt fire’ occurs in a neighborhood, 
it is likely to bring about unfair competition 
with the other retailers and also to put their 
stores in jeopardy of fire. 

While the great majority of retail mer- 
chants are recognized as honest traders, busi- 
ness men in recent years have become some- 
what suspicious of many retailers on account 
of the increasing number of fake business 
failures. This often causes a hardship to 
the retailer who aims only at honestly build- 
ing up a substantial and well-conducted 
business. This condition is only temporary, 
for as the new fund created by the National 
Association of Credit Men to combat com- 
mercial fraud becomes more effective, the 
crooked retail business man will not be able 
to survive and the risks in granting credit 
will be reduced. 

The man who plans to put himself into 
bankruptcy after he has tricked a number of 
business concerns into granting him credit, 
often engages in a price slashing business, 
which results in hardship to retail merchants 
in his vicinity who are paying 100 cents on 
the dollar for merchandise. There is an- 
other angle to fake bankruptcies which cre- 
ates competition in a similar manner. This 
is the dumping of. merchandise that occurs 
after bankrupts dispose of the goods which 
they have literally stolen and hidden until 
they are cleared of any possibility of being 
prosecuted. Merchandise of this character, 
if dumped in large quantities in any one dis- 
trict, makes unfair competition for reputable 
stores handling the same kinds of goods 
which are purchased legitimately from 
wholesaler or manufacturer. 

To follow merchandise from the time it 
leaves a wholesaler’s warehouse until it 
gets into a price-cutting store where it is 
sold as “distress” merchandise or sometimes 
as first-class stock, unfolds the working of 
this uneconomic system. By various schemes 
to pull the wool over the eyes of credit 
managers these dishonest retailers obtain 
large stocks of goods over a period of per- 
haps three years after cleverly gaining the 
confidence of the merchants who supply the 
goods. 

Frequently with the assistance or advice 
of disreputable attorneys, these crooked re- 
tailers arrange a bankruptcy after having 
moved the greater part of their stocks into 
hiding. To trace these goods is costly, and 
the creditors are often willing to make a 
compromise settlement with the bankrupt. 
This condition is changing rapidly now that 
the National Association of Credit Men is 
prepared to investigate schemes like this and 
bring them to the attention of the State and 
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Federal authorities for prosecution. 

With the aid of men who make a business 
of disposing of a bankrupt’s merchandise, the 
bankrupt finds channels for the disposal of 
the goods he has hidden. These goods then 
find their way along with similar “stolen” 
goods into districts where merchants are 
prepared to purchase them at low prices and 
often for cash. If there are large shipments 
of this “distress” merchandise which find 
their way into a single community, it is 
clear that retail competition is soon going to 
feel the effects of the selling of stocks at 
greatly reduced prices. 

An actual case which occurred in the west 
shows how one individual succeeded in fak- 
ing a “bankruptcy fire’ and in obtaining‘ 
merchandise from it for resale. This man, 
whom we will call Smith, engaged in busi- 
ness in a small town in Montana and, by 
meeting his obligations regularly for two 
years established confidence with the firms 
from which he bought his goods. Two 
years later he circulated financial statements 
and ordered merchandise in quantities far 
exceeding the needs of his business or his 
small mountain city. 

A short time after stocking up with these 
goods, Smith’s storehouse was destroyed by 
fire. He had covered his holdings with an 
insurance of $25,000 and at the time of the 
fire claimed to owe not more than $15,000. 
The fire loss was adjusted by the payment 
of $15,000, and the salvage was appraised at 
a little more than $8,000. Smith assigned 
the insurance and salvage to a local banker, 
who later reassigned the assets to a mer- 
chants’ association. An investigation did 
not reveal any additional assets, but the lia- 
bilities mounted and eventually reached a 
total of about $51,000. 

About two months after the fire Smith 
opened another store in his town as its man- 
ager, describing himself as an employe of 
the owner. Then Smith filed a voluntary 
petition in bankruptcy in connection with his 
former business. No one appeared in the 
ase and the referee closed it. 

Some months later salesmen who came to 
the new store, which Smith insisted he did 
not own, discovered some merchandise in 
the stocks which they recognized as goods 
they had formerly sold to Smith at his old 
stand and which apparently had not been 
consumed in the fire. 

The National Association of Credit Men 
took the case and its investigators found that 
Smith had concealed merchandise before the 
fire in ice houses and on the premises of 
friends and that he had besides shipped goods 
out of the State which were then being re- 
turned to Smith to restock his store. 

Smith became frightened and disposed of 
the store, which he transferred, not as his 
business but his brother’s. 

Smith disappeared after this maneuver, 

Three years after the fire had been started, 
Smith was apprehended by the authorities, 
hut not until he had been trailed through 
Texas east to the Missouri River, then into 
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Canada, also in Alaska and finally to Oreg 
tie was brought back to Montana, where be 
was tried and convicted for sending g false 
financial statement through the mails, 

Smith had not only endangered other stores 
and warehouses by his fire, but he had tried 
to found another business by selling the mer. 
chandise he had hidden. ‘Lhe effect of this 
was much the same thing as dealing jin “ 
tress” merchandise. 

J. H. Tregoe, the executive Manager of 
the National Association of Credit Men, who 
has made a study of the subject of “distres,” 
merchandise, has this to say which should ip. 
terest any merchant: 

“The fact that there is merchandise solj 
under ‘distress’ has created a body of buy- 
ers throughout the country who purchase 4 
the lowest obtainable prices; and Oftentimes 
conspiring together several buyers offer ay 
unfairly low price as the highest bid, [j 
this bid is accepted, the spoils are divide) 
among the conspirators. 

“The utmost shrewdness in selling ‘djs. 
tress’ merchandist rarely obtains more thay 
80 per cent. of the replacement value; and 
the average would not exceed 55 per cent, of 
the replacement value. 

“It is readily understood that goods bought 
on so low a basis will have a very bad effect 
on legitimate merchandising, unless sales are 
made in small lots and are absorbed in going 
enterprises. 

“Fixtures sold under ‘distress’ usually 
bring ridiculously low prices, though the m- 
economic effects of selling this class of goods 
at a small proportion of replacement value is 
not so serious as the bringing of merchandise 
bought at much below the cost of replace- 
ment into competition with goods bought in 
the regular way. 

“T have not been able to charge ‘distress’ 
merchandise with the failure of business, but 
I am confident if the real facts of every fail- 
ure were known, there would be numerous 
instances where the decline was_ brought 
about by decreased sales through competition 
with goods offered in the community at prices 
below the cost of replacement.” 

The campaign for credit protection insti- 
tuted by the National Association of Credit 
Men will be a big factor in reducing the 
quantity of “distress” merchandise that will 
find its way into communities where it will 
endanger the healthy business of retailers 
The new fund will greatly reduce the nun- 
ber of fake bankruptcies and therefore bene- 
fit the retailer by bringing “distress” goods 
to their proper place in the business system. 


dis- 








Plainville, Mass. 


E. Payson Bennett, who was recently ser 
ously injured by falling from a hay mow @ 
his home in Wrentham, is reported as eing 
out of danger and convalescing. 

The business of the Schofield, Melcher 
Schofield Co. has been placed upon thie mar- 
ket by Woodbury Melcher, the owner. + 
concern is one of the oldest manufacturing 
jewelry establishments of Plainville, and has 
a very successful existence. Mr. Melcher 5, 
however, desirous of retiring from active 
business life and is accordingly offering * 
upon the market. It is hoped that the bus!- 
ness may be sold as a going concern and the 
firm continued here. 
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Albert H. Tyler, clock repairer, is now 
located in the rear of 126 Summit St., in 
East Providence. 

A mortgage for $30,000 against property 
of Charles Silverman, has been discharged 
by the Peoples’ Savings Bank. 

Art Hadley, of the Hadley Co., was re- 
elected president of the Providence Cricket 
Club at the 23rd annual meeting held on 
Thursday evening. 

William R. Buffington has leased from the 
Realty Corp. the store and basement occu- 
pied by him in the Arcade building for five 
years from May 1, 1925. 

The Beverly Electroplating Co. is now lo- 
cated at 140 Chestnut St., having recently 
removed thereto from 74 Clifford St., where 
its plant was located for several years. 

The bronze memorial tablet dedicated at 
the Central Baptist Church, this city, last 
Sunday to the memory of its war heroes was 
furnished by the Tilden-Thurber Corp. 

William R. Callender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) 
was one of the spectators of the Yale-Prince- 
ton football game at New Haven last Satur- 
day. 

Mr. and Mrs. Harald W. Ostby formally 
introduced their daughter, Miss Elizabeth 
Ostby, to society on Wednesday evening, 
Miss Ostby being the first debutante of the 
season. 

The Edelbron Jewelry Co. that recently 
purchased the property of the George L. 
Paine Co. of North Attleboro, has opened 
an office in the Kinsley building, 334 West- 
minster St., this city. 

Asa Cushman, for several years with Pot- 
ter & Buffinten Co. and later with Powers 
& Mayer Co., has started in business for 
himself at 266 Westminster St., engraving, 
carving and stone setting. 

Antonio Cirino, instructor in the jewelry 
and silverware department of the Rhode 
Island School of Design, was elected presi- 
dent of the alumni association at the annual 


meeting held the past week. 

Christopher L. Migliaccio and Fritz R. 
Johnson, of the Hingeco Mfg. Co., and Ara 
Shehan, formerly of the DeLuxe Art Metal 
Corp., have recently started in business as 
A. Shehan & Co. at 9 Calender St. 

Among the contributions that were an- 
nounced the past week towards the $40,000 
maintenance fund for the Providence Boys’ 
Club were the following: George F. Berkan- 
der, $200; Mrs. Henry A. Kirby, $50; Mrs. 
ng C. Nicholson, $50, and the Hadley Co., 
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A final meeting of the creditors of the 
M. B. S. Co. was held at the office of the 
Referee in Bankruptcy, Frank Healey, in 
the Turks Head building the past week, at 
Which time the trustee’s report was received, 
his account accepted and allowed and the 
estate ordered closed. 


The Cutler Jewelry Co., for a number of 
years conducted by the late Col. Harry Cut- 
ler and since his death by Col. William F. 

anagan, M. D., was incorporated under the 
laws of Rhode Island on Monday last with 
an authorized capital stock of $100,000. The 





incorporators are Dr. William F. Flanagan, 
Ira Marcus and Alfred G. Chaffee, who will 
continue the business at the same location 
on Gordon Ave., manufacturing a general 
line of rings and jewelry. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., who is one of the Fire Commis- 
sioners of this city, had a narrow escape 
from serious injury Saturday evening while 
attending a three-alarm fire in the business 
center. A large piece of tin cornice falling 
from the fourth story just grazed him, tear- 
ing his coat. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Braster, of Calhoun & 
Robbins Co., New York city; Mr. Felden- 
heimer, of A. & C. Feldenheimer, Inc., Port- 
land, Ore.; Mr. Greenberg, of Louis Green- 
berg & Son, New York city; W. Odeska, of 
Charles A. Keene, New York city. 

The Maintenance quintet is showing the 
way to the Gorham Company House League 
bowlers, but Bronze No. 1 and the Prep 
Department teams are within reaching dis- 
tance of the top with the office following 
close behind. There are 12 teams in the 
league and some good scores are being hung 
up and much interest is being shown. 

The bronze statue of “The Doughboy” 
which was dedicated at Quincy, Mass., on 
Armistice Day, was cast in the bronze de- 
partment of the Gorham Mfg. Co., this city, 
and is from the model by Bruce Wilder 
Saville, a veteran of the World War. The 
figure stands eight feet in height and repre- 
sents an American soldier coming back from 
a German trench. 


The Providence office of the National 
Jewelers Board of Trade fortunately escaped 
material damage in the $100,000 three-alarm 
fire that occurred in the upper part of the 
building occupied by its rooms, on Exchange 
St., early Saturday evening. Although the 
fire was central in the opposite end of the 
building, considerable water seeped through 
the ceiling of the file room of the Board, 
but the valuable reports were protected by 
the steel filing cabinets that were installed 
during the past Summer. 


The Pearl Chemical Co., a subsidiary of 
the LaSalle Pearl Co., both of which are 
the property of Charles S. Williams, 44 
Franklin St., has been granted a permit to 
erect a new chemical plant on Chapman St. 
at “Manucentre” in which the firm will 
manufacture its various chemical specialties, 
including pyroxolyn, lacquers, lacquer enam- 
els and bronzing solutions. The new build- 
ing will be one-story high of brick, concrete 
and steel mill construction, 53 by 50 feet. 
It will be located on a tract of land 160 by 
80 feet, affording ample opportunity for any 
expansion. Upon the completion of the new 
building Mr. Williams will concentrate his 
business projects there. 

At the annual corporation meeting of the 
Rhode Island Hospital on Thursday Walter 
R. Callender, of Callender, McAuslan & 
Troup Co., was elected a member of the 
Board of Trustees. Among the members 
elected to the corporation were Theodore B. 
Pierce, of The Kinney Co., and Walter S. 
Lederer, of the S. & B. Lederer Co. Among 
the first contributors toward the $50,000 
campaign for the hospital maintenance were 
Samuel M. Nicholson, $5,000; Callender, 
McAuslan & Troup Co., $5,000; Edward B. 
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Hough, $1,000; Frank W. Matteson, $1,000; 
William C. Dart, $600; Abrasive Machine 
Tool Co., $100; John M. Buffinton, $50, and 
Winsor & Jerauld Mfg. Co., $50. 

At the 46th annual communication of Or- 
pheus Lodge, No. 36, of Masons last Tues- 
day evening, Eric E. Berkander, of E. E. 
Berkander Co., who retired as Worshipful 
Master, was presented a handsome solid gold 
Past Master’s jewel designed and made by 
Harvey & Otis. At the installation of of- 
ficers Raymond J. Blanchard, with the Gor- 
ham Mfg. Co., was installed as Senior War- 
den, and Earl H. Fulford as Sentinel; Ed- 
ward M. Wheeler, manager of the Provi- 
dence office of the National Jewelers Board 
of Trade, as Secretary, and George H. Cap- 
ron, with Chapin-Hollister-Stone Co., as 
Treasurer. Among those who attended the 
banquet, in addition to the above, were: 
Charles E. Hancock, Howard B. Rice, Wil- 
liam H. Mason, George F. Berkander, Nor- 
ris G. Abbott, Jr., Ralph Gregory. George 
C. Darling, of George B. Darling Lapidary 
Co., was one of the principal entertainers. 

Frank Holt, 52 years of age, employed as 
night watchman at the plant of the Fulford 
Mfg. Co., 107 Stewart St., is at the Rhode 
Island Hospital suffering from a fracture of 
his skull and numerous lacerations about the 
head and face. He is believed to have been 
the victim of an assault, although the police 
who are investigating have failed to find 
any clue that would lead to the motive for 
the assault as nothing in the firm’s factory is 
missing, thereby discounting the theory that 
robbery was the objective of the intruders, 
unless they were discovered by the watchman 
before they had effected an entrance to the 
office. Holt was found by Arthur Wood, an- 
other employe of the Fulford Mfg. Co., when 
he went to the plant about 6 o’clock Wednes- 
day morning to prepare for his day’s work. 
He discovered Holt lying in an unconscious 
condition on the engine room floor of the 
factory, his face and head bathed in blood. 
Beside the unconscious man was found a 
piece of lead piping and a claw hammer, both 
of which were covered with blood and with 
several finger prints visible on them. Mr. 
Wood attempted to revive the injured watch- 
man, but was unable to do so, and so sum- 
moned an ambulance and notified the police. 
After an investigation it was learned by the 
police that Holt suffered an injury two years 
ago when he fell from a boiler, and since 
that time has been subject to spells of dizzi- 
ness. It was said that he has become so 
weak at times that he has had to have assist- 
ance. The police, however, discount the the- 
ory that Holt fell down the steel stairway 
that leads into the engine room, because of 
the number of cuts on his head and throat. 
Nine lacerations on the top of his head, some 
of them crossing each other, and a gash two 
inches in length on his throat, necessitating 
the taking of thirty-five stitches after his ar- 
rival at the hospital. A further examina- 
tion, it was renorted, disclosed that his skull 
was fractured. Holt, however, at the hos- 
pital several hours after his entrance, told 
police inspectors conflicting stories. Regain- 
ing consciousness for a few minutes, the in- 
jured man declared, according to the police, 
that he fell down the steel stairway leading 
from the boiler room to the coal pit, but later 
stated that he’ was struck over the head sev- 
eral times. He said that he didn’t know who 
his assailants were. 



































A number of buyers from in and out of 
the city attended the sale at the Philadelphia 
Art Galleries of the diamonds and other 
precious stones of Maurice Guens. 

Oxford, Pa., has a new retail store, E. 
Schwartz, formerly of 1534 Frankford Ave., 
this city, having opened up a retail jewelry 
and watchmaking establishment there. 

The Robbins Co., Attleboro, Mass., has 
entered suit in Municipal Court here against 
the Ritz Jewelry Co., 3409 Walnut St., to 
recover $114 for merchandise in dispute. 

Charles Shuler, of Albers & Shuler, 
Gloucester, N. J., retailers, is reported as 
recovering from a severe attack of pneu- 
monia, which has confined him to his bed 
for several weeks. 

William Sutton, secretary of the Penn- 
sylvania Retail Jewelers Association, and 
“Buddy” Robertson, chief of the material 
department of M. Sickles & Sons, are re- 
ported as planning a big real estate develop- 
ment in the New Jersey pine region, some- 


where in the vicinity of Pennypoint 
Creek. 
Robert S. Frain, salesman for H. O. 


Hurlburt & Sons, visited the store last week 
for the first time since his long illness, 
which confined him to Jefferson Hospital 
for several weeks and received cordial 
greetings from his associates and members 
of the firm. Mr. Frain’s convalescence is 
slow and it will be several weeks before 
he will be able to go on the road again. 
Members of the office and shop staff of 
Fulmer & Gibbons are doing considerable 
bowling these evenings and have reorganized 
the teams in their shop league under the 
same names as last year, the “Diamonds,” 
“Rubies,” “Sapphires”’ and “Emeralds.” 
Owing to the busy season, however, which 
is calling for considerable night work, no 
schedule has yet been started, this being 
deferred until the holiday trade rush is over. 
Local jewelers are showing considerable 
interest in the announcement of the sale 
by Freman & Co. of the antique and modern 
jewelry from the collection of the late 
Morris Boney, and consisting of Oriental 
diamond and pearl necklace, and a number 
of diamond and platinum mounted jewelry. 
A collection of amber, jade, crystal, and 
ancient Egyptian necklaces and semi-precious 
stones is also announced for sale, all being 


on Nov. 23-24. 


Retail jewelry store windows in _ the 
principal shopping centers are assuming a 
brilliant aspect as the holidays near. The 
Bailey, Banks & Biddle Co., in addition to 
its regular displays, is featuring the silver 
and other trophies for the famous Pickering 
Hunt race meet. J. E. Caldwell & Co. are 
showing an elaborate display and S. Kind 
& Sons, in addition to their window show- 
ing, are holding a special exhibit of pearls, 
diamonds and other gems which is attracting 
much attention. 


David Weisegold, diamond setter for 
Maurice Mintz, has the sympathy of his 
fellow employes in the hard knocks dealt 
him by fate in the form of a “hoodoo” en- 
gagement ring he gave to his fiancee. First 
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he selected a beautiful stone to be mounted 
in a fine setting but through an error, 
the stone found its way into a customer’s 
envelope and was lost for several days. 
Then when it was finally set, the young 
lady who wore it lost the ring, stone and all, 
her purse and several dollars while at a bath 
establishment. 

A mysterious robbery in which diamonds 
and other jewelry valued at $25,000 
vanished from the Summer home of W. E. 
Lewis, near Sunbury, Pa., has been called 
to the attention of Philadelphia jewelers 
and the police. The jewelry had been taken 
to a jeweler in Shamokin to be cleaned and 
within a day or two after their return was 
missing. Included in the loot was a brooch 
set with 21 good-sized diamonds, a platinum 
dinner ring with 13 diamonds and a 
number of other pieces. Local jewelers 
lave been asked to be on the watch for 
anyone attempting to dispose of the gems 
here. 

Local retailers are in the middle of the 
most peculiar Fall trade season they ever 
have experienced. In the first two weeks 
of October there was a decided boom in 
their business, giving rise to the hope that 
the holiday season was starting early and 
would be a good one. At the end of that 
time there came a slump with no improve- 
ment until the first two weeks of the present 
month with one or two good days followed 
by three or four dull ones. Wholesalers 
and jobbers, however, report a good business 
and manufacturers are rushed with orders, 
the majority, however, being from points 
outside the city. 

The Retail Merchants Committee of the 
Chamber of Commerce, on which the 
jewelry trade is represented, has arrived at 
an agreement to select five principal holi- 
days throughout the year for the general 
closing of stores. The holidays are: New 
Year’s Day, Memorial Day, Fourth of 
July, Thanksgiving and Christmas. Twelve 
days for closing were submitted but the 
members decided that five were enough. 
Up to now the custom has been to close on 
these five and also on other holiday days 
at irregular intervals. The large retail firms 
have agreed to the closing all day on the 
five occasions mentioned and feel that num- 
ber is large enough and fair to the buying 
public. There was considerable discussion 
over closing on Armistice Day. 

According to information received here a 
roundup of suspects at Los Angeles, Cal., in 
connection with a jewelry store robbery in 
that city brought about the arrest there of 
Emil J. Brody, last of the four desperate con- 
victs who made a sensational escape from 
the Eastern Penitentiary at Philadelphia, 
Pa., two years ago, to be recaptured. He 
was recognized by his Bertillon measure- 
ments and will be sent back to this city. 
Brody, who went under the name of Harry 
H. Wood in Los Angeles, was serving a 
sentence of from 15 to 25 years for a holdup 
when he and three others escaped while the 
prison gate was open to admit a van. He 
had been reported drowned since his es- 
cape. Brody, according to the police, was 
under suspicion of having been concerned 
in one or more jewelry store holdups in 
this city but in every case the victims failed 
to positively identify him and he was con- 
victed only on one charge. 
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S. R. Kauffman, jeweler of Belleville, Pa, 
was a recent visitor here. 

Howard E. Ruhe, engraver and optician, 
Reading, Pa., visited Lancaster last week oy 
business. 

Joseph C. Hahn, of the H. S. Meiskey Cp, 
visited the trade in the Cumberland valley 
last week. 

Smith Bros. furnished the silver cup 
awarded as a prize last week at the Lancaster 
Florists Association annual flower show. 


Alfred W. Moyer, president of the Nop- 
Retailing Co., spent several days last week 
with the Tucquan Club at York Furnace, on 
the Susquehanna river. 

Charles F. Reitling, jeweler of Mt. Holly 
Springs, dropped dead recently as he stepped 
from a trolley car on his way home from 
his store. His widow survives. 

The local jewelers report that shoppers 
are already buying Christmas gifts, while 
many others are visiting the stores “just 
looking around” and pricing goods. 

A number of Lancaster jewelers expected 
to attend a banquet held in Reading the eve- 
ning of Nov. 10, given by the Reading Jewel- 
ers’ Guild, but none were present, various 
things interfering with the trip. 

Miss Elizabeth Apple, daughter of J. F. 
Apple, has taken a position as a member of 
the office force of the J. F. Apple Co. Miss 
Anna Kauffman, formerly of the Apple Co. 
force, was married last week to Frank Nick- 
els of Lancaster. 

In the absence of the family of Dewey 
Russel on the evening of Nov. 11 their house 
was entered by thieves and robbed of a small 
sum of money. But in a drawer next to that 
robbed were several hundred dollars in cash 
and a quantity of valuable jewelry, which 
were overlooked. 

Ward W. Porter, a former service man, 
returned to the Bowman Technical School 
after having been a patient in the Mt. Alto 
Hospital, Washington, D. C. Most of the 
government students in the Technical School 
participated in Armistice Day exercises here. 
James W. Leonard, an instructor of the 
school, is on the sick list. 

Last week was County Institute Week for 
Lancaster, and while about 800 teachers, 
mostly women, were here, the local jewelers 
say it brought them very little else than a 
lot of repair work. Before the advent of 
the trolleys the local merchants did much 
business with the visiting teachers, who di 
their Christmas shopping then, but as all 
parts of Lancaster county are now reached 
by trolleys the teachers do their shopping 
about the same time that city shoppers do. 

At the November meeting of the Lam 
caster Optometrical Society last week these 
officers were nominated for next year, the 
election being held on Dec. 7: President, 
John Fisher, Elizabethtown ; vice-president, 


George L. Hepp, Lititz ; secretary, John rt 
rey, Lancaster; treasurer, Nelson W. Pinker- 
ton, Lancaster; Directors: E. R. Gehman, 


Lancaster ; John H. Sensenig, New Holland; 
John R. Wertsch, Ephrata. A State associa 
tion officer was to have delivered a lecture 
but it was postponed until the December 
meeting. 


















November 18, 1925 











Pp. Krauss, Lafayette, La., was a recent 
yisitor in New Orleans. 

Webb & Hagens, who were formerly in 
the Macheca building, have opened a store 
in Commercial Alley. 

Mr. Storm of the firm of Storm & Cum- 
mings, Houston, Texas, was in New Orleans 
for the past several days. 

Dick Baldwin, Canton, Miss., and Mr. 
Stepp, prominent jeweler of Hammond, La., 
were visitors to New Orleans last week. 

Charles E. Smith, one of the leading jew- 
elers of Brookhaven, Miss., is spending a 
few days in New Orleans on a business and 
pleasure trip. 

Henry Lutz of the firm of Lutz Bros., 
represents the firm of Leonard Krower & 
Son, Inc., in Central America, sailing this 
week on an extensive trip through the Latin 
countries. 

Adrian J. Morais, wholesale jeweler, in 
the Godchaux building, this city, has reno- 
vated his place by adding new fixtures and 
enlarging his quarters, due to the healthy 
increase in business he is enjoying. 

S. L. Hiller and Horace Simon, traveling 
representatives of the Hiller Jewelry Co., 
of this city were in New Orleans last week, 
replenishing their stocks, and left Sunday 
for their final road trip before the holidays. 

R. A. Janin, representing the firm of 
Leonard Krower & Son Inc., has just re- 
turned after an extensive trip through the 
Mississippi Delta section and reports busi- 
ness satisfactory. J. D. Lea, credit manager 
of the firm, is now enjoying a vacation in 
Brookhaven, Miss., and expects to return to 
his desk in the next few days. Miss Anna 
Lambert of the same firm is also vacationing 
in Baton Rouge. 

Arthur Waechter and Mr. Gibson have 
incorporated in the name of Waechter & 
Gibson Jewelry Co. Mr. Waechter was 
formerly in business on his own account and 
recently was manager of White Bros. Co., 
of this city. Mr. Gibson was likewise credit 
manager of the same firm. This new firm 
will occupy a very attractive store on St. 
Charles St., in the active retail section. The 
store will be open for business the first of 
next week, 

Miller Bros., “Square Deal Jewelers” of 
Canal St., are exhibiting a new mounting 
of their own design, advertising it as a 
“Ring without a Name” in a very attractive 
window display, which has a beautiful wood- 
land scene, as a back-ground with birds 
building love nests around the mountings 
and diamond rings. They are offering a 
diamond ring and several other prizes to the 
one who sends in the best name for the 
ring. The display and contest is attracting 
large crowds daily. 

_ Traveling men in New Orleans last week 
meluded: J. W. Watkins, International Sil- 
ver Co, Wallingford, Conn.; A. J. Wing- 
blade, Allsopp Bros., Newark, N. J.; A. 
R. Engelmann, International Silver Co., 
Meriden, Conn.; Louis Rothschild, of D. 
Lisner & C., New York; Theo J. Tracy, 
Juergens & Andersen Co., of Chicago; Fred 
C. Herr, Paul A. Straub & Co., New York; 
D, Rosenthal, Zach A. Oppenheimer, New 
York; Henry Greenthal, of Albert Lorsch 
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& Co., New York; M. J. Myers, of H. Mar- 
golin & Co., Inc. New York; E. Ocum- 
paugh, 3rd, Wilcox & Eversten, Meriden, 
Conn.; H. E. Cashion, Larter & Sons, New 
York. 











Rutstein Bros.’ store at 221 Main St. is 
undergoing alterations, which when com- 
pleted will give the retail jewelry establish- 
ment just half of the space they have hither- 
to occupied. 

The following out-of-town retail jewelers 
visited the wholesale trade last week: C. A. 
Mabie, Holly, N. Y.; George Engel, Spring- 
ville; C. G. Bushnell, Gowanda; Gregory 
Del Duce, Rose Dorewitz, Mrs. A. M. 
Thomas, Niagara Falls. 

Max Segel, who has been in the retail 
jewelry business on William St. for the 
past four years, has transferred his stock 
from 406 William St. to 352 Main St., 
where he is continuing his auction sale, os- 
tensibly with the intention of retiring. 

Brayton’s, Inc., 599 Main St., of which 
Charles T. Evans is president, held during 
the past week a special exhibit of Lenox 
china in collaboration with Lenox, Inc., of 
Trenton, N. J. Raymond Hurley, of the 
latter firm’s personnel, had charge of the 
exhibit, which included the White House 
numbers as well as some special pieces from 
museum collections. 

Buffalo jewelers received with much re- 
joicing word that the House Ways and 
Means Committee would recommend the 
total elimination of the tax on jewelry at 
the coming session of Congress. Charles T. 
Evans was in receipt last week of a tele- 
gram from President Conrad Brotherly 
containing the good tidings, and he lost no 
time in passing the news along to his fellow 
jewelers. 

Frank P. Nuese, retired retail jeweler, 
has returned to Buffalo from Germany, 
where he has been since July visiting his 
birthplace in Westphalia. Mr. Nuese had 
not seen his native soil for 53 years, or since 
he left the Fatherland as a youth of 20 
years for America. He found business con- 
ditions bad in Germany, and was much dis- 
appointed over the change which had been 
wrought there since the war. He plans to 
leave within a week or two for St. Peters- 
burg, Fla., where he will at least spend the 
Winter and probably establish his perma- 
nent home. The store which he once owned 
is now operated by his son, Paul E. Nuese, 
at 147 Grant St. 

A lone bandit about 25 years old, shortly 
before 8 o’clock Thursday evening entered 
the jewelry store owned by Mrs. Marion 
Hollender at 430 William St., held the 
woman at bay with a revolver and stole 
eight watches having a retail value of $50 
each from a tray. He ran from the store 
and escaped without making any attempt to 
rifle the cash register. It is thought the 


screams of Mrs. Hollander frightened the 
thef before he had finished his task. Mrs. 
Hollender told the police that the man came 
into her store while she was alone and, 
drawing a_ revolver, 
death if she made an outcry. 


threatened her with 
He ordered 
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her into the rear of the store and followed 
her. When Mrs. Hollender was behind a 
case the thief withdrew therefrom a tray 
of watches and grabbed several of them. 
When Mrs, Hollender screamed the hold-up 
man ran from the store and she followed, 
her outcrys attracting several nearby mer- 
chants. 











Birmingham jewelers are already predict- 
ing a fine Christmas business this year. 
Some jewelers say that they are already 
selling a goodly number of Christmas pres- 
ents and putting them away for their cus- 
tomers until the time comes to deliver them. 
It is stated by some jewelers that their 
Christmas trade this season is opening up 
sooner than ever known before. One of the 
important industrial events of the past week 
was the advance in the price of pig iron 
to $22 a ton. As Birmingham is an iron 
and steel center this advance in iron has 
improved business as all of the furnaces 
are operating. 

George Barton, alias “George Shelton,” 
noted safe blower, jewelry thief and all- 
around crook, together with three other 
prisoners escaped from Kilby prison and is 
still at large. Kilby is Alabama’s newest 
prison, located near Montgomery. It was 
thought impossible for a prisoner to escape 
from behind those walls. Barton and the 
other prisoners escaped by climbing over 
the electrically charged wire topped wall, a 
feat heretofore thought to have been an im- 
possibility. Barton was serving a term of 
10 years. He is an internationally known 
yeggman. While serving in the county jail 
at Mobile some time since he made a key 
to his cell and let himself in and out: of 
the corridors of the jail. 

The big event of the past week in Bir- 
mingham was the observance of Armistice 
Day. One of the biggest parades ever 
staged in Birmingham, together with several 
speeches and an oppropriate program was 
witnessed by thousands of people from 
Birmingham and surrounding country. The 
crowd was one of the largest ever seen in 
Birmingham. Most of the retail jewelry 
stores and other stores remained open until 
noon, at which time they closed for the 
parade and other exercises. As a result 
many of the early visitors from a distance 
took advantage of their being in the city 
and spent some time during the morning 
hours making purchases from the jewelry 
and other stores of the city. 








Fall River, Mass. 


Barnes Bros. have been increasing their 
facilities at 377 S. Main St. in preparation 
for the holidays. 

A large plate glass in one of the display 
windows at the Steiger-Cox store, S. Main 
St., which had been cracked by a flying 
stone earlier in the afternoon, was entirely 
demolished as the result of the wind during 
last Thursday night. The glass was first 
damaged when a stone flew against it thrown 
by a passing automobile. 
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The Dominance of the Weekly 








The Weekly journal is the mouthpiece of Industry. In 
practically every field of endeavor it dominates the 


Monthly. 


The explanation is simple: it supplies news four to five 
weeks a month against the single amount a Monthly 
does—and, on the average, the Weekly's news is from 
two to four weeks in advance of that of the Monthly. 


The greatest read paper is a Weekly, the Saturday Evening 
Post. In the industrial and professional fields the Weeklies 
also lead—there is the Iron Age, for example, the Dry 
Goods Economist, the Electrical World, The Hardware 
Age, The American Machinist, The Railway Age, The 
>be) Boot and Shoe Recorder, The American Medical Journal, 
The Optical Journal, and so on. 





This characteristic condition of the major industries is 
equally true of jewelry. A weekly—The Jewelers’ 
Circular—is recognized as the outstanding publication 








oe in its field and carries far more news than all other 
oe jewelry papers. 

xa) 

Bo Because of that it is read by the greatest number—and, 
ae due to that it has, over a period of many years, published 
ee more advertising than have the six jewelry monthlies 
gs combined. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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EMBERS of the 
diamond trade 

have followed 
rivalry between 
the diamond cutting centers of Antwerp and 
Amsterdam over the amount of gems shipped 
to the American market, will note with 
interest the fact that during the month of 
September, the Belgian city again took the 
lead according to the statistics that have 
just been released by the Bureau of Foreign 
and Domestic Commerce, for in the latter’s 
report on the imports for September, the 
shipments of diamonds from Belgium 
amounted to $2,032,704 while those from 
Netherlands amounted to $1,881,239. These 
two shipments formed the bulk of the total 
of $4,218,343 imported during the month. 
The cutting centers of France sent ship- 
ments of $130,038 and those from England, 
$143,918. The remainder of the total was 
made up of shipments from Germany of 
$9,546, from British South Africa, $9,828; 
Norway, $3,372; Finland, $2,379; Switzer- 
land, $2,179, and Turkey, $888. 

The rough diamonds imported in the same 
month reached a total of not quite half a 
million dollars—to be exact $498,155. The 
bulk as usual came from the London Dia- 
mond Syndicate, imports from the United 
Kingdom being given as $240,149; but an 
unusually large amount came from Bel- 
gium, with shipments of $192,149, the Dutch 
cutting center sending us a very much 
smaller amount, $42,363. Shipments direct 
from the mines during the month were very 
small; from British South Africa came 
rough worth $22,604 and from Brazil, ship- 
ments valued at $890; nothing being credited 
to British Guiana. 

The total imports for the month of both 
rough and cut amounted to $4,716,498 which 
though no remarkable showing, indicates a 
healthy absorption of diamonds by the 
public of this country. One regrettable 
feature of the showing is the proportionately 
small amount of rough imported during the 
month, which does not give reasons to pre- 
dict any great activity in the American 
diamond cutting industry. 
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Antwerp Ships Us 
More Diamonds 
Than Amsterdam who 
During September 4). 








Another Important H'OLLOWING | the 
Report on report on the pro- 
pintine duction of platinum 

and allied metals in 

1924 prepared for the Bureau of Mines and 

Department of Commerce by J. M. Hill 

(the concluding chapter of which appeared 

in the last issue of THE JEWELERS’ Circu- 

LAR), we begin this week another report on 

the same subject entitled “The Production 

of Platinum for the Year 1924,” which was 
prepared by Dr. George F. Kunz, the well 
known gem expert and vice-president of Tif- 
fany & Co., for “Mineral Industry.” This 
report, which is reprinted from Volume 

XXXIII of that work by permission of 

Dr. Kunz and the McGraw-Hill! Book Co., 

the publishers, as was the precious stone 

report which he recently completed, is a reg- 
ular chapter of “Mineral Industry” and is 
looked forward to each year with deep in- 
terest not only by members of the mining 
and metal trade but by jewelers as well. Its 
publication in THE JEWELERS’ CiRCULAR has 
become an annual feature which many of 
our readers feel they need, in order to keep 
in touch with the development of the plat- 
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inum industry as based on the conditions 
that have occurred in the previous year. 

Dr. Kunz’s report this year begins with a 
genera! survey of the platinum situation and 
calls attention to the fact that the Russian 
output appears to be slightly gaining and is 
now nearly on a par with the production 
of Colombia, but he stresses the potential 
source of the Russian supply, referring to 
the fact that the present output is only about 
15 per cent. of the average production in 
the years immediately preceding the war. 
What the platinum situation of Russia is as 
far as the future is concerned, it is hard to 
say because as the author well points out, 
Russian platinum data have always been 
no more than estimates. He touches on the 
discoveries of platinum in the Transvaal in 
the Waterberg and Lydenburg districts and 
in the latter part of the work quotes in full 
from the very interesting report by Dr. 
Percy A. Wagner on the Waterberg district 
last year. 

Dr. Kunz’s report begins with the statis- 
tics showing the platinum in the United 
States, the new platinum recovered by re- 
finers, the imports of platinum metal, the 
consumption of platinum by various indus- 
tries and a very important table giving the 
average monthly prices of platinum in New 
York since 1916. The first instalment of 
the report appears on pages 63, 64 and 65 of 
this issue and it will be continued in suc- 
ceeding issues until completed. In addition, 
we hope to publish some additional notes on 
platinum by Dr. Kunz prepared in connec- 
tion with this work but which will appear 
in THe Jewevers’ Circutar for the first 
time in any magazine. 





When Dealing (THE great publicity 
With Crooks that is being orn 
to the prosecution in 

Becomes a Crime New York of a de 
tective of an insurance company who negoti- 
ated for and obtained the return of the two 
famous pearl necklaces that had been stolen 
brings prominently before the public and 
especially before the jewelry trade, a prac- 
tice that has thoughtlessly been indulged in 
in the past but one which seriously encour- 
ages crime. This is, the payment of re- 
wards for the return of stolen merchandise 
with a practical guarantee of immunity from 
prosecution. We regret to say that instances 
of such practice have been by no means 
lacking in the jewelry trade of recent years, 
merchants who have been victims of thieves 
(and even associations which represented 
them) being willing to pay a reward to get 
back the stolen merchandise under the usual 
condition of “no questions asked.” 

But such practices have got to stop and 
stop completely if the jewelry trade does 
not wish to encourage crime. In the first 
place, they must stop because ethically and 
economically the practice means loss to the 
trade. Second, they must stop because 
those who indulge in this practice are acting 
contrary to law being guilty of compound- 
ing a felony. Those who have ignored in 
the past, the ethical and economical conse- 
quences of their acts are now beginning to 
see their legal responsibility as the result 
of the prosecution before mentioned, and it 
is to be hoped that the prosecution attempted 
by the New York district attorney will be 
followed up in other cases and also by other 
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district attorneys as well, until those who 
are willing to compromise with crooks for 
the sake of immediate gain, will see fh 
danger in their acts and desist. 

It may be natural for the man who fy. 
suffered a loss of valuable merchandise tp 
desire the return of the same under any 
circumstances and to be willing even to ey 
a reward and to omit prosecution to accom. 
plish this end. But a little thought on his 
part should make him realize that in 
doing, he is becoming a partner in the 
crime; that he is encouraging the criminals 
in their practices, and that in refusing tg 
prosecute, he is endangering the future 
victims of these criminals. Everything oy 
anything he does to make the work of the 
crooks profitable or aid them in escaping 
punishment is adding to the dangers an 
hazards of those who are similarly situate 
in business. The more the crooks are ¢. 
couraged, the oftener and more generally 
they will operate and he who adds to this 
encouragement, as before said, practically be. 
comes a participant in the criminal practices, 

We know that the ethical and economic 
considerations above mentioned have not 
been sufficient in the past to prevent the 
offering of rewards with immunity for the 
return of stolen property. It will be inter. 
esting to note whether the threat of criminal 
prosecution of those who deal with crooks 
will end this nefarious practice. 








Canton, O., Detectives Searching for Clues 
to Robbery of Consolidated 
Jewelry Co. 


Canton, O., Nov. 11.—Investigation of 
a jewel robbery at the Consolidated Jewelry 
Co., in the Clark building in which, accord- 
ing to Jacob Jessop, proprietor, jewels val- 
ued at more than $2000 were stolen from 
the safe, was being furthered Wednesday 
by city detectives. 

Tuesday afternoon detectives declared 
they were puzzled by the manner in which 
the robbery had been committed. Evident 
ly the store had been entered Monday night 
and the safe opened. Though the combina 
tion knob had been knocked off the door 
with the cement block of a “no parking” 
sign carried in from the street, the tumblers 
of the combination and lock had not bee 
punched out. This, detectives claim, ind 
cates that the knob was knocked off after 
the door was opened. 

Mr. Jessop told detectives that jewels had 
been placed in the safe and the safe locked 
Monday night. The theft was discovertd 
Tuesday morning, but was not revealed by 
detectives until Wednesday. 

Mr. Jessop, the proprietor, was bound, 
gagged and robbed in his store in Chery 
Ave., last Summer, in one of the city’s most 
daring daylight robberies. 








William L. Primrose, who was engaged 
in the jewelry business under the style 0 
William M. Primrose & Co., 826 Main St. 
Ventura, Cal., is now engaged in busines 
under the style of Primrose & Selby at the 
same address, Benjamin W. Selby having 
purchased an interest in the late firm ° 
William L. Primrose & Co. from A 
Liddlis, who was a silent partner ™ 
firm, 
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D. C. de Lara, of the D. C. de Lara Co.,, 
importer and cutter of diamonds, 262 Pearl 
St, returned to this country recently on the 
Aquitania. 

Charles Turow, platinum mounting manu- 
facturer, 106 Fulton St., has moved from 
Room 205 to larger quarters in the same 
building in Room 1115. 

George Himmelblau, of the Birnbaum, 
Pressel Co., Inc., cutters and importers of 
diamonds, 37 Maiden Lane, sailed for 
Europe last Saturday on the Leviathan. 

The business of the Artex Jewelry Co., 
this city, was incorporated at Albany, N. Y., 
last week with 60 shares of common stock 
of no par value. The incorporators are 
D. P. Riker, J. Zweigenthal and J. Heilwell. 

A. Ehrlich notified the trade last week that 
he has bought out the interest of his former 
partner, M. Snow, and will hereafter con- 
duct the business under his own name. 
Mr. Ehrlich is a manufacturer of jewelry 
and diamond mountings at 99 Canal St. 

Milton S. Rodenberg, of the M. S. Roden- 
berg Co., of Providence and New York, 
returned from Europe on Tuesday, Nov. 10, 
aboard the Leviathan. Mr. Rodenberg was 
abroad for five weeks, during which time 
he visited the jewelry markets and the 
principal European jewelry centers. 

A judgment for $726 was returned before 
City Court Justice La Fetra on Wednesday 
in a suit brought by Abraham J. Solomon 
against the L-B Jewelry Mfg. Co., Inc., to 
recover salary due under an agreement by 
which he was made secretary of the corpora- 
tion with a salary of $60 a week after he had 
purchased stock in the concern. Solomon 
alleged that he was employed until Aug. 10 
last when his services were dispensed with. 
Bernard Wachsman and Harry Serber, do- 
ing business as Wachsman & Serber, manu- 
facturers and wholesalers of jewelry, 5 Cort- 
landt St, this city, were petitioned into 
bankruptcy in the United States District 
Court on Tuesday, Nov. 10. In an order 
signed the following day by Judge Hand, he 
appointed Joseph H. Frier as receiver under 
a bond of $3,000. This order places the 
firm's liabilities at $60,000 and approximates 
the assets at $15,000. The creditors starting 
the action include: Dinhofer Bros., Inc., 
498; Moe Lenkowsky & Son, $200, and 
Gladys Lipsky, $279. Several weeks ago 
Mr. Serber reported that he had been robbed 
of a wallet of diamonds in Pittsburgh while 
om a business trip to that city. At a meeting 
scheduled to be held yesterday (Tuesday), 
after THE JEWELERS’ CrrcuLAR had gone to 
Press, it was planned to make an offer of 
settlement of 40 cents on the dollar. 

Pe Schneiderman, a well known jeweler 
the Bronx, 955 Southern Blvd., has been 
ape _to considerable annoyance re- 
Y owing to the fact that someone has 
signing his name to notes which have 
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been negotiated in and out of the jewelry 
trade. Mr. Schneiderman’s attention was 
first called to this a few weeks ago when 
he had presented for payment, notes he had 
never made out. A hasty examination 
showed that the signature had been forged, 
the forgery being very crude, no attempt 
having been made even to imitate his hand- 
writing. Naturally he refused to pay the 
notes and notified the bank presenting them 
of the forgery. Later a number of other 
notes appeared and he understands a num- 
ber of them have been circulated in the 
trade. At least one of these is purported 
to have been made out in the name of a 
Bronx jeweler. 

Mortimer C. Foster, chairman of the 
auction conference and Morris L. Ernst, of 
Greenbaum, Wolff & Ernst, held a meeting 
on Tuesday of last week with James L. 
Hand and State Senator Thomas F. 
3urchell, both auctioneers. The meeting 
was held at the rooms of the National 
Jewelers Board of Trade, at which time, a 
copy of the resumé of the proposed auction 
bill, which was previously sent to each 
member of the committee was shown to the 
auctioneers. According to Mr. Foster, a 
few suggestions were made by the auction- 
eers but the draft, as submitted, was practi- 
cally approved by these two men. Mr. 
Ernst is planning to meet with the other 
auctioneers and if they endorse the proposed 
bill, it will be presented to the Board of 
Aldermen sometime this month or early in 
December. Mr. Foster announced _ that 
when the bill is passed, the auction con- 
ference will form a regular committee which 
will see to it that the law is enforced. 

Creditors of Jacob M. Jablow, doing busi- 
ness as J. M. Jablow & Co., were notified 
last week that this concern proposes to offer 
creditors a composition on the basis of 15 
cents on the dollar payable in cash. A spe- 
cial meeting of creditors was scheduled to 
be held yesterday (Tuesday) at the office 
of Harold P. Coffin, referee in bankruptcy, 
217 Broadway. At this time, creditors were 
privileged to attend, prove their claims, ex- 
amine the alleged bankrupt and act upon the 
proposed offer of composition. The cred- 
itors were further notified that the alleged 
bankrupt has paid or promised to pay in 
addition to amounts to be paid to creditors 
in connection with the composition, adminis- 
tration expenses aggregating $2,500. Fol- 
lowing the filing of the requisite consents 
and the deposit of the consideration to be 
paid creditors, etc., the petition to confirm 
the offer of settlement will come on for a 
hearing in the United States District Court 
in the post office building on Nov. 25 at 
10:30 a. mM. 

The jewelry store of Ignatz Sicherman, 
1316 Boston Road, Bronx, was held up last 
Thursday night and robbed of merchandise 
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worth more than $4,000. The holdup was 
committed by five bandits who made their 
escape in an automobile which was waiting 
near the store. Mr. Sicherman was out of 
the store at the time and his son, Joseph, 
with his mother and other members of the 
family were in the dining room back of the 
establishment when the front door bell 
rang. Young Mr. Sicherman walked into 
the store and as he did so, a bandit was 
standing near the door leading into the 
dining room. He pushed a gun against the 
jeweler’s son and ordered him back in the 
room where he held the rest-of the family 
at bay with a gun while the other thieves 
looted the showcases and window. Mr. 
Sicherman returned about 15 minutes after 
the robbery had been committed. After 
the thieves had gathered up their loot, which 
consisted of a variety of jewelry, they 


_ 


jumped into a waiting automobile. Mr. 
Sicherman’s loss is not covered by in- 
surance, 


A suit against the Provident Loan Society 
to recover jewelry valued at $2,000, which 
was decided by a jury before City Court 
Justice Finelite on Wednesday last involved 
several complications. The suit was filed by 
Charles Arnold against the Provident Loan 
Society originally, and the defendant then 
obtained an order making Christine Magruder 
and Max Berenstein party defendants on-the 
ground that the jewelry purchased had been 
pawned by the defendant Magruder and a 
claim for it had been lodged by Berenstein. 
Arnold then filed a new complaint asserting 
that he delivered a platinum and sapphire 
diamond brooch and a three-stone platinum 
diamond ring to Berenstein for his inspec- 
tion on the latter’s agreement to return it 
on demand. Arnold alleged that the defend- 
ant Magruder got possession of the jewelry 
without his consent and pledged it. The 
Provident Loan Society in its answer asked 
the court to determine the ownership and of- 
fered to return the jewelry upon payment of 
the loan. The jury gave a verdict against 
Berenstein for $1,337 and for the return of 
the jewelry to the plaintiff by the Provident 
Loan Society upon the payment to it of 
$1,250 and interest. 

In the Saturday and Sunday courses 
which will be given in the lecture hall of 
the Metropolitan Museum of Art, there are 
three in December among the Arthur 
Gillender lectures which will be of con- 
siderable interest to a number of people in 
the jewelry trade, i. ec. that of Dec. 6, 
“The Education of a Craftsman,” by Alec 
Miller, sculptor and lecturer, and those on 
Dec. 13 and 20 on the “Modern Arts of 
Decoration.” These last two will be given 
by Richard F. Bach, associate of industrial 
arts in the Museum instead of Huger 
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Elliott, as announced in the folder sent out 
by the Museum. The second lecture will 
deal especially with the Paris Exposition 
of Modern Decorative and Industrial Arts. 

The Jewelers’ 24-Karat Club will hold a 
regular monthly meeting today (Wednesday ) 
at 3 p. M. in 15 Maiden Lane. 

Sidney Alergart, of Paris, a well known 
specialist in fancy diamonds, is visiting New 
York and is making his headquarters with 
Lee Bach, 527 Fifth Ave. 

Joseph Beilenson, 65 Nassau St., who re- 
turned recently from abroad, sailed yesterday 
(Wednesday) for the European diamond 
markets on the Barenbargia. 

Louis H. Bail, formerly in the wholesale 
diamond and jewelry business at 15 Eldridge 
St, has moved to 13314 E. 59th St., where 
he will engage in the retail business. 

Samuel FE. Weiss, jeweler, 71 Nassau St., 
recently executed an assignment for the 
benefit of creditors, naming Max Friedman, 
1015 56th St., Brooklyn, as assignee. 

S. C. Powell, of S. C. Powell & Co., 2 
W. 46th St., sailed Saturday on the Levia- 
than and will visit the diamond markets of 
London, Amsterdam, Antwerp and Paris 
for the purpose of purchasing both rough 
and polished diamonds. 

Samuel Adler, formerly with Ginsburg & 
Adler; Sol Adler, formerly general manager 
of the Triangle Jewelry Co., and Ben Adler, 
formerly with Sorobo Bros., have organized 
the firm of Adler Bros., at 121 Canal St., 
where they will manufacture platinum 
jewelry of the better grade. 

Maxwell Kramer, eastern representative 
for A. Hirsch & Co., Chicago, has returned 
from a two weeks’ trip over New York 
State in the interests of his firm, and is 
preparing to take a 10 days’ trip very soon 
covering scuthern New Jersey, Delaware, 
Philadelphia and surrounding territory. Mr. 
Kramer reports that there is still good de- 
mand for merchandise at this late season 
of the year. 

_L. Polyatchek, representative in Antwerp 
lor Delahay & Astor, 2 John St., is in this 
country on a trip and will remain here for 
about a month. The Delahay & Astor con- 
cern is enlarging its facilities in its plant on 
Fulton St. this city, where it will polish 
diamonds. These plans are made in antici- 
pation of business for 1926. The concern 
teports that it is regularly receiving rough 
diamonds from abroad. 
_ Frank Lopez, representing Felix Lopez, 
Jeweler and optometrist of San Juan, Porto 
Rico, is in New York on a business trip 
and is stopping at the Hotel Astor. Mr. 
z, who was among the visitors to the 
offices of THE JEWELERS’ CIRCULAR, Mon- 
tay, stated that the jewelers of Porto Rico 
have been severely handicapped by recent 
legislation and that though the tax had been 
taken off the sales, the license fee which the 






tst-class jewelers now had to pay in order ° 


0 do business was so enormous as to take 
the profit out of the industrv. 

he Jewelers’ Security Alliance held a 
regular morthly reet’ne last Friday at the 
organization's offices, 15 Maiden Lane. The 
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following were present at this meeting: 
President Alpheus L. Brown, Vice-presidents 
C. C. Champenois and Leo Wormser, Chair- 
man H. H. Butts, Treasurer Bernard Karsch, 
Secretary James H. Noyes, and Henry Ab- 
bott, J. Warren Alford, H. H. Dillingham, 
Harry C. Larter, Frank T. Sloan and Leo- 
pold Stern. At the meeting, nine new mem- 
bers were admitted and four Class A mem- 
bers were transferred to Class B. A num- 
ber of rewards were also ordered paid. 

A motion to inspect the minutes of the 
Grand Jury, which indicted him on two 
charges, was made last Friday by Ralph 
Ross, a wholesale dealer in Oriental pearls, 
New York. Judge Talley, before whom the 
motion was made in Part I, Court of Gen. 
eral Sessions, still has the motion under ad- 
visement. Ross had previously pleaded not 
guilty to the indictments, one charging him 
with unlawfully procuring a discount of a 
promissory note upon the faith of a false 
statement in writing, and the other with forg- 
ery in the third degree. These indictments 
were filed against Ross on Oct. 28, and two 
days later he pleaded not guilty, with leave 
to withdraw by Nov. 6. 


Camille K. Hayes, who it was charged 
swindled a number of jewelers and silver- 
smiths in this city by using fraudulent checks 
and who was arrested in Newark, N. J., 
several months ago, was brought before 
Judge Talley in the Court of General Session 
last Monday and committed to Bellevue Hos- 
pital for observation. The defendant, after 
her arrest in Newark, was brought back to 
this city by Detective Michael Regan of 
the Maiden Lane squad and was later in- 
dicted on a grand larceny charge. About a 
week ago she entered a plea of guilty to 
second degree grand larceny and was to have 
been sentenced last Thursday. The case, 
however, was put over until Monday, when 
she was sent to Bellevue. 


The National Bead Co. and S. Stern win 
before the Board of Appraisers in a ruling 
reducing the rate of duty on certain hatpins 
and also roses montees. According to the 
record, some of the hatpins had a removable 
guard thereon of the same shape and ma- 
terial as the head, the head being made of a 
jet paste. Both of the articles involved were 
assessed with duty at the rate of 55 per cent 
ad valorem under the provisions of Par. 218, 
1922 act. The importers protested this as- 
sessment, claiming duty under Par. 1429 as 
“imitation precious stones, cut or faceted, or 
imitation semiprecious stones, faceted” at 20 
per cent. ad valorem, or at 35 per cent. ad 
valorem under Par. 350 of the act of 1922. 
Judge Sullivan, in reversing the decision of 
the collector, holds the roses montees to be 
pronerly dutiable at 20 per cent. ad valorem 
under Par. 1429, and the pins at 35 per cent. 
under Par. 350. 

Detectives McKittrick and Gray, attached 
to the Oak St. police station, New York, 
arrested a man last week, who, it is claimed, 
swindled the firm of Wm. H. Enhaus & Son, 
26 John St., and a number of other con- 
cerns with fraudulent checks. According to 
the police, the man is wanted on more than 
20 other similar charges. The prisoner gave 
his name as Irwin W. Masters. He is 
now out on $1,000 bail for a hearing next 
Friday. At the Enhaus establishment, a 


reporter of THE JEWELERS’ CIRCULAR was 
told that a chronometer was sold last Janu- 
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ary to a concern in Boston, Mass. On Feb. 
7 a man came into the Enhaus store with 
the bill and claimed to be Irwin W. Masters. 
He gave the concern a check for $70 drawn 
on the Southern Bank & Trust Co. of 
Miami, Fla. The chronometer was billed at 
$50 and the man received $20 in change. The 
check was later returned marked “no ac- 
count.” Since that time, the Enhaus con- 
cern has been searching for the man and it 
was not until last week that the police in- 
formed them that he had been apprehended. 
Morris Zwillinger, manager of the Enhaus 
store, appeared at the Oak St. Station, 
where he met a number of other representa- 
tives of firms, who said they had accepted 
checks from Masters, which proved to be 
worthless. The police say that they have 
in their possession a large number of pawn- 


tickets representing merchandise which 
Masters obtained by the use of bogus 
checks. Masters admitted that he pawned 


the chronometer which he got from the 
Enhaus concern. A number of optical supply 
houses, it is claimed, were among Masters’ 
victims. 

Members of the Jewelers’ Twenty-Four 
Karat Club have been allotted their regular 
subscriptions to the great banquet of the 
organization which will be held Saturday 
evening, Jan. 23, 1926, at 6 Pp. M., at the 
Waldorf-Astoria Hotel, 34th St. and Fifth 
Ave. The price of the tickets is $20 per 
cover and the subscriptions have been abso- 
lutely limited to 600. Judging from past 
experience, the committee in charge realize 
that the demand for these tickets is going 
to be far in excess of the seating capacity 
of the banquet hall and they, consequently, 
ask members to notify them immediately 
whether they wish to take the number of 
tickets allotted. The members, in subscrib- 
ing are asked to send in a typewritten list 
of the names of their guests before Dec. 15 
to the chairman of the banquet committee. 
The grand hallroom of the Waldorf-Astoria 
Hotel, where this banquet takes place, will 
not comfortably seat more than 600 but the 
application for tickets for these banquets 
has been running to about 50 per cent more 
than the capacity of the hall and it is ex- 
pected that this year will be no exception, as 
the program of entertainment arranged for 
by the committee is one of the finest that 
has ever been offered to the club on an 
occasion of this kind. The banquet can be 
attended only by members and their guests 
as a resolution of the club positively pro- 
hibits members from selling tickets or re- 
ceiving any remuneration for an invitation. 
The banquet is in charge of a committee 
headed by Herbert A. Reichman, as chair- 
man and includes A. L. Brown, Edwin H. 
Dean, H. P. Dickinson, H. C. Larter, 
Robert Loch, Charles Marx, G. H. Nie- 
meyer and Leo Wormser. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S. Gov't NewYork 
Date Official Assay Bars Official 

ee eee 324s 71% 69% 
i eS ae 32 71% 694 

a! ae 324% 71% 69% 
Nev. 13 ..... 324 715% 69% 
Nee. 34: cwcits 32% 71% 69% 
Now: 16 ieee 3148 71 68% 
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Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in ail parts of requirements of merchants 
the country ' 

and manufacturers in the 


Consequently, it isa serv. jewelry trade 
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Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 
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L. R. Victor has opened a jewelry store 
at 275 Main St., Hawthorne, N. LP 

The American Jewelry Finding Co. has 
moved from 188 New Jersey Railroad Ave., 
to 81 Warren St. 

The Rosen Jewelry Mfg. Co. has estab- 
fished a shop at 81 Warren St., where it 
manufactures rings. 

A meeting of the creditors of George 
Marks, individually and trading as Lee Roy’s 
at 49 Broad St., will be held on Nov. 30 
at 10:30 a. M. in the United States District 
Court at the Post Office building, at which 
time opportunity will be afforded for objec- 
tions to the confirmation of the offer of com- 
position which has been made to creditors. 
The composition is for 50 cents on the dollar, 
gayable 10 cents in cash and notes for 40 
cents, payable 15 per cent. maturing Dec. 26, 
1925, 5 per cent. March 26, 1926, 5 per cent. 
May 26, 1926, 5 per cent. July 26, 1926, and 
10 per cent. on Dec. 26, 1926, each note 
hearing interest at 6 per cent. Payment of 
these notes is to be secured by a chattel 
mortgage covering the goods, wares and 
merchandise and stores fixtures. And the 
notes will be further secured by the assign- 
ment of a lease covering the store premises 
at 849 Broad St. Charles M. Mason is the 
referee in bankruptcy. 

Foliowing the $50,000 hold-up of the Wil- 
liam H. Taylor Company’s manufacturing 
plant, 68 Orchard St., last week, the outer 
doors of the establishment are being locked 
at sundown. “That robbery couldn’t have 
happened in daytime, in my opinion,” Mr. 
Taylor said today. “And after the safes 
are locked we feel pretty secure because of 
the burglar-protective system. We are doing 
no business after 4:30 and as the days grow 
shorter, we will continue to lock the outer 
doors before dark. The Jewelers Security 
Alliance and Newark detectives are work- 
ing on the case. I believe at least 12 men 
were involved in the theft. Six men held us 
up; another man was at the door; there were 
the men who operated the safes; and they 
unquestionably had chauffeurs and _ sentries 
outside. One half of the stock which the 
bandits took—gold and platinum rings and 
chains—had already been sold for the holi- 
tay trade. We have our force working on 
new stock, but we can’t duplicate in a few 
fays the goods we have lost. For the last 
three years business throughout the jewelry 
trade has been dull, which was why we had 
% much stock on hand. November and De- 
cmber are our best months of the year. 
here wasn’t a cent of insurance on the 
olen jewelry. I had counted on the pro- 
ction given by the burglar alarm system 
at night, and had never dreamed of a hold- 
" while we were at work. I have applied 
now for insurance, although we have very 
litle stock to lose. The premiums are ex- 
tremely high because of the many jewel 
robberies, and the agents have told me they 
are having difficulty in placing the insurance. 

¢ indemnity companies consider jewelry 
‘very bad risk. I expect it will be placed, 

Wever, within a few days.” Mrs. Helen 
es one of the two women burned by 
: acid which had been spilled on the 
t where they were forced by the bandits 
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to lie, with 28 other members of the force, 
while the workrooms were being looted, will 
be back at work this week. Mrs. Clara 
Hartje, the other injured employe, is said 
to be improving at the city hospital and will 
be dismissed from the hospital, it is be- 
lieved, in another week or two. 

With the opening of the third week of 
the auction sale of the stock of Hartdegen 
& Co., 909 Broad St., Administrator Ralph 
E. Lum has expressed satisfaction with the 
prices received from the sale to date. The 
stock inventoried $300,000 on Oct. 1, and the 
estate requires $200,000, according to Rich- 
ard Hartdegen, eldest son of the late Charles 
Hartdegen, who said yesterday that the busi- 
ness would be continued at the present ad- 
dress if this sum is realized. If not, it may 
be necessary to sell the fixtures. James L. 
Hand, auctioneer, of 14 Maiden Lane, New 
York, said the daily sales averaged from 
$14,000 to $18,000. The largest price paid 
to date is $28,000 for a string of matched 
pearls. The stock includes what is said to 
be the largest collection of fine diamonds 
ever offered in a public auction in New Jer- 
sey. The will of Charles Hartdegen, under 
which the entire stock of the store must be 
sold to settle the estate, was made 32 years 
ago. Two of the sons of the founder of 
the firm had not been born at that time. 
In the orginal firm Mr. Hartdegen’s partner 
was N. H. White, who later withdrew and 
helped to establish the firm of N. H. White 
& Co., of Maiden Lane. The auction sale is 
being well attended daily by interested per- 
sons from all parts of northern New Jersey 
and some from New York. In addition to 
the advertisements in the press of Elizabeth, 
Plainfield, Paterson and Newark, invitations 
were sent to more than 28,000 customers of 
the firm, probably the largest mailing list 
ever used by any jewelry store, in the opinion 
of Mr. Hand, which accounts for the fact 
that the sale is being attended by the repre- 
sentative families of this section. One of 
the interesting sales was that of a $4,000 
diamond to Charley King, “the unofficial 
mayor of Chinatown,” and one of the most 
picturesque Chinamen of the Mulberry Ar- 
cade. He bought the gems at Hartdegen’s, 
paying for it from a roll of bills which he 
carried in his pocket. Two days later he 
came back and said his wife had threatened 
to leave him because of his purchase and 
her fear of jewel bandits. He is keeping 
the diamond, however. 











Boston over the last week-end. 

Mr. and Mrs. George L. Shepardson spent 
the past week at the Copley-Plaza in Boston. 

Edwin A. Fargo left last week for Or- 
lando, Fla., where he will spend the Winter. 

Mr. and Mrs. Stephen H. Garner were at 
their Summer home in Orleans, Mass., for 
the week-end. 

Mr. and Mrs. Samuel M. Einstein and Mr. 
and Mrs. Ralph P. Kent spent the last week- 
end at Boston. 

Mr. and Mrs. Edward L. Gowen spent the 
last week-end with their son, Horace Gowen, 
at Deerfield Academy, South Deerfield, Mass. 
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Charles Smith, of the Walter E. Hay- 
ward Co., left last week on a business trip 
through the south in the interests of that 
concern. 

E. Payson Bennett was elected one of the 
members of the board of trustees of the 
Wrentham Cemetery Corp. at the annual 
meeting last week. 

A committee headed by Lawrence M. Swift 
is preparing plans for the second American 
Legion New Year’s Eve ball to be held in 
the State Armory. 

James F. Murphy, a foreman at the R. F. 
Simmons Co. plant on Tuesday, announced 
himself as a candidate for election to the 
Attleboro City Council. 

Stephen H. Garner, as president, presided 
at the luncheon and business meeting of the 
Attleboro Lions Club held at the Tavern in 
Mansfield last Tuesday. 

George S. Bliven, George Kissick and 
George E. Nerney were members of a hunt- 
ing party that returned the past week from 


‘a fortnight’s stay in the Maine woods. 


At the meeting of the Murray Men’s Club 
last week Col. Sidney O. Bigney gave an in- 
teresting talk on his recent trip to Cuba with 
the Ancient and Honorable Artillery Com- 
pany of Boston. 

A slight fire in the roof of the hardening 
department of the Frank Mossberg Co., 
shortly after noon last Saturday was quickly 
extinguished by the firemen. An overheated 
furnace was the probable cause. 

Balfour Co.’s team took two out of three 
strings in the bowling contest Thursday eve- 
ning from the S. O. Bigney Co. team. The 
results were: Balfour, 516, 555, 592; total, 
1,663. Bigney, 537, 551, 560; total, 1,648. 

Mrs. George E. Nerney, Mrs. Leonard I. 
Lamb and Mrs. Frank E. Tappan attended 
the regional convention of Girl Scouts Of- 
ficers and Council members, which was held 
on Thursday at the Hotel Brunswick in 
Boston. ; 

The Mossberg Co. bowling team prac- 
tically clinched the pennant in the Shop 
League Friday evening when it defeated the 
strong W. E. Richards Co. team three 
straight strings and established a new team 
total record for the league of this year, 
1,742 being run up by the team, the first 
string leading to a mark of 612. The totals 
were as follows: Mossberg, 612, 568, 562; 
total, 1,742. Richards, 499, 523, 550; total, 
1,572. 

George A. Fiske, for many years a resident 
of this city but now living in Mansfield, 
where he removed in 1875 and became in- 
terested in the manufacturing jewelry busi- 
ness, was the recipient of scores of con- 
gratulations and felicitations last Monday on 
the occasion of his 80th birthday. In the 
Civil War he enlisted in Company H, Sixty- 
first Massachusetts Regiment. He is a mem- 
ber of John Rogers Post, G. A. R., of Mans- 
field, of which he was Commander in 1905. 








An ordinance placing rigid restrictions 
on auctioneers of jewelry has been tenta- 
tively approved by the city commission at 
Tampa, Fla., and referred to the city attor- 
ney for examination. The restrictions which 
were suggested by a committee of local 
jewelers, were framed to prevent outside 
auctioneers unloading large stocks of cheap 
jewelry in Tampa. 











Chase Hoffman, of the Hoffman Greene 
Co., Springfield, O., was in Cincinnati lasv 
week, 

George Opie, traveling representative of 
the Wadsworth Watch Case Co., is again 
at his desk following a trip to Indianapolis, 


Detroit, Cleveland and other prominent 
cities near Cincinnati. 

George Brown, of Frohman & Co., left 
Monday for a trip through Ohio and 
Indiana. John Gerwe, of the same firm, is 
expected home at the end of the week. He 
has been in the south for three solid months 
making a vast number of cities and towns. 

H. Bartholomew, Phoenixville, Pa.; E. T. 
Cook, of Klein & Son, Montgomery, Ala. ; 
Duncan d’Esterre, Toronto, Ont.; Mr. and 
Mrs. Z. Geibelin, Lucerne, Switzerland, and 
J. Ellis, of the Ellis Jewelry Co., Ensley, 
Ala., were the visitors at Time Hill during 
the week. 

Albert Poff, 40, foreman in the factory of 
the Zesterman Leather Co., 118 W. 7th St., 
suffered a fracture of the right ankle when 
he stepped into an open elevator shaft at the 
shop, Thursday. The gate was left open and 
Poff fell from the first floor to the basement. 
He landed on his feet, causing the fracture. 
The company manufactures trays and cases 
for the jewelry trade. 

The Bronze number 1 team in the Gruen 
Bowling league took quite a spurt Friday 
night and handed two defeats to the strongly 
touted Diamond team. The Diamonds are 
made up of the “old timers” and _ they 
thought they were in for a pleasant evening 
and three victories but the tables were 
turned on them and they lost a couple. The 
Gold team did even better by taking all 
three games from the Cubs while the Silver 
team proved best in two out of three games 
with Bronze number 2. 

Emil H. Moser, jeweler, was elected 
Mayor of Wapakoneta, O., by a_ large 
majority and as standard bearer for the Re- 
publican party in that city he carried every 
office in the race with the exception of City 
Treasurer. Moser, who is a correspondent 
of Walter H. Wilkening, diamond setter of 
Cincinnati, sent word down that while the 
victory was not a surprise he did not expect 
the overwhelming majority that he received. 
Every elective office in the city will be filled 
by a Republican except that of City 
Treasurer. 

Enoch Windes, jeweler of Thurmond, W. 
Va., has bought out the interests of Kolb 
& Howe, who conducted a jewelry store at 
Hopkinsville, Ky., and will establish a 
branch establishment there. Kolb & Howe 
disposed of their stock and are now on the 
way to Florida to bring out a similar store 
in that State. Mr. Windes, who is a cus- 
tomer of the Richter & Phillips Co., visited 
that wholesale house Saturday, for the pur- 
pose of adding a lot of new stock to the 
Hopkinsville store which is to be thoroughly 
modernized by the new owner. 

A thorough investigation of the death of 
A. L. Simmons, 37, jeweler of Akron, O., 
is being made by the police, according to 
dispatches reaching Cincinnati, Saturday. 


Simmons, who was a World War veteran, 
was found dead in a lonely spot near the 
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entrance to Riverview Park. The body lay 
near the Cleveland-Akron road and was 
stumbled upon by a pedestrian. The jeweler 
is not believed to have been involved in 
any difficulties but when the body was found 
a revolver was clutched in one hand and a 
bottle of poison was found nearby. 

3ecause of the increase in business the 
A. S. Workum Co., diamond cutters, have 
added another wheel and bench to the estab- 
lishment, in the Schmidt building at 
Government Square and Main St. A. S. 
Workum, president of the firm, has secured 
L. Barzilay of New York city as another 
diamond cutter. Mr. Barzilay, before com- 
ing to Cincinnati, had been engaged in a New 
York establishment, where he was employed 
for nine years. Originally he is from 
Portugal and is the third cutter now 
working in the shop of the Workum com- 
pany. 


C. E. Richter, head of the Richter & 
Phillips, expects to carry off the prize that 
is offered annually by the First Presby- 
terian Church of Walnut Hills at the Father 
and Son meeting conducted by the congre- 
gation. The prize is for the greatest com- 
bined age of father and son and the whole- 
sale jeweler who is 55 coupled with the 
age of his father who is 81 gives them a 
large lead with a total of 136 years. Mr. 
Richter and his father have won the prize 
for several years and it is likely that they 
will again carry off the prize at the meeting 
to be held at the church next Thursday 
evening. 

There is a scarcity of skilled workmen in 
the jewelry profession in Cincinzati at the 
present time and quite a number of ap- 
prentices are being given the opportunity of 
acquiring full knowledge of the trade. This 
fact was brought out at -a meeting of the 
executive board of the Associated Manu- 
facturing Jewelers, at Metal Trades head- 
quarters, Thursday noon. George J. Sauer, 
president, reported that a discussion of the 
general situation regarding manufacturing 
jewelers found a lack of competent help as 
every factory in the city is exceedingly busy 
and could employ a number of skilled work- 
men. This creates a number of opportunities 
for the young men who are just acquiring 
the fundamentals of the profession. 

Warrants probably will be sworn out by 
Attorney Victor Heintz for the arrest and 
extradition of a former jeweler in Cincin- 
nati, who is said to be held by the Louis- 
ville police. The warrants resulted from 
the alleged misapplication of a lot of 
diamond jewelry which was converted for 
personal gain by the jeweler instead of 
being remodeled as should have been done 
for a prominent family in the Millcreek 
Valley, where the jeweler formerly con- 
ducted a store. Approximately $3,000 worth 
of jewelry was converted to wrongful pur- 
poses, it is alleged, and it so happened, it is 
charged, that quite a few of the diamonds 
in the lot were sold to a diamond man in 
one of the down town office buildings who 
later sold them to another man, a diamond 
cutter, without knowing the source from 
which they were originally obtained. In the 
lot also were a few diamonds that the 
jeweler had obtained from the cutter for sup- 
posedly genuine business purposes and it has 
since developed that the cutter bought back 
some of the. diamonds which were secured 
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by the jeweler who, it is alleged, had ge 
paid for them. The attorney was Called inty 
the case by the Millcreek Valley family ang 
will make a vigorous case of Prosecution 
when the jeweler is returned to this city 








Winston Salem 





The Gift Shop Jewelers have just 
finished the installation of an entire new s¢ 
of lighting fixtures. 

S. Ray Irving, formerly an engraver with 
J. L. Young & Co., and later a trade ¢. 
graver, has accepted a position with th 
A. Cohn Co. 

Dr. Robert N. Walker, prominent foc 
optometrist, has reopened his offices in the 
Woolworth building, his entire equipment, 
stock and fixtures being ruined in the Sy. 
day morning blaze a couple of weeks ago, 

Jack Searles, proprietor of the Jewel Box 
has received from the manufacturers th 
fixtures for his new store at 217 West 4h 
St. As soon as the interior decorations are 
finished he will hold his opening which wil 
be about next Tuesday. 

Among the many salesmen visiting the 
Twin-City the past week were Parker 
Hamilton, of the Gorham Co.; Fred 4 
Wheeler, of the Non-Retailing Co.; C. £ 
Johnson, of Ewing Bros., Inc., and H. L 
Keefe, representing Buehl, Peer & Keefe. 

The jewelers in this section of Nort 
Carolina report a little better trade in th 
past few weeks but do not look for a great 
increase until after Thanksgiving. The 
traveling salesmen, however, report e& 
cellent orders in anticipation of a real goo 
holiday business. 

J. L. Young & Co., jewelers in the 
Auditorium Theatre building, have leased 
another store room at 503 N. Liberty St, 
where they will operate an auxiliary store 
during the holidays. Fixtures have bea 
obtained and’ as soon as the decorations are 
complete they will open with the store i 
charge of Mrs. J. L. Young, wife of the 
proprietor, and Mrs. J. K. Nance, the latter 
an experienced jewelry woman. 

Fred N. Day, evangelist and jeweler, ha 
returned from Richmond where he held é 
series of religious meetings. While 
Richmond Mr. Day was called on for 4 
talk by the Virginia Optical Society which 
was in session during the meetings. Me. 
Day has just added to his already beautiful 
store two new installations in the form of4 
solid mahogany paneled watch repair dé 
partment down front on one side of th 
store and a diamond room of the sam 
finish on the other side. 





—— 
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Harry Edward Freund, who was formerly 
associated with the National Jewelers’ Pub 
licity Association as publicity managef, 
now directing the campaign for the singité 
of Christmas carols in Chicago. It is the 
purpose and plan to have the Christm 
carols sung all over Chicago, in the clubs 
hotels, moving picture theaters and o 
public places and arrangements will be mate 
to broadcast the carols from the leading radio 
stations on Christmas Eve and Christm 
morning. The Rotary and Kiwanis clubs 
advertising clubs, Association of Commertt 
Y. M. C. A., Young Women’s Christian As 
sociation, Salvation Army and other 
ganizations are co-operating in the work. 
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Chicago Notes 


T. F. Kennedy, of the Hafis Watch Co., 
just completed a week’s business trip through 
the northwest. 

Harry Miller, manufacturers’ representa- 
tive, just returned from a short business trip 
to Cincinnati and other eastern points. 

Walter C. Taylor, of the Elgin American 
Mfg. Co., returned this week from the south, 
where he spent 10 days visiting the trade. 

H. A. Wehking, watch buyer for the Rich- 
ter & Phillips Co., Cincinnati, O., was a 
visitor in Chicago last week looking over the 
watch market. 

Andrew G. Roling, of Roling Bros., 2310 
Milwaukee Ave., is back at his desk again, 
after being confined to his home a few days 
on account of a slight illness. 

George Simons, of the Simons Bros. Co., 
Philadelphia, spent a few days in Chicago 
last week visiting at the local office of the 
company and calling on the trade. 

C. E. Pettit, Chicago manager for B. A. 
Ballou & Co., Inc., left Sunday night for 
Providence, to visit the home office and at- 
tend the semi-annual sales conference. 

Otto Klebsattel, representing Binder Bros., 
returned last week from a business trip 
through the northwest. He was gone for 
two weeks and had a favorable business. 

Louis A. Eppenstein, of the Illinois Watch 
Case Co., left last week on a business trip 
through the east and a visit to their New 
York office. Mr. Eppenstein expects to be 
gone for four weeks. 

0. D. Emerick, of Emerick & Ringer, re- 
tail jewelers at Freeport, Ill., stopped off in 
Chicago last week to look over the market 
on his way home from Waukesha, Wis., 
where he took the baths. 

Joe Stein, of the Stein & Ellbogen Co., 
atived last week in New York on the Aqui- 
lia from a six weeks’ buying trip in 
Europe. Mr. Stein will remain in New York 
lor a week before returning home. 

L. K. Wietz, with offices in room 302 Hey- 
worth building, announces that he has made 
arangements with the New England Glass 
Co. of Providence, R. I., to handle this line 
of pearls in the middle west and Chicago. 

William Musgrave, of the Jones & Baum- 
tucker Co., accompanied by his bride, re- 
turned last week from a honeymoon trip to 
farts unknown to their friends. Mr. Mus- 
save was married to Miss Estelle Russ of 
Cicero, Ill, Saturday, Nov. 7. 

C J. Wietz, head buyer for the jewelry 
and silverware departments of the retail store 
at Marshall Field & Co., returned home last 
week from a month’s busines trip in Europe. 
€ returned on the Berengaria, and spent a 





few days in New York looking over the mar- 
kets before returning home. 

T. Leonard Goodman, of the Israel-Less- 
ing Sales Co., 29 E. Madison St., has gone 
east to visit the various factories that this 


firm represents. Mr. Goodman expects to 
be gone for a few weeks, spending sometime 
in Newark, New York and Providence. 

Reuben Cohen, Chicago manager for 
George H. Cahoone & Co., returned last 
week from a three weeks’ trip to the factory 
at Providence and a business trip through 
the east. Mr. Cohen reports that on this 
trip he found business conditions very satis- 
factory, and was pleased with the results. 

Dandelet Bros., Faribault, Minn., an- 
nounced the grand opening of their new store 
in this city. They have taken over the space 
recently occupied by the Donohue Jewelry 
Store, and have also purchased the fixtures 
of this store. Dandelet Bros. were recent 
visitors in Chicago making purchases for the 
new store. 

Harold K. Green, of the Williams & 
Green Co., Providence, R. I., who has been 
in Chicago for the past few weeks, left Fri- 
day morning for the factory, where he will 
remain until after the first of the year pre- 
paring their line for 1926. Before leaving 
he announced that they were entirely sold up 
for this year. 

George Goldman, Kansas City, Mo., spent 
several days in Chicago last week looking 
over the market and visiting with friends. 
While here Mr. Goldman announced that he 
had recently been elected to the office of 
councilman-at-large, and that he is the only 
councilman selected that is a business trades- 
man, his fellow officers being all attorneys. 

Ernest Block, of the Louis Stern Co., re- 
turned this week from a motor trip to New 
York and the east. While in the east he 
visited at the office of the factory he repre- 
sents and visited with his son and daughters. 
He was accompanied home by Mrs. Block, 
who has been visiting in New York for some 
time. 

At the regular weekly meeting of the Chi- 
cago credit jewelry men, which is held in 
Marshall Field & Co.’s men’s grill room, an 
interesting talk was delivered to them by 
Georve L. Ortel, of the New York office of 
the National Jewelers’ Board of Trade. The 
attendance at this meeting was larger than 
usual and almost boasted a 100 per cent at- 
tendance. 

R. C. Linthicum. of Buss-Linthicum & 
Thorson, and located at their New York of- 
fice, arrived in Chicago last week to spend 
a few days at the home office. He expects 
to remain here for a few days only before 
returning home. J. W. Thorson, also a 


member of this concern, returned to Chicago 
last week from an extended business trip 
through the northwest. 

George McLaughlin, well known to the en- 
tire jewelry trade in Chicago as a delivery 
messenger for many jewelry firms in the 
Columbus Memorial building, recently met 
with an accident when he was crossing the 
street at Clark and Van Buren Sts. He was 
hit by an automobile and taken to the County 
Hospital. He is rapidly recovering and ex- 
pects to be back on the job the end of this 
week, 

Mrs. Anna E. Barbarski, of the Paradise 
Jewelry Store, 2424 S. 52nd Ave., returned 
recently from California, where she visited 
with friends for a month. This was Mrs. 
Barbarski’s first trip to California, and she 
returned from there very much enthusiastic 
about that part of the country. Mrs. Bar- 
barski is the wife of John Barbarski, of 
Barbarski Bros., manufacturing jewelers at 
108 N. State St. 

The Roos-Spears Co., located in suite 1308 
Stevens building, 17 N. Wabash Ave., cele- 
brated the opening of its new wholesale 
jewelry store last week. Beautiful baskets 
of flowers were sent to the firm by their 
many business and personal friends. The 
store is one of the handsomest upstairs 
wholesale stores in the Loop, having beauti- 
ful walnut wall and floor cases. The part- 
ners are Louis A. Roos and Charles E. 
Spears. 

On Friday evening, about 6 o'clock, three 
armed bandits entered the retail jewelry 
store of Christ A. Jensen, La Salle. Ill., and 
after putting the clerks, customers and Mr. 
Jensen into a room in the rear of the store 
gathered up jewelry that was in the safe 
and displayed in the window and escaped. 
The loss is estimated at about $15,000. It 
has not been determined how these bandits 
made their “get away” as no one saw an 
automobile. 

Carl Lynge, located at 4008 Milwaukee 
Ave., has been conducting an exclusive opto- 
metric business at that address for some time, 
and is now remodeling the store to make 
room for a jewelry section in the store. The 
displav windows are being made over and 
heautiful walnut paneling will be put in, with 
French windows to close off the windows 
from the store. He is putting in walnut dis- 
play cases and walnut optical fitting table. 
A pretty shade of blue carpet is being used 
for floor covering. 

On Thursday evening of last week Ed- 
ward H. Hesse of Webster Grove. Mo., 
was taken into custody by Sergt. Edward 
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Birmingham, of the detective bureau. He 
was traced by information furnished by the 
St. Louis police to 4347 Oakenwalk Ave. 
In this apartment police found two revolv- 
ers and a young woman, who was taken to 
the S. Clark St. station for questioning. 
Hesse is wanted in St. Louis in connection 
with an $18,000 jewelry robbery on July 23. 
According to the police he was arrested 
there, but jumped bail of $10,000 and fled. 
He will be returned to St. Louis. He met 
the girl a few months after his flight here, 
and she formerly lived in East St. Louis. 

W. H. McCullough, of Indianapolis, Ind., 
spent several days in Chicago last week vis- 
iting with friends and attending to some 
special business. 

“Jack” Kelsey, manager of the Chicago 
office of the Waltham Watch Co., will. leave 
this week on a short busines trip to St. 
Louis and Kansas City. 

F. H. Dillingham, of the Farrington Case 
Co., left last week for Boston to spend three 
weeks there visiting at the home office and 
attending a sales conference. 

Wm. Schwob, general manager of J. R. 
Wood & Sons, New York, spent the past 
week in Chicago visiting at their local office 
and calling on many of his old acquaint- 
ances. 

C. H. Spencer, vice-president of the Nor- 
ris, Alister-Ball Co., is reported as very 
much improved after several weeks’ illness 
of neuritis, which semed to affect him in 
the face. Mr. Spencer, it is expected, will 
be able to resume his duties in a very short 
time now. 

A. J. LaFrance recently made satisfactory 
arrangements with J. O. Pollock & Co., 7 
W. Madison St., to represent them in Chi- 
cago and nearby towns. This firm manufac- 
tures fraternity jewelry, and Mr. LaFrance 
is well known in this field, having been as- 
sociated in that line for many years. 

Retail jewelers visiting the markets in 
Chicago last week and calling on friends in 
the trade included: Henry Peers, of J. C. 
Peers & Son, Rockford, Ill.; H. E. Adams, 
Parkersburg, W. Va.; E. B. Lewis, De- 
wight, Ill.; R. P. Wiggins, of R. P. Wig- 
gins Co., Inc., St. Louis, Mo.; W. J. Warm- 
ington, Winona, Minn.; F. S. Lambert, 
Albia, Ia.; G. Anderson, of G. Anderson & 
Son, Taylorville, Il. 

H. Schwartz, diamond importer with of- 


fices in the Heyworth building, and _ his 
wife announce the engagement of their 
daughter Zelma to Philip Laks. Mr. Laks 


is well known in the jewelry field from 
coast to coast, having called on the trade 
for many years for the Pennant Watch 
Supply Co. of New York city. The wed- 
ding date has not been set as yet, but it will 
take place within the next few months. 

Sam L. Adelsdorf has resigned his posi- 
tion as assistant treasurer of Goldsmith 
Bros.’ Smelting & Refining Co. to become 
secretary and treasurer of the firm of 


Stanley Wolbach & Co., a mortgage invest- 
ment house, to be located on the main floor 
of the National Life building, 29 S. La Salle 
St. Mr. Adelsdorf graduated from the Uni- 
versity of Michigan Law School in 1914, 


THE JEWELERS’ CIRCULAR 


and practiced law until he joined the First 
Illinois Cavalry on the Mexican border in 
1916. He was lieutenant in the Ordnance 
Department of the U. S. Army during the 
World’s War, and, upon his discharge, be- 
came associated with the Goldsmith concern. 

A meeting of creditors of Max Hirsch 
and Max Hirsch Corp., 31 N. State St., 
has been called for Nov. 25. This action 
follows the filing of voluntary petitions in 
bankruptcy last week by both Mr. Hirsch 
personally and the corporation, of which Max 
Hirsch is secretary and treasurer and Mrs. 
Hirsch is president. On successive days 
last week Max Hirsch filed voluntary 
petitions in bankruptcy, the first personally, 
naming $11,670 liabilities with no assets, and 
the second for the corporation, naming assets 
as $13,731.40 with liabilities of $11,510.18. 
The financial troubles of Max Hirsch 
date back more than two years. While 
operating under his personal name in 1923 
the United Ageicy of Omega Watch Co., 
New York, filed suit in New York for 
something over $3,000, which they claimed 
was due for merchandise sold and delivered. 
Judgment was entered for the full amount, 
$3,526.49. This remained unsatisfied as all 
the assets of Mr. Hirsch had been turned 
over to the Max Hirsch Corporation, Re- 
cently the case was brought to Chicago for 
a hearing before the Master of Chancery 
and at the conclusion of the hearing the 
master recommended a receivership. The 
United States Agency of the Omega Watch 
Co. claimed the organization of the corpora- 
tion was for the purpose of evading pay- 
ment. After an offer of $2,500 was refused 
Mr. Hirsch filed the petitions in bankruptcy. 











George Munnis, who has been repair man 
at the Hammond jewelry store in Longview, 
Wash., has informed Portland friends that 
he is about to open a jewelry and art store 
in the room in the Commerce building at 
Longview formerly occupied by the Security 
Finance. 

The advertising done by local jewelers 
preparatory to the holiday season is interest- 
ing, particularly that in the Sunday papers. 
Last Sunday the Bengale Co., 343 Washing- 
ton St. headed their advertisement “A 
MESSAGE to the readers of the Sunday 
Oregonian.” The ad took the form of a 
letter reminding people that Christmas is 
rapidly approaching, and that it is well to 
choose fitting gifts now. 

Things are very quiet in the jewelry busi- 
ness in Portland at present—unexplainably 
so. There are two big closing-out sales 
going on—that of the Staples Co., and N. 
Solomon. Where people can get a bargain 
they will buy, but otherwise they seem to 
hesitate. The unusually warm Fall weather 
may explain the dullness in the line of 
clothing and department stores, but it cer- 
tainly has nothing to do with that of the 
jewelry trade. 








The trade has been notified of the death 
of Louis C. Drummater, jeweler, at 
Douglas, N. Dak. 
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Minneapolis and St. Pay) 





Jewelry representatives in St. Paul te. 
cently included Mr. Cass, of the firm of 
Enos Richardson & Co., New York; yy 
Herman, of D. Gruen & Sons, Cincinngs): 
Norbert Hoffman, of Eichberg & Co, Ney 
York; Mr. Volkland, of the firm of Carter 
Gough & Co., New York. ; 

Jewelers visiting in Minneapolis regen, 
included William Borel, Britton, §, Dg. 
kK. J. Buskola, Cloquet, Minn.; C R De. 
muth, Redfield, S. Dak.; D. G. Gallett, Aber. 
deen, S. Dak.; Arthur Hayes, of J. J, Hayes 
& Son, Austin, Minn.; Mr. Hedine, of th 
Hedine Jewelry Co., Alexandria, Minn, 
N. S. Nelson, of Hutchinson, Minn,; E V 
Wetzel, Little Falls, Minn. 

M. I. Edelman, retail jeweler, 398 Wy. 
basha St., St. Paul, operating as the Cap 
ital Jewelry Co., Inc., announces that he js 
going out of business as soon as he can s¢lj 
his stock, which is being offered at a closing 
sale at the present time. Mr. Edelman wa 
born in Russia, that part which is noy 
Lithuania, and he came to the Twin Citie 
42 years ago. He was at first in Minneapolis 
in the jewelry business and then there fo. 
lowed a period of 12 years when he handled 
other lines. Twelve years ago he incor 
porated the Capital Jewelry Co. 

Anton Enblom, watchmaker for C. J. & 
H. W. Anderson, retail jewelers, 1573 Uni- 
versity Ave., St. Paul, recently visited for 
a week in his home town, Sauk Center, 
Minn. He has been with this firm about 
two years, working now in what is known 
as the Snelling Ave. store of C. J. & H. W. 
Anderson. The firm has had a store in the 
vicinity of Snelling Ave. for three years, 
and at the present address since last May 
when it was moved about half a block. They 
have another store on University Ave, St 
Paul, known as the Prior Ave. store, and 
they have been in the jewelry business in the 
Midway district about 20 years. H. W. 
Anderson, in charge of the Snelling Ave 
store, says “Business has been better al 
Summer than it was last year.” 

John S. Allen, veteran Minneapolis retail 
jeweler, 110 Ground Floor, Metropolitan Lift 
building, returned Nov. 9 from a four-day 
hunting trip to Lock Lake and Pelican Lake, 
Minn., in company with Henry Camme, 
Minneapolis garage man. Mr. Allen's am 
was sufficiently good to get 15 ducks, % 
rabbits and four grey squirrels. Mr. Alles 
came to Minneapolis in 1885 and started @ 
jewelry store in the old Windom block 4 
Washington Ave. and Second Ave. So, 
where he remained for about five yeats 
Subsequently he was located in the Bank 0! 
Commerce building, now occupied by the 
Minnesota Loan & Trust Co.; at 53 S. 
St., and at 403 Nicollet Ave. Then ™ 
moved to his present address, where he has 
been for 28 years. Regarding business 0 
ditions, Mr. Allen said: “I think we ou 
to have some improvement here in busine 
this December.” 








Christian Ebert, a jeweler, was fount 
dead in a gas filled room in a hotel at BI 
16th St., San Francisco, Cal., one morning 
recently. Death is believed to have j 
accidental. At the hotel nothing was know? 
of the man’s relatives or as to his place” 
employment, 
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TRADE CONDITIONS 
Local retai] jewelers report that their trade has 


held up very well during the past week or 10 
days, and that in fact they have no complaint to 
make. General business conditions in Evansville 
and many of the other towns in southern Indiana 
continue te improve, and _ collections are better 
than they were a month or so ago. Retail jewelers 
say that with good weather conditions prevailing 
during the next six or seven weeks that they are 
ioking for a splendid Christmas holiday business, 
in fact some better than during the corresponding 
period of Jast year. The local dealers report they 
have large and well assorted stocks to pick from. 
Roads in scuthern Indiana are improving some 
and trade in the rural sections is getting some 
better. 





William Blackman, of Blackman & Lun- 
kenheimer, local dealers in glassware, was a 
recent visitor in Boonville, Ind. 

The Boonville Kiwanis Club at Boonville, 
Ind. is arranging to have a special program 
for Thanksgiving and Floyd Nester, of the 
retail jewelry firm of Heinzle & Nester, will 
assist in arranging the program. 

Mr. Quiett, retail jeweler at Tennyson, 
Ind, has returned from a trip in the northern 
part of the State. He says that business 
conditions seem to be looking up a great 
deal and that he is looking for a fine holiday 
trade. 

Many of the local retail jewelers are on 
committees to assist in arranging the annual 
Community Chest drive, when an effort will 
be made to raise more than $100,000 for 
various charitable purposes during the com- 
ing year. 

Friends of J. Harry Poole, former owner 
and manager of a pearl button factory at 
Rockport, Ind., are urging him to get into 
the race for the Democratic nomination for 
sheriff of Spencer county next Spring. Mr. 
Poole has been prominent in politics in Spen- 
cer county for several years past. 

Charles Hebner, of the Hebner Jewelry 
Co, Boonville, Ind., who was a_ business 
visitor in Evansville a few days ago, said 
that the resumption of many of the large 
coal mines in Boonville and Warrick county 
will have a most stimulating effect on busi- 
ness in all lines during the next few months. 

Charles H. Atkins, credit manager of 
Raphael Bros., wholesale and retail jewelers 
at the corner of Upper 1st and Vine Sts. 
here, was one of the State committee in 
charge of the State meeting of the Indiana 
Association of Credit Men held at Indianap- 
dlis Nov. 12 and 13. J. H. Tregoe, of New 
York, national secretary of the Association 
of Credit Men, was one of the main speakers 
at the State meeting. 

The Fall convocation of the Scottish Rite 
Masons, Valley of Evansville, is scheduled 
to be held here Nov. 17, 18 and 19, to be 
followed by the Fall ceremonial of Hadi 
Temple of Shriners, and it is expected that 
both events will bring visiting Masons and 
Shriners tc Evansville from many States. 
Local retail jewelers have large stocks of 
Scottish Rite and Shrine jewelry for both 
events and are anticipating a splendid busi- 
ness in this line. 

The police officials at Richmond, Ind., have 
been unable to find a clue to the robbers 
who early on Sunday morning, Nov. 8, looted 
the jewelry store of Charles G. F. Haner, 
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* themselves into the store. 


CIRCULAR 


taking more than $2,000 worth of merchan- 
dise. Attempts also were made to rob the 
jewelry store of Allen Jay where, after fail- 
ing to jimmy a rear door, the robbers en- 
tered the basement of an adjoining store and 
tried to tunnel beneath a partition wall. Two 
other stores in the vicinity also were entered 
but no merchandise was taken. The robbers 
did not attempt to gain entrance to the vault 
at the Haner jewelry store, in which watches 
and diamonds were kept, but contented them- 
selves with silverware, gold rings, fountain 
pens and other varieties of jewelry. En- 
trance to the store was made through a sky- 
light on the roof at the rear, where a rubber 
hose had been used by the robbers to lower 
Exit was made 
through the front door into Main St. 
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Mr. and Mrs. E. Wegener, Beaver Dam, 
Wis., were callers at the Milwaukee whole- 
sale jewelry supply houses last week. 

Edward Wals, of the Reliance Silver Co., 
is making his regular trips through the city 
of Milwaukee calling on the retail jewelers 
before the Christmas holidays. 

Morris Van der Haerghen, representative 
of the George H. Fuller & Son Co., Chicago, 
was a visitor at the Milwaukee wholesale 
jewelry and supply houses during the past 
week. 

Miss Beatrice Becker, who was formerly 
associated in the office of the Henry L. 
Tanezer Co., wholesale jewelry firm in Mil- 
waukee, is now in the office of the Boszhardt- 
Possin Co., also a wholesale jewelry house 
in Milwaukee. 

Harry Jeanes, who was formerly a watch- 
maker for C. R. Michel, called on his friends 
in the jewelry field while in Milwaukee last 
week. Mr. Jeanes was with the Michel store 
for some time but il] health forced him to 
retire from the inside work and he is now 
working as a brakeman. 

George B. Bement, prominent jeweler at 
3rodhead, Wis., celebrated his 36th year in 
the jewelry business on Nov. 7. Mr. Bement 
purchased the jewelry business operated by 
the late J. J. Pfisterer when he came to 
Brodhead in 1889. He also runs a_ shoe 
store in connection with the jewelry store. 
‘ F, J. Theleman, manufacturing jeweler in 
Milwaukee, states that his business is bet- 
ter this season than it has been for a period 
of two years. His shop is running at top 
speed and he said that if as many orders are 
received within the next few weeks as there 
have been in the past month, that he will be 
forced to put on a night shift. 

Wisconsin jewelers who called at the Mil- 
waukee wholesale jewelry houses during the 
week included C. F. Tennie, Appleton; 
George Zilius, Kenosha; Mrs. A. F. Estberg, 
Waukesha; P. J. Haug, Kewaskum; M. 
Schneider, Burlington; J. Brhely, Cudahy ; 
B. Panik, Cudahy; George Armbruster, 
Cedarburg; Roy Millington, Plainfield; and 
William Liulevich, Racine. 

P. Van Dyke, who has been associated with 
the jewelry firm of Albert Weber, Fenni- 
more, Wis., since 1916, has purchased the 
jewelry store operated by S. Tesser at Platte- 
ville, Wis. Mr. Van Dyke is putting in a 
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complete new stock of jewelry and silver- 
ware and is also installing an optical shop 
and parlors for the fitting of glasses. The 
formal opening of the new store will take 
place on Nov. 21. 

The Gamber Realty Co. has been formed 
in Milwaukee by Archie Tegtmeyer, J. B. 
Modesitt and Hattie Tegtmeyer with a cap- 
italization of $50,000. Mr. Tegtmeyer is one 
of the most prominent retail jewelers on 
Grand Ave. in Milwaukee and he stated that 
the company was formed for the purpose of 
handling the new Tegtmeyer hotel to be 
erected on the site of the present Tegtmeyer 
jewelry store at 4th St and Grand Ave 
about Jan. 1. 

Henry G. Keiser, one of the best known 
jewelers in southern Wisconsin has left for 
California where he and Mrs. Keiser plan 
on spending the Winter months. Mr. Keiser 
was connected with the Hiram J. Smith 
Jewelry Co. at Racine, Wis., for 37 years 
as vice-president and treasurer. He is un- 
decided as to his future plans but it is pos- 
sible that after the Winter in California he 
may return to Racine and open a wholesale 
and retail jewelry business. 

An interesting display of ancient and mod- 
ern sterling silver was on exhibition in the 
window of O. M. Nelson & Son, jewelers at 
21 N. Pinckney St., Madison, Wis., last 
week. The display included articles in table- 
ware manufactured by the silver industry 
from the time of the Revolution and Civil 
War, through the period of 1885 and 1900, 
up to and including the 1925 patterns. All 
of the patterns were made by the Towle Sil- 
ver Co., of Newburyport, Mass. 

Jewelers of the Fox River valley cities 
gathered at the Hotel Northland, Green Bay, 
Wis., on last Thursday for a business meet- 
ing. It lasted through the afternoon and 
business pertaining to the holiday sales were 
discussed. Meetings of this kind are called 
about three times each year to give the deal- 
ers an opportunity of keeping in touch with 
others in the trade. About 20 jewelers were 
present from Oshkosh, Appleton, Kaukauna, 
Green Bay and other nearby cities. 

L. Plautz, prominent retail jeweler at 
North Milwaukee, held his formal opening 
in his new location in that town on Saturday, 
Nov. 14. Mr. Plautz recently moved into 
the new store after it had been completely 
remodeled. He also added a number of new 
fixtures which make it one of the best 
appointed jewelry shops in this section. On 
the day of the formal opening his store was 
crowded with residents of North Milwaukee 
who wished the jeweler success in his new 
location. 

The Ladies’ Auxiliary of the Milwaukee 
Jewelers’ Club gave a luncheon and bridge 
at the Surf Hotel in Milwaukee last Mon- 
day. Those attending were: Mmes. E. Feil- 
ing, A. W. Fuchs, E. R. Fuchs, A. C. Guten- 
berg, A. C. Hentschel, E. F. Jensen, E. Mass, 
A. Mayers, Edward H. Motl, H. Oberst, T. 
Platzer, H. Stecher, J. Stouthammer and 
Miss Lillian Van Ess. The next meeting of 
the ladies will be held at the home of Mrs 
Edward H. Motl, 495 Twenty-fourth Ave., 
on Nov. 16. 
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An office has been opened in the Weiss 
building at Grand Rapids, Mich., by the Huff 
& Jones Co., of Indiana, who are manu- 
facturers of jewelry and stationery. 
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L. S. Beckwith, of the H. W. Burdick 
Co., was in town for a few days this week 
and left again for another trip. 

President R. A. Hayes, of the 24-Karat 
Club, returned from Florida last week 
after enjoying a short business and pleasure 
trip. 

The Lewis Jewelry Co. is having the 
Prospect Ave. front of its store repainted 
and is making other preparations for the 
approaching busy season. 

Anton Sprosty, former jeweler, was 
elected a city councilman at the recent elec- 
tion. He is the only one that has been con- 
nected with the trade that is holding office. 

Joseph Welf, Colonial Arcade, jeweler and 
optometrist, was nominated for president by 
the members of the Better Vision Society at 
their meeting on Wednesday evening, 
Nov. 11. 

Sam Alliance expects to have his new 
store ready for opening this week. He has 
finished moving from his Arcade location, 
and has been busy for the past two weeks 
getting things into shape to _ transact 
business. 

The Shaw Jewelry Co. furnished several 
prizes to winners in the Charleston dance 
contest that has been running for the past 
couple of weeks. They got some nice pub- 
licity in the reading columns of one of the 
papers on account of it. 

Among traveling men in Cleveland last 
week were, C. V. Dougherty, C. V. 
Dougherty Co.; Richard Morris, Roy 
Watch Case Co.; Frank Moran, J. F. 
Sturdy’s Sons Co., and A. M. Kaufman, 
Knickerbocker Watch Co. 

Walter Meyers, of St. Clair Ave. near 
E. 125th St., will move several doors down 
the street in the near future. This will give 
him a much better business location as three 
streets converge where he will be located 
and traffic is always plentiful. 

The suit of the Wagner Gilger Cohn Co. 
against the lessee of the theater, which 
occupies the same building that the concern 
does, over a large electric sign that blocks 
the light from entering their offices and 
shuts off their view, will come up for hear- 
ing in the Court of Common Pleas the com- 
ing week. 

In all probability there will be a meeting 
of the executive board of the Cleveland 
24-Karat Club the later part of the coming 
week at which time it is expected that the 
attorney for the club will be authorized to 
draw. up incorporation papers for the 
organization. This step was sanctioned at 
the last general meeting on Nov. 6. 

The Better Business Commission has 
opened a drive on loan sharks. Illegal loan 
agents are robbing the poorer class of 
Clevelanders of at least $100,000 a year ac- 
cording to Colonel D. H. Pond, president 
of the Ohio Lenders Association, and the 
Better Business Commission in conjunction 
with several other organizations is going to 
put a stop to the charging of illegal chattel 
loans. Pawnbrokers will be quizzed and 
those charging more than the legal rate of 
interest will have a hearing before the police 
prosecutor. 

Cleveland retail jewelers are complaining 
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that there has been a decided lull not only 
in jewelry but in other lines as well in the 
past two weeks, but it is the opinion of the 
trade in general that business will pick up 
greatly after Thanksgiving. One reason that 
is advanced is that the early cold spell made 
people purchase clothing and other neces- 
sities earlier than usual. Credit stores that 
ran exceptionally big ads last week cut 
down their space considerably this week. 
But an optimistic feeling prevades the trade 
that the holiday season will be a good one. 

George Nelson, well known East Cleve- 
land jeweler, held the formal opening of his 
new branch store on Lee Road, Cleveland 
Heights, on Saturday, Nov. 14. The store 
was decorated with flowers sent by his 
many well wishers and a good volume of 
business was transacted. Mr. Nelson, who 
is a member of the executive board of the 
Cleveland 24-Karat Club, will ask the Cleve- 
land Heights Council to put an auction 
ordinance on the books, and will suggest 
that the present Cleveland ordinance be 
adopted. He was instrumental in having 
East Cleveland pass a similar measure. Dr. 
Johnson, of Akron, who formerly managed 
the optometric end of the Frank Jewelry 
Co., of that city, is now associated with 
Mr. Nelson. 

A discussion is going on among the trade 
as to whether those connected with jewelry 
departments of department stores should be 
eligible for membership in the 24-Karat 
Club. It is the contention of some in the 
trade that they should. Certainly the 
executives could learn considerable that 
might change their way of doing business. 
One of the big stores ran an ad. for three 
times in succession offering diamond rings 
ranging in price up to $100, the mounting 
being described as 18 karat gold filled. 
While the public possibly did not appre- 
ciate that a good diamond is not mounted 
in this way, yet it is simply one instance 
among many where the department stores 
have shown their lack of knowledge. At 
the same time some of the trade feel that 
they should not be instructed as to their 
errors while others think much might be 
learned from them as to merchandising and 
an exchange of ideas would be mutually 
profitable. 

The Jewelry Crafts Association held its 
annual dinner dance at the Hotel Statler 
on Saturday evening, Nov. 7. There was a 
full attendance. The affair was staged in 
the hotel ball room which was appropriately 
decorated for the occasion. An elaborate 
dinner was served and immediately follow- 
ing, the installation of officers for the en- 
suing year took place. The following are 
the new officers: President, S. R. Zwee; 
vice-president, Leonard Checel; treasurer, 
Charles Hierl; secretary, R. I. Burr. H. L. 
Menke, member of executive committee. 
President Zwee was warmly congratulated 
by all present on his re-election and the 
fact that this makes his sixth term of office 
in this capacity. The association appointed 
a committee to make plans for the 10th 
anniversary of the association’s founding, 
which takes place the coming year. After 
the short business meeting the floor was 
cleared for dancing and a peppy Jazz orches- 
tra kept everybody stepping for the re- 
mainder of the evening. The affair was a 
big success and the committee on arrange- 
ments were warmly thanked for its efforts. 
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After spending a week in the eastern Mar. 
kets, Paul S. Hardy, vice-president of the 
Hardy & Hayes Co., has returned from New 
York, where he bought merehandise for the 
holiday trade. 

Emanuel Grafner, of Grafner Bros,, chair. 
man of the jewelry division for the Jewish 
Federated Philanthropies, and who was 3s. 
signed to raise $16,800 from the members oj 
the trade, has had very good success, 

Light & Co., report that their out-of-town 
business continues to increase, demonstrating 
that the retail merchants in the outlying dis. 
tricts are beginning to get their share of the 
business now stirring in this part of the 
country. 

Jewelers throughout the city have bee 
contributing to the American Red Cross rolf 
call fund, and many houses made special dis- 
plays in their windows during the last week 
in an effort to help along the movement of 
obtaining funds. 

Some of Pittsburgh’s wholesale houses, 
judging by the way trade is picking up, ex- 
pect to be working nights before long in 
filling orders. There appears to be a fair 
demand for the general run of jewelry ac- 
cording to statements made here. 

Many of Pittsburgh’s jewelers are hegin- 
ning to circularize the trade in their effort 
to increase their holiday business, and it is 
promised that some very fine gift suggestions 
will be sent to customers. These suggestions, 
it is stated, have proven helpful in other 
years toward increasing trade. 

Maurice Rihn, of the Henry Terheyden 
Co., says that his house has been selling 
Christmas goods for sometime, and he be- 
lieves that the merchandise being laid away 
at this time is the earliest in his recollection, 
as far as holiday buying is concerned. He 
says many persons are certainly taking to 
heart the oft heard statement “shop early.” 

A. W. Hepler, of W. W. Wattles & Sons, 
has been appointed chairman of the credit 
statistics committee of the Retail Credit 
Men’s Association of Pittsburgh by Presi- 
dent H. E. Wilson of the organization. Mr. 
Hepler is one of the active members of the 
credit body and obtains statistics from var 
ous establishments. regarding the credit sit- 
uation. 








Albany, N. Y. 


3ernard W. Limberg, who has been ™ 
the jewelry business in Albany for 20 years 
will retire from business at the conclusion 
of a sale of stock and fixtures now bemg 
conducted at 94 N. Pearl St. ; 

Robert H. Brabb has opened a new jewel 
ry store in the Ten Eyck Hotel building 
Albany, N. Y., formerly occupied by the 
F. W. Hoffman & Sons, jewelry store. Mr. 
Brabb has been connected with variots 
jewelers in Albany for the past 17 yeats 
He has a new and complete stock and will 
specialize in the remodeling and repaif ° 
jewelry. 











The Lighter Jewelry Co., Seattle, Wash. 
has increased its capital from $25,000 to 
$50,000. 
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TRADE CONDITIONS 


Wholesale and manufacturing jewelers in De- 
it report that up-State retailers have begun to 
heavier for their holiday business than in any 
similar period that they can recall. There is a 
reason for it, and the indications are that the 
rural districts of the State will continue to be ex- 
ceedingly prosperous for a considerable time. The 
ted advance in the price of potatoes has 
brought vast sums into the farmers’ 
pockets, and already they are beginning to spend 
the money. They are going in for luxuries as they 
have not done before for many a year. In conse- 
uence the retail jeweler is getting his share of 
ty resulting from the potato income. 
his fact it should be remembered 
he greatest oes oe 
“tec in the Union. With bountiful crops of a 
ae of produce reported in all parts of the eee 
and farmers and others in the rural sections spend- 
ing their money liberally, an exceeding es 
holiday period is in prospect for jewelers as we 
as for others engaged in business. 
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E. B. Milkins, Wyandotte, was in De- 
troit on a buying expedition last week, 

Harry Miller, of the Joseph Miller Co., 
Ypsilanti, was in Detroit last week buying 

merchandise, 
 thtes E. Wallace, of the _ Wallace- 
Monroe Co., wholesale jewelers, is making 
a trip through Ohio. ok 

L. A. Stehl, Linden, made a visit to the 
Jewelers’ court last week, buying new mer- 
chandise for the holiday trade. 

Henry St. John, Milford, was in Detroit 
last week on a buying expedition. He is 
anticipating an extensive holiday trade. 

Owing to its constantly growing business, 
E. H. Pudrith & Co., has acquired a new 
stock room at 805-6 Jewelers’ court. This 
is a much needed expansion, 

Reid Berkey, of the Charles F. Berkey 
Co., wholesale jewelers on Woodward Ave., 
is making a trip through New York State. 
He expects to be gone two or three weeks. 

William Schauzlin is now well settled in 
his new store at 2215 W. Warren Ave. He 
was formerly at 2136 W. Warren Ave. He 
has considerably more floor space at the new 
address. 

E, Jones, of 10927 Mack Ave., has re- 
cently made some decidedly attractive im- 
provements in his store, and is now better 
equipped to handle his rapidly growing 
business. 

H. Klaine, formerly at 9204 Mack Ave., 
has moved to 9339 Mack Ave., where he 
has much larger quarters. The new store 
has been refitted throughout and has an 
exceedingly attractive appearance. 

W. H. Jones, of the Luths, Dorweld, 
Haller Co., in the Liggett building, is mak- 
ing a trip through Indiana. He reports 
retail jewelers buying liberally in that terri- 
tory and that the holiday trade will be 
extensive. 

W. Vernon Glendening, who maintained 
a fine retail jewelry store at 1839 Ferry 
Park Ave., has recently moved into a new 
Place directly across the street. He has 
more room and is considerably better 
situated for handling his growing business. 

The Marx Co., a new retail jewelry con- 
cern, will open its store in Port Huron on 
Saturday, Nov. 20. George Marx and W. 
H. Hirt, both formerly employed by the 
J. F. Codling Co., retail jewelers at Royal 
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Oak, a suburb of Detroit, are owners of the 
business. 

Simmons & Clark, formally opened their 
new retail jewelry store on Broadway, near 
the Capital Theatre, last Saturday. The 
store was crowded all through the day. The 
interior was decorated with flowers, most of 
them received from well wishers of the 
business. They have a beautiful store and 
are in an exceptionally fine section, directly 
in the heart of the downtown shopping dis- 
trict. They have adopted a credit payment 
plan. 

Herman Milsk and Samuel Cohn, of the 
Atlas Novelty Co., have purchased the 
Woodward Ave. jewelry store of William 
Devlin, who had been in business at that 
point for the last 10 years, being successor 
to the Steere Jewelry Co. Mr. Devlin now 
will be in a position to concentrate all his 
efforts on his Washington boulevard jewelry 
store which is one of the finest establishments 
of the kind in Detroit. It is located in the 
most attractive shopping center in the city. 

The People’s Outfitting Co., which dedi- 
cated its new building recently, reports that 
22,471 persons attended the function. This 
company has established its jewelry depart- 
ment in the structure just completed. The 
day was opened by an executive banquet 
at the Book-Cadillac Hotel. This was given 
largely for executives of organizations from 
which the People’s Outfitting Co., buys mer- 
chandise. Mayor John W. Smith was 
present and paid his respects to Henry and 
Andrew Wineman, president and vice-presi- 
dent of the organization. 








Canada Notes 





Chucks’ jewelry store of Saskatoon, 
Sask., has removed from 23rd St. to 108 
20th St. West. 

It is reported that the stock of H. R. 
Bergman & Co., manufacturing jewelers of 
Halifax, N. S., has been seized by the 
sheriff under an execution. 

Early on the morning of Nov. 13 the 
jewelry store of J. H. Carle, 967 Bleury 
St., Montreal, was broken into by burglars, 
who smashed a hole through the window 
with a brick. They entered through the 
aperture and secured jewelry valued at 
about $250, but were evidently in a hurry 
as they left many articles of greater value. 
Another store in the neighborhood was also 
robbed presumably by the same gang. 

The death of Hermann Zinsstag, president 
of H. Zinsstag, Ltd., watch and clock mer- 
chants, St. Peter St., Montreal, occurred 
on Nov. 5, after an illness of two months. 
Mr. Zinsstag was born in Germany and 
came to Canada about 25 years ago, estab- 
lishing the present business. He was a 
prominent member of the Lutheran Church 
and an active worker in the Teutonia Club. 
He is survived by his widow, one son and 
two daughters. 





ne 
—— 





The proprietors of Lyle’s jewelry store 


- on Central St., Lowell, Mass., have sent a 


letter to Acting Superintendent Hugh 
Downey of the police department of Lowell, 
commending five members of the department 
for the efficient manner in which they sup- 
plied protection for the store when a heavy 
wind shattered a plate glass window. 
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R. E. Schuder, salesman for Parker pens 
and pencils, was extolling the good points 
of these products to those in the Kansas 
City trade last week. 

H. H. Jeffries, who has conducted a re- 
tail jewelry business at 55th St. and Brook- 
side Boulevard for the past three or four 
years, has moved to a new location just off 
the intersection of Westport Ave. and 
Broadway. 

Retail stores throughout this city are evi- 
dently planning big things for the holiday 
season.. Windows and store displays are 
already showing a preponderance of articles 
suitable for holiday gifts. It is a common 
experience, upon going into local stores, to 
find Christmas gifts being unpacked and 
checked into stock. 

Marcus Goldsmith, diamond importer, 37 
Maiden Lane, New York, has been visiting 
the trade in Kansas City during the past 
week. Mr. Goldsmith has a number of cus- 
tomers in Kansas City and reports that the 
diamond business has been very satisfactory 
in this section of the country, especially in 
the demand for large stones. 

The auction sale at Cady & Olmstead’s is 
being well attended and visitors are buying 
many of the high grade articles of jewelry, 
such as the store specializes in exclusively, 
although C. P. “Tod” Woodbury is some- 
what disappointed in the prices being paid 
for the articles. The pre-Christmas auction 
sale will be in progress for several days, 
according to Mr. Woodbury. 

Forrest Smith, Richmond, Mo., has been 
appointed to the State Board of Tax Com- 
missioners by Governor Sam Baker. Mr. 
Smith is said to be contemplating the sale 
of his Richmond store in order to spend all 
of his time as tax commissioner. If re- 
ports are true, he plans to give up his en- 
tire connection with the jewelry business as 
soon as his store has been disposed of. 

Messrs. Hershfield and Bernat of the Hersh- 
field-Bernat Jewelry Co., local wholesale 
organization, announce that J. Binkowitz 
never at any time has held an interest in 
that firm. It was reported a few weeks ago, 
upon the occasion of Mr. Binkowitz’s sever- 
ance of connections with the company, that 
he had formerly owned a one-third interest 
in the company, but Mr. Bernet said that 
is not the case. 

H. P. Gilmore is the new owner of the 
retail store formerly operated by J. H. 
Gentry at 4310 E. 9th St., having arranged 
the purchase of the stock and fixtures from 
Mr. Gentry last week. It is reported that 
Mr. Gentry, who had been operating the re- 

tail jewelry store in connection with an 
optometry business, is planning to open a 
new shop and will engage in the optometric 
profession exclusively. The location of his 
new shop has not been announced, and it is 
said that Mr. Gentry has not yet made the 
selection of such a location here. 








The opening of the new jewelry store of 
De May Bros., 116 S. Main St., Greensburg, 
Pa., took place, one evening recently, The 
firm was recently located at S. Pennsylvania 
Ave. 
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DETROIT 


Jewelry Market 
Jacob Segal & Co. 


IMPORTERS 
DIAMONDS 


Diamond and 
Platinum Jewelry. 


Real 


Jacob Segal & Co. 


Jewelers’ Court 
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Pearls. 











7 wer eo 
Boas Shee see, 
= = te st 


‘gh 33 Obs HE 
en « {in ay: Ty ivma serge 
Le mn aE se . 






a , a is 
Pa : 


JEWELERS’ COURT 


Metropolitan Bldg. 
33 JOHN R STREET 
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4th Every Requirement of 
qa the Retail Jeweler 

tH Can Be Secured in 





This Great Jewelry Center 


Would You Pay 
$15 a Month for 
a $10,000 

Window Man e 


We can furnish you a new window 
display service that has already met 
with the approval of thousands of 
Jewelers. 


H. W. Himelhoch Company 
Michigan’s Largest Jewelers Supply House 
7th Floor, Metropolitan Bldg. 

33 John R St., Detroit, Mich. 

















Best fitted for fitting 


CROWN ae 


Metrically measured watch glasses. §o§ ~~ 


ODD SHAPED CRYSTALS 


a specialty. 





Special attention to mail orders. 


GLEICHMANN CRYSTAL CO. 


903 Jewelers’ Court 


We Give Service The Price Is Right 


Cutler Jewelers Supply Co. 


The Genuine Material House 


GENUINE MATERIALS JEWELRY BOXES 
TOOLS, FINDINGS CARDS, TAGS 
V. T. F. WATCH GLASSES CASE MATERIAL 


Fifth Floor Metropolitan Building 





ARNOLD NEISS 
DIAMOND IMPORTER 


Prompt Attention Given Mail ‘Orders 
Write, Phone or Wire Your Requirements 


503 JEWELERS’ COURT 
Phone: Cadillac 5248 
DETROIT, MICH. 


HOME OFFICE: 
ANTWERP, BELGIUM 
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CADILLAC 5450 705-6 Jewelers’ Court 
WACHLER & HORWITZ 
MANUFACTURING JEWELERS 
Fine Platinum and Diamond Mountings 


— DIAMOND SETTERS — 


ANTIQUE CAMEOS 


MICHIGAN’S LARGEST 
SPECIAL ORDER SHOP 


All Kinds of Jewelry Repairs. 








Practical Course in Adjusting 
By THEO. GRIBI 





Price $1.50 





THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St, New York 
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Courtesy — Service 


The Policy of Every Store in 
This Great Jewelry Center 


Schulte Optical Co. 


Wholesale and Manufacturing 


OPTICIANS 


COMPLETE LINE OF 
Optical Supplies 


Accurate Rx and Repair 
Service 





Send your orders to us and come 
in to see us when you are in the 
building. 
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Quality — Promptness A a" 
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JEWELERS’ COURT 


Metropolitan Bldg. 
33 JOHN R STREET 
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DETROIT 


Jewelry Market 





Jose Winsen Co. 


Manufacturers of 


High Grade Platinum 
Diamond Jewelry 











Order Work a Specialty 
1004 Jewelers’ Court 
DETROIT 


We Use Platinum 
and Iridium only 











SERVICE JEWELERS 


Manufacturing Jewelers 
and Engravers 


9th Floor Phone Randolph 1027 


WALLACE-MONROE MFG. CO. 


901-2 Metropolitan Bldg. 







TRADE MARK 


REGISTERED 


HAND CARVED 


Wedding Rings and Mountings. 





DETROIT BRANCH 


The W. F. BROER CO. 


708-709 Metropolitan Bldg. 


Distributors for Elgin, Waltham, Hamilton, 
Illinois, Howard and Ingersoll Watches. 
1847 Rogers Bros. and Community Silver 


Exclusively Wholesale 
Home Office: Toledo, Ohio 








At Your Service 
The E. H. Pudrith Co. 


Exclusive Wholesale Jewelers 


808-13 Metropolitan Bldg. 33: John R St. 


Special Attention to Mail Orders 
NO GOODS AT RETAIL 
Long Distance Phones: Randolph 7726-27-28 













HAND CARVED 


DDING RINGS 
$325 

















HAROLD L. FORTH 


Wholesale and Manufacturing Jeweler 
1011 METROPOLITAN BLDG. 











Our Work—-Our Prices—Our Service 
will surprise you 
We have greater facilities in our new home. 
L. C. TENNANT 


Watchmaker to Jewelers’ Court. 
. the Trade 33 John R St. 












Herman Siegel, formerly at 607 S. Spring 
St. with the Hayward Jewelry Co., has 
opened a store at 362 S. Broadway. 


The Gensler-Lee Jewelry Co., 412 S. 
Broadway, is having a special sale in cele- 
bration of the company’s 25th anniversary. 

Arthur Sinclair, who travels for the Jas. 
A. Apffel Co., has returned from a success- 
ful business trip through the northwest and 
middle west. 

David Schwab, of Davidson & Schwab, 
New York, is here for a few days. He is 
accompanied by Mr. Dana, traveling sales- 
man for his firm. 

All the traveling men of the E. Bastheim 
Co.’s force are out on the road making 
their last sales trip before the holidays. 
They are sending in good reports. 

George D. Davidson of the Geo. G. 
Davidson Co., has returned from an auto- 
mobile trip with Mrs. Davidson via San 
Francisco and Sacramento to Nevada. He 
was gone 12 days. 

A traveling man who has just returned 
from the north reports that three well es- 
tablished jewelry firms in Fresno are hav- 
ing auctions. They are V. H. Alchin, Abe 
Shaddow and Mr. Dillingham. 

A. M. Sawyer has been added to the 
Donavan & Seamans Co.’s pre-holiday sales 
force. Mr. Sawyer has been traveling for 
Charles M. Levy & Son, New York. Mr. 
Donavan will put 14 more salesmen on Dec. 
1, all of whom have already been engaged. 

E. A. George, wholesaler in the Title 
Guarantee building, has returned from a 
business trip as far north as Sacramento 
and visiting intermediate points. He found 
business very satisfactory. He was ac- 
companied by Mr. Blank, one of his sales- 
men. 

George H. Godfrey, manufacturing jewel- 
er in the Jewelers building, has recently 
found it necessary to add four more work- 
men to his shop force. All are engaged 
in manufacturing the ring on which he has 
a patent. Even with the additional force 
he is working his shop evenings to keep up 
with orders. 

W. K. Blackburn, who formerly did an 
engraving business in room 611 Title Guar- 
antee building but bought out a jeweler 
doing business in Hollywood, has sold the 
Hollywood business and returned to take 
up engraving again in the same room he 
formerly occupied in the Title Guarantee 
building. He sold his business to George 
Frey. 

Alex Arnstein, of the Arnstein & Bros. 
Co.. New York, is here accompanied by 
Ralph Cohen, salesman for the same com- 
nanv, visiting the Los Angeles trade. Mr. 
Cohen is a son of J. S. Cohen, proprietor 
of the Hamilton Jewelry Co., 546 S. Broad- 
way, this citv. Mrs. J. S. Cohen and 
daughter are spending two months in New 
York. 

Benj. Crandall, formerly with S. Nord- 
linger & Sons and later with Brock & Co., 
has joined the sales force of Feagans & 
Co. He has been absent from Los Angeles 
for some time. Francis E. King has re- 


turned to the sale force of Brock & Co. 
Mr: King is a chemist and mineralogist and 


THE JEWELERS’ 





has been engaged for some months in this 
line of work. 

J. Jessop & Sons, San Diego, have re- 
cently received as additions to their shop 
force H. F. Hascall, formerly of the middle 
west, and Henry Pickering, formerly of 
Oakland. John A. Hemstock, who has been 
associated with the Jessops as a watchmaker 
for the past 15 years, is enjoying a vaca- 
tion of three months, during which he is 
visiting a number of southern California 
cities. 

Benjamin T. Williams, who has been in 
the jewelry business here for many years 
and for several years past located at 223 
W. 5th St., has secured a lease on a store 
at 330 W. 7th St., and will move there 
in March next. He is now carrying on a 
special sale to dispose of some of his stock 
before moving. The new location is’ an 
excellent one near the present business 
center of the city. 

H. A. Wood, of Koke, Slaudt & Co., has 
just returried after an absence of six weeks 
during which he made a business trip cov- 
ering Salt Lake City, Denver, El Paso and 
Arizona. He enjoyed an excellent business. 
He will remain at home now until after 
the holidays. R. W. Cannon, of the same 
company, has also returned to Los Angeles 
and will remain till after the holidays. He 
has been covering the Coast as far north 
as Seattle. 

Wm. F. Moore, Jr., appointed by the 
Federal court as receiver in equity, is con- 
tinuing the business of Wright, Campbell 
& Ginder, and the latter hope that ultimately 
they will be on their feet again financially. 
The same force of sales people is being re- 
tained. Bixler, Smith & Park, Los Angeles 
attorneys, represent the majority of the 
creditors, while Wright, Campbell & Ginder 
are represented by Benj. F. Bledsoe, former 
federal judge in this city. 

Harry N. Wolfe of the I. Behrstock Co. 
is just home from a trip through Arizona 
in the interests of his company and he re- 
ports having done the best business there 
since 1920. He thinks the outlook good 
for a big business this Winter. David Pud- 
lin, traveling in the north for the same 
company, is sending good reports. David 
Zabriskie, who has .been through southern 
California, likewise reports good sales and 
that he finds customers generally optimistic. 

The following jewelers from out of town 
have been here recently: Geo. Bower, Up- 
land; Earl M. Wilkinson and C. E. Mid- 
dleton, Pasadena, T. S. Lailey, El Monte; 
E. T. Stoddard, Whittier; M. A. Stalmer, 
Fullerton; E. C. Kendrick and A. A. Cohen, 
Anaheim; Frank Hoffman, Santa Ana; F. 
B. Land and B. F. King, Venice; G. W. 
Burzell Sawtelle; O. A. Dockham and 
Walter E. Lawrence, Burbank; C. F. Man- 
ahan, Pasadena; C. L. Runyon and D. Van 
Wart, Huntington Park; and T. R. Cana- 
day, Huntington Beach. 

A number of changes,in location will take 
place in the Title Guarantee building the 
first of the new year. Los Angeles offices 
of A. I. Hall & Son, of which Benj. Cassi- 
day is manager, now located in room 501, 
will be moved to room 714 in the same 
building. The quarters now occupied by 
this firm will be taken by David Miller, 
diamond merchant, whose present location 
is room 506. The Dayton Clock Co., now 
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in room 714, will move to room 506 to 
be vacated by Mr. Miller. When the Day. 
ton Clock Co. moves on the first of Jan- 
uary to room 506, Mr. Rosenkranz, dia 
and jewelry wholesaler; Mr. McDonald, dig. 
mond setter, and Roy Halyburton, diamond 
broker, all of whom share with the Clock 
Co. the space in room 714, will move with 
Mr. Dayton to the new quarters. §, p 
Dayton, manager of the Dayton Clock Cp, 
has added Geo. Moore to his sales forge 
Mr. Moore is traveling selling clocks ang 
time recording instruments. 
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TRADE CONDITIONS 


Advance holiday business is featuring the local 
trade. From all indications business this year 
will be much heavier than last. Read salesmen say 
rural town jewelers are buying a little heavier 
and have prospects of selling out all their stocks 
during the usual Christmas rush. This does not 
mean that the retail dealers have bought enough 
There will be the usual holiday rush on the job- 
bers, at which time they will be working nights 
for about two weeks before Christmas. Most of 
the smaller dealers have begun their Christmas ad. 
vertising. 





L. H. Russell has opened a jewelry and 
watch repair shop at 1727 Howard St. 

Harry O. Cobb, jeweler of Indianapolis, 
presented a silver trophy cup to the city 
having the largest representation taking 
part in the annual Indiana Mardi Gras 
parade held in Indianapolis. 

According to a report received by police 
headquarters Nov. 11, Edward E. Petri & 
Co., jewelers in the Guaranty building, lost 
a package of diamonds valued at $900. No 
clue as to the missing merchandise has been 
found and it is not known whether they were 
stolen or lost. The package has been miss- 
ing since Nov. 4. 

J. H. Tregoe, New York, secretary-man- 
ager of the National Association of Credit 
Men, and E. B. Moran of Chicago, central 
division manager, were honor guests at the 
two-day session of the 10th State conference 
of credit men of Indiana, who are affiliated 
with the National Association of Credit 
Men, held in Indianapolis Nov. 12 and 13. 
The conference was designed to bring to- 
gether credit men of Indiana. The con- 
ference program includes addresses on 
“Economics and Forecasts,” by Andrew Bur- 
ry, Ft. Wayne; “Preparation and Import- 
ance of Graphs in Modern Business,” by 
Fred Raheman, Terre Haute; “Application 
of the Budget System,” by O. C. Mettert, 
Ft. Wayne, and “Crédit Protection,” by 
Mr. Moran of Chicago. FE. C. Johnson, 
president of the Indianapolis Association of 
Credit Men made the address of welcome. 








Eugene A. Masuret, trade commissioner's 
office, Paris, France, notified the Bureau of 
Foreign and Domestic Commerce in_ this 
country of the establishment of an export 
duty on fine pearls. In his report to the 
Bureau, he stated that an export duty of 10 
per cent. ad valorem has been establis 
on fine pearls shipped from the French 
Oceania Establishments, according to 4 de- 
cree of Aug. 5, published in the French 
Journal Officiel for Aug. 13, 1925. 








ee a 


foe . = oe 


Tarn Ss = wo 


——— Ss es oe 


~~ = oo 


— =e =e of 








eae eel 





November 18, 1925 


N. Landsberger of M. Schussler & Co., 
is leaving shortly to cover his territory. 

Morris C. Mayer, of Mayer & Weinshenk, 
js making his southern trip and Lucian G. 
Cerf is visiting the Napa Valley for the 
rm. 
iis Levison, of the California Jewelry 
Co, has just returned from New York, 
stopping en route at the Los Angeles office 
of the firm. 

Business in Salt Lake and surrounding 
territory is considered good by Park C. 
Bovyer, who travels for the Burr W. Freer 
Co, and has just returned from visiting 
Utah. 

After commuting all Summer to and from 
his ranch down the Peninsula, Horace H. 
Allen, Coast Manager for the Oneida Com- 
munity Ltd., is now settled in town for the 
Winter, but he spends most of the week 
ends at his country place. 

Robert Myers, of R. & L. Myers, has 
returned from a brief vacation trip in 
southern California. Being a good sailor, 
he traveled both ways by sea and enjoyed it. 
Harry A. Harris, with this firm, is in the 
San Joaquin Valley. L. S. Myers is in 
Sacramento. 

Joseph Stark, who has just returned from 
an extended trip, reports a marked im- 
provement in business and he looks for 
an active holiday trade in the California 
territory he has been visiting. Crop condi- 
tions in the country have been very favor- 
able this year. 

William K. Kissan, southern California 
representative in the field of the Gorham 
Co., and Paul C. Paulsen, who travels in 
the northwest for that house, are both at 
Coast headquarters in the Sachs building, 
having come in at the same time from their 
respective territories. 

Alexander Feldenheimer of Feldenheimer 
& Jacoby is here and seems satisfied with 
business conditions; Wallace W. Harwood 
of the Schless-Harwood Co., New York, is 
calling on the trade. Norbert Hoffman of 
Eichberg & Co., New York diamond house 
and M. Lang, of Lenkowsky & Co., New 
York have been calling on the local trade. 
Much sympathy has been expressed by 
the trade at the death of Mrs. Ben Nord- 
man who passed away a few days ago, in 
a local hospital. In an effort to save her 
life, Charlie Weinshenk offered to aid by 
submitting to a blood-transfusion, but the 
operation was unavailing. The deceased is 
survived by Ben Nordman and their two 
children. 

While Al. Benard, manufacturers’ repre- 
sentative, continues to give his attention as 
industriously as ever to that activity, Mr. 
enard has a nice little nest egg, on the 
side, in the shape of a lock manufacturing 
plant here which is delivering over -1500 
locks daily. Mr. Benard saw the possi- 
bilities in these locks some years ago; and 
Was instrumental in financing their manu- 
facture. 

Tn order to get in more personal contact 
with customers and also to make arrange- 
ments for more space in their Los Angeles 
branch, A. W. Huggins, president of A. I. 
Hall & Son and Robert Rowe left here a 
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few days ago, motoring south via the Val- 
ley and visiting the trade en route. They 
are very much enthused over the new ac- 
commodations in Los Angeles, 712-714 Title 
Guarantee building, which will be modern 
and well-equipped and is expected to be 
ready for occupancy about Jan. 1. 

California retail jewelers in town this 
week include:— Arthur G. Prouty, Napa; 
J. W. Ware, San Diego; Dr. R. S. Ful- 
ford of the Hanford Jewelry Co., Hanford; 
R. H. Ewert, Riverside; William Mellinger 
of Mellinger Bros., Auburn; N. Nielson, 
Fresno; J. D. Bennett, San Rafael; H. 
Hardger, Sacramento; C. Mantele, Stock- 
ton; George Hill, Lodi; Frank Dubrowsky, 
Redding; M. F. Noack, Santa Rosa;. Will- 
iam Marvin of the John Hood Co., Santa 
Rosa; Tom White, Vallejo, and A. Mercer, 
Calistoga. ’ 

Announcement has been made by Eric 
Edmund Havill of the marriage of his 
daughter Ada Lydia to Walter Benjamin 
Marble on Monday, Nov. 2, at Oakland, 
Cal. The bridegroom is one of the best- 
liked representatives of eastern factories 
known to the trade on the Coast, and he 
has almost identified himself with Cali- 
fornia by being an enthusiastic member of 
the Sierra Club, and an active mountain 
climber with that organization. Mr. Mar- 
ble represents the Finberg Mfg. Co., and 
other concerns. 








Pacific Coast Notes 





J. Dupen has rented a store on Broadway, 
Chico, and will open it as a jewelry store. 

The Harry Jacoby jewelry store, Oro- 
ville, will, it is understood close its doors 
at the conclusion of the sale. Since the 
business was established by the late Harry 
Jacoby over 40 years ago, it has been in 
the same location. 

Sacramento, Cal., always has semi-annual 
competitions in which the leading stores 
compete for prizes, given for the most 
artistic and practicable window displays. A 
number of points are considered, because 
the winning windows must be of a nature 
to promote sales, as well as being intrinsic- 
ally attractive. In the Autumn display, the 
first prize has been awarded to the M. F. 
Noack Co., one of the leading jewelry 
houses of the capital city. 

Eighty-five delegates from the San Jo- 
aquin valley district of the California 
Gold & Silversmiths’ Association met re- 
cently in Stockton and had an excellent 
meeting. Legislative matters of interest to 
the organization were discussed by Albert 
J. Elliott, San Francisco legal counsel for 
the association. He particularly mentioned 
the San Francisco auction ordinance. 
Among other legislative matters referred to 
was the fight which defeated the State Sen- 
ate bill, No. 120 which, if passed would 
have taken the regulation of railroad watch- 
es out of the hands of the retail jeweler. 
Carl Noack, of Sacramento. who presided, 
was introduced bv W. E. Kine, Stockton 
jeweler and president of the San Joaquin 
Valley district of the association. C. J. 
Auger, of San Francisco, former Pacific 
States Regional vice president of the A.N. 
R.J.A. told about the convention recently 
held at Richmond, Va. There was a gen- 
eral discussion in which a number of leading 
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jewelers of the valley participated. M. 
Herschman, and James Sorensen of San 
Francisco were present. 








Salt Lake City 


John F,. West, Ogden, and a recent gradu- 
ate in optometry, has opened an office in the 
Lewis building, Washington Ave., that city, 
for the practice of his profession. 

Miss Vera Gray, who left the Dave Stein 
jewelry store, S. Main St., some time ago 
to take a position on the clerical staff of a 
local theater, is back again at the jewelry 
store. 

State Senator John S. Lewis, head of the 
J. S. Lewis Co., Ogden’s largest jewelry 
store, is ill at his home. It is hoped that 
he will be able to return to his desk at an 
early date, however. 

In “Life in Utah Fifty Years Ago,” a 
local newspaper publishes an account this 
week of the burning of Leo Hollander’s 
jewelry store in November, 1875. The store 
burned fiercely until consumed, it was 
stated. 

The industrial situation continues excellent. 
The outlook is really better, if anything, 
than it was a few weeks ago. The most 
satisfactory feature about the improvement, 
too, is that it is not due to artificial con-— 
ditions, but to solid growth. 

An important topic in local athletic circles 
right now is the big things accomplished in 
amateur baseball by the jewelers’ league of 
Salt Lake City. They won everything in 
city, county and State during the season 
just closed, and Mark Weiss, manager of 
the league, and a partner in the Barnett & 
Weiss Co., said that they will do better next 
year. Twenty-three games were won dur- 
ing the season. The playing of the jewelers 
has created something approaching a sensa- 
tion in amateur circles here. 














One of the most beautiful jewelry stores 
in town will open prior to Thanksgiving 
on Fourth Ave., near Pike St., where Sil- 
verman & Bridge, who already operate other 
stores in Seattle, will open a new branch 
sometime this month. 

Because a permit to hold a jewelry auc- 
tion was not forthcoming, Jeffrey Kay, a 
jeweler of 716 First Ave., Seattle, has com- 
menced suit. He has brought legal action 
to compel Ebenezer Losey March, who is 
the city license inspector, to issue a permit 
to him to hold the auction. Mr. Kay states 
that March refused to issue the permit, 
without giving cause. He has therefore 
brought action through his attorneys in the 
superior court. 

With a stock of jewelry merchandise val- 
ued at $40,000, Weisfield & Goldberg, who 
have been engaged in a very successful and 
well known jewelry business on Pike St., 
Seattle, for many years, will open a branch 
of their jewelry store at Aberdeen, Wash., 
about Jan. 1, extending the scope and pon- 
ularity of their business far beyond te 
confines of the city of Seattle. A corner 
store in the new Elks Temple at that city 
has been chosen for the new enterprise. 





THE JEWELERS’ CIRCULAR 




















KEEPER 

















A H.S.FIRESTONE JOR 
"Oe \ , . ey Na? * 


Painted from life by 
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One of a series of little biographies of 
Elgin Watches. 


- WRITTEN BY EMINENT ELGINEERS 


y 7 y 


A truly great product is one that gives 
the buyer more than he has a right to 
expect. I have found the Elgin Watch 
to be that kind of a product. 


My first Elgin was the gift of my 
father and mother—presented to me 
when I graduated from High School 
thirty-eight years ago. It was guaran- 
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A truly 


great product gives 
the buyer more 
than he has a 
right to expect 


® 


teed for twenty years. But it served 
me faithfully for twenty-eight years— 
almost a decade beyond its guarantee. 








It was keeping perfect time when I 
retired it—but I wanted a lighter, open 
face watch. 


My present Elgin is a Corsican Model 
—a beautifully thin, almost wafer-like 
watch that exemplifies the new day 
manufacturing principle of maximum 
eficiency with minimum bulk. 


by H. S. Firest¢ NE 
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THE‘WATCH:‘WORD-:FOR‘ELEGANCE:& ‘EFFICIENCY 
ELGIN NATIONAL WATCH COMPANY, ELGIN, U. S. A. 


* Tuus advertisement is appearing in four colors in The Saturday Evening Post, November 7th < 


© 1925, E. N. W. Co. 
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SUCCESSFUL 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 














Show Cards and Slogans for the 
| Holiday Season 


Cards and Original Alphabet Designed for THe JeweLers’ CircuLar by Joseph Bertram Jowitt. 
Show Card Selling Phrases by Editor of the Storekeeping Department 


























SINGLE STROKE “STUB” OLD ENGLISH, AN 
APPROPRIATE ALPHABET FOR HOLIDAY 
SHOW CARDS 
a* first sight this alphabet may appear 

difficult to learn but when one stops to 

analyze each basic stroke its simplicity soon 
becomes apparent. 

This alphabet was designed expressly for 
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for detail. Hand lettering is not and 
should not be classified with press printed 
or lithographed show cards. Beginners at 
show card writing should not be afraid of 
criticism because anything that has a 
tendency to art is more or less criticised by 
everyone. 


It is not necessary that the beginner 
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THE JeWweLers’ CircuLar. It is not intended 
to emulate the orthodox Old English alphabet 
but is a mongrel extraction of that beautiful 
alphabet with due thought given to simplicity, 
legibility and speed in execution. 

In learning show card writing the be- 
ginner should strive more for’ effect than 
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should possess artistic ability in order to do 
plain lettering. It is simply a matter of 
being equipped with the proper tools and 
with practical instructions and persistent 
practice the average person is sure to be 
rewarded with success. - 

Thé ‘wr'ter wishes to. lay special. emphasis 


in reference to the proper necessary equip- 
ment. At the outset the beginner may as 
well know that it is next to an impossi- 
bility to learn to make attractive legible 
show cards with an old outfit. Expert show 
card writers will be found in possession of 
the best brushes, pens and tools and the 
care of them is almost a religion, Today 
most stationery stores and artists supply 
houses carry an assortment of show card 
supplies. The writer will be glad to help all 





Dainty little gifts 
At Moderate Frices. 
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readers of THE JEWELERS’ CrRCULAR or be- 
ginners at show card writing with advice on 
what and where to purchase supplies and 
by personal instruction, the only cost to them 
being a stamped envelope. 

There are numerous books published on 
lettering but they are not written so the 
average beginner can understand them. 
They are too technical and intricate, too 
many mathematical rules are laid down which 
are way over the heads of most beginners. 
The text should be written in a plain and 
simple style so the beginner does not have 
to do any guess work or read between the 
lines. 


Show card writing is not a trade. It is 


an accomplishment which anybody may avail 
themselves of in a few months time if they 
are willing to do a little tedious practicing. 
It is no more difficult to learn show card 
writing than it is. for-those. who. never went 
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WHY CONKLIN IS KNOWN AS- 
“The Jewelers Pen” 





















EOPLE think of a jewelry store as the one 
place in town to buy quality. When a 
jeweler takes into his stock items other 
than gems and precious metals, such items 
acquire a dignity no other environment can give 
them. The jeweler is just as particular as his 
customers. Conklin pens and pencils justify his 
confidence and their expectations. 





The Conklin Endura is un- 
conditionally and _perpetu- 
ally guaranteed by _ the 
maker. Is there a greater 
evidence of worth? 


Conklin pencils are available 
to match any Conklin pen— 
red, black, mahogany rub- 
ber, and all metals, plain 


and chased. 





TOLEDO SAN FRANCISCO 
BOSTON LONDON 
CHICAGO BARCELONA 


Pencils . Pens . Sets 
THE CONKLIN PEN MEG. CO. - TOLEDO, OHIO 
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Storekeeping Department. 


to school to learn to write their name for 
the first time. The writer would rather teach 
an intelligent man show card writing than 
teach an illiterate how to write his own 
name correctly. ; 

The proper position in which the brush is 
held has more to do with learning show 
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card writing than one would imagine. Some 
beginners in their first attempt at lettering 
hold the brush in the middle of the handle 
and dip only the tip of the brush in the 
ink. This, of course, is all wrong and no 
matter how faithfully you practice it would 
be almost impossible to make any real 
progress in this manner. It hardly seems 
so, but it is true that success in show card 
writing depends very largely on the position 
in which the brush is held. The red sable 
hairs in the lettering brush are made pur- 
posely long and full in order to retain plenty 
of ink with which to make long, straight or 
sweeping strokes. It is impossible to make a 
long straight single stroke unless the full 
length of the hairs are flat on the surface. 








We Satisfy ourselves 
By Satisfying You- 
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The thumb, first and second fingers should 
be placed far enough down on the handle of 
brush to touch the nickel ferrule. In this 
Position the beginner will have complete con- 
trol of the brush and be able to steady the 
hand from shaking. The first joint of the 
little finger should rest flatly on the surface 
to be lettered. This will give the other 
ers the necessary support to make all 
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straight up and down strokes, circles or 
semi-circles, 

From an ornamental standpoint the Old 
English alphabet is one of the most beautiful 
types of letters and this “stub” extraction 
has all the ear marks of the orthodox type 
without being one-half as difficult to execute, 

These “stub” letters should be done with 
a flat brush, one which has a square chisel 
edge. You can train any brush to work flat 
by dipping it full length in the ink and work- 
ing it backward and forward or from left 
to right on a piece of paper or cardboard. 
Keep spreading it out by pressing on it as 
you work it back and forth. Before putting 
it away after use, clean it thoroughly in 
cold water pressing the hairs out in a flat 
position. The hairs will soon be trained to 
keep this flat position. 

In copying the letters on the plate shown 
here the beginner will find that a good many 
of the letters are almost alike, with the ex- 
ception of one or two strokes. Take the 
letters E, F and. L, I and J, O and Q, or 
P and R. One extra stroke here or there 
alters the letter entirely. One advantage to 
this Old English alphabet is that the be- 
ginner does not have to stick to any set rule 
of formation. He may improvise and in 
many cases improve on the styles shown 
here. Of course the lower case letters will 
be used much more than the capital letters 
and they are much easier to execute, 

These capital letters look particularly well 
in conjunction with other styles of lower case 
letters, especially if done in brilliant colors. 

The old method was first to outline each 
letter and afterward fill-in, but it stands to 
reason that that method required twice the 
time to execute without any better effect. 

If you will notice the construction of the 
letter “O” at the top of plate you will see 
how the brush strokes should go. First, is 
the left stroke beginning at the top of line; 
hold the brush at a slight angle and start 


O18 English Stub Alphabet 
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removed from the surface. The right 
stroke of letter is executed in a like 
manner. 


The show cards illustrating this article are 
six-ply white cardboard, size 11 x 14 in. 
The captions were lettered with a No. 12, 
red sable show card brush. The smaller let- 
tering was done with a No. 6 brush. The 
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shading of letters and border is a light grey. 
Mix seven-eighths white show card ink with 
one-eighth black ink. Use same size brush 
as for lettering, and be careful to ‘follow 
contour of each letter at the left. 

Study the show cards carefully. The 
selling phrases have been thought out with 
much care. Use them to increase your 
business even if you use them without any 
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No. 6 


with the tip of brush, gradually widening 
out the stroke by pressing on brush until the 
widest part of stroke is reached. Then, by 
gradually releasing the pressure and when 
the brush reaches the bottom line, it should 
be the tip end of the brush that should be 


illustrations. No. 1 will help you sell 
more silver. No. 5 is intended to emphasize 
jewelry as a correct dress requisite. No. 
4 is a good will builder. No. 2 is intended 
to counteract the effect of the high-priced 
bugaboo. 
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We Call Your Attention to the Following: 


We have not changed the material from which our fountain pens have al- 
~~ ways been made. We still use only the best of American Hard Rubber. 
We have positively refused to cheapen our pens by using inferior ma- 
terials that are inflammable, or liable to warp, expand or shrink, such as 
celluloid or Galalith. me 













Ask Your Jobber for Our Illustrated Catalogue Showing Our 1926 Models in Colors. 
ESTABLISHED, 1910 
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‘A PEN OF SERVICE” 
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IF IT’S STAMPED WES RAV IT’S MADE RIGHT 


PRODUCTS 
Cincinnati, Onic. 


Trays that Sell 
Your 


Merchandise 


Note the beautiful ap- 
pearance of the new low 
frame trays with the new 
diamond shape pads. Just 
the tray for your Diamond 
and Platinum: jewelry. 


Another item; you are 
able to make a “Million 
Dollar” display with less 
merchandise than formerly. 


Let us send you catalog and No. 7—Individual Diamond Pad Ribbon Watch 
No. 6—Individual Diamond Pad Ring Tray supplement Tray 

















Sixty-one years’ experience, combined with the latest and most improved machinery, has enabled 
us to produce the finest goods in our line at the lowest possible cost, and, what is more, we can make 
prompt delivery. 

Always in stock, Oak and Mahogany frame with black and purple lining. 


Western Tray and Case Company 


427-429 Plum Street. , ESTABLISHED 1864 CINCINNATI, OHIO 
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For Better Business in the 
Jewelry Trade 





Some Pertinent Facts by Robert W. Ditgue 

















HERE is a trite saying that “this is the 

hour of the best man.” And that “there 
is but one key to every treasury—and the 
name of that key is ‘persistence.’” Since 
this is a true and worthy proverb, never- 
theless, I trust that the retail jeweler will 
pardon me for my persistence in again 
bringing to your attention a weakness that 
is preventing your business from serving the 
greater part of the public with merchandise. 

Four years ago it was my privilege to re- 
port to you that out of a survey of two 
hundred jewelers only four jewelers had 
their repair booth in the rear of their stores. 
A survey completed a short time ago, and 
covering practically the same jewelers in- 
vestigated four years ago shows that twenty- 
two jewelers have changed the location of 
their repair booths to the rear of their 
store, eighteen have succumbed from finan- 
cial and other difficulties, and about one 
hundred and sixty jewelers are still doing 
business in the old stand and in the same 
od way. In other words, in four years, 
about nine per cent. of your fellow jewelers 
have been so bold as to adopt a modern idea, 
with the happy result that the individual 
number of sales of the twenty-two jewelers 
shows an average increase each year during 
the past four years of about thirty-one per 
cent, for each jeweler, 

Now then, gentlemen, your repair depart- 
ment is a very integral part of your busi- 
ness, in fact, the repair department repre- 
sents one-fifth to one-third of your total 
business. The other four-fifths to two- 
thirds of your business is relegated to the 
rear of your store and unnoticed by one-fifth 
to one-third of your customers. In reality 
you are turning away from your regular 
jewelry salesmen one-fifth to one-third of 
your customers because you persist in keep- 
ing your repair department near the front 
f. 


There is no plausible excuse for this prac- 
tice; there are many powerful reasons why 
you should abolish it—for if you do not, 
your most aggressive competitor, the depart- 
ment store operator, will get the largest pro- 
portion of the trade that heretofore patron- 
zed the jewelry store. 


According to THE JEWELERS’ CIRCULAR 
the total sales of jewelry for eleven months 
ending April totaled $424,417,946, or an in- 
crease of more than fifty million dollars over 
the correspondirig eleven months of a year 
4g0. While this reported increase in dollars 
and cents is most gratifying, please remem- 
ber gentlemen, that the health of a business 
not determined by the fmancial results, 
but by the increasing numbers of people 
batronizing the jewelry store. 

Would you be surprised to be informed 
that in one certain city the jewelry sales in 
four large department stores, three women’s 


specialty shops, and four five-and-ten cent 
stores are about 1.3 times greater than the 
total sales of twenty-seven jewelry stores? 
1 would not be surprised if the proportion of 
jewelry business in the department stores of 
other cities was greater, perhaps it is not 
so great in some cities as it is in other cities. 
However, pardon me for stating that the 
indifference of the retail jeweler to modern, 
progressive methods is costing him a lot of 
money and business, : 

Let me invite your attention to a few 
words from one of your trade journals which 
says: 

“The tax figures prove conclusively 
that the jewelry business, as far as the 
public is concerned, has been and is 
expanding despite the apparent upset 
conditions. The public is buying more 
of our products and will continue to 
do so. 

“The unfortunate conditions, how- 
ever, from which some of our firms 
suffer is not due to any curtailment of 
buying on the part of the public, but 
to a shift within the lines of our indus- 
try. We must recognize that since the 
war, old conditions in merchandising 
have not prevailed. New firms have 
arisen; new methods of business fol- 
lowed, and trade has crept out of the 
old channels into others entirely new. 
The man whose business: has. not kept 
pace with the: increase of sales: of 
jewelry to the public at large is foolish 
to blame business conditions for the 
loss. The business has been there, but 
he has not got it, and if he is progres- 
sive he will begin to analyze himself, 
his methods and his organization to 
seek the reason why.” 


As your background you have as a most 
valuable heritage the influence of the glori- 
ous traditions that made your craft the most 
highly developed and respected. Will you 
he the possessor of the splendid heritage a 
few years from now, or will the business 
of historic eminence pass on to others who 
have the vision to cater to the wants of our 
present day generation? [I am sure that the 
retail jewelers will answer this question 
with a force that characterizes the American 
as the greatest business man in the world. 

Now then, let us see what the reports 
reveal of the jewelers’ merchandising de- 
partment. If some of you here today 
remember my address of four years ago you 
will recall my appeal for a plan of selling 
new goods every week in the year, thereby 
breaking away from the old-fashioned idea 
that the jewelry business is a seasonal busi- 
ness. Some of you may alse remember my 
suggestions for clean windows and better 
window displays. All of these suggestions 
were sound and practical, and purposely sub- 
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mitted to help you cut down your over- 
loaded overhead expense and to bring about 
a greater number of “stock turnovers” with 
capital invested. 


Let me repeat to you again that the 
jewelry business is not a seasonal business 
unless you are content to permit it to be so. 
One of the most striking successes in con- 
verting a seasonal to an every day business 
is seen in the millinery trade. Years ago 
cur sweethearts used to buy a hat for 
Easter, and another one just before election 
time. In 1910 the change in millinery habits 
started in with a force in expanding trade 
volume until today many women have made 
ten hats grow where only one grew before. 
Some of you men here may refuse to take 
an inventory of your wife’s collection of 
chapeaux in order to keep peace in the 
family, yet the courtiers of business must 
pay their respects to women for inspiring 
the master milliners with an idea that has 
increased the millinery business of America 
about twelve times in ten years, 

But it is very evident that the jewelry 
business is still a seasonal business. For 
the moment I must digress from my own 
reports and quote from the statistics for 
which the Harvard Bureau of Business Re- 
search is the authority and to whom I pay 
great respects for performing a duty that is 
of inestimable value to American business. 

This noted authority informs us that in 
1922 a survey of one hundred and fifty-five 
firms reveals that in the month of December 
31.2 per cent. of the total jewelry business 
of the whole year was consummated. What 
a startling revelation! During the other 
eleven months of 1922 the one hundred and 
fifty-five jewelry firms’ business of new 
goods ranged from 4.5 per cent. to 7.9 per 
cent. of the total year’s business. In other 
words, your business for eleven months of 
the year, as I figure it out, did not come 
any where near being sufficient to cover: your 


overhead, or net you a fair return on your 


capital invested. Please understand that 
these percentages only represent your 
jewelry business. The repair department is 
a separate entity and does an estimated busi- 
ness “representing twenty-five per cent. to 
forty per cent, of the total volume of busi- 
ness,”—and I want to emphasize this fact 
that if it were not for the repair depart- 
ments’ profits and business it would be 
utterly impossible ‘for many jewelers to 
negctiate a loan, or establish reasonable bank 
credit, or perhaps, even survive the aggres- 
sive jewelry merchandiser sixty minttes, 

Your jewelry business must be _ self- 
supporting every month of the year. Do not 
cover the losses of your jewelry business 
with the profits of your repair department, 
yet that is what sixty per cent. or more of 
the jewelers are doing today—but they do 
not comprehend this fact because many of 
the jewelers do not keep proper records to 
permit them to make a careful analytical 
constructive report each month. The old 
game of putting the coin “all in one bag” 
naturally prevents check on the success of 
the various units that make the composite 
of the retail] jeweler. 

While it is my primary purpose in this 
effort to help you make your repair depart- 
ment turn over new business to your mer- 
chandise department by the change of the 
repair booth to the rear of your store, 
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Cut 


S. F. 





6598 to Retail 
$15.00 ) 
Full cut Diamond. & 
Any Raised Gold fap 
interchangeable S 
Initial 





or 
East. Star, 
Rebecca, Shrine, 
? \Y Mason, K : 
> instead of initial. 
Rite Se See Behe Mek cK White Gold 
Black Onyx 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House’’ 
501 Washington St. Buffalo, N. Y. 


So nll AS 


Guarantecs you genuine 





Solid Gold 14 Kt. 


of C This Reg. Trade Mark 
diamonds, 


kK »” of the Business 
No. 2 DIAMONDS 4/100 each 





White Gold 
Top. Genuine Hope Ruby. 


ee, 
Men that fail come from the ranks of the Non-advertiser.. Play Safe ang 
Advertise. Write for our Free Cut Service. 


ALL PROFIT 
NO STOCK TO CARRY 


Order on five days’ memo. when 

you have a sale in sight. Orders 

filled same day received. 

ALL EMBLEMS and INITIALS 

6132 on hand at all times $25.00 

in every size Retail 
Also in White Gold Incrusting 


Display Emblem Cards for your win- 
dow in original colors free upon request. 








This ~w,@ Reg. Trade Mark 
@uaran'«* vou gcnuine diamonds, 


ANY 


i] GFAMASW, AW, 
CAN ALSO BE HAD IN FREE cuts in all emblems and initials wit 
BLACK ONYX, TOPAZ, One or more Ring 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE 











Diamond Setting 


Private tuition from a diamond setter would cost you from $200.00 
up. We are offering exactly the same tuition in book form. 


SEVENTY-FIVE PER CENT OF THE POSITIONS open require 
the applicant to be able to set the modern mountings as a side issue 
irrespective of their regular Jewelry repairing, watchmaking, or 


engraving. endian, 
PRACTICAL DIAMOND SETTING 
By ROBERT GRANT 
Five separate lessons written so you can understand them. Tools, how 


they are prepared, Style charts, working methods and designs, raising 
the beads, ght cutting, millgraining, 


illustrated. 
It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 


carving, ete., all cleverly 








ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 





Right-o— 


From the dealers’ stand- 
point, every issue of 
VALUE BELLS is inval- 
uable. Therefore, if you 
are not receiving our pub- 
lication, write us immedi- 
ately and we will mail you 
a copy regularly as issued. 


AISENSTEIN-WORONOCK & SONS, Inc. 


fi] 20-22 Eldridge St. Established 1885 | New York, N. Y. 
eyes © SS} 
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The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 
Forty-four years of satisfactory service to an increasing 
oumber of customers. 
Our facilities for manufacturing and designing are st 
your service. 


Write for Emblematic or Badge Catalog 








JOHNSON CO, 77 201508 


Manufacturer of 
Presentation Jewels, Medals, 
Badges, Pins, Rings 


and Special Orders 
352 West 13th Street NEW YORK, N. Y. 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
Made in 14K Yellow, White and 
Green Gold 


The Lien Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. Zlst St., Room 411, New York Pat. May 45, 1920 




















LAPIDARIES OF EXPERIENCE 


REASONABLE PRICES 


W. G. STEVENS, 36 West 47th St., New York 


Telephone Bryant 9737 
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Storekeeping Department. 


— 
thereby forcing all your repair customers 
to pass by your counters and your salesmen 
gelling new goods, yet there is a two-fold 

se for my persistence in bringing about 
a more intensive and systematic selling 
efort of the retail jeweler, 

During the past few years there has crept 
into your business a vicious method of dis- 
tributing the goods that you sell, an evil that 
is throwing pandemonium in the ranks, and 
will destroy the very confidence that a gen- 
erous public has bestowed upon good and 
honest men. Do not misunderstand _me 
when 1 say that there are ethics in auction- 
ering and in advertising that are respected 
and are very respectable. There are many 
good and honest men practicing both, and 
their efforts are commendable. But there 
are certain influences so bold as to abuse a 
privilege and aim to cover their mission 
with the respected traditions of a fine art. 
After the result has been accomplished these 
influences are packed up with circus skill 
and rapidity and move on to another city 
to play upon the purses of your customers. 
Gentlemen, do not let these influences unload 
their bag of tricks in your town. Fight 
them with courage and vigor, but put that 
courage and vigor into super-salesmanship 
and superior business ability; cover your 
potential market with a modern, better 
service that cannot be matched by roving 
intruders, then and then only, will you 
conquer your own customers with a confi- 
dence that cannot be attracted or disturbed 
by the questionable auctioneer or windy 
advertiser. Unless you fortify yourselves in 
this manner you will open up the way and 
provide a fertile market for the undesirable 
competitor. The hold that you have on your 
trade and potential market is measured by 
your business ability, and by the co-operative 
influence of your competitors to maintain a 
high standard of ethics in buying and sell- 
ing. To depend entirely upon the law or 
newspaper publicity to protect your interests 
is evidence that you do not control your 
market, and is there anyone on the face of 
this delightful earth who can exert a greater 
influence over your own friends than your- 
selves? Will you permit strangers to come 
into your town for a few days with illicit 
aims to buncombe your friends just because 
you have not done everything possible to 
make your products, your prices, and your 
personality attractive? Your service to your 
customers is the strongest, most dangerous 
weapon to keep evil influences away from 
your haven of activity, 

One man alone cannot be life guard and 
defender; nor can a few men of good name 
tarry the burden that should be borne by 
all. A better understanding and a more 
sympathetic attitude toward one another 
must prevail. Suspicion and doubt, hesitancy 
and hatred cannot breed fine fellowship nor 
respect. 

It is the solidarity of your group of re- 
lailers and the unity of your membership 
which will keep unfair competition out of 
Your business area and check the operations 
. the get-rich-quick trespasser. In con- 
clusion permit me to say that the retail 
Jeweler, like all other American retailers 
other commodities of life, are a part of 








a unit of merchants that has astonished 
foreigners with our enterprise and daring. 
Today we stand at the top of the world, so 
to speak, as the peers of finance and indus- 
try. An enviable position to many but a 
delicate position unless it is made secure 
with a strict practice of those principles 
established by our Pilgrim founders which 
have inspired the American ideas and ideals 
that have won the admiration of our foreign 
neighbors, 

In our ambition and haste to reach the 
pinnacle or the goal, we may have over- 
looked the sound advice of the practical 
economist, and avoided the fundamentals 
necessary to mold a firmament that will not 
crumble from the attacks of the modern 
hysteria for over-night wealth. 

Every retailer must stand by and do his 
part to keep our position on the top. The 
eyes of the world envy our position; Uncle 
Sam is a real leader; he has exercised a 
human trait that has made him as famous 
as an altruist as he is a commercial giant. 
More human souls are admitted to our 
shores and our shelter in one year by four 
times than are admitted by all the countries 
of the world combined. Here is a land and 
a country of wonderful opportunities, par- 
ticularly so for those who are aggressive and 
honest. 

The number of families that are in this 
country is increasing at the rate of 400,000 
a year. In 1912 Uncle Sam was aiming to 
do one billion dollars’ worth of export busi- 
ness a year. Now we are doing over a 
billion dollars’ worth of export business 
every three months. In 1912 our business 
of this country, that is the creative and pro- 
ductive business, amounted to about forty 
billion dollars. In 1924 it will exceed 
seventy billion dollars, 


New York State, your State and my State, 
is the greatest State of the U. S. A. and 
by far the greatest business community of 
any commonwealth of its size in the world. 
In 1923 it is estimated that one million auto- 
mobiles from other States and countries 
passed through your State and my State. 
If California had one-half the natural 
scenery and the good roads of New York 
State our good friends of the Golden Gate 
would shout joy so loudly that the South 
Sea Islanders would arouse from their siesta 
and inquire “what’s it all about.” We are 
going ahead, gentlemen. There is nothing 
wrong with business unless there is some- 
thing wrong with you. Remember: this is 
the hour of the best man. Your success is 
determined by your decision. Be sure you 
make the right decision. 








College Cracks 





“Do you find photography very difficult?” 
“On the contrary, it’s absolutely a snap.” 
—Colgate Banter. 





The girl who kisses promiscuously isn’t 
bad—she’s merely generous.—Ga, Tech. 
Yellow Jacket. 





“Say, the jokes in that last issue were 
terrible.” 

“T don’t know. I just threw a lot of the 
rejected ones in the stove and the fire just 
roared.”—Princeton Tiger. 
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Changes in the Jewelry Trade 





A REAL jewelry store is something like 
a bank—dependable, high class, con- 
servative. 

In the last few years banks have been 
reaching out, modernizing and popularizing 
themselves, in a word, making their service 
more available. 

The jewelry store, to meet modern condi- 
tions, must do this, too. 

The other day I asked Seigel’s, Grand 
Rapids, Mich., how it is being done, and 
here are some of the points I got. 

Now-a-days the best jewelry stores are 
doing a large amount of credit business, not 
that they are competing with the installment 
stores in their methods, but they are, like 
the banks, making their service more avail- 
able and inviting the right kind of customers 
to use their credit and open charge 
accounts. 


The kind of customer who is welcomed 
in the credit department is not, for the most 
part, the installment jewelry buyer, and the 
jeweler need not buy page space to attract 
this type of customer because he does not 
want this type of customer. 


The reliable jeweler is, however, expand- 
ing his credit department, and though price 
is not a talking point for the jeweler, he 
is endeavoring to show his customers that 
the best firms don’t need to make so large 
a percentage of profit as the installment 
dealers because they don’t need to take care 
of so large a per cent. of losses as do the 
installment dealers, 


He is emphasizing in advertisements and 
in contacts, good values instead of bargains, 
and he is stressing the fact that good values 
in jewelry means lasting quality values, 


It is along this line that the jeweler is 
educating the public. The old time jeweler 
was a good mechanic. The modern jeweler 
looks to his salesmanship and methods and 
hires the mechanics. 


The more modern a dealer is the more he 
feels that better co-operation will be a pro- 
gressive step for the jeweler’s business. 
Co-operation always tends toward broader- 
mindedness and co-operative principles, if 
faithfully carried out, would crowd the 
narrow-minded out of business, 


Better co-operation among retailers and 
wholesalers would cut competition too, for 
it is, of course, the wholesaler who carries 
illegitimate dealers. Of course it’s not long 
before that kind of wholesaler has only that 
kind of retailer for customer. The reliable 
firms supply. only reliable dealers—H. H. 








Cotton But Not Forgotten 





Painted, powdered little girl, 
Garb abbreviated, 

How you caused our mind to whirl 
As we syncopated. 

How we loved you when we sent 
Orchids from the greenery! 

You were fire and fancy blent, 
Intricate machinery ! 

From our post-prom bankrupt state;. 
(Though your brains were cotton) 
Gone but not forgotten. 

Still we bless you, Lovely Date, 

—Northwestern Purple Parrot. 
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Practical Publicity for the Retailer 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














Requisites of Successful Advertising 
PROM this very moment on, the jeweler 

should do intensive advertising, even 
though he is able to use only a small amount 
of space. Here are the figures for 1925 of 


a newspaper advertising jeweler in Kentucky, 
as compared with 1924: June, 75 per cent. 
increase; July, 35 per cent. increase; Au- 
gust, 30 per cent. increase; September, 6 
per cent increase; October (to Oct. 19), 20 








Never 
Go Down 


UST look up the history of 

diamond market during the 
past 10 or 20 years and you 
will see that the trend of 
price has always been up- 
ward. 

The value of the diamond 
keeps pace with its beauty. 
And it is always beautiful. 
Diamonds do not deteriorate, 
disintegrate, nor do they 
wither and die. They last 
forever. 

Brilliant, dazzling, scintil- 
lating, beautiful itself, the 
diamond has been the fascin- 
ation of beauty for centuries. 





CHARLES BRAND 

















Times Change Styles 


In wedding rings as in - 
thing else. Fen years ago 
plain yellow gold band correspond- 
ed with the jewelry worn then, to- 
Oo Oi ne ee —— ae 
alon e platinum 
ane saate bay ay & woman 
to lay aside wedding 

so as not to appear at a disadvan- 
tage, but it Pong her a heartache 
every time takes her wedding 
ring off her finger. 

The original wedding ring is 





- Buy now before another 


increase . 











Genuine 
Diamonds 


Below is range of Prices of Dia- 
mond Rings on Hand 


$15, $20, $23, $27, $32, $35, 
$38, $40, $43, $44, $65, $68, $72, 
$80, $197, $155, $175, 
$200 up. 


ning order. 


Let Us Be Your Gift | Cis... 
Counsellors 


Your Plain Band Ring 
Encased in White 
Gold or Platinum 


Bring it in and let us show what 





WATCH 
CLOCK 


the latest idea in wedding rings 
with the substance of the old. The 
price is very moderate. 





GIVE YOUR WATCH 
A SQUARE DEAL 


You frequently have your automobile overhauled to | >" 214° decorated with 
clean out carbon, to insure lubrication and good run- | set with jewels and in jp 


But your watch, a mechanism far more delicate— 
are you as careful to keep it in good condition? 

Twenty-four hours a day without interruption 
your watch must run. Meanwhile the oj] evaporates 
and becomes gummy, tiny dirt particles sift in, even 
through the most tightly fitting case, and eventually 


the timekeeping performance of the watch is im- 
paired. 

To give your watch a square deal, have it cleaned, 
oiled and adjusted at least once a year and avoid 
heavier repairs later. Experts in our’ Service De- 

e | partment will do this for you at moderate cost. 
And when you pass our store, just look over our | rounds herself with evidences of a 


. : ‘ this 
stock of the latest style watches dressed in attractive | dainty nature we wae th Ry 4 


GIFTS FOR ALL OCCASIONS 


or the longing for luxury or com- 
SHOP fort. It is the satisfaction of hav- 
we can do with it. You will appre- ing. 
i thousands in- 
ciate the ehange and you will have JEWELRY 1 in eee § on op 


EXPERT REPAIRING 
“Where Quality Is Higher Than Price” 


priceless in the eyes of ev wife. 
e will never consent to ng it 
up, but she will be to know 
that it can be lernized and 
made to conform with the later 
les of jewelry. The old or white 

id ring can be encased in platin- 
carvings, 


most beautiful, 
the same old ring. 








For the dainty woman wh. sur- 


wrist watch of white 
guaranteed. 
“Gifts that last” 


What Makes You Long 
For Nice Things? 


Not simply the desire to possess; 





one ever sees. Millions are invested 
in the purchase of articles but lit- 
| tle seen. To buy does not always 

mean to display. To have is to en- 








DAMAGED OR 


gold jewelry made over in up-to- 
date fashion. Prices always, the 
lowest. 





Fountain Pen Repairing 


earl Stringi 7 ORAWAUPUM STREET Poem 2307 | 1%. Tue © Seer Meee 
P ging “Just Around the Corner” P cosion quietly provid 
75c UP 
BROKEN NOTE Why should you wear 


JEWELRY made like new. Old | Will gel] you 15% off, less prevailing brass if you can afford 
marked price and less than you 
can buy in New York 


gold or platinum? 
Why wear Imitation if 
you can afford the real? 














Like the telephone, the strap watch was once a luxury, Now both are necessities. 


WHITE PLAINS JEWELER MAKES GOOD USE OF SOME OF JEWELERS’ CIRCULAR’S ORIGINAL 
SUGGESTIONS FOR ADVERTISING DIAMONDS, PUBLISHED RECENTLY IN THIS DEPARTMENT 
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per cent. increase. Very encouraging, yoy'y 
say. 

If a small space is used consistently j, 
will stimulate business considerably. The 
days when a jeweler could simply use 
name plate and the powerless words, “Dip. 
monds, Watches and Jewelry,” and expect 
returns, are gone, unless of course yoy haye 
so much prestige that your patrons simply 
need to be reminded of your existence and 
their need to buy jewelry. Competition j, 
too strong these days, however, to permit 
most advertisers to use such a weak form 
of advertising. Even when the public ig jp 
a buying mood, we need some more power. 
ful invitation to bring them into a store 
Plan your advertising with a definite ide 
behind it. All retail advertising should fe 
calculated to build up good will and to bring 
people into the store. Good will withoy 
business will not pay bills. You have often 
heard it said, “John is a very nice fellow, 
but he never has the stock which I want 
Therefore I must take the bus and run over 
to Enterprise City.” And remember the 
ubiquitous bus will take ’em there today if 
we are not alert. 

The successful advertiser has the stock, 
does the right kind of advertising and knows 
how to build up good will. If you are not 
versed in the art of advertising yourself, get 
the co-operation of the manager of your 
local newspaper. He will be only too glad 
to assist you because he knows that it will 
profit you to advertise where you sell: Fool- 
ish as it may seem, there are advertisers to- 
day who are advertising where they do not 
sell and where they cannot sell, owing to a 
combination of conditions. 

This, perhaps, is one reason for Stuart 
Chase’s strong words, concerning the great 
amount of waste in this world, including the 
waste in national advertising, much of whose 
seed falls on barren soil. The home town 
merchant, however, making wise use of his 
local newspaper need have no fear of waste 
if he will use his space sensibly. Failures 
in advertising condemn advertising because 
they have never known how to handle their 
newspaper advertising space. Their methods 
have always been slipshod and haphazard. 
They never gave adequate thought or time 
to the preparation of copy that was suited to 
their particular purpose, and many times 
their merchandising was so untimely that 
even if the advertising brought patrons into 
the store, the merchandise did not hold them. 
Briefly, therefore, we must have the right 
merchandise—the inviting kind—the kind 
that will be admired by men and women and 
not the kind that will turn away patrons 
to the gift shop, the haberdasher, the hard- 
ware store, or the department store. 

Then we will have something to brag about 
which we can do in a sensible, sane manner 
in our local newspaper. 

x * * 

On page 137 is a full page ad of Bunde 
& Upmeyer Co., Milwaukee. Wis., used i 
the rotogravure section of a local newspaper 
The illustrations live up to the caption, 
Wide Range of Quality Gifts.” The illus 
trations in the original show up very beault 
fully and illustrate a varied assortment © 
gifts ranging in price from $1.00 up. _ 
announcement evinces wise merchandising 
At the top of the announcement are a 'eW 
paragraphs and some illustrations desc 
and illustrating how old style jewelry ™ 
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Retail Advertising Department. 
_————_—_—_——_____ ne 
be changed into the beautiful designs of the 
present day. 

The Bunde & Upmeyer Co. may justly be 
classified among the best advertisers in the 
jewelry industry.. On the back of the an- 
nouncement shown was another by the same 
concern entitled, “Autumn Wedding or An- 
niversary Gifts,” also splendidly illustrated. 
Two pages of this kind in the rotogravure 
section cost money, but the resulting busi- 
ness and prestige fully warrant the expendi- 
ture. 

x * * 

Charles Brand, an enterprising jeweler of 
White Plains, N. Y., has put to good use 
some of our original copy published in this 
department of THE JEWELERS’ CIRCULAR of 
Aug. 26, offering suggestions for a timely 
announcement under the caption, “Diamonds 
Never Go Down.” Jewelers are invited to 








KNITTLE 
JEWELRY 


Oe ee 








TELL "EM AT NIGHT BY ’LECTRICITY 


make use of these suggestions whenever the 
occasion arises. We request, however, that 
copies of the announcements be forwarded to 
us. 

The reproduction of the full page from 
the four-page store paper of the White Plains 
jeweler is illustrated, showing the diamond 
advertisement in the upper left-hand corner, 
a worthy position for bringing before the 
public the investment value and the perma- 
nent value of diamonds. That’s the idea we 
had in mind when the copy was written. Mr. 
Brand in his pamphlet, which measures 12 
by 9 inches, gives abundant suggestions to 
Prospective gift buyers and has some timely 
copy on watch repairing and automobile clock 
repairing. On one page is printed a list of 
miscellaneous gifts in gold, silver, diamonds, 
clocks, etc., etc., the prices ranging from 25 
cents upwards. The last page contains spe- 
cific suggestions for him, for her, for mother, 
for daughter, etc., etc. 


Electric Sign That Brings Business 


THE electric sign of the Knittle Jewelry 
Co., Cleveland, O., stands out promi- 
nently. The dazzling white diamond shaped 
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globe itself serves as a landmark. Like a 
picture, it teils the story without words and 
is a most effective piece of advertising. 
The Knittle Jewelry Co. is located on 
Lorain Ave. near W. 98th St., Cleveland, 
and the locality is typical of any’ neighbor- 
hood business section. The firm has found 
the sign a splendid advertisement, and the 
cost of its installation and upkeep is not 
heavy. The Electrical League of Cleveland 


*137 


While this house lays .stress- on diamonds, 
the booklet, which consists of 185 pages, 
illustrating and describing a miscellaneous 
collection of beautiful gifts, including 
luggage for tourists, such as overnight bags, 
suit cases, bags fitted with toilet sets, an 
array of novelties of all kinds for men and 
women, belt buckles, fountain pens, ivory 
toiletware, lamps, nickel and silver plated 
electrical goods, leather goods, umbrellas and 
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ENTERPRISING JEWELRY FIRM’S FULL-PAGE ADVERTISEMENT THAT APPEARED IN MILWAUKEE 
NEWSPAPER’S ROTOGRAVURE SECTION 


thought so highly of it as a fine piece of 
jewelry advertising that it reproduced it in 
a handsomely illustrated four-page folder 
which was sent out to business houses in 
Cleveland, and secured for the Knittle 
Jewelry Co. considerable publicity. 


Brodnax’s Comprehensive Catalogue for 
1925 

George T. Brodnax, Inc., Memphis, Tenn., 

have just issued their catalogue for 1926 

which is most comprehensive and attractive. 

The cover pages are of an excellent quality 

of hard paper and are printed in four colors, 


stationery. The regular lines of jewelry, 
watches and silverware receive ample space 
and attention in the booklet. 

The Brodnax concern, it might be men- 
tioned, is one of the constant advertisers in 
the trade, combining newspaper advertising 
with its regular direct by mail plans. This 
year’s business, it is reported, is well in * 
advance of business for 1924. 


A jewelry store will be opened by 
Chauncey and Arthur Dandelet at Faribault, 
Minn. ) at ty 
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Harness this selling power to your store 


The road ‘to “Moresales” is uphill and rough, 
as you know. There are many holes in which 
to break the axle of your profits. And heavy 
overhead cost makes it sometimes difficult to 
carry the business today. 

But why attempt to do all the work your- 
self? Why not make the manufacturer work 
directly for you? 

Of course, you don’t expect him to pay for 
your local advertising. Investigation has 
shown that if the advertising fund of even the 
largest manufacturer were divided up into 
local campaigns for each of his jewelers, there 
wouldn’t be enough in each place to be at all 
effective. 

The manufacturer, therefore, spends his 
money in national campaigns which reach 
those in your community who really have the 
money to buy. In this way, he can use large 
space for a long period of time and make a 
lasting impression on the public mind. 


THE WADSWORTH 


All you have to do then is to link up this 
national advertising to your own store—to 
make it sell for you. 

Practically all national advertisers in the 
jewelry field prepare special tie-in advertise- 
ments for their jewelers which may be had 
free upon request. Thus you bear only the 
cost of the space in your local paper. 

Every advertisement you run, moreover, 
whether on watches, jewelry or silverware, is 
a direct investment in the local prestige of your 
store. Whoever looks at the page sees your 
name in display type. And if he comes in to 


‘examine the particular watch or other article 


featured, he’s a prospect for anything else you 
may have in the store. 

Why try to push the whole load of the busi- 
ness yourself? The national advertising of 
reliable manufacturers stands always ready to 
help you. Harness its selling power to your 
store and speed up your turnover. 


WATCH CASE CO. 


Case Makers for the Leading Watch Movements 


DAYTON, 


KENTUCKY 


OFFICES—New York, 20 W. 47th St.—Chicago, 31 N. State Street—San Francisco, 150 Post Street 


NOTE: Illustrate your advertising with watches. 


Write for our big catalog sheet of watch cuts, advertisements, movie slides, etc., 


PLACA OAS 


Electrotypes of watches will be sent free to any jeweler. 


free on request. — 
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The Genius of Robert Hooke 





By INKERMAN Rocers, F.G.S., F.R.A.S., F.B.H.I., in London Watchmaker 

















[\ the very dawn of the world, when 
human instinct first inspired observation, 
primitive man began to look about him and 
take stock of his environment. The daily 
wants of nature supplied, the natural phe- 
nomena would claim man’s attention, and 
frst he would take cognizance of the sun, 
moon and stars that provided life’s chief es- 
sential light. As time went on, observation 
would soon indicate to human intelligence 
the relationship of the sun and moon to the 
fixed stars, and the seasonal difference in 
the appearance of the nocturnal skies. The 
frst tillers of the soil must have marked 
well the stars, and certain of them pro- 
daimed the time of sowing and reaping. 
The circumpolar stars guided the rude crafts 
of the early navigators; and unquestionably 
in the earliest times they singled out “the 
star that never moves,” Polaris, as an un- 
failing and reliable beacon to direct their 
course. 

The rising and setting of the stars thus 
became of paramount importance, governing 
alike the actions of the husbandmen and 
those who sailed the seas. The wonder and 
mystery the stars inspired, and their utility 
in daily life soon led to their becoming ob- 
jects of worship, and as their importance in- 
creased, astrology, that pseudo-science, Kep- 
le’s “foolish daughter of a wise mother” 
sprang into being, and, for a time, suppressed 
and discouraged the legitimate and scientific 
study of the heavens. Thus early in the 
history of man we find the stars all-important 
lo his welfare. 

The Babylonian Tablets in the British 
Museum, the oldest records extant, reveal 
that an ancient race of people, Akkadian or 
Sumerian, came down from their native high- 
nds into the Mesopotamian valley, intro- 
ducing their sphere and zodiac into Baby- 
lonia before the year 3,000 B. C., and the 
zodiac of these people corresponds exactly 
with the signs we know today, both as to 
the meaning of their names and as to their 
order, 

These Stars are the same brilliant orbs 
Which shone down-on Job and Homer, and 

€ ancient writers of thousands of years 
40. It is a remarkable fact that it is in the 
Book of Job, which is generally allowed to 
be the oldest book-in- the world, that we have 


references to the Stellar Revelation. This 
would be at least 2,000 years before Christ. 
Job mentions the gteat constellation Orion, 
considered by all astronomers to be one of 
the finest sights in the starry universe; the 
unrivalled cluster of the glittering Pleiades 
(the seven stars) with its immense suns, in 
the constellation of the Bull; also Mazza- 
roth (the twelve signs, the signs of the 
Zodiac). Homer (1,000 B. C.) writes, in 
the Fifth Book of the “Odyssey,” that 
Ulysses : 
“There viewed the Pliads, and the Northern 
Team, 
And great Orion’s more refulgent beam, 
To which, around the axle of the sky, 
The Bear, revolving, points his golden eye.” 
Very early in the history of the world the 
stars must have served to record the passage 
of time, a service they have faithfully and 
accurately maintained through all the ages 
to the present day. This mighty collection 
of suns forms the great clock of the heavens. 
Eternal clocks of space! 


The Determination of Time 


The most accurate determinations of time 
are made by observing the transits of sev- 
eral hundred standard stars known as “clock- 
stars,” whose right ascension and declination 
are accurately given. The right ascension 
of a celestial object is nothing else than the 
instant in sidereal time of its crossing the 
meridian; hence a discrepancy between this 
instant as recorded by a sidereal clock and 
the tabular right ascension gives the error 
of the clock and establishes true time. To 
secure greater accuracy, several stars are 
observed, and the deduced errors averaged ; 
and the clock correction may thus be ren- 
dered exact to 1/30 of a second. 

Although it is easy to look back to the 
period when time, according to the modern 
conception of it, as measured by hours, min- 
utes and seconds, was unknown, yet we find 
progress early made in the methods of sub- 
dividing time. During the commencement 


of the present era the water-clock was con- 
siderably improved, and was still in use when 
clocks formed of iron and brass and moved 
by wheels and weights were introduced. For 
nearly four hundred years prévious to 1637 
time-measurers with a balance or verge 





escapement were known, but astronomers 
could place little or no reliance on them. 
From being very untrustworthy, astronomical 
clocks are now made to great perfection by 
the application of the pendulum and by its 
compensation, while the invention of chro- 
nometers has placed a portable and equally 
truhtworthy timekeeper in the hands of trav- 
elers and navigators. 

We might well ask, “Wherein, and’ by 
what means are the men of these days su- 
perior in knowledge, and in mental and ma- 
terial power, to the men of five or ten cen- 
turies ago? What was it that gave the new 
impetus by which we moderns so greatly 
profit?” It was the improvements in the 
art of working in metal, and from that to 
devising and constructing instruments of 
precision formed of metal. It was better 
metallic measuring rods, better quadrants, 
better telescopes, and better time-measurers 
that set men thinking, and which enabled 
them to verify or discard their ideas. New 
instruments in metal, better devised and 
better graduated, led to better observations, 
and these again involved the necessity of 
fresh calculations and of more extended 
and more accurate methods of mathematical 
research. Thus the great advantage and 
furtherance of knowledge in our day must 
be attributed not only to the labors of the 
great men of science, but also to the pio- 
neers of mechanics and of horology, one of 
the foremost among whom was Dr. Hooke. 


A Busy Life 


Robert Hooke (1635-1703), born at Fresh- 
water, Isle of Wight, was educated at 
Westminster, and at Christ Church, Ox- 
ford. He was chosen (1662) Curator of 
experiments to the Royal Society, “wherein 
he did admirable good worke”; and elected 
a Fellow in 1663. For the esteem in which 
his talents were held by his great contem- 
poraries Sir Isaac Newton and Sir Chris- 
topher Wren, he was appointed Secretary 
to the Society in 1677. He was created 
Doctor of Physics at Doctors’ Commons in 
1691. In 1665 he was appointed Professor 
of Geometry in Gresham College, London, 
where he died in 1703. He possessed such 
remarkable powers of invention, that his 
father wished him to become a painter or 
watchmaker, or to adopt some other me- 
chanical pursuit. Indeed, he appears to 
have been some time with Sir Peter Lely, 
and also to have acquired a knowledge of 
watchmaking. When only a boy he made 
a dial on a round trencher without having 
had any instruction. While at Oxford 
(1653) he mastered the first six books of 
Euclid in one week to the astonishment of 
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Dr. Busby, and took his M. A. Degree in 
1662. He was appointed (1666) one of the 
City Surveyors, “by which he hath gott a 
great estate,” and he designed. a number 
of important buildings. 

Dr. Hooke was a man of extraordinary 
inventive genius, and has justly been con- 
sidered as the greatest of philosophic me- 
chanics; and the wonderful sagacity, nay, 
almost intutition, he showed in deducing 
correct general laws from meagre prem- 
jses has never before or since been equaled. 
It may be claimed for him that he an- 
ticipated most of the important inventions 
by any philosopher of that period. His 
theory of gravitation subsequently formed 
part of Newton’s great work, “Philosophie 
Naturalis Principia. Mathematica.” He an- 
ticipated the steam engine, and the discov- 
ery of the laws of the contained motion of 
planets. He invented the reflecting screw- 
dividing quadrant described in his “Explana- 
tion of Some Instruments,” p. 45, 1674; the 
“governor” pendulum for the locomotive; 
the “wheel” and “double-wheel” barometer ; 
a wheel-cutting machine; a “new instrument 
to make more accurate observations in 
astronomy than ever was yet made”; and the 
microscope and telescope are materially in- 
debted to him. 

Dr. Hooke also wrote on geological sub- 
jects. In his “Discourse of Earthquakes” he 
frequently refers to the occurrence of fossil 
shells, plants, fishes and animals in the 
rocks, and maintained that the impressions 
on the stones “were really the several bodies 
they represent or the moulding of them petri- 
fed.” His highly interesting treatise is the 
most philosophical production of that age in 
regard to causes of former changes in the 
organic and inorganic kingdoms of nature, 
and it was an important step in the progress 
of modern science. So we see that Dr. Hooke 
was a geologist as well as an horologist. 


Applied Pendulum to Watches 


Horology is greatly indebted to Dr. Hooke. 
He applied the circular pendulum to watches, 
and caused a number of “new watches” to be 
made by Tompion’ (1664-5). The duplex 
escapement, the anchor or recoil escapement 
(1668)—a “new contrivance for promoting 
the Vibrations of the Pendules so as to pre- 
vent all checks which had not been provided 
against by any contrivance to that time”’— 
was superior to all that had gone before, 
and considerably reduced to a small arc the 
swing of the pendulum; and the suspension 
of the pendulum by ‘a thin flexible steel 
spring, the bending of which as the pendulum 
swings from side to side produces the re- 
quired cycloidal motion, and which also en- 
abled pendulums to be made heavy, originated 
with him. He measured the vibrations of a 
pendulum two hundred feet long attached to 
the steeple of St. Paul’s Cathedral. He dis- 
covered (1660) the particular suitability of 
the coiled balance spring for rendering the 
vibrations of the balance isochronous, which 
invention was announced at his Cutlerian 
Lectures at Gresham College in 1664. In his 
“Animadversions,” p. 27, he says: “being 
Very inquisitive about regulating the 
Measure of time in order to find the Longi- 
tude, I was necessitated to discover something 
of invention, which was this way of applying 
Springs to the arbors of the Ballance of a 
Watch; and this I did.” In 1678 he read 
several discourses and showed experiments to 
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confirm his Theory of Springs and springy 
bodies. The sum of it is comprised in cypher 
in these letters, ce, iii, no, sss, tt, uu, which 
is Ut tensio sic vis; this is the principle of 
his: theory of springs. Dr. Hooke raised 
horology to the rank of a science by pro- 
pounding its laws and enriching it with those 
valuable discoveries and inventions which 
rendered the skillful manipulation. a mere 
accessory, although an indispensable one, to 
the carrying out of the governing laws and 
principles, which he had deduced from the 
highest branches of science. His extraordi- 
nary talents cannot be too highly admired; 
for the improvements which, through him, 
were effected both in watches and in clocks, 
were elicited by acute reasoning upon facts 
deduced from careful observation. 

Aubrey, in his “Lives of Eminent Men” 
(1669-1696), p. 410, speaking of Dr. Hooke, 
says: “He is but of midling stature, some- 
thing crooked, pale faced, and his face but 
little belowe, but his head is lardge; his eie 
is full and popping, and not quick; a grey 
eie. He haz a delicate head of haire, 
browne, and of an excellent moist curle. He 
is and ever was very temperate, and moderate 
in dyet. As he is of prodigious inventive 
head, so is a person of good vertue and good- 
ness. He is certainly the greatest mechanick 
this day in the world.” 


A Picture of Hooke 


Richard Waller, F. R. S., in his “Post- 
humous Works of R. Hooke,” published 1705, 
describes him thus: “His figure was crooked, 
his limbs shrunken; his hair hung in di- 
shevelled locks over his haggard countenance. 
He went stooping and very fast, having but 
a light body to carry, and a good deal of 
spirits and activity. He was an active, rest- 
less, indefatigable genius, even almost to the 
last. He slept little, seldom going to sleep 
till two, three or four. in the morning, and 
seldom to bed. His temper was irritable, his 
habits penurious and solitary. He was, how- 
ever, blameless in morals and reverent in re- 
ligion.” An entry in his diary reads: “May 
I never forget His mercies to me; whilst He 
gives me breath may I praise Him.” 

It was reserved to the genius of Dr. Hooke, 
who discovered the use of the balance 
spring, to supply the wanting element of 
perfectibility, and to raise watchmaking 
from the primitive state to the rank of a 
beneficial science. His keen intellect per- 
ceived at once the immense advantage of 
giving the balance an independent motion of 
its own, by means of which it was enabled 
to exercise a proper control over the ir- 
regularities of motive force and to neutral- 
ize their effects. His scientific investigations 
of the nature of springs and his inquiries 
into the laws that govern their action, led 
him to his celebrated maxim “ut tensio sic 
vis” (the force of a spring is as its tension), 
that has made his name famous. 

After the discoveries made by Dr. Hooke, 
timekeepers took a much higher place in the 
standard of utility. The gradual develop- 
ment of scientific instruments has been ac- 
companied by a corresponding development 
in timekeepers, but few are aware of the 
difficulties that were encountered by the 
great epoch-making men who brought a 
knowledge of the sciences to the aid of horo- 
logical art—or to the great genius and 
mental. labor which were necessary to ac- 
complish the object—and to whose life work 
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we and all who come after them owe so 
much, 





Special Electros for “Certified 
Watchmakers” 





ig has come to the attention of the Execu- 

tive Committee of the Horological Insti- 
tute of America that there is a disposition 
on the part of some not qualified to make use 
of the words “Certified Watchmaker” for ad- 
vertising purposes. This designation was 
coined by the Horological Institute of Amer- 
ica, and it has already become recognized by 
the trade as belonging to that Institute and 
standing for a definite achievement. 

At the last annual meeting of the Institute 


OGLE Oe 
Certified Watchmaker | 


-HOROLOGICAL- INSTITUTE - OF-AMERICA- 
*WASHINGTON -D-C- 









COPYRIGHT HOROLOGICAL INSTITUTE OF AMERICA 1925 


INTENDED TO PROTECT “CERTIFIED 
WATCHMAKERS” 


DESIGN 


steps were taken to protect the rights of the 
Institute and those who receive its certifi- 
cates. 

Each successful candidate is assigned a 
number. A special design has been devised 
and copyrighted. Watchmakers certified by 
the Institute may secure from the secretary’s 
office and use this in the form of an electro, 
one column wide and one and one-quarter 
inches deep, at an inclusive charge of $1.50. 
Space is provided for the assigned number to 
be set in type in the local printing office. 


A Clock Within a Clock - 








AN old clock that stopped working in 

1767—158 years ago—recently was re- 
‘started after a year’s effort by a member of 
the Admiralty staff in London. The clock is 
about 200 years old and contains more than 
600 parts which weighed about 100 pounds. 
It is made of brass of such fine quality that 
an ingot of it could be beaten almost like 
gold leaf. 

The clock was made by a carpenter named 
John Harrison for His Majesty George II 
by order of the board of longitude which 
appears to have been an Admiralty commis- 
sion appointed to superintend the installation 
of chronometers and navigation apparatus 
on the ships of the British Navy. The board 
gave Harrison $1,250 for the job, and he 
took two years to make it. It is really 
a clock within a clock, the smaller one run- 
ning for four minutes only, being wound 
every three-and three-quarter minutes by the 
larger clock, which has to be wound daily.— 
London Answers. 





If it takes an hour and a half for a 
flea to walk across Niagara Falls on a piano 
wire, and two hours for a hard doughnut 
to sink in a barrel of apple sauce, how 
many yards of pickled tripe will it take to 
make a pair of pants for a baby elephant? 

Suggestion: Chase a frog for two miles 


sand gather up the hops:—Brown Jug. 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. For enamel they will not discolor. 
Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City Dre Established 1827 aXex< New Jersey 


DEE & CO., Thanks You 


THE “THANKSGIVING SPIRIT” has prompted us to change our copy. Instead-of asking for more 
sweeps, gold, silver, and platinum scrap— a 


We desire to express our sincere gratefulness to the Jewelry and Optical Trade for the splendid 
manner in which our organization has been supported by them for the past 35 years. 
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We will always try to deserve it. 
THOMAS J. 
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THE NEW GRAVER SHARPENER 


The simplest and most practical. With this tool 
an apprentice can sharpen any style graver any 
angle, any height, perfectly in one minute, a 
that the most experienced engraver cannot do as 
well in ten minutes the old way by hand. 

Endorsed by hundreds of the best artists in the 
engraving profession. It does the work right 
saves time. Substantial in design, well made am 
finished. Rollers are hardened steel. Frame 
nickel plated. Guaranteed. 


Price, $5.00 Post Paid 


Order from your jobber. If your jobber 
cannot supply you, order direct from us. 


LANGE MFG. CO., Inc. 


106 Townes St. 
GREENVILLE so. CAROLINA — 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Nov. 10, 1925 


150069. COLLAPSIBLE CASE. Artnur H. 
Worre, Philadelphia, Pa., assignor of one-half 
to Durward A. Wolfe, Grand Rapids, Mich. 
Filed Oct. 16, 1924. Serial 744,011. 3 Claims. 

A device of the class described comprising a 
casing having an open upper side, said casing being 
provided with tracks throughout the length of two 
of its opposed side walls, a sheath within the casing 











having an open side normally disposed downwardly, 
said sheath having shoes engaging the aforesaid 
tracks and mounting the sheath pivotally and slidably 
in the casing, so that it may be moved out of said 
casing, inverted and reinserted into the casing in 
an inverted condition, a member movably mounted 
in said sheath, and means for projecting said 
movable member from the open side of said sheath 
when the latter is inverted and reinserted into the 
casing. 
1,561,128. EAR-ORNAMENT SUFPORT AND 
METHOD OF FORMING SAME. Antuony 
E. Waiter, Edgewood, R. I. Filed Aug. 25, 
1923. Serial 659,355. 2 Claims. 

A one-piece sheet metal ear-ornament support 
formed of a narrow elongated strip cut and formed 
from sheet stcck with a concave convex enlargement 
intermediate its ends presenting a broad gem-sup- 
porting face, an integral pierced ear below said en- 


largement and set in a plane at a right angle to 
that of said enlargement and to which a pendant may 
be attached, a rearwardly-extending hook-shaped arm 
below said ear, and a loop-shaped portion circular 
M Cross-section extending upwardly and rearwardly 
from the upper edge of said enlargement and adapted 
to pierce the ear of the wearer, the free end of 
said loop portion being engaged by the hook of said 
arm when in closed or operative position, and an 
omament supporting pin extending from said en- 
largement. 


DESIGNS 





0, RING. A.rrep E. Beaurecarp, Central 
Falls, R. I. Filed Aug. 28, 1924. Serial 
10,569. Term of patent 14 years. 


68,740. 
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Harry W. 
assignor to 


WRIST-WATCH CASE. 
Ohio, 


ScHWETTMAN, Cincinnati, 








The Gruen Watch Co., Cincinnati, O. Filed 
May 26, 1924. Serial 9,706. Term of patent 
3% years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Issue of Nov. 3, 1925 (Continued) 


Ser. 218,062. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Max Ktass, New York. 
Filed July 29, 1925. 


Particular description of goods.—Watches, 
Watchcases, and Watch Movements. 
Claims use since July 1, 1925. 
Ser. 219,610. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Gegorce W. 
Stewarp Co., Inc., New York. Filed Aug. 31, 


= ate 


Particular description of goods.—Finger Rings, 
Brooches, Bracelets, and Pendants. 
Claims use since Aug. 22, 1925. 


Trade-Marks Published Nov. 10, 1925 
Ser. 219,550. (CLASS 28. JEWELRY AND PRE- 

CIOUS METAL-WARE.) Onetpa Commu- 

nity Lrp., Oneida, N. Y. Filed Aug. 29, 1925. 


HAMPTON COURT 


Particular description of  goods.—-Silver-Plated 
Flatware, Tableware, Cutlery, and Hollow Ware. 
Claims use since July 15, 1925. 





[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of Nov. 3, 1925 
205,387. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue New Haven Crock Co., New 
Haven, Conn. Filed Sept. 6, 1924. Serial 

202,300. 


Tom-Tucker 


Particular description of goods.—Clocks and 
Watches. 
Claims use since Aug. 23, 1924. 
205,392. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue Sessions Crock Co., Bristol, 


Conn. Filed July 31, 1925. Serial 218,210. 


eCSs1ons 


Particular description of goods.—Clocks, 
Claims use since 1900. 
205,395. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Coromso & GuENtIN, FABRICATION 
DE LA MONTRE Cotcor (CoLtomso & GUENIN, 
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Cotcor Watcu Co.), 
Filed Nov. 18, 1924. 


Switzerland. 


Bienne, 
Serial 205,472. 


COLOMBO & GUENIN 


COLGOR WATCH CO. 


Particular description of goods.—Watches and 
Parts of Watches. 
Claims use since Aug. 25, 1924, 





Trade-Mark Registrations Granted Nov. 3, 
1925 


205,086. FINGER RINGS, GEM MOUNTINGS, 
GEM SETTINGS, BRACELETS AND 
BRACELET MOUNTINGS, THIMBLES, 
BAR’ PINS, EARRINGS, NECKLACE 
CLASPS, ALL OF THE ABOVE NAMED 
BEING MADE OF OR COATED. WITH 
PRECIOUS METAL. Mitton L. Ernst, 
Inc., New York. 

Filed June 16, 1925. Serial 215,852. 

LISHED AUGUST 18, 1925. 


205,088. ARTICLES OF JEWELRY COMPRIS- 
ING FINGER RINGS; PRECIOUS-STONE 
MOUNTING FOR RINGS, PINS, AND 
BROOCHES; WATCH AND NECK 
CHAINS, BRACELETS, EMBLEMS, 
BROOCHES, BAR PINS, EARDROPS, 
BUCKLES, CUFF BUTTONS, SHIRT BUT- 
TONS, SILVER-PLATED FLATWARE AND 
HOLLOW WARE, STERLING FLATWARE 
AND HOLLOW WARE, CHARMS, NECK- 
LACES, PEARLS, LAVALLIERES, CIGA- 
RETTE CASES AND HOLDER'S, CIGAR 
CASES AND HOLDERS, JEWELRY 
BOXES AND HOLDERS, ALL OF WHICH 
ARE MADE OF OR PLATED WITH 
PRECIOUS METAL. Homer Fremont 
Pierce, Rochester, Ind. 

Filed June 1, 1925. Serial 215,176. PUB- 

LISHED AUGUST 25, 1925. 


205,093. SILVER-PLATED HOLLOW WARE. 
Farser Brotruers, New York. 

Filed May 2, 1925. Serial 213,703. 

LISHED AUGUST 11, 1925. 

205,337. PEARLS AND PEARL NECKLACES. 
Wittiam L. Gogusz, Colman, S. Dak. 

Filed October 7, 1924. Serial 203,514. 

LISHED AUGUST 11, 1925. 

205,340. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Francis H. 
Wirttste1n, Newark, N. J. 

Filed May 3, 1924. Serial PUB- 

LISHED AUGUST 11, 1925. 

205,341. CERTAIN NAMED ARTICLES OF 
JEWELRY AND TABLEWARE, AsraHam 
BurRNsTINE, Washington, D. C. 

Filed April 23, 1924. Serial 196,005, 

LISHED AUGUST 18, 1925. 


——— 
Use as a Principle in Design 


PUB- 


PUB- 


PUB- 


196,562. 


PUB.- . 





E have quoted the expressions, from 
time to time, of several experts on the 
“relativity” of use as a factor in design. 
It is of such paramount importance to both 
student and adept that it should be often 
repeated just as are other Commandments 
in the Arts. Here we quote one more 
authority in Harold Haven Brown, 
laid down in his “Applied Drawing” (Chi- 
cago: Atkinson, Mentzer & Co., 1916): 
“The three important principles govern- 
ing the use of an object are: 1. The form 
of an object should reveal and emphasize 
its purpose. Never should it conceal or dis- 
guise it. 2. The material composing an 
object should be that most suitable for its 
use. The peculiarities and characteristics of 
this material should never masquerade as 
another material. 3. The construction 
should be honest, clearly showing without 
disguise the tool and process. 

“Apparently obvious as these principles 
are, their violation is an everyday matter. 
The student of design cannot be too alert 
to note the presence or absence of them. in 
objects claiming excellence in design.” 








TRADE CONDITIONS 


The holiday season is just starting to open in 
Louisville, and the jewelers are having a great 
many more calls, many coming from the wealthier 
early buyers, who make a point of going in before 
stccks are picked over, so that they will also have 
plenty of time on engraving, as with this class 
of buyers, cash on the first of the month doesn’t 
mean much. The credit jewelry houses are also 
active, and much advertising is now appearing in 
the local papers, featuring early buying, and a 
year in which to pay. 





The Mechling Hughes Co., a $500,000 
company, to operate a silver mine at 
Frenchburg, Ky., was recently incorporated, 
and is the first silver mining concern in 
the State in many years. 

James Fields, jeweler of Whitesburg, 
Ky., suffered the loss of a $3,000 home, 
by fire on Nov. 8. The loss was insured. 
The home will be rebuilt. The blaze was 
caused by a deflective flue. 

A negro recently grabbed two watches 
from a tray at the shop of Barney Fleisch- 
man, 615 S. 2nd St., and ran, making a 
clean getaway. Just a short time ago 
policemen discovered a negro in the store. 

George P. Kendrick, of William Ken- 
drick’s Sons, is back at the store after being 
away some time on account of illness, but 
will take things easy, putting in part time, 
so as to able to fully recover before the 
holiday rush. 

Thieves recently knocked a hole in a 
window of the J. O. Endries & Sons store 
at New Albany, taking two watches, and 
passing up other merchandise, resulting in a 
belief that it was the work of boys. The 
hole was just large enough to reach through 
easily. 

Thieves recently broke a window at the 
Sales Jewelry Shoppe, ‘416 West Walnut 
St., and secured a small amount of merchan- 
dise. Most of the stock was in the safe. 
An engineer in a neighboring building came 
to the store before it had opened in order 
to buy a watch, and discovered the broken 
glass in the door, and a padded brick on 
the floor. 

At New Albany, Ind., the Endries boys, 
J. O., Jr., and Cletus FE. Endries, of J. O. 
Endries & Sons, jewelers, have incorporated 
the Endries Furniture Mfg. Co., a $50,000 
company, which will remodel an old plant 
for the manufacture of furniture for dining 
room use. A first class, practical furniture 
manufacturer, with years of experience, is 
one of the officials. J. O. Endries, Jr., is 
president of the company, and Cletus is a 
director. 

A woman, claiming to be a jewelry house 
representative, and having a sample case in 
her possession, was recently arrested in 
Louisville, at the Congress Hotel, where 
she was registered. The arrest was made 
when it was discovered that .in company 
with a man she was using a car stolen in 
Detroit. The man claimed to be of Chicago, 
and the woman claimed to be of Detroit. 
They were charged with grand larceny, 
vagrancy and a statutory charge. The pair 
were held for Detroit officers. The pair 
had been living at the hotel for several 
days: 

The new jewelry house of Moore & Hart- 





THE JEWELERS’ CIRCULAR 


enstein, Inc., composed of D. A. Moore and 
W. H. Hartenstein, opened for business at 
10 o'clock, of the morning of Nov. 6, open- 
ing on both Friday and Saturday at that 
hour, and remaining open until 10 o’clock 
in the evening. The new store, in the 
Kentucky Hotel building, at 5th and Wal- 
nut Sts., is new throughout, it being in a 
building completed less than 90 days ago. 
Fixtures and everything in the store from 
end to end represent new stuff that has 
never been used before. This store is a 
high class one, a block from the busiest 
corner in the popular shopping district, 
and at a corner which is developing at a 
very active rate. The new store is handling 
diamonds, watches, jewelry, silverware, etc., 
and is featuring quality merchandise at pop- 
ular prices and in advertising invites quality 
and price comparisons. The company is 
composed of D. A. Moore, a local manu- 
facturer of harness and computing scales, and 
W. H. Hartenstein, an experienced jeweler, 
who spent several years with Lemon & Son, 
was with Matt Irion & Sons for a time; 
and for the past four years has been vice- 
president of G. F. Geiger & Son, resigning 
that connection a few weeks ago with the 
plan of establishing a new concern. A well 
arranged advertisement was used in an- 
nouncing the opening of the store. Mr. 
Hartenstein has done a considerable amount 
of work in preparing advertising, and is 
also a clever window dresser. 
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Faust & Landes, the jewelers, are taking 
big space in the daily papers announcing the 
inauguration of a Community Plate Club 
Plan Sale. 

Members of the Lehigh Valley Optometric 
Association held a get-together dinner meet- 
ing at the Elks Home, Nov. 9, when several 
instructive lectures were given. There were 
about 50 opticians and jewelers with their 
ladies and guests at the affair. 

The following were among the traveling 
men calling on the trade in this locality: 
James J. Bivona, North American Watch 
Co.; Charles C. Tinckler, Bishop & Bishop; 
William Mayer, Powers & Mayer, Inc.; W. 
Klingner, William V. Schmidt Co. 

The “Appel” bowlers took two out of three 
games from the “C. C. Vogt” team in the 
Jewelers’ League games rolled off on the 
Smokers’ Paradise alleys Tuesday night. 
The totals for the “Appel” team was 2,170 
points, while the Vogt team scored 2,044 
points. 

Abraham Cohen, the jeweler, 393 Hamil- 
ton St., is altering and enlarging his store. 
He has taken over the storeroom at 395 
Hamilton St., next door to his present loca- 
tion, and workmen are now busily engaged 
in converting the two stores into one. In 
connection with these changes Mr. Cohen 
is runnig an “alteration sale.” 

The Gift Shon, 527 Hamilton St., H. A. 
McKnight, proprietor, is taking large space 
in the daily papers announcing the fact that 
the proprietors are auittine the gift and 
jewelry business entirely. The entire stock 
is being sold at auction. The sale commenced 
Nov. 7 and will continue daily, afternoon and- 
evening until the entire stock has been sold. 

C. F. Hinkel, who for 13 years was the 








November 18, 925 


proprietor of a jewelry store in Ephrata, 

is opening a jewelry store in the 
Market Arcade, W. Broad St., Bethlehem, 
Pa., the formal opening having taken Place 
Saturday, Nov. 14. Mr. Hinkel will handle 


a general line of jewelry, watches, clocks ang 


silverware, and will be equipped to. take care 
of watch and jewelry repairing. He jg ay 
excellent watch and jewelry repairsman him. 


self, and has the best wishes of his Many 


friends in this his newest venture. 
Hope is spreading throughout the anthrg. 
cite coal region that the present strike of the 


hard coal miners will soon end, and the — 


miners will be back in time to draw a Christ. 
mas pay envelope. This feelings is ogcg. 
sioned by the numerous efforts being put for. 
ward by different organizations, individuals 
and others who are endeavorig to bring the 
operators and miners into a renewal of their 
conferences. Jewelers throughout the coal 
regions have been hard hit by the present 
period of idleness on the part of the miners 
and certain crews of men on the various rail- 
roads entering this region. 





Points on Trade Marks and Trade 


Names 








Jewelers generally and manufacturers 
particularly may be interested in an impor- 
tant brochure under the title of “Trade 
Marks, Trade Names and Unfair Competi- 
tion” published by Richards & Geier, 277 
Broadway, New York, which gives in brief 
and succinct form, complete information 
needed by the ordinary merchant and manu- 
facturer who desires to register his trade- 
marks or protect his trade names. This is 
the fourth edition of the work and its pub- 
lishers, who are patent attorneys, have 
copies available for gratuitous distribution 
for those interested. 

The pamphlet treats first generally of 
trade-marks in.general and then of trade 
marks in the United States, touching on 
their definition, the rightful users of marks, 
the mode of affixing, the trade-marks 4s 
property, the question of adoption and 
priority of use, and goes into detail with 
examples as to what are valid and what are 
invalid trade-marks. It also gives some 
valuable information in regard to trade 
names as distinguished from trade-marks 
and many points of law as to unfair com- 
petition and conditions under which actions 
of infringement may be maintained. There 
are some important suggestions both as to 
the selection of trade-marks and the regis 
tration of these marks both under the State 
and national law with details as to the pro- 
cedure of registration in the Patent Office. 

At the end of the book is a schedule of 
charges for registering marks not only i 
the United States but for all the principal 
countries of the world, a table showing the 
length of time covered by registration, as 
well as who is regarded as the -owner by 
the different countries. : 

The same concern has also just issued its 
third edition of its brochure on “Patents” 
covering the law and practice of the Patent 
Office which should also be in the business 
library of every large manufacturing house. 








‘ R. B. Grover, Shepherd; Mich., has bees 
succeeded by Harry M. Wetzell. 
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